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Florida Building and Lumber Situation 


Florida continues to hold the center of the stage, even though there 
are not lacking signs that the first phase of the State’s phenomenal de- 
velopment, with accompanying feverish speculation and inflated values, 
has about come to a close. But to the well informed that signifies noth- 
ing more than a stabilization of the situation upon a basis more sane 
and healthful than that which has heretofore existed. 


the ‘‘bubble’’ 


Loose talk about 
having 


manifest among all classes of people everywhere throughout the State. 
A healthy prosperity, with substantial increase in building as compared 
with last year, is confidently looked for by R. P. Paddison, treasurer and 
manager of the Dade Lumber Co., West Palm Beach, who bases his con- 
clusions upon the increased population and expansion of business in all 
lines, naturally requiring more building both of the commercial and 
residential classes. ‘‘I 








‘‘burst’’ is beside the 
mark. Nothing has 
burst, and nothing has 
disappeared except the 
froth. A true appraisal 
of conditions is hardly to 
be expected from disap- 
pointed real estate specu- 
lators, professional and 
amateur, some of whom 
are having to swallow 


Some Florida “High Lights” 


LORIDA is to take an inventory of its resources, review its 

progress, and plan for future growth and development, at an 
“All Florida Congress” to be held in West Palm Beach on April 
9, under the auspices of the Florida State Chamber of Commerce. 
The congress will be attended by bankers, lumber manufacturers 
and dealers, merchants, realtors, agriculturalists and civic leaders. 
Peter O. Knight, chairman of the committee on arrangements, says: 


am of the opinion that 
building  aetivities in 
Florida for 1926, espe- 
cially on the east coast, 
will equal if not exceed 
those of 1925,’’ said Mr. 
“The build- 
ing permits issued thus 
far this year are ahead 


Paddison. 


of last year and I see no 
reason for anything but 


bitter doses; or from dis- a 5 : s : a continuation. While 
gruntled building me- Our banks are in good shape, our population is growing. We we do not look for as 
ghanies whose soft snap are building not only for the present, but for the future. I am quite great an influx of people 
of high wages and plenty sure that when we tabulate our assets and liabilities we will find into the State as oe- 
of overtime has gone by the balance sheet something to be proud of.” curred last year, we be- 
the board. Some of these lieve that those who come 
folks, returning north, are HE OUTLOOK for new building here is probably fifty percent will do so with the in- 


damning the State with 
all the vigor with which 
they ‘‘rooted’’ for it a 
few months ago. 

The AMERICAN LuM- 
BERMAN has its own 
sources of information, 
through personal visits to 
the State of its editors 
and paid correspondents, 
as well as by being in con- ber Co., West Palm Beach, Fla. 
stant touch with many of 
the lumbermen of the 
State, and it is of the 
opinion that the real 
prosperity of Florida 
rests upon a solid foun- 
dation, and that the lum- 
ber dealers of the State, 
as well as the manufac- 
turers who supply them, 
may look to the future 


cola and district. 








better than it was at this time last year, and we think the in- 
crease will hold throughout the year.—CECIL WILLIS, manager, 
Meachen-Willis Lumber Co., Daytona, Fla. 


AM OF the opinion that building activities in Florida for 1926, 
especially on the east coast, will equal if not exceed those of 1925. 
The building permits issued thus far this year are ahead of last 
year, and I can see no reason for there being anything else but a con- 
tinuation—R. P. PADDISON, treasurer and manager, Dade Lum- 


DO NOT hesitate to say that the outlook is good in this section, 
and that we may expect just as much business as we had last 
year, with as good results in a financial way.—P. W. O’DONIEL, 
secretary and treasurer, Garland Lumber Co., 


UILDING, and conditions generally, are looking up in Pensa- 
We expect the volume of business to increase less be as in the past, 
rather than diminish—-G. D. PATTERSON, secretary and treas- 
urer, Weis-Patterson Lumber Co. (Inc.), Pensacola, Fla. 


tention of becoming resi- 
dents and not merely to 
endeavor to sell real es- 
tate or to make money by 
speculating therein. We 
are having some new in- 
dustries, and a great deal 
of new business is coming 
all the time. While there 
will not be much expan- 
sion in fruit growing in 
this section, our back 
country is expanding ag- 
riculturally.’? 

Speaking of stocks and 
Lakeland, Fla. transportation, Mr. Pad- 
dison said: ‘‘The species 
of wood used will doubt- 
principally pine and ey- 

at the 
present time the dealers 


press. However, 








on the lower east and 





with a confidence justified 





by actual conditions. 

This view is confirmed by a number of letters received from Florida lum- 
bermen this week, the most essential points of which are quoted herewith. 
It of course is to be noted that these correspondents are talking not of a 
fictitious prosperity based on speculation; nor of gamblers’ profits made 
almost over night, but of sound business based on increased population, 
new industries, expanded agriculture, and a new spirit that is plainly 


west coasts of Florida are 
stocked with fir, owing to the fact that during the congestion of cars and 
the embargo it was almost impossible to get pine and cypress through 
from Florida, Georgia and Carolina mills, so the dealers were forced to 
resort to fir coming by boat to Jacksonville, Tampa, Key West and 
Miami. We think that when this supply is exhausted most of the dealers 
will continue, as in the past, to fill their stocks out [Turn to page 43] 
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Timber Appraisals 








They involve many factors peculiar 
to the industry. 


The judgment of experienced men 
with an intimate and specialized knowl- 
edge of timber and lumber operations is 
required. The determination of values 
requires an exhaustive study and knowl- 
edge of the particular conditions in each 
individual case. 


Lacey appraisals are the accepted 
standard and are used by most Bond 
Houses and other Financial Institutions. 


James D., LA C E Yo Co. 


Timber Land Factors 
E. tablished 18E0 








CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave. 626 Henry Bldg. 
MONTREAL VANCOUVER 


Vancouver Block 


Drummond Bldg. 








9, | 


KORRECT MAKE 


Maple 
Flooring 


50,000’ 13/16x2%4” Clear 
75,000’ 13/16x2%4” No. 1 
25,000’ 13/16x1/2” Clear 
25,000’ 13/16xI'/2” No. | 


Northern 
Hardwoods 


For Prompt Shipment 





The following stock 
should appeal to buyers 
who are on the look- 
out for good values in 
Northern Hardwood 
lumber : 
75,000’ 4/4” 
150,000’ 4/4” No. 
20,000’ 6/4” No. 





WISCONSIN 


HARDWOODS 
HEMLOCK 
PINE 


* KORRECT MAKE: 4 
Ze, MAPLE AND BIRCH ag 


FLOORING 


{ Com. Soft Elm 
50,000’ 6/4” No. 2 Com. Soft Elm 
20,000’ 4/4” ng 3 Com. Rock Elm 
30,000’ 5/4” 3 Com. Rock Elm 
15,000’ 5/4” FAS Hard Maple 
15,000’ 6/4” No. | Com. & Btr. 
Hard Maple 


Write for delivered prices. 





NEELAND-MLURG 
LUMBER COMPANY 


Stills at: Morse Wis-PhillipsWis.— Sa/es Office: PHILLIPS, WIS. 
SSS / S| PAH EZ ff 


Robbins Flooring Laid 


in Chicago Union Station 














New Chicago Union Station. 


UILT at a cost of more than $60,000,000, the new Chicago 
Union Station, terminal for four railroad lines, is one of 
the most impressive railroad passenger stations in the world. 


Photo Courtesy Chicago Milwaukee & St. Paul R. R. 


It is therefore a matter of considerable pride to us to have 
furnished approximately 250,000 feet of Robbins 13/16 by 2% 
Clear Maple Flooring for use in the various offices of this 
magnificent structure. This flooring was furnished through 
Joseph Brothers Lumber Co., who were supplied by the Chas. 
Horn Lumber Co., Chicago wholesale distributors of Robbins 
Flooring. 

Try us on:— 
13/16 and 17/16 Maple Flooring 
13/16 Birch Flooring. 
ROBBINS FLOORING CO., 


RHINELANDER, 
WISCONSIN 
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o Before You Place 
Your Next Order 


We know that you will appreciate 
our “open and above board’’ method 
of dealing with our customers. Learn 
more about how our special sales serv- 
ice guarantees you the delivery of the 
exact grades ordered in 


Northern Hardwood 
and Hemlock Lumber 


To afford you an absolute check on 
every shipment we have your invoice 
sent directly from the mill making 
shipment. 

Remember we handle the entire out- 
puts of the Weidman Lumber Co., 
Trout Creek, Mich., and Bergland 
Lumber Co., Bergland, Mich. Investi- 
gate our service now. 


Weidman - Vogelsang 
911 Grand Rapids Lumber Co. 


Savings Bank Bldg., 
GRAND RAPIDS, MICH. 
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Lumbering Still Is a Pioneer Industry 


HILE THE MANUFACTURE of lumber is carried on under ing the industry has made valuable contributions to the finest citi- 
varied conditions, it remains today in large measure what zenship that the nation can boast of. Not only lumber but lumber- 
it has been from its beginning, a pioneer industry. “Trees,” men have performed stupendous and worthy service in the building 

28 a prominent lumberman remarked to his son who was just be- of the country. 

coming actively engaged in the business, “do not grow on paved Nobody actively engaged in the business of lumbering, particu- 

streets,” and while many of the comforts and conveniences of urban larly if he has large interests at stake, is exempt from the hardships 

life may be and have been provided for lumberjacks, they still per- and risks that inevitably attend-operations over vast areas of rough 

form their important work remote from the “beds of downy ease.” territory. This fact was strikingly shown by the experience of a 
Let anybody who “loves the woods and the wilds” accompany the western lumberman who suffered an injury while inspecting woods 

logging superintendent of a big operation as he goes from crew to work, related by him in part as follows: 





crew, commonly on foot, because the terrain forbids any other mode The accident occurred some forty miles from the nearest 
of transport, and if he does not reach camp at night with heavy feet railroad station, and it was some job to negotiate the trip there. 
It will be because he is both vigorous in health and hardened by long For this purpose I rode a horse for a mile and a half to the 
hikes. Wood work and lumbering is a splendid school in which to logging camp; later was taken from the camp to the logging 





wl develop confidence and resourcefulness and as a result of that train- road station on a sled; from there rode eight miles and a half in 
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the cab of a Shay logging engine, which, if you know this type 
of engine, does not offer much “observation car space”; and then 
rode thirty miles over a badly chuck-holed road through the 
woods to Priest River, Idaho. 


Some years ago a lumberman operating in the Appalachians made 
a shipment of specially cut and graded oak to a German buyer. 
When the stock reached its destination the buyer made some meticu- 
lous complaint regarding it, really too trifling to consider in view 
of the pains and effort that had been made to conform to his stipu- 
lations. Anyhow, the controversy developed to a point where the 
buyer’s representative visited the mill. Once there, he was treated 
with the courtesy and the generous hospitality characteristic of 
lumbermen. Incidentally, the visitor was taken to the woods and 
was shown where the oak he bought had been cut. It was really 
his first visit to a mountain operation and it was a revelation to 
him. When he got back to the mill office he said: “Say, I think 
we'll forget about that kick. Since that’s the way you get your 
lumber, I’ll not be one to complain if you happen to overlook some 
of the periods and commas in the order.” It is knowledge and 
understanding of this sort that does much to reduce the friction be- 
tween factors in an industry in which there are immense difficulties 
to be overcome and where conditions forbid the niceties of the office 
and the studio. 


Wood Utilization Program Outlined 


HE TENTATIVE PROGRAM for the proposed work of the 
National Committee on Wood Utilization just submitted to 
Herbert Hoover, chairman, by Axel Oxholm, director of the 

committee, quite properly emphasizes the fact that the most effec- 
tive way to promote closer utilization of wood will be to find mar- 
kets for the products of lumber manufacture and woods operations 
that are now termed, for want of a better name, waste. There is 
hardly an item in the list of wastes that is not utilized to some 
extent; the problem is one of quantity, rather than of character. 
Sawdust, for example, is used in immense quantities in many in- 
dustries; but there is still so much of it that it remains a drag on 
the market. 

Lumbermen in reading the program are to keep in mind that it 
is only tentative, and that it of necessity is more in the nature of 
a course of study than of a decisive line of action. If in a sense 
it is something of an inventory of the wastes in the industry it 
is a friendly and constructive one. It is designed to systematize 
and coérdinate investigations in utilization and it promises to be 
helpful to the industry as well as to the public. 

There is no gainsaying the fact that habit is a hindrance to im- 
provement, and there is likelihood that some wasteful practices in 
the lumber industry are hangovers from a period when lumber was 
less valuable than it now is. It is likely also that some methods 
and machinery offer opportunities for improvements that would 
effect substantial economies of material. In fact, all lumbermen 
and wood users generally should and doubtless will welcome such 
a survey of lumber production and use as is calculated to promote 
the conservation of the forests and thus bridge the gap between 
existing timber supply and the supply that must be looked for in 
forests yet to be grown. It can not be amiss here to stress the 
importance to lumbermen of contributing all the help they can to 
the success of the work of the committee in order that it may be 
productive of the greatest possible good. 








A Growing Field for Co-operation 


HE REFRAIN of a song that was sung with a good deal of 
gusto at some of the retailers’ conventions held during the 
last few months runs something like this: “The more we 

get together, the happier we’ll be.” Inane as the words of the 
song were, they struck a responsive chord because of the germ of 
truth contained therein. 

The lumber industry, especially the retail branch of it, has been 
a long time learning the lesson that friendship, frankness and con- 
fidence between business competitors make a better recipe for suc- 
cess, and a better antidote for cut-throat competition, than do 
enmity, suspicion and intrigue. But a great deal of progress has 
been made in that direction and the goal eventually will be reached. 

Having tested and proved the value of codperation and the pro- 
motion of mutual understanding between fellow lumber dealers, an 
increasing number of progressive dealers are going a step farther, 
and applying the same principles in their relations with the archi- 
tects, contractors and representatives of other interests related to 
the building of homes. 

Of all these human factors, the architect and the contractor are 
those with whom the lumberman comes into most direct contact. 
In the past there has been, and unfortunately there still is, a good 


deal of misunderstanding, and sometimes ill feeling, between the 
man who designs the home and writes the specifications for its con. 
struction and the man who furnishes, or desires to furnish, the 
materials for it. The architect often is accused, and sometimes 
justly, of being impractical, if not downright ignorant, with regard 
to the kinds, grades and sizes of lumber that should be specified— 
because best fitted for the various uses in the different parts of 
the building—and consequently, of preparing specifications that, if 
they can be met at all, cause needless cost and trouble for the lumber 
dealer, and added expense for the owner. 

But the architect is not wholly to blame, unless the dealer jn 
building materials has made an honest effort to maintain friendly 
touch with him and to provide him with the information that would 
help him to prepare intelligent and practicable specifications. 

With the contractors, as with the architects, mutual understanding 
goes much further than post-mortem criticism. The AMERICAN 
LUMBERMAN has long advocated a program of codperation between 
the various factors in home building, and is glad to observe the in- 
creasing frequency with which lumbermen are arranging meetings 
with the architects and contractors of their communities, sometimes 
also including the real estate men, bankers, building and loan of- 
ficials, with a view not only to establishing and fostering friendly 
relations, but specifically of coming to a better understanding of each 
other’s problems. It is rather significant that within the span of a 
few days four such gatherings should be reported to this newspaper, 
the stories appearing on page 45 of this issue. Others have been 
reported at frequent intervals during recent months, and no doubt 
still others have not come into public notice at all, outside of the 
communities in which they were held. 

Where the local circumstances are such as to offer a field for this 
sort of “adventure in friendliness” there is every reason for dealers 
to follow the example of the firms mentioned in the stories that 
have been referred to. 





“Debt-Buying” Menaces Nation’s Morale 


HE LUMBERMAN POET in some verses published in his 
department of last week’s issue lifts the lid off a lot of today’s 
family financing. He points out that, in at least one par- 

ticular, the present crop of instalment-spenders are ahead of their 
dads; for, whereas the older generation used to caution their chil- 
dren to “know where their money went to,” nowadays we beat that 
all hollow, for “we know where all our money’s gone to now before 
it’s even earned.” 

Just what the present inundation of “cheerful credit” is going 
to do to the moral fiber of the rising generation is a fair question 
to ask. Is the deceptive ease with which pleasures and luxuries now 
may be immediately enjoyed without the tedious process of “saving 
up” for them something that develops moral stamina and builds 
character? Emphatically, no. On the contrary, these easily as- 
sumed obligations, when later found to be onerous, too often develop 
habits of evasion, shiftlessness, irresponsibility, and in the end, 
downright dishonesty. 

Whatever else Babson, the statistician, has, or has not, done for 
business, he has rendered one very great service in insistently pro- 
claiming the doctrine that the commercial and financial prosperity 
of the country rests upon the foundations of character, morality 
and plain, old fashioned “righteousness.” He says, and he is right, 
that a stable business structure can not be built on a rotten founda- 
tion. If there is anything that will weaken and rot moral fiber 
faster than such heedless, irresponsible indulgence in luxuries of 
every sort as is going on all around us—without the money in hand 
to pay for such indulgence—it would be hard to say what it is. 

There is far too much sophistry being indulged in, often by those 
who ought to know better, in the attempt to show that the buying 
of luxuries and means of pleasure that will not be paid for before 
they are either consumed or greatly depreciated in value, is a good 
thing for business. Of course, an individual concern or a pat- 
ticular line of business may benefit therefrom, but it does so at 
the expense of business as a whole. The dollar that, months be- 
fore it is earned, is pledged on an instalment contract for some 
unneeded luxury, is “out of the running” so far as any other line 
of business is concerned, at least until it has discharged that obli- 
gation and started on a new cycle. 

The only kind of instalment buying that is justifiable from the 
economic standpoint as well as from that of maintaining sound busl- 
ness morals is the buying of enduring and essential things, among 
which of course the home is foremost. Buying a home on instal- 
ments is indeed not so much a purchase in the ordinary sense, 48 
it is an investment. To call it an “instalment-investment” would 
not be wide of the mark. 

In the welter of half-baked, where not wholly selfish, arguments 
in favor of the debt system of merchandising, the utterance of 4 
great merchant, with its clear distinction between instalment-spend- 
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ing and instalment-investing, is most refreshing. Discussing this 
subject recently James Simpson, president of Marshall Field & 
Co., Chicago, says: 

“It strikes me that the most important phase of the instalment 
buying question is the effect that is has upon the morale of our 
people. It seems to me that in the final analysis this is even more 
important than are the economic features, although, perhaps both 
questions are so closely interwoven that it is difficult to disassociate 
them. 

“JT mean, for example, that the kind of instalment buying and 
selling which might very properly be encouraged is that which has 
to do with the buying of a home, or buying very necessary furniture, 
or even an automobile where it is intended for business purposes 
and makes for increased revenue or increases the efficiency or earn- 
ing power of the user. 

“This kind of instalment buying tends to strengthen the morale of 
our people and encourages thrift and savings. 


“On the other hand, instalment buying of such things as clothing, 
furs, jewelry, automobiles for pleasure, decorative furniture rather 
than furniture for necessary use should, in my opinion, be dis- 
couraged as it tends toward unjustifiable extravagance and weakens 
the fiber of our people.” 

The great retail establishment of which Mr. Simpson is the head 
is crammed from basement to roof with luxury goods of every sort, 
as well as with the more essential commodities, and no one is more 
concerned than he in their rapid turnover. But, be it noted, he is 
absolutely opposed to instalment selling, even though some other 
high-grade mercantile establishments have adopted it. He is more 
interested in preserving business equilibrium and morale than in 
dumping a vast volume of goods into the hands of buyers unpre- 
pared to pay for them. At the same time, he counsels the buying 
of homes on the instalment plan, because that is an investment in 
something that is both essential and enduring, and because the great 
majority of people can acquire them in no other way. 





Wood’s Merits Sound Basis for Trade Extension 


ECOGNIZED AS one of the most potent instrumentali- 
R ties for business building by persons who understand 

and know how to use it, advertising sometimes is un- 
appreciated and even discredited by those who have miscon- 
ceived its purposes and who have not known how to make 
it function in their own behalf. Probably, the most common 
mistake is to confuse publicity and propaganda with adver- 
tising. Publicity and advertising both may be news, while 
advertising and propaganda both may be designed to in- 
fluence the opinions and acts of those to whom they are 
directed, but there are sinister aspects to propaganda and 
some so called publicity that find no place in advertising. 


Though the term aggressive sometimes has been applied 
to advertising programs and even to advertising copy, there 
is nothing essentially pugnacious or antagonistic about ad- 
vertising. While it is the purpose of advertising to introduce 
or to increase the sale of commodities and to a degree dis- 
place or supplant competing merchandise, the purpose and 
the methods of achieving it are friendly, straightforward and 
wholly legitimate. Advertising does not aim to compel, but 
rather to impel, action on the part of the persons to whom it 
is addressed. It undertakes to drive nobody, but rather to 
lead. It aims to persuade the acceptance of the thing adver- 
tised, rather than the rejection of the thing offered by some- 


body else. It is sympathetic and codperative, being calcu- 
lated to advance the interests of both advertiser and 
advertisee. 


No advertising that assumes to urge the use of an article 
or a commodity where it is not the best for the purpose, or 
that misleads the reader regarding its utility, its availability 
or its value, can be permanently effective. But all these 
qualities are relative, and it is the function of advertising in 
part at least to inform and advise the prospective buyer in 
order that he may balance advantages and disadvantages, 
merits and defects, and thus know what on the whole will 
best serve his own needs. Its function is not to deceive and 
mislead, but to correct and set right. 


Certainly, the lumber industry has broad enough program 
and large enough field in which to advertise forest products 
without speaking ill of any other material and without advo- 
cating the misuse of wood or the disuse of any other com- 
modity where it is more suitable. If lumbermen themselves 
shall come to know enough about wood they may be trusted 
to arrive at a proper appreciation of it. That, it may be 
urged, is the first step in preparation for informing the public 
in general. While the distributers of lumber and other build- 
ing materials have been put through a pretty thorough course 
of instruction regarding products that have supplanted lum- 
ber, little effort has been made to inform them regarding the 
intrinsic qualities peculiar to wood. 

If the ancient maxim, Familiarity breeds contempt, has 
had a convincing demonstration anywhere in the realm of 
business it has been in the lumber industry and with respect 
to wood. Lumbermen may take their choice in attributing 


this situation to lack of knowledge, to indifference or to 
modesty. Everybody, apparently, is supposed to know every- 
thing good that can be said about wood; but while this may 
have been true at some indefinite time in the past, there is 
evident need of something like a revival of learning as well 
as a new erusade in behalf of wood. 


Fortunately, there is no lack of materials for a course of 
instruction that shall make known the merits and the utility 
of wood. It is hardly too much to say that in the past wood 
has often been displaced by materials that did not possess 
the superior qualities claimed for them and on the strength 
of which they were used. A sad phase of this fact is that, 
though an abundance of evidence was available to prove the 
superiority of wood, it was scarcely brought into service at 
all. Consider permanence, for example. Is not the existence 
of hundreds of colonial homes built of white pine a sufficient 
demonstration of the durability of wood? And is not the 
fact that these houses can be and have been used continu- 
ously for residences proof of the adaptability of wood ?’—for 
many of them have been equipped with all the conveniences 
of modern times. Is it not further evidence of the adaptabil- 
ity of wood that even the exteriors of these old homes can be 
altered and restored at trifling cost and without marring 
their beauty and distinctiveness? 


Not enough consideration is always given to the fact that 
one truth may be supplanted by another, and that this is 
especially so in the realms of business. Nobody nowadays 
is left with his ideas and opinions undisturbed for a moment 
during his waking hours; and there is ample reason for say- 
ing that a statement persistently repeated ultimately takes 
on the aspect of truth and is persuasive if not convineing. 
Hence, however numerous the excellences of wood may be, 
they will be forgotten if they are neglected by those whose 
interest it is to make them known. This is especially likely 
to be the case when the air is filled with praise of other mate- 
rials that are or that may be used in place of wood. 


Considering the little that has been said and done in ex- 
tolling the merits of wood, and the herculean efforts that 
have been made to drive wood out of use, the marvel is that 
it still is the most widely used material of construction and 
still maintains its position in a multitude of uses where it 
has scores or it may be hundreds of rivals. The dominating 
position of wood today is an inspiring testimonial of its mani- 
fold excellences, which have been proved by the crucial test 
of use. It is on this foundation that a larger and more profit- 
able market for wood is to be built up by advertising. A 
large part of the public already is friendly toward wood, 
and nearly everybody uses wood in numerous ways. Given 


more knowledge on which to base a higher appreciation of 
its beauties, its availability, its adaptability and its general 
utility, the public will use wood wherever sound economy 
warrants its use. It is the function of lumber advertising to 
inculeate this knowledge, not alone among the so called 
public, but among those within the industry. 
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Liability for Freight Charges 


I shipped a car of lumber from my mill to a 
party in southern Illinois, with draft attached to 
bill of lading for reconsignment. After the car 
arrived the consignee refused it, stating he could 
not handle the car with the draft attached to the 
bill of lading. In turn I released the car to him. 
He then billed it to a Minnesota town, and the par- 
ties there declined the car, stating that the party 
diverting it had no order from them. The con- 
signee then billed the car to a point in Iowa, and 
from there to Chicago. The lumber was unclaimed 
in Chicago by the party who did the diverting, and 
finally was sold by the railroad company to the 
highest bidder. 

This lumber was sold on a basis of price f.o.b. 
my town, by me to the party who did the diverting. 
Who is obligated to pay the freight on this car ?— 
INQuIRY No. 1,714. 

{This inquiry comes from Texas. Evidently 
the sale of this car of lumber was made f.o.b. 
mill, and therefore the title to it passed on de- 
livery by the shipper to the railroad. The fact 
that a draft was attached to the bill of lading 
has no significance so far as liability for freight 
is concerned. 

It is possible that there are some facts con- 
nected with this transaction that are not dis- 
closed in the foregoing letter, but if the sale was 
made as stated, it would appear to be quite clear 
that the consignee was liable for the freight and 
for the price of the lumber.—EbIvTor. | 





What Should Be Advertising Outlay ? 


We would appreciate receiving information on 
the subject of how much the lumber retailer should 
spend for advertising.—INQUIRY No. 1,708. 

[This inquiry, which comes from a retail lum- 
ber concern in Michigan, opens a question on 
which there perhaps has been as much study 
and discussion expended as upon any other sin- 
gle phase of retail lumber merchandising. It 
is evident that no answer can be given that will 
apply uniformly. Circumstances vary so widely 
that as regards this question it may truthfully 
be said that what is one man’s ‘‘meat’’ might 
be another man’s ‘‘poison.’’ Neverthless, 
there is a fair degree of unanimity of opinion 
on the subject, it being the consensus of a 
considerable number of retailers who believe in 
and practice advertising that the expenditure 
for this purpose should be from 1% to 2 per- 
cent of the annual gross sales. Some place the 
figure as low as 1 percent, but those are a 
minority. The AMERICAN LUMBERMAN will be 
glad to have retailers express their views as to 
the proper proportion of gross sales to be de- 
voted to advertising, and also as to how the 
appropriation should be divided among news- 
papers, billboards, direct advertising and other 
media.—EDITor. | 





Keeping a Register of Contractors 


Not long ago we sent a circular letter to every 
contractor in our territory, asking him to register 
his name, address and phone number with us, and 
to keep us informed as to when he had completed 
a job and was ready for additional work. On the 
face of it this plan appealed to us very much. It 
also received the enthusiastic endorsement of our 
local carpenters and contractors, and a number of 
persons who contemplated building or repair work 
complimented us upon it. However, in practice it 
has not worked out, for the reason that we can not 
get the contractors to keep us informed as to their 
activities. Our plan was to advertise to the build- 
ing public that we would supply them with the 
names of carpenters and contractors for any class 
of work that they had in mind. If they had given 
us the needed information, it would have been 
well worth their while, because we are requested 
daily to furnish carpenters or contractors, and it 
practically keeps one man busy hunting up some- 
one who is in position to take the work. We are 
going to make another effort to get these con- 
tractors and carpenters interested, because we be- 
lieve that it will create more business for us.— 
Inquiry No. 1,711. 

[The above communication comes from a re- 
tail lumber firm in Arkansas. The AMERICAN 


LUMBERMAN prints a great many articles con- 


cerning plans and methods that have worked 
successfully, but sometimes it is of equal value 
to learn of plans that for one reason or another 
have failed to accomplish the results hoped for. 
In this case the difficulty seems to lie in a com- 
mon characteristic of carpenters and small con- 
tractors, who when they are busy and work is 
reasonably plentiful as a rule do not look far 
enough ahead to consider where the next job is 
going to come from, relying upon the general 
activity in building and repair lines to keep 
them going. The AMERICAN LUMBERMAN will 
be glad to hear from any other retailers who 
have tried maintaining a register of contractors 
and carpenters, especially if they can suggest 
any plan for inducing them to keep the lumber 
dealer informed as to the progress of their jobs 
and when they will be in position to take on 
additional work.—EDITOoRr. | 


South American Forest Opportunities 


EpItoR, AMERICAN LUMBERMAN: It is a strange 
thing, given the initiative and far sightedness of 
American lumber operators, that so few of them 
have ever undertaken operations abroad. By op- 
erations abroad I mean operations in which both 
forests and market lie outside this country. Of 
course, hundreds of our operators sell to a greater 
or less extent in foreign markets, and a consider- 
able number of them have exploited foreign forests 
and have imported the lumber into the United 
States. Very few Americans, however, have ‘ex- 
ploited foreign forests for the adjacent foreign 
market. 

And yet there are splendid opportunities of that 
character, especially in South America. I traveled 
recently in Chile and Argentina, in both of which 
countries I once worked in lumber and was very 
much struck by recent increases in local prices. 
In Buenos Aires native lumbers, like cedar and 
lapacho, which used to sell before the war for 
around $75 and $80 (American currency) a thou- 


sand feet, are now selling for about $120; Chilean 
rauli sells for about the same price, and the deal- 
ers are offering $65 and up for Brazilian pine, and 
can not get it, because it brings more than that 
on the basis of the present exchange in Brazil. 

I know of at least one property from which, if 
a short railroad were built, many millions of feet 
cedar, lapacho and Brazilian pine could be put 
on the Buenos Aires market at about what it cost 
ten years ago—$50 a thousand feet for the cedar, 
$60 for the lapacho and $35 for the Brazilian pine, 
Labor prices have increased very slightly, if at all, 
I know too, of at least one property in Chile from 
which rauli can be landed in Buenos Aires at a 
price to leave a profit of not less than $30 gold a 
thousand feet. 

Why do not some of our progressive operators 
look up some of these South American possibilities? 
—Inquiry No. 1,712. 


[This letter comes from a New York man 
who apparently is not now directly engaged or 
interested in the lumber business. His name 
and address will be supplied on request.— 
EpITvor. | 


Financing Farm Home Building 

Can you give us the name of any finance corpo- 
ration who you think would probably be interested 
in financing farm home building ?—INQuUIRY No, 
E710. 

[From time to time the names of a number of 
banks and other financial institutions having 
facilities or plans for financing building of one 
kind or another have been mentioned in the 
AMERICAN LUMBERMAN. This inquirer has been 
given the names of these concerns, but as none 
of them so far as is known offers its facilities 
for the financing of farm homes, this inquiry is 
published with the hope that readers can give 
some information that fits this case. The name 
of the inquirer will be supplied on request.— 
EDITOR. | 
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We doubt if there is a lum-| shoveled out to allow a road 


ber firm on the St. Croix, 
Chippewa, Fox or Wisconsin] be passable. 
rivers that feels very much en- * 
couraged. Some of the mills 


Among the most important 


to be frozen hard enough to|of the lumbering railroads di- 


rectly tributary to Chicago, 
* which have been opened dur- 
ing the last year, is the Muske- 


on the Chippewa had old con- 
tracts which were filled in the 
early part of the season at fair 
figures, but the later sales 
were made at figures on which 
there was no profit whatso- 
ever. For the past six weeks 
it has been impossible to make 
sales at any price—the panic 
crippling this branch of trade 
worse than any other. 
* 8 & 


We learn from Col. J. R. 
King, who has been spending 
some weeks in the northern 
part of Minnesota, that the 
lumbermen in the pineries are 
aving a rather hard time of 
it. A heavy fall of snow came 
early in the season, before the 
ground was frozen, leaving the 
swamps, marshes, and even 
some of the lakes unfrozen. 
The snow was seme thirty 
inches deep, and the heavy 
covering has prevented the 
frost from reaching down un- 
der it. This interferes very 
seriously with logging opera- 
tions, and is likely to do so the 
greater part of the winter. 
Some places the snow is being 





Among the various lines of 
business which engage capital 
and labor in our country, we 
think that we may claim for 
the lumber trade that its posi- 
tion is very creditable to its 
members throughout the coun- 
try. It has been marked by 
few failures, and such as have 
occurred have been confined 
to small concerns. Payments 
have been made and obliga- 
tions met with a highly satis- 
factory degree of promptness, 
and the crisis of the commer- 
cial firms of the country has 
undoubtedly passed,  confi- 
dence has in a great measure 
been restored, and, for strictly 
legitimate business, there is a 
disposition to extend the ordi- 
nary facilities in the way of 
credit. 

* 8 && 


The amount of timber an- 
nually consumed in the form 
of tooth picks may be judged 
by the fact that a tooth pick 
factory at Canton, Maine, re- 
cently bought 600 cords of 
wood for making into tooth 
picks. 





gon & Big Rapids branch of 
the Chicago & Michigan Lake 
Shore railroad. This road runs 
fifty-five miles from Muskegon, 
Mich., through the finest tracts 
of pine timber lands on the 
Muskegon and White rivers 
and already several flourishing 
towns have sprung up along 
the line. The first village of 
importance on the road is Hol- 
ton, the headquarters of the 
extensive lumbering firm of 
Blodgett & Burns, who started 
the town several months ago 
by the erection of extensive 
sawmills, stores etc. 

* 8 # 


On the farm of F. G. Car- 
penter, Chester, Vt., there isa 
five-pail kettle that has been 
used in the sugar bush over a 
hundred years. He has also a 
kitchen table that has been in 
constant use for more than a 
hundred years. On part of 
the roof of his barn are shin- 
gles that have been on there 
over sixty years. The roof is 
in good condition and appears 
as if it would last several years 
longer. 
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Bad Weather Lowers Southern Pine Production 


Although southern pine bookings for the week ended March 
12 ran 4.97 percent above the cut and 10.01 percent above 
shipments, prices have shown no tendency to regain the ground 
lost in the preceding two weeks. The fair weather that had 
prevailed prior to last week enabled the mills to build up 
surplus stocks in some items, and with northern trade light, 
they were forced to make some concessions to move this stock. 
The general consensus is, however, that the slack will soon be 
taken up. The last week has seen considerable bad weather, 
which has slowed up shipments and reduced production to 13 
percent below normal, while bookings have held fairly well. 
If this relationship between cut and orders should continue 
until weather conditions permit the opening of the northern 
market, prices are likely to show an upward tendency. 

There has been no change in the northern market, which con- 
tinues dull on account of the cold weather but southern build- 
ing is furnishing a lively demand for yard items. Florida 
business has fallen off considerably but prices are stable in 
that market. Producers are pleased with the way in which 
the oil field business is holding up and also have found reason 
for encouragement in recent increases in the car material and 
export fields. Europe and South America are now the most 
promising export markets. 


Northern Hardwood Prices Have Remained Firm 


While there is a fair movement of northern hardwoods, 
it is a good deal lighter than it was a month ago. In January 
there were orders booked for 15.6 million feet, against a cut 
of 18.8 million feet ; but in February the orders were only 15.6 
million feet against the cut of 25.1 million feet. The slowing 
down in buying is accounted for largely by the situation in 
southern hardwoods, the weakness of which has brought about 
very cautious purchasing of northern woods also. The lateness 
of the spring is also a factor. 

Industrial buying appears to be better than that by the 
retail yards, but is running rather heavily to low grade stocks. 
Furniture and automobile factories are providing for their 
other needs by placing small orders. Building demand has no 
chance to develop until there is an improvement in the weather. 
Maple flooring factories therefore find stock accumulating, 
but their confidence in the market is shown by steady opera- 
tion. Millwork plants find business rather slow, but are figur- 
ing a great many bills in preparation for spring. 

Prices of northern hardwoods have held remarkably well, 
though there have been rumors of weakness. Their improved 
statistical position should ensure maintenance of the list. 


Southern Hardwoods Are Recovering Their Strength 


The recent break in southern hardwood prices has not been 
explainable by students of the market, who have noted that 
in the last eight months the production was only 74 percent 
of normal, while orders were 93 percent of normal, and mill 
stocks have undergone heavy reduction. Their conclusion 
is that present low levels are illogical and can not continue. 

Consumers have been unwilling to provide for their needs 
much in advance during the last year or so, and their re- 
quests for quick delivery are proof that their stocks of raw 
material are low. Manufacturing industries have thus ad- 
Justed themselves to speedy delivery, but it would appear 
that the minds of hardwood producers have not become 
accustomed to the new methods. Consumers want to buy in 
small quantities and frequently, but some millmen are un- 
comfortable unless they have bulky order files, and have 
been willing to drop a few dollars off prices to induce volume 
purchases. Naturally the buyers interpreted such action as 
evidence of a weakening market, and used small concessions 
to force larger ones, until prices broke. 


Lumber Statistics Appear on Pages 50 and 51; 





It seems strange, in view of the statistical position, that 
the recent rains were required to give fresh courage to the 
producers. Scarcity of logs had curtailed output, before low 
price levels could have an opportunity to do so. Quotations 
higher than last week’s have found ready acceptance. The 
tendency toward strength will soon reassure furniture and 
automobile buyers, and the beginning of building demand 
will give the market a much different aspect. 


Fir Orders Coming In as Mills Hold to Lists 


The immediate fate of the Douglas fir market hangs in 
the balance and in all probability the next three weeks will 
determine what trend it is to take during the first half of the 
year. Orders are beginning to dribble in and the mills are 
making a determined effort to hold prices fairly stable until 
the building season opens and buying becomes more general. 
Wholesalers find it difficult to secure any concession at all 
from the mills, but there are reports of direct sales on mixed 
cars at prices under present market levels. It is not to be 
presumed that business is in satisfactory volume, however, 
as most of the buying is confined to immediate needs. 

Looking at the market from the statistical angle, there is 
much cause for encouragement. During the week ended 
March 13, shipments ran 7 percent and orders 20 percent 
ahead of the cut, and marked gains were registered in both 
the domestic and export markets. While the increase in 
these fields may be accounted for partially by the fact that six 
more mills reported than in the previous week, a comparison 
of mill averages shows an actual gain in new business and a 
decline in production. Rail business with the middle West 
is gaining volume as the country yards move out lumber to 
small construction jobs, but California is temporarily quiet. 
The transit surplus on the Atlantic coast has weakened that 
market and tends to delay orders for mill shipment. Weak 
freight rates are acting as a drag on prices in the export 
field, but a good seasonal volume is being booked. 


Northern and Eastern Softwoods Suffer from Weather 


Shipments of northern pine have been showing a tendency 
to increase, but abnormally cold weather in the Northwest 
has been a hindrance to this development in the last week 
or so, and similar conditions prevail in eastern consuming 
territory. Prospects are that spring will bring a better farm 
demand than for several years, largely for low grades. <Ac- 
tivity of box has brought stiffer prices. Large urban build- 
ing programs in the Northwest are very promising. 

Hemlock orders in the last three weeks, ended Feb, 20 and 
27 and March 6, averaged respectively 64,000, 76,000 and 89,- 
000 feet a mill, showing a consistent increase, the movement 
being mostly to Wisconsin and Michigan country yards, as 
eastern competition is hard and trade slow. The prevailing 
quotation is $4.50 off list, with occasional lower prices. 

Eastern spruce has softened to about $40 base in face of 
stiff competition from transit fir, and slow trade because of 
continued bad weather in the East, but cargo arrivals are 
off, and spring weather should put life in demand. 


Cypress Moving More Freely to Northern Markets 


Orders for cypress have been respectively 13.33 and 31.30 
percent above production in the two weeks ended March 3 
and 10, though production has tended to expand. Florida 
is a less active purchaser than it was recently, but northern 
markets have been showing more interest as spring ap- 
proaches. Most orders from northern territories have come 
from city yards, but country trade is now somewhat more 
active, and there is a good line of inquiries that promise bet- 
ter business. There has continued to be a fair volume of 
industrial buying. Cypress prices have remained firm. 


Market Prices and Reports on Pages 85 to 91 





40 AMERICAN LUMBERMAN 


MarcH 20, 1926 














Owner Is Constantly Improving 











Home and Buys Lumber Without Shopping— 


Attention to His Needs Will Increase Volume of Profit Yielding Sales 


At the Northwestern convention, and again 
at the Northeastern, Arthur A. Hood, of 
Minneapolis, made a memorable address on 
“Calisthenics for Lumber Retailers.” Many 
hundreds of dealers who attended these big 
conventions will remember the speech and 
the deep impression it made. 

Mr. Hood occupies a prominent place in 
lumber retailing, and in the association and 
club activities that grow out of the lumber 
retailing business. He is vice president of 
the Thompson Lumber Co., of Minneapolis, 
and is president of the Lumbermen’s Credit 
Bureau, of the same city. He is past presi- 
dent of the Twin Cities Hoo-Hoo Club, and 
at the gathering of the Black Cat held in 
Spokane last year was made Custocatian of 
the Supreme Nine. And so on. Mr. Hood 
illustrates the fact that crops up in our 
business so often, that a man who is busy 
and successful in his own yard is the proper 
man to be drafted for administrative posi- 
tions in the realm of club, association, and 
similar organizations. 


Keeping Up With New Ideas 


Not all men have the same gifts; and 
there are thousands who have reached suc- 
cess in their own private affairs who have 
never aspired to official positions in their 
various clubs and associations. Many of them 
might well do so; for in these latter days, 
when associations have become so closely al- 
lied to practical progress and leadership in 
the retailing of lumber, the men who have 
made a private success are thereby proved 
to have qualities very much needed in ad- 
ministering association affairs. The time is 
very clearly here when private yards, and the 
associations in which they are united, must 
go forward together. In a certain sense, 
competition is no keener than it was a quar- 
ter of a century ago; and in another sense it 
is infinitely keener. It is no more difficult 
than it used to be for those yards that have 
kept pace with unfolding commercial meth- 
ods. But it is infinitely more difficult for 
those yards that are trying to meet the con- 
ditions of 1926 with the knowledge and meth- 
ods of 1901. Since associations have made 
good on their program of being the leaders 
and teachers in the realm of new and im- 
proved ideas, one expects to see the service- 
able and profitable yards going forward in 
close alliance with the associations. They 
are mutually dependent and mutually helpful. 

Mr. Hood touched upon a number of puz- 
zling matters; but he probably has the agree- 
ment of most of us when he places first the 
big question, “Where to secure profitable 
sales.” This may seem at first glance to in- 
clude the whole of our business difficulties; 
a question we are all trying to answer with 
every activity in which we engage. But Mr. 
Hood’s answer runs a little deeper than the 
usual answer, that to secure profitable sales 
a man must work harder and worry more. 
He began with a little analysis of why re- 
tail lumbermen fail to secure a profit on 
their sales. He suggests three reasons. 


The first reason for our failure lies in the 
competitive situation; a situation that is 


usually dominated by the belief that since 
profits come from sales, a large sales volume 
must mean a large profit. This unreasoning 
fixed idea runs off almost at once into under- 
pricing the neighboring yard. Everyone I 
suppose, at least everyone who has attended 
this winter’s conventions, must have heard 
earnest statements that this is bad thinking. 
Many dealers are getting a deep, if not a 
new, idea that the competition which needs 
the most careful attention and the finest mer- 
chandising ability lies outside the ranks of 
lumber yards. While rival retailers are mak- 
ing a puny, and at the same time a per- 
sonally disastrous, bid for volume by giving 
away all the profit in an effort to get the 
other dealer’s trade, those interests outside 
the lumber field are using all the modern 
devices for influencing opinion away from 
building and for creating a demand for other 
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This cartoon laughs at a situation common to a 
great many homes, and suggests the opportunity 
that awaits the retailer, not only to help elimi- 
nate family. friction, but to create business for 
himself through pushing the sale of lumber, 
millwork, cedar lining etc., for providing addi- 
tional. closet room 
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articles. While lumbermen are fighting each 
other for a larger share of building money, 
the amount of this building money is steadily 
made smaller because customers are spending 
their income on cars and travel and clothes 
and radio sets. If lumber dealers must com- 
pete with each other, and such competition 
will remain in some form whatever is done, 
the lumber industry itself is engaged in a 
tremendous competition with other industries 
for its fair share of general expenditure. 


Too Many Yards for Volume 


Mr. Hood’s second reason why profitable 
sales are not being secured lies in the over- 
capacity of lumber yards. There seem to be 
a good many more yards than can be sup- 
ported by current volume. This is due in 
part to the starting of new yards by men not 
familiar with the technic of lumber selling. 
Not so many mushroom yards are started as 


in the old days, probably, but their competi- 
tion is still disastrous. Another reason for 
overcapacity is the big expansion of facilities 
in old yards during the period of inflation 
after the war. The investment is made, and 
it is not easily liquidated. Most dealers 
who find themselves expanded beyond the 
present needs of their communities, are try- 
ing to bring up volume rather than trying 
to cut down capacity. 

The third reason is the inability to get a 
fair gross margin of profit; and Mr. Hood 
charges this pretty largely to a lack of clear- 
cut information about costs. Men do not 
have the courage of their convictions about 
prices, because they are not sure just what 
part of the retail price quoted is cost, and 
what part net profit. They cut below the 
danger line because they do not know where 
the danger line is. 


Coéperation Will Remedy Situation 


In mentioning the factors that will correct 
at least some of these things for the indi- 
vidual yard, Mr. Hood places association and 
codperative efforts first. By means of co- 
operative efforts dealers can learn the prac- 
tical retailing economics that will teach them 
costs and sound methods of reducing costs. 
This is first aid to profits. 

The second is coéperative efforts with deal- 
ers in other lines who are interested in build- 
ing—realtors, architects, contractors, plumb- 
ers, financiers who make building loans and 
the like. These men are as interested as 
lumber dealers in keeping the public mind 
turned to the advantages and satisfactions 
of home ownership, and they should find prac- 
tical means of working together to this end. 

The third is taking out of competition 
much of the trade that needlessly drifts into 
the path of competitive bids. The public is 
not aware of it, but as a general thing the 
money saved to the purchaser in squeezing 
prices down to the limit by competitive bids 
is lost in inferior and inadequate service. 
Every dealer has non-competitive business, 
but he seldom gives this part of his trade 
the attention it deserves. He takes it for 
granted, accepts it when it comes, is pas- 
singly grateful to it; but he gives the larger 
part of his thought and effort to competitive 
trade that frequently does not pay its way 
when it is secured. 

And the fourth factor is the matter of 
creating additional demands for lumber. The 
Realm finds that many dealers dismiss this 
matter with some bitterness. They think 
there is only so much trade in a given com- 
munity, that this trade will come in of its 
own accord and that trade creation, beyond 
a little doubtful general advertising, is “the 
bunk.” But it just happens that our real 
competitors, those persons who are selling 
motor cars or oil stock or what-not, do not 
go on this principle. 


Can Total Sales Be Increased? 


It seems to us one of the serious handicaps 
of lumber retailing that it maintains so gen- 
erally this policy of watchful waiting. We 
are seeing the results in all sorts of ways 
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The so called substitute materials came into 
our markets with no demand ready made. 
The public took lumber rather for granted. 
People had built of lumber for generations 
and would have continued doing so had their 
attention not been taken by the sales efforts 
of the newcomers. The dealers, and especi- 
ally the manufacturers, thought that the 
place of lumber was secure. So for years 
we saw the peculiar spectacle of the sub- 
stitutes carrying on aggressive campaigns, 
telling the public about the alleged superiori- 
ties of their articles, while the proponents of 
lumber kept still. The per capita consump- 
tion of lumber is said to be dwindling, while 
that of substitutes is increasing. But we 
ought to remember that while part of this 
gain of the substitutes has been made at the 
expense of lumber, a very comfortable 
margin of their volume has really been 
created. The substitute men found uses for 
their materials that were new, that lumber 
was not supplying or even trying to find. 
These merchants, as well as auto salesmen 
and radio agents and the rest, were not con- 
tent to say that there was but a limited 
amount of business and that this business 
would come in anyway. 


“Lay Off Other’s Customers” 


All these matters suggested by Mr. Hood 
for correcting this lack of profitable sales 
will doubtless result in additional volume. 
But here we are, back at the early statement 
that volume alone does not spell profit. The 
first rule suggested strikes at an old prac- 
tice. It is this: “Lay off the other fellow’s 
customers!” To many of us a customer is a 
customer; but not to Mr. Hood. He classifies 
these purchasers in five groups: The fellow 
who prefers to buy from one of your com- 
petitors. The fellow who has no choice 
among several friendly dealers. The fellow 
who has no choice but buys on price. The 
fellow who patronizes the cut-price dealer. 
And finally, the fellow who has enough con- 
fidence in you to give you his business with- 
out shopping around. 


Favoring Bargain Hunters 


This matter of shopping around is serious 
Ina number of ways. First of course it is 
serious because it nearly always cuts into 








Is Your Home Unattractive? 


A dilapidated fence, a sagging porch, a general weather-beaten. appear- 
ance spoils the attractiveness of any home as well as the neighborhood. 


The old axiom of a “Stitch in time” {s equally applicable in keeping up 
the appearance of your property. A few dollars spent now for putting your 
place in repair will save a larger expenditure later on. We will gladly advise 
you of the cost of @ single cedar post, a bucket of paint or whatever your 


needs may be. 


We finance the building of homes 
tor responsible people who own a 
well-located lot and are able to make 
reasonable cash payments. 


HILLYER-DEUTSCH-JARRATT CO. 


LUMBER---HARDWARE—BUILDING MATERIAL 


1309 South Flores Street 
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This San Antonio (Tex.) retailer welcomes sales of small amounts 


Teasonable profits. But it is serious for an- 
other reason that, if a little more remote, 
may in the end be quite as disastrous. If 
ealers yield to this pressure to cut prices, 
they place the sharp-nosed customer upon 


a preferred basis as against the customer 
who does not shop. Is it fair that the man 
who gives you the most trouble should buy 
for less than the good friend who trusts you 
to deal fairly with 
him? We know it 
isn’t, but we excuse 
ourselves by saying 
that we are human 
and must live. But 
leaving out of ac- 
count for a moment 
this matter of in- 
dividual unfairness, 
the fact remains that 
these things are not 
done in a_ corner. 
They are known; and 
they are the things 
that give to our in- 
dustry its reputation 
with the public. We 
wonder if the readi- 
ness with which some 
of our customers 
have gone off after 
substitutes is not due 
in part to a distrust 
of us as merchants. 
Surely the eventual 
objective of our mer- 
chandising policy 
should be an equality 
of prices, service 
considered, to every 
customer of the yard. 

In nearly every 
yard there is a wide spread between Jag 
prices and bill prices. There should be a 
spread between them, for the cost of making 
one large sale is less per thousand feet than 
the cost of many small sales. But we are 
afraid that in many yards this spread is too 
wide to be accounted for in this way. The 
proper way to reduce the spread to right 
proportions is to begin by putting the bill 
prices high enough to carry their own weight. 
When that is done the jag prices can be 
lowered to a point where they need to carry 
no more than their own weight. This prob- 
ably lies in the field of theory; but eventually 
it must have the attention it deserves. 


The second rule laid down by Mr. Hood is 
to take sales out of 
competition by culti- 
vating the man who 
comes to you with- 
out shopping and by 
finding more like 
him. The third is to 
ask for a fair profit 
and to hang on to 
that price like a bull- 
dog. The fourth is to 
sel] ideas and uses of 
materials instead of 
the materials them- 
selves. This last is 
what the substitute 
men and the competi- 
tors outside our own 
field are doing. 
Analysis of sales 
indicates that the av- 
erage yard sells 70 
percent of its bill 
trade, and 70 percent 
of its jag trade, for 
home building, in- 
cluding in that term farm buildings and 
buildings such as garages which are home 
accessories. The bill sales go to the con- 
struction of the buildings, the jag trade for 
the accessories. It foilows then that the 
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Crockett 917 


501 So. Broadway 


greater part of the average retailer’s sales 
efforts should be applied to homes and home 
development. Further analysis shows that 
about 50 percent of the materials ordered 


that does your [ront Door 
the outside world ? 


Has it the character and artis- 
—% try :it should have to properly 
——- the portal to your 
nearthstone? Does it frown with 
forbigding austerity or beckon 
with warm hospitality? - 


No single item .in home build- 
ing Is more expressive of charac- 
ter. The. front door is the one 
exterior part of the house. with, 
which your callers.come, in. per- 
sonal contact. 


The Salzer Lumber Company is 
headquarters fo? artistic doors 
and door hardware. And you'll 
be surprised how inexpensively 
old, expressionless doors can be 
replaced with new doors of pleas- 
ing and. impressive character. 














Everything in Building 
Materials 











Phone Sanuth 610 


There are doors in every town that might very happily be replaced 


for the construction of these buildings is 
sold to contractors, who are usually keen 
shoppers. But a certain percentage of house 
bills, and almost all the jag trade, is bought 
by the prospective owner; a person usually 
less interested in shopping and more inter- 
ested in practical service. These two facts 
make it easier to take these sales out of 
competition and to supply full and satisfac- 
tory service in lieu of cut prices. The pros- 
pective owner, then, is an important person 
in any scheme for increasing profitable sales. 
While I think Mr. Hood would say promptly 
that contractor sales ought not to be ig- 
nored, I believe he would say that, instead 
of giving all the sales attention to getting 
these contractor deals closed, a lumberman 
would do well to get cost figures on them to 
the end that he may know exactly what he is 
doing when he does close them. It seems a 
little absurd to put so much thought and work 
on landing a sale that after all brings but a 
slight return in the form of net profit. A 
little study of that kind may take part of 
the joy out of the sharp contractor’s life. 
He may find the yards that are capable of 
prompt service less anxious to serve him 
for little or nothing. 

But in the meantime common sense indi- 
cates the wisdom of cultivating the owner- 
buyer; the man who particularly wants the 
thing the yard wants to sell; namely, lumber 
plus service. This suggests a general line 
that advertising should take. Mr. Hood 
mentioned some pertinent points about ad- 
vertising, but this article is getting along, 
and we'll save that material for some other 
time. 

Since so large a part of the jag trade is 
with the owner of the home, it is worth con- 
sidering for a moment what his purchases 
are used for. They are used, naturally, for 
small repairs, small remodelings, little ex- 
pansions. Here is a quotation from Mr. 
Hood’s address: 


“Salesmen and buyers alike should be edu- 
cated to the fact that a good house is never 
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completed, but is constantly being improved; 
and your salesmen should see that your com- 
pany provides the materials for continuous 
improvement. A home, like good wine, will 
improve with age if owner and dealer each 
does his part. George Washington did not 
build Mount Vernon in a day, but kept add- 
ing to it and improving it right up to the 
day of his passing. And I'll bet he was a 
good customer of the local retailer of build- 
ing supplies.” 


This matter of jag trade; honestly, did 
you ever think much about it beyond count- 
ing it in when you order stock? A little 
reflection indicates that it is the sort of 
trade to be influenced by the right kind of 
salesmanship. They say that if all the bad 
teeth in the country were brought to the 
dentists all at once for treatment, the tooth 
joiners would be simply swamped with work. 
If a man lets his teeth go until they drive 
him wild before he does anything about 





them, what will he not do with his house! 
If we had all the little repairs and extensions 
that people know they ought to attend to, 
we’d be sending out some hurry orders for 
stock. And if we added those that ought to 
be done but that the owners have never 
thought of, we’d have to do some fast plan- 
ning to stay within shooting distance of 
keeping up with sales. Maybe a little sales- 
manship along this line would help. Mr. 
Hood is of the opinion that it would. 


Courtesy Is Cornerstone of Retailer’s Policy 


BLUEFIELD, W. VA., Mareh 15.—There are two 
features of the Bailey Lumber Co., here, which 
stamp it as a leader in the lumber and building 
material field in West Virginia. One is the 
uptodate equipment, yard and office of the com- 
pany and the other is the efficient functioning 
of the organization in living up to its unusual 
and very expressive slogan, ‘‘Courtesy and 
Building Material.’? As one steps into the 
new office building and is greeted with a smile 
and hearty handclasp; as a visit is made 
through the well-kept yard, shop and storage 
buildings, it is not hard to see that every mem- 
ber of the Bailey organization is trying to make 
friends and create a good impression, realizing 
that if this is accomplished, business will in- 
evitably come. 

The physical property of the Bailey com- 
pany includes a 2-story storage building and 
shop, a 3-story lime house, and the yard, which 
is all under cover; besides the new 2-story 
office building. Before the new office was built 
quarters in the front of the storage building 
were used for that purpose. That space is now 
used to store odd pieces of millwork. The 
storage building is 52x300 feet and has a base- 
ment 52x20 feet. In this building is stored all 
finished lumber and millwork, and a driveway 
through it makes it possible to load the trucks 
from the storage piles. On the first floor is 
kept most of the finish lumber and 
all the pine and fir flooring. On 
the second floor of this building 
is stored glass, doors and sash in 
the front part, while in the back 
are kept the oak flooring and mold- 
ing. Steam heat in this section 
of the building acts as a dry kiln 
for the oak flooring, keeping it 
perfectly dry. 

In the basement are stored roof- 
ing, steel frames, lath and wall- 
board. A furnace located here, 
fed by the shavings and waste 
from the shop, heats the whole 
plant with the exception of the 
office. 

The shop is a 2-story building, 
45x107 feet, adjoining the storage 
building, with entrances from one 
to the other on both the first and 
second floors. On the first floor 
of the shop are a matcher, jointer, 
two ripsaws, a cutoff saw, molder, 
surfacer and driller; and on the 
second floor is a panel machine, a 
bandsaw, two ripsaws, a sander, 
which was made by the foreman of the shop, 
and several other machines. All of the mill- 
work sold by the company is run in its own 
shop. 

In the yard, which is very accessible by 
means of several driveways, is stored all of the 
rough lumber, timbers, brick, shingles, sash 
weights and miscellaneous items which do not 
have to be kept indoors. In a new 3-story, 
94x20-foot building adjoining the railroad 
tracks is stored the lime, plaster, cement and 
tile. Chutes have been built from the second 
and third floors on the outside of the building, 
and under these chutes trucks can be run and 
loaded with minimum handling of heavy sacks. 
Three sand pits have been constructed, over 
which railroad tracks are to be built, making it 
very easy to unload sand. Trucks can also drive 
up to these pits at the other side and be loaded 
without any extra handling of the sand. Labor 


conservation was uppermost in the minds of the 
officials in designing this lime house. 


Bluefield is a town of about 16,000 popula- 
tion, located in the heart of the coal fields. 
About two-thirds of the building material busi- 
ness of the Bailey company comes from the coal 
fields within a radius of twenty-five miles, ac- 
cording to W. B. Dunn, treasurer of the com- 
pany. The other one-third is from the city 
itself. Direct shipments last year constituted 
two-fifths of the total volume of business of the 
company. Normally it is about one-third. 


As a good percentage of the business calls 
for out of town delivery, five 3-ton trucks are 
kept on the job all the time. Two of them are 
G. M. C. trucks and the other three are Inter- 
nationals. They are painted in black and white 
and prominently carry the company slogan, 
‘*Courtesy and Building Material.’’ 

The Bailey Lumber Co. is gradually working 
into the hardwood manufacturing and whole- 
sale business. It owns considerable stumpage 
and last year cut $100,000 worth of West Vir- 
ginia hardwood by means of portable sawmills. 
Plans for this year call for twiee this amount 
of cutting. 

And now «2 word about the origin of the slo- 
gan and the part it plays in the business of the 
company. Four years ago the Bailey Lumber 








A front view of the storage building (on the left) and the office (on 
the right) of the Bailey Lumber Co., Bluefield, W. Va. 
pany’s slogan, ‘‘Courtesy and Building Material’’ 


Co. was in a rut, so to speak, and not doing 
the volume of business it should for its capi- 
talization. And the man chosen to improve con- 
ditions, C. I. Cheyney, was not a lumberman, 
but a lifelong railroad man who knew prac- 
tically nothing about the lumber business. How- 
ever, he assumed charge of the business as gen- 
eral manager, learned something about the lum- 
ber business, and after four years became such 
a leader in the lumber field that he was last 
year elected president of the West Virginia 
Retail Lumber & Builders’ Supply Dealers As- 
sociation. 


Being a thoroughly trained railroad man, Mr. 
Cheyney knew the value of courtesy, and it is 
not strange that this word and the living of 
this word should have found its way into the 
slogan of the company. Giving his ideas about 
slogans to the AMERICAN LUMBERMAN repre- 
sentative Mr. Cheyney said: 


Note the com- 


‘*In my opinion a slogan should be more than 
just a eatchword or sentence. It should convey 
in some way the policy or ideal of the business, 
From the very first we have tried to be courte. 
ous to our employees and to our customers. We 
found that this policy paid, and we put forth 
further efforts along this line. We also try to 
give service, but this word is such a general 
term that it does not mean much. Consequently 
when we came to pick a slogan we went over 
in our minds the things we are trying to do, 
We decided we had just three things to offer 
the public— building material, service and 
courtesy—and that courtesy would open the way 
for the rest. Consequently we simply adopted 
as our slogan ‘Courtesy and Building Mate- 
rig,” ”” 

Along the same line W. B. Dunn, treasurer of 
the company, said: ‘‘ We are right strong for 
‘Courtesy and Building Material.’ It is not 
merely a matter of policy with us. We feel it, 
and get pleasure out of living up to it.’’ 

Business last year was not quite up to stand- 
ard with the Bailey Lumber Co., due to the fact 
that the coal mining business was below nor- 
mal. One way that the company is planning 
to increase business this year is to start a 
branch yard at Mullens, W. Va., which will deal 
in retail building material. With an increase 
in the hardwood business, better conditions in 
the coal fields and a continued in- 
tensive application of the company 
slogan, the officials feel that the 
right volume of business will be 
reached this year. 

The officers of Bailey Lumber 
Co. are: E. L. Bailey, president; 
T. E. Peery, vice president; George 
Dunglinson, jr., secretary; W. B. 
Dunn, treasurer; and C. I. Chey- 
ney, general manager. 


YOUR GREATEST ASSET as a Ie 
tailer is not your buildings, your 
stock, or even your cash resources 
and bank credit. It is the good- 
will of the people of your com- 
munity, without which physical 
assets mean little. Or, to put it 
another way, what would your busi- 
ness be worth if all, or a majority, 
of the people of your community, 
were distinctly ‘‘down’’ on you! 
And good-will is not limited to 
customers; you can buy better by 
establishing good-will with your 
wholesalers; you can sell better by establishing 
good-will with your employees; and you cal 
derive more satisfaction in doing business by 
cultivating the good-will of your competitors. 


Plans are being made by various westerl 
New York communities and organizations for 
reforesting this spring. The East Aurora 
Fish & Game Club will buy land for reforest- 
ing purposes. It already has 106,000 young trees 
for spring planting. The Northern Chautat- 
qua Forestry Association will start planting 
early in April. It has ordered 10,000 Scotch 
pine and spruce trees, part of which will 
planted by members and others used for private 
planting. The Rotary Club of Penn Yan has 
taken title to ten acres of waste land about 4 
mile from the village and, working in coopera 
tion with the Boy Scouts, will plant 10,000 
trees. 
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Florida Building and Lumber Situation 


(Continued from front page) 


with pine. The transportation situation has 
improved very materially, caused by the clear- 
ing of the congestion on the lines north of Jack- 
gonville, and maintenance of the embargo which 
will prevent its recurrence. The railroads now 
are all more liberal in granting permits. At 
present dealers are able to get, over the Florida 
East Coast Railway, 75 percent or better of their 
permits, and over the Seaboard Air Line Rail- 
way, 50 percent, and we believe that by April 1 
these percentages will be increased. 

‘As to the kind of building most in evidence, 
the proportion of structures costing from $10,- 
000 to $20,000 is very much greater than of the 
more expensive buildings. However, we have 
several projects, on some of which the contracts 
have been let, and others will soon be let, that 
will range from $500,000 to $1,500,000. 

‘¢Collections since January are not as good as 
they were up to that time. We feel, however, 
that in the next thirty to sixty days they will 
again be normal. We are not the least bit dis- 
couraged as to reports that the ‘bubble’ in 
Florida has ‘burst.’ We do not for one minute 
believe that to be true, but on the contrary feel 
that there will be a more normal and steady 
growth than was looked for in the fall.’’ 


Growth Has Been Steady for Years 


An excellent outlook for new building and 
greatly improved transportation facilities, are 
the salient points in an opinion expressed by 
Cecil Willis, manager Meachen-Willis Lumber 
Co. of Daytona, Fla., whe says: ‘‘ Outlook for 
new building here is good; in fact probably fifty 
percent better than it was at this time last year, 
and we think the increase will hold through the 
year. This section has never experienced a real 
boom, but has had a steady growth for the last 
ten years or more. There has been quite a little 
activity recently because of new industries se- 
curing sites. This development is rather new in 
this section, but naturally would follow the con- 
siderably increased population. There also has 
been a trend toward agriculture and fruit grow- 
ing, the latter including citrus, fruit and bana- 
nas, Which have proved to be very profitable in 
this region.?’ 

On other essential factors of the situation Mr. 
Willis said: ‘‘Framing materials are obtained 
largely from Florida, Georgia and Alabama 
mills, while interior finish, flooring ete. in soft- 
woods are supplied largely by Florida and neigh- 
boring States. Hardwoods of course come from 
more distant States. There are not many species 
of hardwoods used other than for flooring. Pine 
and cypress are used largely for interior finish, 
flooring ete. The transportation situation is 
improving, the facilities of our only railroad, 
the Florida East Coast, having been greatly in- 
creased by double-tracking. A very large per- 
centage of the homes being built here are of 
the class costing $5,000 to $10,000, exclusive of 
the real estate. A fairly good supply of money 
18 available for financing building, but there is 
opportunity here for reasonably priced money 
for loans on first mortgages with good title.’ 


Rush Is Over But Outlook Good 


J. A. Dugger, of the Winter Haven Planing 

ills, Winter Haven, says: ‘‘The building out- 
00k is good. The rush is over, but as a whole 
we look for as good volume as during 1925, as 
there are enough people still desiring to build 
to maintain the volume, including many people 
who wanted to build last year but could not on 
account of not being able to secure the ma- 
terial, 

‘As to the fruit growing industry, it is true 
that many groves have been cut up into subdi- 
visions, which will affect the expansion of fruit 
gtowing for the time being, but on the other 
hand the prices received for fruit will offset any 
decreased production and the ultimate result 
Will be the samé or better so far as the owner is 
concerned. 

‘Our source of supply for lumber is local, 
together with Georgia, Carolina, Alabama and 

est Coast products. There is a great influx 
of fir at the present, though we do not look for 
this to continue. The transportation situation is 


improving very rapidly. In fact we do not see 
why it is necessary now for an embargo to exist. 
We are receiving our supplies entirely by rail. 
Our experience with water transportation has 
been anything but good. 


‘¢ About eighty percent of the residential con- 
struction here is made up of what might be 
called middle class homes. Money for financing 
ordinary home building has been easy until very 
recently. Right at the present time money is 
tight, but we believe that it will be readily 
available in the near future. Collections have 
been very good, but on account of the tightness 
referred to some difficulty is being experienced 
in making collections. 


‘*We believe that the situation for the next 
two years for the retail lumber dealers in Flor- 
ida is very bright, and we are looking forward 
to a good volume of business.’’ 


Expects Sound, Permanent Development 


The views of a lumber manufacturer with 
regard to conditions in the northwestern portion 
of the State are expressed in the following 
statement by G. V. Patterson, secretary-treas- 
urer Weis-Patterson Lumber Co. (Ince.), Pen- 
sacola: ‘‘ Building and conditions generally are 
looking up in this city and surrounding district. 
We expect the volume of building to increase’ 
rather than diminish. The recent acquisition of 
the Muscle Shoals, Birmingham & Pensacola 
Railroad by the Frisco System, with the awak- 
ening of our own people to the many natural ad- 
vantages offered by Pensacola as a port city, 
and the surrounding country as a fruit, dairy 
and agricultural region, will, we believe, make 
this a sound, permanent, highly developed part 
of the country. The speculative features that 
have accompanied the development of the south 
Florida district have had little effect here. 


‘“This section has not been affected by em- 
bargoes. Our transportation situation has been 
excellent all through this troubled period. 

““We estimate that 75 to 85 percent of homes 
being built in this city and community will 
range in cost from $5,000 to $25,000, with the 
great majority around $10,000. It is our un- 
derstanding that capital is available for home 
building on reasonable terms where surrounding 
conditions indicate soundness. Payment for 
materials, in’ new construction, is usually ar- 
ranged for before building begins. We have 
had no complaints as to collections for repair 
and addition work.’’ 


More People Coming In to Stay 


That building in St. Petersburg will continue 
at about its present volume throughout the sum- 
mer is the opinion of the Sunshine Lumber & 
Supply Co., of that city, which says that condi- 
tions and prospects are good. According to 
this concern there is a slight lull just now, due 
to the elimination of ‘‘shoe-stringing,’’ al- 
though there is more development by men who 
are financially substantial, and more people 
coming in to stay, attracted by the better living 
conditions and facilities for business in all lines. 
As to supplies, pine and cypress are used al- 
most exclusively, the lumber coming from 
Florida, Georgia and Alabama mills. Millwork 
is mostly made locally, except windows and 
doors, most of the latter coming from the West 
Coast. The transportation situation is easing 
up to a great extent, and will soon be on a 
normal basis. Water transportation has helped 
wonderfully during the embargo, but will, to 
a large degree, go out of use when the railroad 
conditions have entirely righted themselves. 
The homes being built in St. Petersburg are 
mostly of the sort costing $10,000 to $20,000, 
except in the more exclusive sections, where they 
may run up to $50,000 or even higher, exclusive 
of the real estate. Loan money is reported to 
be very tight just now, inasmuch as the banks 
do not make any building loans, and the build- 
ing loan associations and other agencies for 
financing this class of business are loaned up. 
No difficulty is experienced in making collec- 
tions for lumber and other building materials 
sold by the local dealers. 


Thinks Building Will Continue Active 


The lumber business in Florida at this time 
is a question of banking and credits as much 
as it is a matter of demand and supply. Know- 
ing this to be true, a representative of the 
AMERICAN LUMBERMAN asked P. W. O’Doniel, 
secretary and treasurer of the Garland Lum- 
ber Co., Lakeland, for an opinion. He is active 
in the counsels of one of the largest banks in 
the State and one of the best posted lumbermen 
in the South. In substance Mr. O’Doniel said: 


‘“Where business has been carefully selected 
and due consideration given to the ability of 
customers to pay there has been little trouble 
with collections. Banks have not drawn in their 
lines on well established plants, such as ours. 
On the other hand they can get all the money 
they need on a showing that they do select their 
customers with care as to their ability to pay. 
I do not hesitate to say that the outlook is good 
in this section and that we may expect just as 
much business as we had last year, with as good 
results in financial way.’’ 


A great many yards have sold individuals 
without fully investigating their ability to pay, 
and as a result there are quite a number of ac- 
counts lagging and some that may be listed as 
bad. The large influx of this type of builder 
has added to the volume of slow pay accounts. 
In most cases they will be paid, but it will take 
time. But they do not form any great amount 
of the total business, or injuriously affect the 
trade as a whole. Banks are fighting shy of 
this class of risk, however, and they are in that 
respect further handicapped, for until a few 
weeks ago men with a fair credit rating could 
get money for houses they were building as well 
as other needs. This can not be done now. The 
result is likely to cut down some building, but 
there will be ways found to finance almost any- 
thing that is going up and the total of con- 
struction will be about the same as if the indi- 
vidual could always underwrite his own con- 
struction, either to sell or occupy. 


Mr. O’Doniel was asked what he thought, and 
what his firm is expecting, with regard to busi- 
ness this year, both as to volume and profit. He 
expressed the greatest optimism, but coupled it 
with the statement that two things would have 
to be looked after with ever present watchful- 
ness, these being: First, due attention to the 
credit risk, and second, ability to furnish what 
is needed at not too high a price. He and his 
associates have analyzed the market with care 
and cannot find anything to indicate that so 
far as the Ridge Section is concerned Florida 
building will not go right on. It is also well 
established that the class of houses is going to 
remain high as a result, taking a good class of 
material. It is safe to say that the mills are 
going to be in shape to fill orders quickly and 
efficiently and that the railroads will move prod- 
ucts with reasonable speed and safety. In other 
words, a normal, wholesome market is antici- 
pated, and the confidence in this is nowhere so 
well illustrated as in the disposition of the 
banks to take ample care of the manufacturers. 

A condition that may have a great influence 
with the retail business in Florida for some 
time is the large amount of materials that 
have been stored. This applies to cement and 
plaster and roofing more than to lumber itself. 
A member of the firm of Ricketts & Haworth, 
Tampa, which is handling a big hotel contract in 
Lakeland, says they have built a large number 
of such places in Tampa. Another condition is 
the feeling that may exist when the embargo is 
finally taken off. In the latter case there is a 
fear that in such event there may be a rush to 
fill up that will strain conditions of transporta- 
tion so that trouble may be set up again right 
away. William F. Sneed, of Lakeland, chairman 
of the South Florida division of the railroad 
and shippers committee, says that at first there 
were many who wanted the embargo lifted at 
onee. After a meeting in Jacksonville on March 
1, there came a change of mind, the feeling 
being that conditions should have time to settle 
to prevent congestion resulting from a rush to 
cover, so to speak. 
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Lumber Retailer Has Hobby 


CANTON, OnIO, March 15.—Like many other 
successful lumbermen, Harvey Loehr, president 
and general manager of the Harvey Loehr Lum- 
ber Co., of this city, has a hobby. His is a 
tract of about twenty-four acres near Canton 
known as ‘‘Loehr’s Ranch.’’ This is really a 
camp, equipped with bunk houses, swimming 
pools and everything else necessary to make a 
real summer camp. It is capable of accommo- 
dating 150 people. Here the employees of the 
Loehr company each summer spend many pleas- 
ant holidays. 

Mr. Loehr has been a resident of Canton 
twenty-seven years, and of Stark County since 
boyhood. His first job was with a Canton con- 
cern which made hard rubber fittings for har- 
ness. Next he tried carpentering, and worked 
at that trade three years, gaining experience 
which he has since found very valuable in the 
lumber business. Then in 1907 he branched 
into contracting, building eleven houses the first 
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Harvey Loehr, long-time resident of Canton, 
Ohio, is successful retailer 


year. This business expanded until later on 
he built as many as 135 houses in one year. In 
1911 he started in the retail lumber business, 
and though he kept on contracting until 1916 
the lumber retailing end of his business more 
and more engaged his attention. 

In the beginning a one-horse rig was suffi- 
cient to deliver all the lumber sold, while to- 
day a fleet of trucks, conspicuously painted in 
yellow and blue, are required to take care of 
the company’s increased volume of business. 
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An Idea and What Developed From It 


There is in California an organization from 
which retail lumbermen might gather a sugges- 
tion. It is composed of fifteen business men, 
each representing a different line necessary to 
the entire community. 

Five years ago those men felt the need for 
more sales. Expenses were constantly increas- 
ing and profits were rapidly decreasing. Com- 
petition had become very keen. Something had 
to be done. 

A bookkeeper in the office of the lumber 
dealer who formed one of the group belonged 
to a small but growing church in a suburban 
section on the outskirts of Los Angeles, and 
it was his idea which formed the basis upon 
which the fifteen business men organized what 
they termed the ‘‘Sales Development Associa- 
tion.’? 

The bookkeeper had heard one of the younger 





church members say: ‘‘If I had the money 
with which to start I would open a Craft Shop 


to make wooden toys’’; another, ‘‘I would 
start a chicken business’’; a third, ‘‘I would 
build a fresh fruit and vegetable stand near 
the roadway in front of my house.’’ 


The list included fifteen ambitious young 
men, each of whom wanted to enter business on 
his own account, but not one of them had suffi- 
cient cash with which to start. All of them 
held regular positions; they had proven their 
ability and honesty to their employers, but nat- 
urally none of them dared risk starting a busi- 
ness of his own without some capital. The lum- 
ber dealer saw the opportunity and grasped it. 

A few days later the bookkeeper assembled 
all of those young men for consideration of a 
get-together plan. Each would need a certain 
amount of lumber with which to erect or equip 
his place of business. The lumberman agreed 
to furnish it, but of course he could not furnish 
the merchandise for their stocks, nor was he 
able to finance the group alone. However, he 
learned about every product which each of the 
prospective merchants needed, and got a com- 
plete financial statement from each, including 
the amounts of capital they would need. 

Two days later thirteen business men, in as 
many different wholesale lines, and one banker, 
joined the retail lumber merchant for lunch 
at the Los Angeles Club. Then the lumberman 
unfolded the plan. The ‘‘Sales Development 
Association’’ was organized with a cash or 
merchandise capital of thirty thousand dollars 
—two thousand dollars from each man present. 
The association was to finance fifteen new busi- 
nesses and become a silent partner in each. 

The lumber dealer was to furnish the build- 
ing materials; the wholesale produce merchant 
the fruits and vegetables; a wholesaler of sta- 
tionery and school supplies received his quota; 
a candy manufacturer; a dealer in shoe repair- 
ing machinery and supplies, and nine other 
wholesalers found new customers in a growing 
suburb where opportunity was calling for retail 
merchants; and the banker secured sixteen new 


accounts—those of the association and the fif. 
teen new retail merchants. 

The association was to receive 10 percent of 
the net profits from each new business, and the 
lumber merchant’s bookkeeper was selected ag 
auditor for the group. 


Six months later the association had received 
nearly three thousand dollars in profits from the 
new merchants. The original investment in 
cash, lumber and other merchandise had been 
paid back in full, and each of the association 
members, including the lumber dealer, had re- 
ceived additional orders. 

But that was only the beginning. In the 
suburban section houses had been few and far 
between, but as soon as the community devel- 
oped there was a demand for more houses and 
those young fellows saw to it that the lumber 
merchant secured the orders for building ma- 
terials. 

During those first six months the egg pro- 
ducer sold all of the eggs he could raise, through 
the roadside stand owned by the fruit and vege- 
table retailer; and that chap’s wife attended to 
the sales on the stand while he constructed hot- 
beds and planted a garden. 

Short length lumber was in demand for 
chicken coops, pigeon coops, nests, boxes and 
frames. Bee hives were added, together with 
dog kennels, while a few blocks distant the shoe 
repair shop, the school supply store and the 
corner grocery had become the center of a new 
business district, and the banker smiled at the 
small but steadily growing accounts. 

The association members were so thoroughly 
delighted with their venture that the book- 
keeper-auditor was commissioned to seek other 
prospective groups in other churches. 

Five years of that kind of effort to build 
their own businesses by creating new customers 
and helping ambitious youth has resulted in 
over a hundred thousand dollars in net profits 
to the association. The original fifteeen young 
merchants are now all prosperous and they are 
the best ‘‘trade-getters’’ those wholesalers ever 
had. 





for both purposes. 
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This Week’s “Timely Tip” 


Post-card Form Serves Double Purpose 


The use of post-card forms for acknowledging orders and remit- 
tances of course is quite common, but usually separate forms are used 
for each purpose, whereas the Swan Creek Lumber & Supply Co., of 
Toledo, Ohio, has hit upon the idea of a form that serves equally well 


This is both a convenience and a saving, as it obviates the necessity 
of maintaining a separate stock of each form, and also saves the ex- 
pense of printing different forms. 

This double-purpose card reads as follows—except that the words 
“order or remittance” and “material or payment” are not a part of 
the form, the appropriate word for each individual case being writ- 


Accept Our Thanks 


I isc ncaccinaniiiens cvccccec(OOGer OF POMC). occ cccscese 
MOP a eiceceenesniwacs ceceececees (material or payment)........ 


This evidence of your goodwill and confidence is an incentive for us 
to keep up the quality of our merchandise and service. 


The card is embellished with a small cut in each corner, and the 
name of the firm, with the locations of its several offices, appears at 


Watch for next week’s “Tip” 
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Retailer Is Presented With Watch 


KAuLAMAzoo, MicH., March 15.—Leonard 
Woodruff, vice-president and general manager 
Van Bochove Lumber Co., for forty-six years a 
resident of this city, celebrated his fifty-sixth 
birthday on March 3 with a typical Dutch din- 
ner, which was attended by a large number of 
invited guests. The occasion was featured by 
the presentation to Mr. Woodruff of a beautiful 
watch in a white gold open case. The presenta- 
tion speech was made by Hubert L. North, of 
the North Lumber & Manufacturing Co. and 

resident of the Kalamazoo Lumbermen’s 


Effective Up-town Window Display 


Many retail lumber dealers are handicapped 
in their display window advertising by the fact 


connected electric light bulb lying on a piece of 
plate glass which flashes on and off in a mys- 
terious manner. This is another effective 
means of attracting attention to the display. 

The background is a blue sky with gold and 
silver stars. This is particularly attractive at 
night. The whole window measures 10 feet 
wide by 8 feet high. The display space was 
rented for the period of one month. 


String of City Yards Changes Hands 


Sioux City, Iowa, March 15.—The Holland 
Lumber Co., operating yards in Omaha and Lin- 
coln, Neb., has acquired the properties and 
assets of the Thompson Yards (Inc.), oper- 
ating extensive yards in this city, South Sioux 
City, Sergeant Bluff, Morningside, North Riv- 
erside and Leeds, for a reported consideration 
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Showing how a Denver (Colo.) retailer’s window display effectively demonstrated the advantages 
of insulation in home construction 


that their yards and offices are off the most fre- 
quented thoroughfares, some even being situated 
where no pedestrians pass. The nature of a 
lumber establishment requires it to be situated, 
as a rule, where railroad facilities may be had, 
and not in the business districts where window 
displays attract the maximum of attention. 

It may be of interest to many dealers to know 
how this problem of making an effective adver- 
tising display was recently solved by a Denver 
(Colo.) firm—the Hallack & Howard Lumber 
Co. The offices or yards do not afford facilities 
for displaying any of their materials to the 
public, so a large show window on one of the 
busiest corners of the business section was 
rented. The interesting features of this dis- 
play are its attractiveness, its effectiveness, and 
its small cost. 

This particular display was arranged chiefly 
for the purpose of demonstrating the insulating 
properties of a brand of wallboard stocked by 
the firm. The idea of course could be effectively 
used for demonstrating such insulating mate- 
rials as Balsam-Wool and Celotex, a hint which 
dealers handling those goods may wish to make 
note of for future use. 

The entire exhibit may be said to have been 
‘‘home-made.’’? The center of the window is oc- 
cupied by a box entirely constructed of the ma- 
terial being demonstrated and divided vertically 
in the middle with a panel of the same. The 
front of the box is closed with glass, to permit 
vision, and all points are tightly sealed. In the 
one compartment is a large electric bulb, to- 
gether with a thermometer which registers about 
190 degrees when the bulb is lighted; in the 
other compartment, where there is no heat, an- 
other thermometer indicates a temperature of 
approximately 90 degrees. 

No claim is made that the test is scientifically 
accurate, but it is one that convinces the builder 
or home owner. It may be said, however, that 
the demonstration actually confirms results ob- 
tained by scientific experimenters. The on- 
looker is thus reminded of the double advan- 
tage of insulation, against cold in the winter 
and against heat in the summer. 

The balance of the display is constructed to 
draw the attention of the passerby and to hold 
him at the window for a few moments. To the 
left of the test box is a miniature home, per- 
fect in every detail, with interior lights blink- 
ing on and off. To the right is a miniature 
reproducton of one of the company’s large bill- 
boards, and in front of it is an apparently un- 


Joint Meetings 


Retail Firm Entertains Contractors 


FREMONT, OHIO, March 15.—The contractors 
and builders of this community attended a 
sumptuous chicken and muskrat dinner, with 
all the trimmings, on March 2, the feast, which 
was given by the Gordon Lumber Co., being at- 
tended by nearly 250 persons. It was the sec- 
ond annual event of this sort given by the above 
named firm, and was easily the largest and 
most successful affair of the sort ever held in 
this part of the country. L. O. Kilmer, assistant 
general manager of the Gordon company, offi- 
ciated as toastmaster. Interesting talks were 
made by Henry Kilmer, general manager, Mr. 
Green, of the service department of the Curtis 
Companies, of Clinton, Iowa, and others. The 
meeting resulted in a better knowledge on the 
part of the contractors and builders of some 
of the products handled by the Gordon com- 
pany, as well as increasing the good feeling 
between the company and its customers. 


Holds Successful ‘“Get-Together”’ 


MANSFIELD, OHIO, March 15.—Recently the 
Constance Lumber Co., of this city, tendered a 
banquet and entertainment to the local con- 
tractors, architects, realtors and representatives 
of financial institutions. The affair, which was 
held at the Elks Club ,was very successful, being 
attended by 115 guests; and fully realized the 
purpose aimed for, which was to stimulate a 
more intimate and friendly relationship among 
these interests, all of which are more or less 
interested in home buliding. 

Fred L. Slone, secretary and treasurer of the 
company, officiated as toastmaster. The speak- 
ers included Mayor J. Earl Ports; E. J. Phillips, 
representative of the Wheeler, Osgood Co., Ta- 
coma, Wash.; Arthur E. Courtney, of the Me- 
chanics Building & Loan Association; S. N. 
Vaughn, secretary of the local chamber of 
commerce, and others. The program also was 
featured by some good entertainment and mu- 
sical numbers. 

Commenting upon the underlying idea which 
inspired the affair, Mr. Slone said: 

Our daily contact with contractors, architects, 
real estate men and building and loan officials 
convinced us that none of these groups really 
understood or appreciated the problems confront- 


of $400,000. The Holland firm will maintain 
its local headquarters in the Thompson prop- 
erty here, 2210 East Fourth Street. 

Eugene Holland, Omaha, is president of the 
purchasing company and H. A. Morrill, who has 
been long associated with the Thompson inter- 
ests, becomes vice president and general man- 
ager of the company. 

D. L. Glenn, of Fargo, N. D., who represented 
the Thompson Yards in the transfer, explained 
the reasons for the sale as follows: ‘‘Our com- 
pany has been in Sioux City eight years and we 
appreciate the support given us by this city 
and surrounding communities. We have great 
faith in the future of Sioux City but inasmuch 
as in the last few years we have turned our at- 
tention to serving the purely agricultural dis- 
tricts, we decided to dispose of our city hold- 
ings.’’ 
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Yard Managers Hold Conference 


Winona, MINN., March 16.—Managers of 
36 branch yards of the Standard Lumber Co., 
with headquarters in this city, were guests Fri- 
day and Saturday of the executives of the com- 
pany here. The meeting was called to discuss 
business conditions and to make active prepa- 
rations for the heavy business which is believed 
to be ahead in the spring and summer. Reports 
from the yard managers were encouraging. The 
increased buying capacity of the territory was 
a factor which received attention. The com- 
pany’s yards are distributed well over Minne- 
sota. 

A dinner Friday night was followed by a 
theater party. Two business sessions were con- 
ducted. Men prominent in the territory served 
by the Standard Lumber Co. were speakers. 
Fifty-three men were present at the conference. 


Build Goodwill 


ing the other groups. We also realized that the 
contractors were not familiar with many of the 
later developments in the building industry, and 
the thought occurred to us that if we could gather 
together the representatives of these various in- 
terests at a little dinner meeting we could ac- 
complish some good, and with this in mind we 
worked out a program which contained some edu- 
cational talks interspersed with entertainment. In 
our opinion the meeting was very successful, at 
least we have been told so by many people since 
it took place. 


Host to Architects and Contractors 


INDIANAPOLIS, IND., March 15.—It is the 
custom of the Capitol Lumber Co., of this city, 
to entertain annually the architects and con- 
tractors with whom it has business relations. 
This year’s event, which took place recently, 
was a very successful and enjoyable affair. The 
meeting and entertainment took place in the 
assembly room of the Chamber of Commerce 
Building. H. E. Huey, president of the Capitol 
company, presided. There were short talks by 
Bert Westover, city building commissioner, and 
others, the program being tollowed by a buffet 
luncheon. 
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Kearney Dealers Entertain Guests 


KEARNEY, NeEB., March 15.—The lumber 
dealers of this part of the State were enter- 
tained at a ‘‘get together’’ luncheon on 
Wednesday evening, March 3, the hosts being 
the Tollefsen-Elliott Lumber Co., the L. D. 
Martin Co. and the Chicago Lumber Co., all 
of Kearney. The guests from outside the city 
numbered about forty. 

The ‘‘house-warming’’ and party took place 
in the new offices of the Tollefsen-Elliott com- 
pany, being featured by an excellent luncheon. 
A welcome was extended by L. D. Martin, the 
lumberman mayor of Kearney. Brief talks also 
were made by Harry Dole, State secretary of the 
Cornhusker Knot Hole Club; Guy Harrison, of 
Grand Island; C. R. Judkins, of Upland; RB. T. 
Schlueter, of Kenesaw, president of the Ne- 
braska Lumbermen’s Association, and Emil Tol- 
lefsen. An abundance of cigars had been fur- 
nished by the salesmen traveling this territory, 
and an atmosphere of goodfellewship pervaded 
the gathering. 
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Notes From the Realm of Building 


Survey of February Building 


February building in 448 cities showed a 
slight decline from January and a loss from 
February, 1925, of about 7 percent, according 
to the national monthly building survey pre- 
pared by 8. W. Straus & Co. This was the first 
month since March, 1925, in which the country 
as a whole showed a loss from the corresponding 
month of the previous year. Whether this 
means that the general building industry is get- 
ting down to a more conservative basis than has 
been the case during the last three or four 
years or whether, as was the case for the first 
three months of 1925, there is merely a tempo- 
rary easing up, remains to be seen, says the 
survey. Unfavorable weather conditions which 
blocked traffic throughout a large section of 
the populous northeastern States combined with 
slowing up processes due to the coal strike, un- 
doubtedly affected building conditions ad- 
versely. 


Nothing, however, developed to indicate any 
change in fundamental conditions. 


Building permits were issued in the 448 cen- 
ters amounting to $271,524,498 compared with 
$293,096,127 in February, 1925. Since the be- 
ginning of the year these cities have shown a 
small gain, however, as there was an increase of 
9 percent in their January reports. 


February losses were shown in such leading 
cities as Chicago, Detroit, Philadelphia, Los 
Angeles, Washington, Boston, Cleveland, Port- 
land, Ore., Pittsburgh, Milwaukee, Oakland, 
Calif., and St. Louis. Among the principal 
northern and western cities reporting increased 
activities were Newark and Jersey City, N. J., 
San Francisco, Seattle, and Indianapolis. 


The twenty-five leading cities showed a gain 
of 2 percent, 13 of them having increases and 
12 having losses. 


Council Rules Out Wood Shingle 


GREENFIELD, IND., March 15.—Recently the 
city council passed an ordinance, which goes 
into effect immediately, requiring the use of fire- 
resisting shingles on all new and re-roofed 
houses in the city. The ordinance was passed 
as a result of an insurance inspection report in 
which among the things required for a lower 
insurance rate was the elimination of the wood 
shingle. 


Much Building Begun and Planned 


NEw York, March 15.—With the approach of 
spring there are more and more indications that 
New York and vicinity are to enjoy a record 
building season. While building activities 
throughout the United States during the last 
thirty days have shown indications of slowing 
down, reports from the metropolitan zone reveal 
that construction activities here continue to 
forge ahead. A gain in February of 15 percent 
over the corresponding month of last year was 
noted. 


Examples of building activity may be found 
on every hand. For instance, Auburndale is 
leading all other Long Island towns with a 
total of 1,102 houses completed or put under 
construction since Jan. 1. In 1925 only fifty- 
three houses were built in this district. More 
than four hundred of the Auburndale houses 
have been erected by the Treasureland Co., 
which expects to complete at least 600 more this 
year. 

Westchester’s record as the leading construc- 
tion center in this part of the country is further 
maintained with the announcement that Mount 
Vernon was second only to Lauderdale, Fla., as 
the most active building spot in the country dur- 
ing February. Its total expenditure for new 
contracts is estimated at $2,054,000. 

A syndicate has just purchased a large acre- 
age at Plandome, L. I., where five hundred 
houses are to be built. An area covering twelve 
city blocks is to be improved for building con- 
struction this spring at Jackson Heights, L. L., 


in Queens Borough. Carl G. Skog, vice president 
of the Queensboro Corporation, in calling at- 
tention to present building activity, said: 

Land all over Long Island is in sharp demand. 
The best locations are being sought by builders, 
who have foreseen the moving of families from 
Manhattan. This insures the stability of the land 
and construction market. Prices of real estate 
are advancing steadily, forestalling the develop- 
ment of a boom. The land market in the western 
end of the island has been noticeably free from 
speculation, which is a very good thing for all 
industries associated with the erection of thou- 
sands of new homes. 


Building Trades Get Wage Advances 


PITTSBURGH, Pa., March 16.—Agreements in- 
volving higher wages, which are being made 
with all building crafts in Pittsburgh, are ex- 
pected to have a curtailing effect on residential 
building prospects, but lumber dealers are still 
looking for a good volume of such building. 
Settlements are yet to be made with five crafts, 
the stonemasons, stonecutters, plasterers, lath- 
ers and painters, but their demands will be 
granted. The stone workers’ agreements do not 
expire until June, plasterers and painters April 
1 and lathers June 1. All agreement are being 
made on the basis of the eight-hour day and 
51%4-day week, except the plasterers and lath- 
ers, who demand a five-day week. 


Stone workers are now receiving $11.50 a 
day and ask $12; plasterers and lathers are re- 
ceiving $12.80 and ask $14, and the painters 
are receiving $11.50 and ask $12. With ‘the 
exception of common labor, the carpenters and 
all other building crafts have been ganted in- 
creases of 50¢ a day, placing them on the $12 
basis. Common Jabor has been increased from 
$6 to $6.40, and hod carriers from $8.75 to $9. 


Big Gain in Canadian Building 

WINNIPEG, MAN., March 13.—Reports issued 
last week show a 25 percent rise in construction 
contracts as compared with a year ago. The 
total awards reported for Canadian construction 
for February were $13,477,600 as compared 
with $12,669,000 in January and $11,047,600 
in February a year ago. 

Residential building accounted for 32.1 per- 
cent of the February total; business building 
amounted to 20.4 percent; industrial building, 
23.2 percent and public works and utilities, 18.3 
percent. 

The activity was distributed amongst the 
Provinces as follows: Ontario, 42.1 percent; 
Quebec, 38.1 percent; Prairie Provinces, 9.6 
percent; British Columbia, 9.4 percent, and the 
Maritime Provinces, 8 percent. 

During the first two months of this year con- 
struction contracts to the value of $26,146,600 
have been awarded. This is an increase over the 
same period of last year of 25 percent. Con- 
templated work continues to appear in good 
volume and the total value of construction re- 
ported as contemplated during February was 
$52,322,100. 

Recent reports from northern Alberta would 
indicate that there is a very large building pro- 
gram contemplated and a large percentage of 
this will be in the form of residences. Local 
dealers are also reporting numerous inquiries, 
particularly for house construction, and it is the 
general feeling that the building program for 
1926 in the city of Winnipeg will far exceed 
that of the previous year. 

WHEN FINAL figures are complete it is ex- 
pected that they will show a 25 percent increase 
in hardwood exports from Para, Brazil, for 
1925. 





thoughts. 


their promise. 


kiddies. 


armful of seed catalogs to bed with her. 
I remember now, “her garden.” 


“Well, does it?” 





Does It Pay? 


On the hearth the flames have died down and the crackling of the last log, as it 
crumbles and sends a fitful shower of sparks up the chimney, arouses me from my 


A chill has crept into the gathering gloom of the room. Outside, the wind is 
rushing in a mighty blast, moaning and shrieking in turns around the house. I hear the 
swish of the sleet and snow as it pounds the windowpanes. And, somehow, I am even 
more comfortable than I have felt all evening. 

On the floor about me are disordered heaps of toys. A group of blocks here, a row 
of dolls put to bed under tiny coverlets and improvised pillows in a corner—some books, 
catalogs and a battered toy piano at my feet. Long since the tousled heads of childhood 
have been lost in their dreams. I think of them with pride; I glory in their health and 


The last ember dies out, increasing my consciousness of the storm outside. I pause 
a moment, even in the darkness and the chilliness of this midnight and think of the roof 
over our heads with an uncommon sense of vast contentment. 
This is my nest, and it is staunch and strong—a real shelter. 

I wind the clock, lock the door, climb the stairs, still clutching in my hand the 
accounts I have been working over all evening. 

In the nursery, I switch on the lights. 
I tuck in the wandering arms, and then look closer. 
clutches to her breast a soiled and battered doll-baby; the other has taken a whole 
We had been planning earlier in the evening, 


Outside the door, I discover again the sheaf of papers in my hand. Flushed, 1 
slowly tear them to bits, somewhat ashamed of an evening so spent. 

“What have you been doing so long?” a sleepy voice demands. 

“Oh, just figuring to see whether it pays to own your home,” I admit, reluctantly. 


I hear the storm again; I think of the two dreamers in the next room—and I 
smile and say, “Why, how foolish it is to think that it doesn’t!” 


Let the storm howl! 


In their tiny beds, side by side, are the 
What is this? One 


—Better Homes and Gardens. 
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Show Proves Interest of People in Home Ownership 


MILWAUKEE, WIs., March 18.—Everything 
for the home, from the lumber and building 
materials down to the most minute furnishings, 
is on display at the fourth annual Milwaukee 
Home Show being held in the Auditorium this 
week under the direction of the Milwaukee Real 
Estate Board. The show this year surpasses 
anything heretofore attempted, and places Mil- 
waukee in the class of the leaders of similar 
expositions throughout the country. 

The main floor and the basement of the Audi- 
torium are utilized for exhibit purposes, and 
they contain 208 booths, representing 157 firms, 
the greatest number in the history of the Home 
shows in Milwaukee. 

Decorations in the building are simple, there 
being only blue and gold bunting and flags. 
The committee on decorations decided to elim- 
inate extravagant decorations and put the 
money into the general fund to make the show 
most successful. The exhibitors, however, have 
used their individual ingenuity to make each 
display as beautiful as possible. 

The most interesting feature of the show is a 
model home, built on the stage of the Auditori- 
um. It is of Spanish design, and several rooms 
are shown, each being furnished by one of the 
exhibitors. The furniture and appliances are 
of the most modern type and style. This dis- 
play is creating much interest. 

Many of the exhibitors show miniature homes, 
and the furniture dealers and manufacturers, 
especially, have small models which display their 
merchandise to advantage. 

The exhibitors are divided into groups, as fol- 


lows: Lumber and millwork; real estate and 
building and loan; building materials; electrical 
appliances; gas appliances; building contrac- 
tors; heating, refrigeration and plumbing; fur- 
niture and furnishings. 


Each division selected a queen to rule at the 
show on the day desig- 
nated. Miss Loretto 
Bouchard, of the Mil- 
waukee Millwork Bu- 
reau, was the queen for 
the lumber and _ mill- 
work division. Follow- 





LORETTO BOUCHARD, 
Milwaukee, Wis. ; 


Queen on Lumber and 
Millwork Day 





ing the dinner and 
meeting of the Milwau- 
kee Hoo-Hoo on Thurs- 
day the members es- 
corted Miss Bouchard 
to the Auditorium. The 
large number of lum- 
bermen present made it 
a representative lum- 
bermen’s gathering. 
Among those listed in the lumber division are 
the John Schroeder Lumber Co., T. A. Bruett 
Lumber Co., Goelzer & Schultz Co., J. J. Jones 
Co., Milwaukee Millwork Bureau, Phoenix Man- 





i \ i 





ufacturing Co., Steinman Lumber Co., George 
L. Waetjen & Co., and the Woodwork Manu- 
facturing Co. An interesting display is that of 
the Northern Hemlock & Hardwood Manufac- 
turers’ Association, which exhibits a number 
of panels showing their products. 

The John Schroeder Lumber Co. has an at- 
tractive exhibit featuring its summer cottages 
and garages, built ready to erect. A miniature 
summer resort forms part of its display. It also 
has a log cabin play house, similar to those in 
the north woods. 

Total attendance records have not been com- 
piled yet, but Perry O. Powell, managing direc- 
tor, estimates that the total will be near 75,000, 
which is the largest number ever to witness the 
exposition in Milwaukee. The advance ticket 
sale was 35,000. 

Buying on the floor of the show has been brisk 
throughout the week. The committees in charge 
have succeeded in attracting a majority of peo- 
ple who are really interested in a home and 
home furnishings. All exhibitors report num- 
berless' inquiries being made by those in at- 
tendance. 

George L. Waetjen, president of the George 
L. Waetjen Co., is general chairman of the 
show. Other committee chairmen are Don 8S. 
Montgomery, secretary of the Wisconsin Retail 
Lumbermen’s Association, awards committee; 
John J. McCoy, finance; Louis Rosenheim, pub- 
licity; P. R. Boole, entertainment and decora- 
tions; John E. Rilling, booths and exhibits; G. 
A. Wilson, advance ticket sales; F. A. Coffin 
and Ray M. Van Vleet, advisory. 





Substantial Gain in New Business 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 18.—The National 
Lumber Manufacturers’ Association received 
telegraphic reports today of the status of the 
lumber industry, for the week ended March 13, 
from 391 of the larger softwood and 136 of 
the chief hardwood mills of the country. The 
378 comparable reporting softwood mills showed 
small increases in production and new business, 
and a negligible decrease in shipments when 
compared with reports from 375 mills the pre- 
vious week. When compared with reports for 
the same period a year ago, an increase in all 
three items, especially in new business—where 
it was about 20 percent—was noted. The hard- 
wood operations showed considerable increases 
in all three factors when compared with reports 
for the week earlier, when, however, twenty 
fewer mills reported. 

The unfilled orders of 232 southern pine and 
West Coast mills at the end of last week 
amounted to 763,624,965 feet, as against 700,- 
783,187 feet for 226 mills the previous week. 
The 124 identical southern pine mills in the 
group showed unfilled orders of 300,274,944 feet 
last week, as against 293,787,264 feet for the 
week before. For the 108 West Coast mills, the 
unfilled orders were 463,350,021 feet, as against 
406,995,924 feet for 102 mills a week earlier. 

Altogether the 378 comparable reporting mills 
had shipments 104 percent and orders 109 per- 
cent of actual production. For the southern 
pine mills, these percentages were respectively 
95 and 105, and for the West Coast mills, 107 
and 120. Of the reporting mills, the 334 with 
an established normal production for the week 
of 216,138,682 feet, gave actual production 104 
percent, shipments 106 percent, and orders 114 
percent thereof. 

The figures for last week, the week before 
and the same. week last year, follow: Produc- 
tion—246,546,642 feet, against 240,721,333 feet 
the week before, and 237,846,956 feet last year 
when 385 mills reported. Shipments—255,925,- 
236 feet, against 257,702,560 feet the week be- 
fore and 239,013,361 feet last year. Orders— 
269,572,937 feet, against 259,552,152 feet the 


week before, and 229,560,742 feet last year. 
The following revised figures compare the 
softwood lumber movement of eight regional 
softwood associations for the first ten weeks 
of this year with the same period of 1925: Pro- 
duection—2,237,764,173 feet, against 2,178,371,- 
611 feet last year. Shipments—2,439,709,729 
feet, against 2,270,339,798 feet. Orders—2,518,- 
228,170 feet, against 2,185,686,718 feet. 


The West Coast Lumbermen’s Association 
wires that new business for the 108 mills re- 
porting for the week ended March 13, was 20 
percent above production, and shipments were 
7 percent above production. Of all new busi- 
ness taken during the week, 49 percent was for 
future water delivery, amounting to 63,654,183 
feet, of which 48,653,410 feet was for domestic 
cargo delivery, and 15,000,773 feet export. New 
business by rail amounted to 2,005 cars (ap- 
proximately 60,150,000 feet), 47 percent of the 
week’s new business. Forty-five percent of the 
week’s shipments moved by water, amounting 
to 52,488,163 feet, of which 38,974,928 feet 
moved coastwise and intercoastal, and 13,513,- 
235 feet export. Rail shipments totaled 1,928 
cars (approximately 57,840,000 feet), and 50 
percent of the. week’s new business, and local 
deliveries 5,568,574 feet. Unshipped domestic 
eargo orders total 147,513,353 feet; foreign, 
146,186,668 feet, and rail trade, 5,655 cars. 

Camps and sawmills west of the Cascades 
showed small increases in the number of men 
at work, according to the Four L employment 
service, and the numbers of unemployed log- 
gers and millmen are daily becoming smaller. 
Logging in the Grays Harbor district is very 
active, and all mills but one are cutting. Em- 
ployment is on the upgrade in the Inland Em- 
pire and central and southern Oregon districts. 
Woods work is more or less at a standstill, with 
loggers waiting for spring freshets for log driv- 
ing. Sawmills are gradually getting into the 
seasonal stride, several large plants being al- 
ready under way with two shifts and others 
preparing for opening soon. 

The Western Pine Manufacturers’ Associa- 
tion reported a large increase in production, 
shipments about the same, and new business 


considerably below that reported for the week 
before. 

The California White & Sugar Pine Manu- 
facturers’ Association (with 13 mills closed 
down), with one more mill reporting, showed a 
big increase in production, and material in- 
creases in shipments and new business. 

The California Redwood Association reported 
considerable decrease in production, while ship- 
ments and new business fell off to some extent. 

The Northern Pine Manufacturers’ Associa- 
tion reported production about the same, a nom- 
inal increase in shipments, and a heavy decrease 
in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction), with nine more mills reporting, showed 
slight increases in production and new business, 
and a satisfactory increase in shipments. 

The hardwood mills of the Northern Hemlock 
& Hardwood Manufacturers’ Association re- 
ported from 24 mills production as 6,830,000 
feet; shipments, 4,937,000 feet, and orders, 
3,480,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ports from 112 units production as 15,668,628 
feet; shipments, 15,247,865 feet, and orders, 
17,976,391 feet. The normal production of 
these units is 19,065,000 feet. 

For the last ten weeks all hardwood mills re- 
porting to the National Lumber Manufacturers’ 
Association gave production as 250,579,414 
feet; shipments, 243,849,689 feet, and orders, 
260,338,584 feet. 

[Barometers of the Southern Pine Associa- 
tion and the Southern Cypress Manufacturers’ 
Association appear on page 51.—EpITor. | 


Suspended Schedules Withdrawn 

[Special telegram to AMERICAN LUMBERMAN] 

WasHINGTON, D. C., March 18.—Division 2 
of the Interstate Commerce Commission today 
announced that it has discontinued the pro- 
ceedings in Investigation and Suspension 
Docket No. 2,606—Naval Stores from Southern 
Points to Madison, Wis.—the carriers having 
withdrawn the suspended schedules against 
which protests were filed. 
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Program Outlined for National Committee on Wood Utilization 


WASHINGTON, D. C., March 16.—The Depart- 
ment of Commerce today made public a program 
covering proposed work of the National Com- 
mittee on Wood Utilization which has been 
submitted to members of the committee by Axel 
H. Oxholm, director, and approved by them. 
The outlined program covers only the most es- 
sential subjects to be taken up. Therefore Mr. 
Oxholm has informed Secretary Hoover, chair- 
man of the committee, that it will be necessary 
to organize various subcommittees for the pur- 
pose of working out a detailed program cover- 
ing each group of interests represented. 

The program will be the subject of discus- 
sion at the meeting of the utilization commit- 
tee called for April 28. Some of the proposed 
subcommittees will probably be appointed at 
this meeting. It is not the intention to appoint 
all of them at one time. 

A summarized outline of the program, to- 
gether with the proposed subcommittees and 
their prospective work, follows: 


Woods Operations 


1. Under woods waste is included top logs, 
small logs, branches, leaves, stumps, bark, de- 
cayed and defective logs etc. 


2. By little used species is meant species of 
secondary importance occurring mixed with the 
species principally logged. 

3. There are several dozen log scales on the 
market, none of which are giving the actual 
contents of the logs. It unquestionably is de- 
sirable to adopt one uniform log scale for the 
entire industry. 


4. This question involves items such as the 
cutting of low stumps, cross cutting logs with 
the idea of closer utilization, the reduction of 
excess margin in log lengths etc. 


5. Cutting methods whereby breakage would 
be reduced, avoiding damage to surrounding 
trees in felling etc. 


Sawmills 


6. Under sawmill waste is included excessive 
saw kerf, miscuts, cross grain, edgings, mill 
ends, slabs, sawdust etc. 


7. The cutting of small and crooked logs im- 
— the use of special machinery to be devel- 
oped. 


8. Improved sawmill practice involves the ob- 
taining of more and better lumber and wood 
products from each log, for instance, by sawing 
lumber parallel with the bark, by using thinner 
saw _ blades, by taking greater care in edging and 
grading of lumber, by trimming lumber on odd 
and even feet, by edging on odd and even inches 


and even half-inches, and by manufacturing a 


greater variety of sawmill products such as 
laths, box shook, small dimension stock etc. All 
these would tend to reduce the waste in sawmill 
operations. The question of removal of grit and 
foreign matters in logs is also important. The 
problem involves finding a market for waney 
lumber. Knotty lumber may be remanufactured 
to a greater extent or be merchandized for spe- 
cial purposes, such as interior finish etc. Atten- 
tion should also be given to the manufacture of 
smoothly and evenly cut lumber with the idea of 
eliminating the necessity of planing dimension 
stock in order to insure uniformity of manu- 
facture. The mechanical placing of grade marks 
on lumber should be studied. Means for the ex- 
change of information between sawmill opera- 
tors relating to improved sawmill practice should 
be established. Practical courses for sawmill 
workers should be encouraged. 


Planing Mills 


9. Under planing mill waste is included chips, 
mill ends, waste resulting from defective planing 
methods, waste resulting from planing unsea- 
soned lumber and excessive thickness of chips 
and shavings. Breakdowns as a result of mis- 
cuts and non-utilization of short and odd lengths 
and odd widths contribute to planing mill wastes. 
A profitable market for softwood planing mill 
ends should be developed in the form of par- 
quetry flooring, wood novelties etc. In cases 
where shavings are produced instead of chips 
(through fixed knife planers) valuable by-prod- 
ucts may be manufactured, notably, excelsior. 
Considerable attention should be devoted to the 
possibility of utilizing waney lumber as raw ma- 
terial for tongued and grooved stock. Large 
quantities of discolored lumber can be run 
ae planing mills, thereby improving the 
quality. 


10. Whereas, the method of end matching 
flooring has prevailed for some time, such prac- 
tice can unquestionably be extended to many 
other planing mill products, such as interior 
finish, sheathing, as well as other forms used 
for covering purposes. 


11. Improved planing mill practices would in- 
volve a detailed study of the most effective 
speed at which the various species of lumber 


should be run through the planer, in order to 
produce the best manufactured stock. Improved 
machinery details should be studied with the 
idea of saving raw material and improving the 
quality of the finished products. 


Seasoning 


12. Under seasoning waste is included de- 
fective seasoning and piling systems. Particu- 
lar attention will be given to a study of the 
quickest and most efficient drying methods cov- 
ering various species and dimensions. 


13. The kiln drying field offers a wide scope 
for work, with particular reference to the kiln 
drying of common grades of lumber. 


14. The drying of lumber by electricity or 
other means should be studied. 


15. The economies which result from stand- 
ard shipping documents, invoices etc. are of con- 
siderable importance. These have been put into 
effect in many cases but they are not in general 
use throughout the industry. 


16. Improved yard practices refer to condi- 
tions in the various storage yards and must be 
considered apart from the seasoning of lumber. 
This question involves such items as a decrease 
in the cost of handling lumber in the yard, piling 
systems etc. 


17. Under improved selling methods are in- 
cluded a large number of important questions 
relating to the distribution of lumber and the 
elimination of wastes pertaining thereto. Such 
questions as more effective advertising methods 
should be considered. Methods of handling 
standard and grade-marked lumber, small di- 
mension stock etc., would come under this head. 


18. Many lumber and wood working plants 
are located in such a manner that at least part 
of their output must logically be marketed 
abroad. Through the assistance of the various 
commodity divisions of the Department of Com- 
merce, our foreign markets for lumber and wood 
products can be improved. It is generally found 
that certain products sold in this country can, 
to advantage, often be marketed abroad due to 
favorable geographic location. 


19. The committee proposes to develop the 
idea of a wood waste exchange in codperation 
with the Forest Products Laboratory and other 
similar organizations. This service includes as- 
sistance to prospective operators of plants de- 
signed to use wood waste in establishing con- 
nections with supplies of raw material. 


Problems Affecting Wood Product Industries 


20. Under this head is included the coérdina- 
tion of wood products industries, such as the 
chemical industry, the wood pulp and paper in- 
dustry, and the veneer and plywood industry. A 
definite program will be prepared later, based 
upon consultation with these industries. 


Consumption 


21. The committee will place a large part of 
the responsibility for wood waste on the shoul- 
ders of the consumers. Without the full coép- 
eration of the latter, the utilization program 
can not succeed. A great deal of unintentional 
extravagance is shown by the consumer in the 
purchase of lumber and wood products. The 
committee’s object, therefore, will be to induce 
consumers to specify their requirements in ac- 
— with the commercial standards laid 

own. 


22. Economies in the use of lumber and wood 
products can be developed in many ways. It is 
necessary to give the public a better under- 
standing of the qualities and uses of the various 
species of wood. The object should be to put the 
right wood to the right use. The use of wood 
preservatives, whenever economical, should be 
encouraged, thereby making one tree serve the 
purpose of two. The use of small dimension 
stock, short and odd lengths etc. should also be 
encouraged. Directory of the requirements of 
the principal wood consuming industries would 
promote such use. The development of a better 
public understanding of the advantages of im- 
proved utilization will result in great economies 
to producers and consumers alike. 


23. The unstable conditions of the lumber in- 
dustry have promoted waste. In order to put 
the industry and the trade on a more stable 
basis, the committee will endeavor to the great- 
est possible extent to encourage the consumers 
to place orders for forward delivery. Heavy 
consumers of wood will be urged to place their 
orders when the lumber industry is passing 
through a slack period. This question refers 
particularly to Government and other public and 
semi-official wood consumers. The general ac- 
ceptance and practical application of American 
Lumber Standards and of the small dimension 
stock idea will enable the manufacturers to work 
for stock and will cause stocks accumulated to 
become a more liquid asset. Furthermore, such 
action will reduce the wastes incident to the 
filling of rush orders. It will also prevent the 
cutting of stock from material which could be 
more profitably applied for other purposes. The 
stabilization of the lumber industry and trade 
will benefit consumers, distributers, and pro- 
ducers alike, because the waste in the lumber 


industry must be paid for by at least one of the 
three groups, and usually by all of them. 


Notes Regarding Sub-Committees 


The present line-up of sub-committees js 
based on the most obvious opportunities for ac- 
complishment. It is not the intention to appoint 
all these committees at one time. They will be 
established as the work progresses. 


(a) Machinery and Appliances. This will be a 
technical sub-committee in charge of all ma- 
chinery problems. 


(b) Logging Practices. This sub-committee 
will consist of practical logging engineers and 
men fully familiar with woods operations. 

(c) Sawmill Practices. This sub-committee 
will consist of practical sawmiil men, such as 
sawmill engineers, sawyers and millwrights. 


(d) Planing Mill Practice. The sub-committee 
to be composed of men with practical experience 
in planing mill operations. 


(e) Seasoning. This sub-committee will be 
composed of experts in the drying field. The 
work will necessarily involve practical studies 
and a considerable amount of research. 


(f) Yard Practices. The nature of this work 
is essentially practical. The sub-committee, 
therefore, should be composed of men with prac- 
tical experience in yard operation. 


(g) Pulp and Paper. Inasmuch as this field is 
avery wide one, a number of special committees 
on various subjects will probably be established. 


(h) Excelsior and Wood Floor. While men of 
practical experience are desired for this sub- 
committee, most of the work involves a mechan- 
ical refining of wood waste and will likely be 
referred to the sub-committee on machinery and 
appliances. 


(i) Fuel, including Gas. This is largely a field 
for fuel experts. The sub-committee’s work 
must be combined with that of the sub-commit- 
tee on machinery and appliances. The question 
of wood producing gas alone opens up a very 
important field which may require a special sub- 
committee. 


(j) Veneer and Laminated Products. This 
sub-committee must be made up of specialists. 
The work should be combined with that of the 
sub-committee on machinery and appliances. 


(k) Container Industry. This sub-committee 
will most likely be split up into a number of sec- 
tions to cover such special fields as cooperage, 
baskets, veneer packages and boxes, and wooden 
boxes and crates. It should combine the services 
of technical and practical men, 


(1) Chemical Industries. No attempt is made 
at this time to establish a complete plan for the 
sub-committee on chemical utilization on ac- 
count of the varied character of the scope of the 
work. It will be subject to further discussion 
with the interested parties. 


(m) Naval Stores. This sub-committee will be 
closely allied with the sub-committee on chem- 
ical utilization. Further plans are to be devel- 
oped later on. 


(n) Wood Preservation. This sub-committee 
to be composed of special experts who will study 
methods of wood preservation and develop the 
means whereby the most promising may be ap- 
plied in practice. 


(0) Codrdination of Industries. This sub-com- 
mittee will be composed of men capable of draw- 
ing plans for the coédrdination of various indus- 
tries dependent on wood and wood waste for raw 
material. This would mean, for example, the 
combination of sawmills with pulp and paper 
mills or with various chemical industries. The 
coérdination of industries will be a very impor- 
tant factor in practical wood utilization. 


(p) Transportation. The sub-committee on 
transportation will take up all questions pertain- 
ing to transportation of wood and wood products 
and will consist of traffic experts, traffic engl- 
neers and men with practical operating experi- 
ence. 

(qa) Distribution. This sub-committee will be 
composed of wholesalers and retailers, and Will 
work for more efficient merchandizing of sawmill 
produ::ts. 

(r) Simplification and Standardization. This 
sub-committee will be composed of Department 
of Commerce specialists in charge of simplifica- 
tion and standardization work, and will, in ad- 
dition, have as its members representatives of 
manufacturers, distributers and consumers. The 
object of the committee will be the extension 
and application of American Lumber Standards. 
This work will also entail the standardization 
and simplification of the requirements of the 
wood using industries. 


(s) Correlation of Activities of Regional Wood 
Utilization Committees. The plan is to avoid 
duplication of work and thus secure the most 
effective results. Through this sub-committee, 
the National Committee on Wood Utilization 
should be able to keep in close touch with woo 
utilization activities that may be under way, OF 
that may be initiated in various parts of the 
country. Efforts should be made to adjust the 
regional program so that they will supplement 
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the program of the national committee. The 
sub-committee in charge of this work will be 
composed of members of various regional utili- 
zation committees. 

(t) Trade Expansion and Practical Applica- 
tions of Recommendations. This is perhaps the 
most important of all sub-committees because it 
will seek to apply in practice the recommenda- 
tions of all other sub-committees. This com- 
mittee should be representative of all elements 
in the lumber industry and trade. The con- 
sumers should have strong representation on 


this sub-committee. Determination of publicity 
policy and methods will be an important part of 
this sub-committee’s program, as will the issu- 
ance of brochures and pamphlets covering the 
committee’s recommendations. Problems relat- 
ing to the extension ofthe markets for lumber 
and wood products and all questions pertaining 
to improved utilization practices will be cleared 
through this sub-committee. This sub-commit- 
tee will be the promotion agency for each of the 
other special committees and, as such, will be 
definitely linked up with each of these activities. 


Wisconsin Line Yards Change Hands 


OsHKOsH, WIs., March 15.—Confirmation has 
been received of the sale, announced some days 
ago, of the Caldwell & Gates Co.’s yards at 
Doylestown, Fall River, Mauston, Pewaukee, Rio 
and Templeton, Wis., to the Fuller Goodman 
Co., of this city, which already operates twenty- 
nine line yards in this section. 


Lumbermen and Guests Visit Southern Operation 


Kansas City, Mo., March 16.—The Duncan 
Lumber Corporation, formerly the Duncan 
Shingle & Lumber Co., was host last week to 
a party of sixty-three persons on an inspec- 
tion trip to the company’s mills at Eagleton, 
Ark. The inspection trip was personally con- 
ducted by K. S. Duncan, president of the com- 
pany. The party left Kansas City in three 
special cars over the Kansas City Southern 
Railroad last Thursday evening at 11 0’clock, 
arriving at Eagleton at 2 o’clock Friday 
afternoon. Stop for breakfast was made at 
Sulphur Springs, Ark., after which the party 
visited the points of interest at that town, 
departing several hours later. A stop for 
lunch was made at Heavener, Okla. At Eagle- 
ton nearly the whole town was at the depot 
to welcome the party and after inspecting the 
little city, the visitors were entertained by 
the townspeople at an elaborate and tasty din- 
ner prepared by the ladies of the town in the 
Duncan Lumber Co.’s commissary. After the 
dinner there was a radio program. 


Saturday, after breakfast, the party was 
taken in motor cars to visit the timber hold- 
ings in the hills, and at noon visited the saw- 
mill, where luncheon was served by the ladies 
of the camp. In the afternoon the party was 
taken on a motor car trip to Mena, where the 
Mena mill and timber holdings were visited, 
and the return trip to Eagleton was made 
through some of the prettiest scenery in Ar- 
kansas over Foran Gap highway. 


Visited More Mills Sunday’ Morning 


Sunday morning another motor trip was 
made through the Leahman timber holdings, 
Black Fork Valley, the Johnson mill, Page, 
Okla., the Abbott mill and by a scenic drive 
back to Eagleton. Sunday afternoon all the 
people of Eagleton and their guests assembled 
on the school house grounds. An invocation 
was given by the Rev. J. B. Johnson, after 
which an address on ‘‘ Eagleton, Past, Present 
and Future’? was made by K. S. Dunean. 
Charles A. Plymale, United States forest su- 
pervisor, Little Rock, Ark., spoke about for- 
estry, and J. F. Newson, agricultural agent of 
the Kanssa City Southern, commented on the 
particular adaptability of the land surround- 
ing Eagleton for the growing of grapes. Fol- 
lowing him Mayor A. I. Beach, of Kansas 
City, made a short talk and then presented to 
the school a large American flag, the gift of 
Mr. Dunean. When the mayor had concluded, 
the assemblage saluted the flag and made the 
pledge of allegiance, after which the school 
children sang ‘‘America,’’ with the crowd 
Joining in the chorus. 


The party left Eagleton Sunday evening, 
arriving in Kansas City Monday morning, re- 
porting a most delightful trip. Members of 
the party were warm in their praise of the 
hospitality shown them at Eagleton and the 
other places visited. They also were much 
Struck with the wonderful stands of timber 
seen on the Duncan holdings and the evi- 
dences of the great value of the land in that 
section for fruit growing. 


Eagleton Townsite Owned by Duncan Firm 


The town of Eagleton itself is at the foot 
of Rich Mountain, and is the highest point 
on the Kansas City Southern where it crosses 
the lower end of the Ozark range. In addi- 
tion to its own extensive holdings in that 
territory, the Duncan Lumber Co., for which 
the Dunean Lumber Corporation is the sell- 
ing agent, has the contract for cutting the 
Surplus timber in the Arkansas national for- 
est, which will provide a large supply for 


many years to come. The timber on the Dun- 
can holdings, about 100,000,000 feet, and the 
timber in the national forest in Arkansas is 
soft pine. Because of the high altitude at 
which the Duncan timber grows, it is of very 
fine soft texture and is similar in color and 
weight to Pondosa pine. Manufactured in 
thoroughly modern mills, with the utmost care 
used in sawing and drying, the Duncan lumber 
products have gained a reputation for their 
high quality. 

The Duncan 
Lumber Co. owns 
the townsite of 
Eagleton and is 
bending every ef- 
fort to make it 
one of the pret- 
tiest towns in Ar- 
kansas, to fit in 
with the beauty of 
the surrounding 





K. S. DUNCAN, 

Kansas City, Mo. ; 

President Duncan 
Corporation 





country. The com- 
pany already has 
built thirty houses 
and more are 
planned. Neat ar- 
chitectural designs 
and ample yards 
are provided, and 
the residents are 
encouraged to 
beautify the sur- 
roundings with flowers and shrubs as well as 
gardens. The altitude and the mild weather, 
combined with pure air and water, have given 
the city a reputation as a health resort and 
this feature already is being developed. The 
nights always are cool and even in midsummer 
blankets are needed at night. The company 
has at Eagleton its planing mill, stables and 
general store, the latter doing a business of 
$100,000 a year. The Kansas City Southern 
furnishes a rail outlet with close connections 
both north and south. The Jefferson highway, 
from Winnipeg to New Orleans, passes the 
town and the Albert Pike highway is a few 
miles east. 





Those in the Party 
The unlimited praise of the Duncan Lumber 
Co. as a host by the guests was fitting testi- 
monial of the success of the tour. The party 
was made up of company officials, business asso- 
ciates and friends of the company, and in- 
cluded: 


Mayor A. I. Beach, Mrs. Beach, Marshall Beach, 
Mr. and Mrs. G. M. Payne, Nettleton Payne, Mr. 
and Mrs. R. J. DeLano, Helen DeLano, Mr. and Mrs. 
George T. Tremble, Mr. and Mrs. K. S. Duncan, 
K. S. Duncan, jr., Winfield W. Duncan, John F. 
Duncan, David Duncan, Jean Duncan, Charles F. 
Alves, W. T. Grant, M. T. Veach, jr., Mr. and 
Mrs. George F. Coomber, A. T. Brink, W. A. Rule, 
Cc. W. Hestwood, A. O. Thompson, Frank N. 
Daniels, J. BE. Waddill, W. Eugene King, T. C. 
Creel, W. Watson and E. W. Hamson, all of 
Kansas City, Mo.; Nathan Sellers, New Orleans, 
La.; W. B. Vanlandingham, Chicago; William O. 
Womelsdorf, Cleveland, Ohio; J. W. Berry, Man- 
hattaa, Kan.; J . Leech, Topeka, Kan.; W. H. 
Ahrens, Tulsa, Okla.; Noble Little, Waterloo, 
Iowa; J. K. Turner, J. F. Young, . Brown 
and J. W. Lichty, of Des Moines, lowa; Henry F. 
Wormhonudt, Ottumwa, Iowa; J. H. Kendig, Mus- 
eatine, Iowa; T. V. Colvin, Indianapolis, Ind. ; 
W. T. Robinson, Hardin, Mo.; Leslie M. Hout, 
Warrensburg, Mo. ; R. Moorehead, Lexington, 
Mo.; J. R. Proctor, California, Mo.: G. A. Sturges, 


J. L. Babeock and R. N. Johns, of Sedalia, Mo. ; 
J. F. Holden, vice president, C. O. Williams, as- 
sistant general passenger agent, J. F. Newsom, 
agricultural agent, C. C. Cline, publicity agent, 


and H. N. Hall, Fort Smith, general agent of the 
Kansas City Southern Railway; Fred Keaton, as- 
sistant to the vice president, and G. N. Arbogast, 
superintendent of the Vannoy Interstate Co.; A. 
Odenwalder, Ottumwa; and Charles A. Plymale, 
United States forest supervisor, Hot Springs, Ark. 

An interesting announcement has recently 
been made through a circular letter calling to 
the attention of the lumber fraternity the fact 
that the name of the Duncan Shingle & Lumber 
Co. has been changed to the Duncan Lumber 
Corporation. The word ‘‘shingle’’ in the name 
has been rather misleading as the company sells 
many cars of lumber to every car of shingles. 
The Duncan Lumber Corporation will continue 
to wholesale its well known lines of Pacific coast 
products, southern pine and cypress. It is also 
the exclusive sales agent for ‘‘ Rich Mountain 
Pine,’’ the Ozark Arkansas soft pine manufac- 
tured by an allied company, the Duncan Lum- 
ber Co., Eagleton, Ark. For sixteen years this 
company has been a leading wholesale concern, 
and solicits the continued codperation of its 
long list of satisfied customers. 


Idaho Forestry Associations Re-elect 


SPOKANE, WasH., March 13.—That many of 
the great losses. by fire could be avoided by 
knowledge of the low humidity, high winds, and 
hot weather a short time before their approach 
was the opinion expressed at the annual meeting 
of the North Idaho Forestry Association 
held last Tuesday in the assembly room of 
the associated industries. Twenty thousand 
dollars is being asked by the United States 
weather bureau from Congress to supply this 
service to the Forest Service and lumbermen of 
the Northwest during the season of the fire 
hazard. The value of the service was approved 
and lumbermen urged to take advantage of it. 
Other matters discussed dealt with forestry 
problems, including the advance of the pine 
blister rust, fire protection and coéperation with 
the Idaho Chamber of Commerce, concluding 
with the election of trustees for the ensuing 
year. The appointment of Dean F. G. Miller, 
of the school of forestry of Idaho University, 
to have charge of the observance of American 
Forest Week in Idaho, was announced. In this 
connection it was voted to offer suitable prizes 
to school children of Idaho to be awarded for 
the best essays dealing with the forestry prob- 
lems of that State. 

A. W. Laird, general manager of the Potlatch 
Lumber Co., was reélected president and W. D. 
Humiston, assistant general manager of the 
Potlatch Lumber Co., was renamed secretary- 
treasurer by the board of directors. The new 
board of directors consists of J. P. McGoldrick, 
of Spokane; Sig Hofslund, Huntington Taylor, 
and W. S. Rosenberry, of Coeur d’Alene, Idaho; 
G. A. Rubedew, of Post Falls, Idaho; C. L. 
Billings, of Lewiston, Idaho; and C. B. Sander- 
son, of Seattle. 

On Monday, in the same room at various 
times were held brief annual meetings of the 
five northern Idaho fire protective associations, 
namely, the Potlatch, Clearwater, Pend Oreille, 
Coeur d’Alene and Priest Lake. Brief con- 
sideration was given to a new form of constitu- 
tion and by-laws to give uniformity to those of 
the five associations, but decisive action was left 
for the meeting next quarter. The old officers 
were reélected. 





SHIPMENT OF Christmas trees and Christmas 
greenery from New England in November and 
December, 1925, was 12 to 14 percent larger 
than in 1924. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., March 15.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 

















Softwoods: Production Shipments Orders 

Week ended: 1926, March 6; 1925, Feb. 28— 1926 1925 1926 1925 1926 1925 
SSEEAIONND Eo AUIO DANCIN ION). > oo hin 40 6645 65) 6456 0d KS sie KRU Oa 75,659,680 76,233,131 76,198,848 74,326,836 73,520,064 71,110,377 
MIOBt CNGKt LAVNDETIMNOSN’S ASBOCIRTION « 035 6.0.06 6.00:5 6ic8 ae essa ewe oes $9,191,704 100,414,887 105,517,386 106,951,382 109, 251, 501 95,900,108 
Western Pine Manufacturers’ ASSOCIATION. «66.0260. cower vecsecee 24,428,000 20,882,000 27,695,000 26,286,000 30,403,000 25,350,000 
California White & Sugar Pine Manufacturers’ Association..... 11,754,000 4,272,000 19,172,000 8,125,000 19,651,000 8,106,000 
CMMTOTRIA BGA WO0d AGBOCIATON . 6 o.6.0 00.5 iiscin's 66:05:60000 cane cd eo's 10,399,000 8,361,000 8,986,000 11,778,000 8, 200, 7000 7,987,000 
PeOPths ASAPOUNA Find ABSOCIBCION sino: 5:0 i :5:5 0s0'e 6: 6:5:5.50'5 0.9 410 0 Vibe wie 8,440,549 8,293,006 7,418,326 9,115,779 4,015,587 7,834,635 
Northern Hemlock & Hardwood Manufacturers’ Association.... 2,292,000 3,575,000 2,111,000 2,527,000 2,086,000 1,852,000 
Northern Pine Manufacturers’ Association.............sseceeses 5,747,400 6,308,200 7,109,000 8,702 ,600 9,008,000 6,165,000 

TOLRE PTE WOOGE, OO DONE ie fo 6a sie 5:00 0 0:65.15 560.5 eae ORO wees 237,912,333 228,339,224 254,207,560 247,812,597 256,135,152 224,305,120 

Southern Cypress Manufacturers’ Association.............20e00. Reet |. hedeaelens a | | oe: | 

Nine weeks ended above dates— 
MOI El? RAND RONOUINIORS 5:05 cron bsao-60 6950 5S Ss sw as nese wees 658,370,131 655,490,999 663,607,397 614,658,838 697,034,881 626,884,041 
West Coast Lambermen’s ASS0CIAtION: soc iid cs ccccviaieccese ce vs 823,804,259 855,477,770 841,638,606 856,561,731 889,077,264 796, 093, 964 
Western Pine Manufacturers’ Association................+00e00: 178,183,000 158,865,000 231,667,000 234,968,000 242,721,000 209,176 000 
California White & Sugar Pine Manufacturers’ Association..... 109,434,000 53,489,000 218,998,000 94, 321,000 198,648,000 111, 368, 000 
Celformmin: ReGWOOd ASEOCIBUION sé és cic x .o.0i6 6nk:65-00 0 0n000'85.000 0000 72,467,000 70,408,000 64,530,000 62,457,000 73,558,000 61, 384, 000 
Morth Carolina Pine ASBOCIRTION a os < sies.cs ois sivsss05 0 vies ved vinwees 67,517,441 63,454,486 70,036,290 65,044,068 53,044,088 56, 924 ‘971 
Northern Hemlock & Hardwood Manufacturers’ Association.... 22,310,000 30,759,000 20,114,000 23,335,000 16, 111 "000 17, 609, 000 
Northern Pine Manufacturers’ ASssociation............eseeeeeees 56, 322° 600 52,854,400 69,481,500 73,859,100 74, 844, 000 70,708,000 

Total BOTEWOOUE RING WOES 6 sinsoc-ssascin cesses soneheneesoen 1,988,408,431 1,940,798,655 2,180,073,293 2,025,2041,737 2,245,038,233 1,950,147,976 

Southern Cypress Manufacturers’ Association..............+-05- S7T;41E 072 ttc v esis 52,300,000 ww eee eee 42,700,000 ww see eae 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 

SPAY SINE 0's 50:64 okra ows eidie $446 N SS wae eikdES ESS was AOS EO Ook 5,855,000 6,579,000 3,907,000 3,657,000 2,482,000 1,786,000 

PEE OD 6565550 RCS TNA DSSS EHS SED MRS AREER DOES 53,049,000 57,769,000 36,246,000 35,441,000 37,326,000 26,601,000 
Hardwood Manufacturers’ Institute— 

Oe Ee ee eer ee re re LEN; ee ee) | cre pO: ere 

PRI OEE b..0 0.059925 bu. an cienn 540 wd basa RD EORS RSA SSR | re W7S,1GROEO 8s bee wases 181,992,640 ............. 





Record of Direct Sales of Douglas Fir 


SEATTLE, WAsH., March 13.—Direct sales of Douglas fir from March 1 to 5, inclusive: 





—Sales Prices ——————_ 

V. g. flooring— oO. Feet No. High Low Spread Drop siding, 6”— 
DEBS ; dh<cesscassendetades 12 25,000 6 $47.00 $41.00 $ 6.00 No. 2 and better...... 
SS a ae eee: 86 344,000 8 44.00 38.00 6.00 INOS 9G: ss cece bairwoeisiies 
No. 3 Ceecerccescecrecese® 41 258, 000 : 36.00 27.00 9. 00 Common No. ‘ s1sS— 

S._g. flooring— DP x ccecaneridiakens 
4” No. 2 and better....... 22 ~=—«- 186,000 4 29.00 26.00 3.00 ll ce sina ea 

ie ASS Rs 21 102,000 7 26.00 21.00 5.00 - 
6’ No. 2 and better.....: 20 67,000 4 37.00 34.00 3.00 9 ee oe 
|S aeeoaeeeetene sani 10 43,000 4 31.00 27.50 3.50 wal AP eee eeeees 

Stepping— ee. eee enr ate? 
No. 2 and better.......... 14 35,000 4 65.00 60.00 5.00 ay Sehesseesn 

Finish— 6” gn" $5 "34° sees 
ge SE epee 23 50,000 9 68.00 47.00 11.00 2x6” & 8”, 9p + MS 
Casing and base.......... 17 22,000 10 63.00 49.00 14.00 26-32" ..... 

Ceiling, 54x4”— Lath— 

No. 2 and better.......... 70 324,000 5 29.00 25.50 3.50 imatecntol lariat ees 
NOS svsceasnencasauuuces 33 156,000 6 28.50 19.50 4.00 CORNET 55 si scene aes 





No, Feet No. High Low Spread 

iia Oe 739,000 11 $37.50 $31.00 6.50 
wens Oe 263,000 11 31.50 26.00 5.50 
ee. 258,000 8 19.50 14.56 5.00 
eee OO 85,000 8 21.00 16.50 4.50 
werso ee 374,000 6 17.50 15.00 2.50 
adie Se 380,000 7 18.50 15.50 3.00 
<iesew. COR 214,000 6 19.50 17.00 2.50 
hice ae 68,000 6 19.50 17.00 2.50 
ne. 67,000 7 23.50 18.50 5.00 
iis 6 10,000 4 25.00 20.50 4.50 
cas. 2 339,000 " 5.75 4.00 1,75 
pees. OL 10,000 1 COG sees ‘<eeean 





Stock Report of Coast Mills 


SEATTLE, WASH., March 13.—The March 1 report of the West Coast Lumbermen’s Association 
is as follows: 
——Stock report—— ——Identical mills—95—— —Item comparisons— 


98 mills 100 mills Percent No. Average stock 
March 1 Feb. 1 March 1 Feb. 1 increase mills Mar.1 Feb. 1 
Flooring, v.g., No. 2, 1x4”..... 7,044,000 6,567,000 6,829,000 6,290,000 8.57 57 123,579 105,919 


Flooring, s.g., No. 2&btr., 1x4” 4,194,000 3,969,000 4,008,000 3,767,000 6.40 62 67,645 65,066 
Dr. siding (106), No.2&btr.,1x6” 3,897,000 3,467,000 3,879,000 3,464,000 11.98 49 79,731 72,229 





Ceiling, No. 2&btr., 54x4”...... 5,060,000 4,732,000 5,034,000 4,651,000 8.23 57 88,772 89,283 
No. 1 S1S or shiplap, 1x8”..... 20, 654,000 18, 368,000 20,522,000 17,831,000 15.09 69 293,333 258,704 
No. 1 SIS1E & rough, 2x4”....38,307,000 38,647,000 37,559,000 38,191,000 *1.65 73 524,753 501,909 
RORY METIS, 1" Soke vaseesdccs {i29! 663, 000 18,572,000 22,410,000 18,182,000 23.25 65 348.662 285,723 
*Decrease. 
e e 
The West Coast Review Western Pine Summary 


PorTLAND, OrE., March 13.—The Western 
Pine Manufacturers’ Association summarizes as 
follows reports for the week ended March 6, 


SEATTLE, WasH., March 13.—For the week 
ended March 6, 102 mills report as follows to 


the West Coast Lumbermen’s Association: from thirty-seven member mills: 
Feet —Percent of — 
Production ... 99,191,704 . Ship- 
Shipments ...105,517,386 6% above production a Cars 34 Fi IM Cut = ments 
9 ghove nrodiuectinn | 4%UPAL «eee ec eee . ote ~~~ 868 ehUmUmUCCU COC HOO 
COPGRTS. 64.450 109,251,501 10% above production eS ee —— ..... 
Shipments— Shipments ...1,045 27,170,000 .....  ..... 
Water delivery: Feet Feet Local deliveries... PIOO  kaked ~ anon 
EROINOIUIC: Sucve sevakeues ed 31,501,639 — —--—- 
SRO 8s. sane sew cae wa aaees 18,693,220 Total shipments.. 27,699,600 113.89 ..... 
Total water (47 Da Diaass SeeeSSawSe See 50,194,859 Orders— 
SB, 1G00 CATET (87 De ccn cas ccesce 49,500,000 Canceled ... 46 GSO G0O 830 .kcwee secias 
Local auto and team deliveries (6%).. 5,822,527 Booked (car- 
————— 4000) 6.<21,040 “SOSTEO00 cick ewes 
DCA GHIPMCNES. :6.0is0'96:scnweneee ser 105,517,386 BHOGRE. isc 05.8 @ eave O29000 sacve a6eee 
New business— Total orders.... 30,403,000 124.46 109.76 
Water delivery: On hand end 
eS reer 30,432,946 week ....3,458 89,908,000 .....  ..... 
ERDOLE. oscsxiccaweemmaccee 16,776,028 Bookings f is ~~ 000 feet. - 
Total wat (439 f vrs ong Sake ee ookings for the week by irty- seven yon 
a {220674 | mip were, 0495) Doreen? a hate” ot ntevion 


week, showing an increase of 1,300, 000 feet. 
During the week, production was 71 percent; 


Local auto ner team deliveries (6%).. 5,822,527 
/ See shipments, 80 percent, and orders, 88 percent of 


Total new business.............ece0e 109,251,501 normal. Averages for the corresponding weeks of 
Unfilled orders— the last four years were as follows: Production, 
s 64 percent ; shipments, 80 percent ; orders, 77 per- 
PODEREBIG ANP. 66 65k o5060.s cowkawnasees 124,573,322 | cent. 
Export ST ee eee Te eee 121,892,601 “Normal” base is average for the corresponding 
BOR, OBPL CAIST.. cchecnciscvsccceseaese 160,530,000 | week of last four years. Production is so seasonal 
AGS Tae that during two winter months actual production 
Total unfilled orders................. 406,995,923 | Amounted to only 53 percent of normal, while dur- 


L ing twe peak summer months the production 
7Cai is figured at 30,000 feet. mounted to 114 percent of normal. 








Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for February, 1926 and 1925, based on 
the reports of the sameenineteen member mills: 

ae” el ees. —Decrease— 
19 1925 Feet 2 

Production ... 7,845,000 8,438,000 593,000 
Shipments ... 6,526,000 7,784,000 1,25 8,000 1b 
ORGGTS: ac.scaes 7,083,000 7,312,000 "229,000 3.1 

End month— 

Orders unfilled.10,762,000 12,722,000 1,960,000 15.4 
SEOCES é6-<s:8:00 30,447,000 29,241,000 1,206,000 *4.1 


*Increase. 
Average Value, 25/32x2'4” Face Clear No. 1 and 
Factory, f.o.b. Michigan and Wisconsin Mills 
February, February, —Decrease— 
1926 1925 Amount Pct. 
EAICS “sinsnseens $76.19 $83.30 $7.11 8.5 


The following are percentages of stock sold 
Feb. 28: 


Maple-Beech- re 
Birch Maple Maple, 2% 
28 34 55 





IG OT aikicsdisadiciwe tiwers 2 

oe ere rer 46 45 96 

WOMMOEY 2.i600scbeccdes 38 41 83 
PE ENRCO: scvedcinias 3 39 yi 





Oak Flooring Statistics 


The following are statistics for the weeks 
ended as shown and comparative periods: 


1926— Production Shipments Orders 
BEAVCH (6? o.6:0-0:6-0:0-6 ty 051,000 8,777,000 7,957,000 
SONS ed bis,0:8, 5.0.60 1,263,000 10,809,000 7, 334, "000 


re Nad to Mar. 6. 038" 631,000 220,272,000 209,547, 000 


Sept. "29 to Mar. 7.203,037,000 190,396,000 194,477,000 

The figures for Sept. 28, 1925, to March 6, 1926, 
show increases over those for the period Sept. 29, 
1924 to March 7, 1925, as follows: Production, 18 
percent; shipments, 16 percent, and orders, 
percent. 

*Orders booked for the week ended March 6 
were 28 percent below production, and shipments 
were 21 percent below production. 


Percentage of Thicknesses, Week Ended March ¢ 


PLOGUCTHON 6isnesces 70 20 5 a 


Shipments <....606..6 71 18 7 4 
FURRUG. occ uivcisceevces 72 Zi 6 1 





ee es eS a ee eee 





1926 


925 
10,377 
00,108 
50,000 
06,000 
87,000 
635 
52,000 
65,000 


Pe ees 


68,000 
84,000 
24,971 
19,000 
08,000 


47,976 


te eee 


86,000 
01,000 


SIDS PS co DD 
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Bureau of Census Delivered Prices 


WASHINGTON, D. C., March 15.—The Department of Commerce has secured through the bureau 
of the census the following prices, per thousand for lumber items and per hundred square feet 
for shingles, as the average paid Feb. 1 by contractors for building materials delivered on the 


job, these being selected from the complete list: 





No. 1 Dimension, 

S1S1E, 2x4—16’ 

Southern Douglas 

pine fir 

ave ANONIO, “TOiis: os asiscccccesiec G08 8 8=—s_ ~ eseea 
Denver, Colo. ..... eRe gce eee, ae 4.00 
tos Angeles, Calif......cccccccve seves 36.50 
Portland, OTe. cccccccccccccccces “a 21.00 
GERLEIG, WARE ccccccccsecccecsee sanae 20.00 
MEBEOLIOO). TOWER. ccsccctcrccvsucies 43.00 43.00 
Waneae CIE, Misses crccescceses 46.50 46.50 
MOMNOR GG NUNS, a5 5.6 sins nascess conte 54.00 54.00 
Meet UNEMNG, ING. 6c nace sctccveese 48.00 48.00 
OE TS 2. Se eee eae 4000 2 kunets 
EMRE) HO MBIONS Ricci dnc nneese cia mesen 45.00 ree 
MGUON ss CUUOe 6 occ ne tren coensveee 50.00 50.00 
MUNIQGOIDE NG FAs wesc ccccccccrsns ences 50.00 
MERTEAUOOEG,, TEs o.0.0ccccsocnceseses AGP 8386s ¢. maracas 
Shreveport, La. ......--.++ee-ees 45.00 = sa aee 
MLO; (RGM: dcascrcsecccucveca SCG. <auan 
MINCE, COU, ceveecccctonateus «ems 48.00 
Syracuse, N. Y....cccccscrsececes 43.00 47.00 


ae oy 1x4” Shingles, Extra 


Common 0 to 16’ Clear, 16”, 5/2 
Boards Southern Douglas 

1x6” pine fir Red 

NOt “€" ee No. 2 v.g cedar Cypress 

$52.00 Ct rer $ 6.50 $ 6.50 
42.00 115.00 $ 75.00 5.75 és 
36.50 enews 67.00 CA ee ree 
1 re 54.00 wan0Cté‘é Sw 
200 feaxue 56.00 3.50 “se 
38.00 110.00 100.00 Coe 8 8 ‘Kkes 
52.50 100.00 80.00 6.25 6.25 
47.00 82.00 94.00 5.80 eeeae 
40.00 alata oeuwe 5.60 edeun 
48.00 3G00@ “ssave 6.25 cwaas 
42.00 90.00 “Jas 5.40 rere 
70.00 105.00 90.00 6.50 50 
50.00 115.00 ease 6.80 shaes 
40.00 aor 8=—S—l(s rn 10.40 eneds 
57.00 IGGGO = ktwaee 6.00 8.50 
60.00 KGGGe- =i chk 6.00 7.00 
38.00 100.00 85.00 Sf ) ore 
41.00 TGRGe 8 = swans 6.00 6.25 





National Analysis 


WASHINGTON, D. C., March 15.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
March 6, orders and shipments being shown as 
percentages of production: 


During During 9 
Week Ended Wks. Ended 
March 6 March 6 
No. of Ship- Or- Ship- Or- 
ASSOCIATIONS—- mills ments ders ments ders 
Southern Pine ...... 127 101 97 101 106 
Weds COGGG 24052505. 102 106 110 102 108 
Western Pine ....... 37 113 124 130 136 
Cain. Pimes™ .......: 24 163 167 200 182 
Calif. Redwood ...... 15 86 79 89 102 
N. Carolina Pine..... 41 88 48 104 79 
N. Hem. & Hdwd..... 15 77 (5 98 72 
Northern Pine ...... 8 124 157 123 133 
Southern Cypress .... 15 188 1138 140 114 
All softwoods ..... 384 107 108 110 113 
N. Hem. & Hdwd..... saad 70 39 69 71 
Hdwd. Mfrs. Institute 1017 99 95 107 113 
All hardwoods .... ... 92 81 99 104 
All hardwoods and 
softwoods ...... 106 106 109 112 


*Represents 67 percent of cut in region. 

*Units of production. 

The reports for the week ended Feb. 27 
page showed 367 mills and 106 units. 


California Redwood Data 


San Francisco, Cauir., March 13.—The fol- 
lowing information is summarized from the re- 
port of the California Redwood Association for 
the week ended March 6: 

-———- Redwood-—_—__, 


on this 





White- 


No. of Percent of woods 
mills Feet production Feet 
Production 15 19,399,000 100 2,418,000 
Shipments ... 15 8,986,000 85 1,455,000 
Orders— 
Received ... 15 8,200,000 79.5 1,549,000 


On hand .... 14 41,514,000 7,479,000 
Detailed Redwood Distribution for Week 


Shipments Orders 
Northern California* ...... 4,259,000 3,291,000 
Southern California* . 2,157,000 1,923,000 
WMREOUN Gc tccacccdeceatnes 52,000 124,000 
MENCOYRS ciccicncnsccincnces S2ete0e0 2,559,000 
MMROMEIR cicck's v4.05, e's wars laren 239,000 303,000 
ERNE laisse atis ahem tone ai k ars 8,986,000 8,200,000 


*North and south of line running through San 
Luis Obispo and Bakersfield. 

*Washington, Oregon, Nevada and Arizona. 

TAll other States and Mexico. 





Cypress Barometer 


New Or.EANS, LaA., March 15.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended March 10, thirteen mills re- 

A . . ? 
porting, is as follows: 
—Percent of— 
Normal Actual 
Pro- Pro- 


Production— Cars} Feet duction duction 
NOWNAL sioccies. coe YY | re 
POUR ycaiea. Bs vases 4,523,694 O.GS8 csccs 

Shipments* 280 5,600,000 118.43 123.79 
Tders— 

Te 297 5,940,000 125.62 131.30 
On hand end 
weeky ....1,208 22,060,000 .....  wcses 


*New orders were 106.07 percent of shipments. 
{Basis for carload average is 20,000 feet. 
eo raers om hand increased 1.56 percent, or 340,- 





Southern Pine Barometer 


NEw ORLEANS, LaA., March 15.—For the week 
ended March 12, Friday, one hundred twenty- 
four mills report as follows to the Southern Pine 


Association : Percent Percent 
of pro- of ship- 


Carsf Feet duction ments 
Production§ . .... Lee Pr 
Shipments ... 3,097 64,814,016 Ga: danas 
Orders*— 
Received .. 3,407 71,301,696 104.97 110.01 
On hand end 
week ...14,348 300,274,944 ..... ceece 


7Basis for carload is the January average, 20,- 
928 feet. 

*Orders on hand showed an increase of 2.21 
percent, or 6,487,680 feet; one hundred twenty- 
seven mills contributed to previous week’s report. 

§Normal production for these mills is 78,015,452 
feet, actual being 12.93 percent below normal. 

Of 113 mills reporting running time, 16 were 
working overtime; 60, full time; 1 operated two 
days; 5, three days; 4, four days; 10, five days, 
and 17, five and one-half days. 





Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics as to stocks 














on hand March 1: Per- 
Stocks Unfilled cent 
on hand orders sold 
OME cactecsewa ne 6,483,000 2,750,000 42 
MN orca Ge a cierto Sx ais 1,282,000 292,000 23 
SE bginicnsie ads 19,284,000 33,104,000 172 
Teta 3B" occu. 27,049,000 36,146,000 134 
ME iecsdscnnsece 7,976,000 3,961,000 50 
WOME cécdendaawedkne 8,084,000 1,931,000 24 
OC Ee vcicewas 16,060,000 5,892,000 37 
MOE cvadudie sans: 2,187,000 1,249,000 57 
SEED sxdenvadeiounnaws 3,314,000 1,864,000 56 
OGG AAO cessive 5,501,000 3,113,000 57 
MEE aad xawas usec 1,048,000 111,000 11 
WEEE? decéindsecceewe 4,704,000 4,337,000 92 
"ROGGE eds huts 5,752,000 4,448,000 T7 
Grand total ...... 54,362,000 49,599,000 91 

Comparative Percentages of Stock Sold 

Marchi, Feb.1, Marchl, 

926 1926 1925 

158 144 

51 48 

81 68 

101 116 

“112 104 








North Carolina Pine 


Norro.k, Va., Mareh 15.—The North Caro- 
‘lina Pine Association makes the following analy- 
sis of figures from forty-four mills for the 
week ended March 6: Percentages of 
Production Ship- 








Production— Feet Normal* Actual ments 
Normal ....12,474,000 - a a 
pe ere 9,060,296 74 “a 

Shipments .... 7,792,542 63 86 ae 

CGN a daa xa’ 4,398,087 36 49 56 
*“Normal” is based on the amount of lumber 


the mills would produce in a normal working day. 
As compared with last week, there was a de- 

crease in orders of 28 percent: although last week 

there were reports from only thirty-seven mills. 





Work of Lumber and Supply Club Reviewed 


ILUNTINGTON, W. Va., March 15.—It has been 
eleven months since the Lumber & Supply Club 
of ILuntington was formed, and the twenty-five 
active members have paused in the midst of 
their active work to take stock of their accom- 
plishments and to lay plans for this year. This 
was done in a report made by Secretary Rol- 
land C. Mossman before the annual convention 
of the West Virginia Lumber & Builders’ Sup- 
ply Dealers’ Association, at Bluefield recently. 

A credit file was established when the elub 
was formed which contamed the names of cus- 
tomers of the members of the club. Before any 
material is delivered to new construction work 
on which information is desired, the title of the 
property is investigated as well as the eredit 
standing of the purchaser. A description of the 
property along with the kind of work being done 
and a note about an application for a loan is 
part of the information upon which the dealer 
consummates the sale. A bureau to the first of 
the year had abstracted and reported on 290 
new construction projects. 

Close relationship has been maintained with 
the mortgage loan companies of Huntington to 
secure loan information and to speed up the 
liquidation of accounts owed to the members. 
The liquidation of estates in which members are 
involved is handled by Executive Secretary 
Mossman. The lumber and supply club has 
handled as trustees or assignees $241,000 worth 
of real estate for purposes of liquidation. Of 
this sum $50,000 has been paid in cash. There 
ig now in the process of liquidation, $112,400. 
Of this sum $22,000 had gone so far that the 
club could be of no assistance and part of it 
ended in the bankruptey courts, which paid 90 
percent. The rest was closed out through 
trustee sales. The property was bought in by 


the members of the club for their protection. 
The sum of $56,400 represents equities recon- 
veyed to prior owners or sums paid on the pur- 
chase price of lots, costs of loans ete. 

In connection with the liquidation of estates 


there were 305 mechanic’s liens filed in Cabell 
County during the year of 1925, of which eighty- 
three were filed by members of the club. These 
eighty-three liens represent accounts of $81,- 
867.47. A ecodperative plan of charging inter- 
est on past due accounts, in force since Aug. 1 
has proven successful and will be continued. 

Standardization of molding and interior fin- 
ish, eliminating many of the patterns generally 
displayed, is a new feature of the club’s activ- 
ity which is sponsored by the committee repre- 
senting the lumber interests of the club. 

The club has outlined an ambitious program 
for this year and will undertake several new 
lines of work in addition to continuing the same 
work already under way. The club has agreed 
to refuse to sign for. any mortgage company 
or individual its release or waiver of any me- 
chanie lien rights until payment is made in full 
simultaneously with the signing of the release or 
waiver. After this plan has been perfected the 
club anticipates calling a meeting of repre- 
sentatives of all mortgage loan companies of 
the city to inform them of its decision and to 
work out a plan for a service charge to be added 
to the cost of each loan for the purpose of em- 
ploying a specialized man connected with the 
office of the club to assemble the statements on 
each loan job, secure the releases, accept the 
loan check from the loan company and distrib- 
ute the proceeds to the members. This plan, 
which has been assented to by certain loan com- 
panies, will eliminate the loss of certain inter- 
est on accounts, speed up the liquidation of ae- 
counts and secure for each firm his account in 
full. It will eliminate work for the loan com- 
panies in closing the loan and will establish a 
simplified procedure, mutually advantageous. 

The lumber and supply club also anticipates 
an educational campaign for better homes, more 
attractively designed and more skillfully con- 
structed. It has been suggested that the club 
hold a better homes exposition this spring, 
but so far definite plans have not been laid. 
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Hardwood Market Develops Better Tone as 


Prices Show More Strength 


MEMPHIS, TENN., March 15.—The hardwood 
market during the last week has had a slightly 
better tone, due mainly to inclement weather 
which reduced production considerably, and 
tended to strengthen prices which were grad- 
ually softening. Many lists have gone out with 
slightly higher quotations, and some sales are 
reported on the higher basis. Heavy rains 
early last week curtailed logging, and since 
then there has been enough wet weather to keep 
loggers out of the forests. In some sections 
where rains have heen heaviest, logs are scarce 
and a number of mills are reported down or 
operating part time. 

Demand is still off considerably. Few buy- 
ers have come back into the market, except for 
items needed at the moment. Most business 
has been for immediate shipment, and buying is 
of the ‘hand to mouth’’ variety which featured 
the market last summer. All groups are buying 
some hardwoods, but not in large volume. The 
furniture people continue to buy only a few odds 
and ends, and apparently are not interested in 
good sized orders. These buyers were the first 
out of the market, and apparently are going 
to remain out until they are able to ascertain 
whether prices will drop further. The automo- 
bile demand still continues fair, but most buy- 
ers are awaiting developments before placing 
big orders. Building trade demands is exceed- 
ingly slow. Bad weather throughout the North 
and East has affected this demand considerably, 
and millwork and flooring plants will not be 
back in the market for a large volume of hard- 
woods until spring weather arrives. These 
plants are buying very sparingly, picking up 
bargains when they can be found, but are not 
finding any great bargains, however. Export 
demand continues to show improvement, but is 
far from good. A few orders are being received, 
and overseas bookings showed some increase in 
the last ten days. 

J. W. Runyan, sales manager Fisher-Hurd 
Lumber Co., who underwent an operation several 
weeks ago, is much improved. He is expected 
to be back at his desk in a week or ten days. 


Automobile Buying Is Small 


CINCINNATI, OHIO, March 16.—The lumber 
market has not shown the improvement that it 
should. Weather has been much against it, hav- 
ing slowed both production and sales. The dis- 
appointing buying by the automobile industry 
is the principal drawback to the hardwood 
market. Furniture demand has been fairly 
broad. Flooring manufacturers have been out of 
the market lately, seemingly being well stocked 
for their present needs. Production in the Ap- 
palachian region has been seriously curtailed. 
There has been more snow this month than has 
been known there in a decade. Because of the 
character of the roads in much of the mountain 
region, it has been practically impossible to get 
out any stock. Export demand for hardwoods 
has shown some activity during the last few 
weeks. Inquiries indicate a continuance of a 
fair volume of business from across the waters. 

Theodore Davis, chairman transportation com- 
mittee Cincinnati Lumbermen’s Club, is arrang- 
ing for the attendance of the Cincinnati mem- 
bers of the National-American Wholesale Lum- 
ber Association at the annual convention at 
Atlantie City April 15 and 16. 

W. F. Gammage, secretary Cincinnati Lum- 
bermen’s Club, has just returned from a trip to 
the mills in North Carolina. He was super- 
vising the shipment of some hardwoods for ex- 
port. He reports that mills are way behind in 
getting out orders because of adverse weather. 

Edward Barber, who has been appointed Eu- 
ropean representative of the National Lumber 
Exporters’ Association, will leave Cincinnati on 
Monday for his post at London, England. Mr. 
Barber has been entertained extensively by the 
lumbermen, and leaves Cincinnati with the best 
wishes of his former associates in the Cincin- 


nati Lumbermen’s Club, of which he was presi- 
dent last year. 

John Byrns, president Byrns Bros. Lum- 
ber Co., has returned from an extensive visit 
among mills in the South. 

The H. L. Mickle Lumber Co. announces the 
appointment of E. V. Brookfield as Cincinnati 
salesman. 

Cliff Hagemeier, of the Tennessee Lumber & 
Coal Co., is making a two weeks’ tour of mills 
in Louisiana and Mississippi. 

C. W. Tunis is spending several weeks at 
Asheville, N. C., recuperating from his recent 
operation. Mr, Tunis expects to be back about 
April 1. 


po Mill Stocks Low 


ELKINS, W Va., March 15.—There is still 
a shortage of dry stock at Appalachian mills 
that is tending to keep prices on a little higher 
Jevel, especially as there is a somewhat better 
demand than usual for. low grades. With the 
approach of spring, buyers are coming into 
the market with more orders in preparation for 
the building season. Mills are producing about 
the same volume of lumber right along. With 
transportation conditions favorable, there is 
prompt movement of such lumber as is being 
sold either on a spot or contract basis. 


Northern Movement Is Fair 


MERRILL, Wis., March 15.—No. 3 hardwoods 
are moving fairly briskly, and are being used 
largely by box manufacturers. No. 2 birch is 
a live item, the furniture trade buying freely 
The auto manufacturers are still buying very 
heavily. Outside of these lines, the market is 
rather slow, and there is an apparent hesitation 
rather than the forward buying and snap that 
lumbermen believe conditions warrant. The 
prices of items now most in demand are as 
follows: 

No. 3 4/4 birch, $20@21; hard maple, $17@ 
18; soft maple, $19@20; elm, $21; basswood, 
$21; oak, $20. The 5/4 thickness in these woods 
is $2 more, and 6/4 runs $2@3 more than 4/4. 

No. 2 birch, 4/4, is selling at $31@32. There 
is not much 5/4 moving, due to lack of stocks, 
as demand for 5/4 in No. 2 is especially strong. 


Trade Quiet But Inquiries Numerous 


EVANSVILLE, InD., March 15.—Trade in hard- 
wood is rather quiet, though inquiries are 
numerous. Local hardwood mills are being op- 
erated steadily, log supply being better than it 
was a month or so ago. Quartered white oak is 
in good demand. Gum is weaker than it was a 
month or so ago. Poplar is draggy, except in 
the lower grades. Chestnut is in good demand. 
Ash is good. Walnut is in fair demand. Maple 
and elm are holding their own very well. Quar- 
tered sycamore is moving well. Little hickory 
is moving. Some cottonwood is being purchased 
by local box factories. Cigar box manufactur- 
ers here are reported to be buying material 
quite liberally. Veneer trade has picked up 
during the last week or so. Local furniture fac- 
tories are being operated steadily, but demand 
for furniture has fallen off. Wagon trade has 
been good for this season. Retail lumber trade 
is about normal. 

Elmer D. Luhring, head of the Luhring Lum- 
ber Co., who underwent an operation for ap- 
pendicitis recently at a local hospital, has been 
removed to his home and is on the road to re- 
covery. 

Dan Wertz, his wife and daughter returned 
the last of last week from a visit with a daugh- 
ter at Phoenix, Ariz., and before returning spent 
some time visiting points of interest on the 
Pacifie coast. 

L. E. McDonald, manager Bloomfield Lumber 
Co., Bloomfield, Ind., has been seriously ill 
during the last few days. 


Demand Better; Offerings Small 


LOUISVILLE, Ky., Mareh 15.—Improvement 
has been shown over the week in the hardwood 
market, demand being very fair, with stocks 
somewhat lower than they have been, some 
houses not having any large amount of dry stock 
ready to market. The market is firm to strong 
on almost all items except gum. Ash is moving 
quite well, and a better export demand is re- 
ported to be developing. Demand for veneers 
and plywoods has picked up after several weeks 
of comparative dullness. Feeling in the trade is 
generally good, as the outlook is promising, and 
it is felt that there is a chance of better prices 
in view of demand being good, and offerings 
low. 

Quotations at Louisville on inch stocks read: 
Poplar, FAS, $100; saps and selects, $70; No. 
1 common, $50. Walnut, FAS, $215@220; 
selects, $150; No. 1 common, $100; No. 2, $45. 
Ash, $90 and $55. Chestnut, $105 and $57. 
Basswood, $85 and $55. Quartered white oak, 
FAS, $130@140; common, $70 to $80; plain 
white, $93@100; and $63@65; quartered red, 
$105 to $110; and $65@70; plain red, $90@ 
95 and $60@62. Gum, quartered red, $110 and 
$65; plain red, $105 and $62; quartered sap, 
$63 and $48; plain sap, $57 and $42. 

The new transit privilege at Louisville, on 
Michigan woods moving to Gulf ports for ex- 
port, becomes effective on March 31, and is ex- 
pected to result in a considerable increase here 
in drying, resawing, surfacing ‘etc. 

At a meeting of the Louisville Hardwood 
Club held on March 9, at the Brown Hotel mem- 
bers reported on their hardwood holdings. 
Preston P. Joyes reported that the W. P. 
Brown & Sons Lumber Co. was cutting pine 
principally, and that hardwood stocks were 40 
percent off. The Wood Mosaic Co. reported 
hardwood stocks about 8 percent, or 1,000,000 
feet, off. The Mengel Co. reported stocks about 
20 percent off. The Norman Lumber Co. re- 
ported stock off about 40 percent. Others 
didn’t have figures available, but indicated 
that their hardwood stocks were generally below 
normal, due to very fair movement over the last 
few weeks, and bad production conditions, 
which have prevented accumulations. 

The New Albany Venering Co., New Albany, 
Ind., has recently secured a couple of excellent 
Government contracts, with the Navy Depart- 
ment, for plywood material to be used in con- 
struction of new airplanes. Mr. Knight, presi- 
dent of the company, remarked that the year 
closing March 31 would represent the largest 
year in the history of the organization. 

P. P. Joyes, W. P. Brown & Sons Lumber Co., 
reported better production of pine and move- 
ment good, the company not having any large 
amount of unsold dry hardwood in hand. Gum, 
poplar, walnut and oak were reported in de- 
mand. Norman Willis, Chess & Wymond Co., 
stated that the company was running its mills 
at Holly Ridge, Bunkie and Woodside, La., but 
that stocks were low and it had good order 
files. Ash, red gum, flitches, oak crossing planks 
and step planks, elm, cypress and hackberry 
were among items moving. W. R. Frankett, of 
the Wood Mosaic Co., reported a good volume 
of orders in hand, and steady shipping on oak, 
poplar and walnut. Kiln dried red and white 
oak and poplar are in very fair demand, accord- 
ing to Ed Norman, of the Norman Lumber Co. 
and Louisville Kiln Drying Co. Walter Jones, 
of the Mengel Co., reported some good new 
orders in hand for common sap gum, and some 
good sap gum business in quartered stock. 
Cypress, cottonwood, and plain oak have been 
fair. Henry Conrad, Louisville Veneer Mills, 
reported better demand for plywood and 
veneers, general business being better than it 
has been, with inquiries good. C. S. Willett, 
W. R. Willett Lumber Co., reported that car 
loadings were a little off, but yard business 
good, and poplar holdings are showing a reduc- 
tion. John Baer, of the Louisville Point Lum- 


For Current Market Prices on Hardwoods See Pages 87 and 88 
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ber Co., reported a good week’s business, sales 
including soft and hard maple, sap poplar, white 
oak, sap gum, elm, red oak and wormy oak. 
Colgan Norman, of E. B. Norman & Co., stated 
that export ash business was picking up, while 
general inquiries are better. Ash, magnolia, red 
gum and red oak were reported as the principal 
items in demand. 


Volume Is Only Fair 


BurraLo, N. Y., March 15.—The hardwood 
trade is slow, according to a general consensus 
among the wholesalers, though some say a fair 


Ray H. Bennett, chairman, H. Ernest Mont- 
gomery and Harold Hauenstein to raise money 
among the lumbermen. 

R. M. Mueller, of Miller, Sturm & Miller, is 
spending a few days in West Virginia and Ohio 
looking after hardwood purchases. 

H. C. Kelleran, of the Trotter-Kelleran Lum- 
ber Co., has returned from a trip to Kentucky 
and Tennessee mills and found some of the 
hardwood mills reporting good orders on hand. 

H. B. Gorsline, of the National Lumber Co., 
left last week for a ten days’ trip to the mills 


‘of Arkansas and Tennessee. 


Inclement Weather Curtails Southern Output 


Industrials Buy for Future Needs 


CoLumBus, OHIo, March 15.—Despite un- 
favorable weather, hardwood demand has been 
holding up well. Factory demand is the fea- 
ture. Concerns making boxes, furniture and 
automobiles are the best customers. A change 
to buying for the future by industrials is noted, 
and shows that industrial conditions are im- 
proving. Retailers are buying in small lots, as 
they are well stocked and have been unable to 
move lumber already sold. With shipments 
equaling production, dry stocks are not plenti- 


business is being done. 


Little buying ahead 


S. E. Wisner, district sales manager E. L. 


ful, especially in lower grades. 








No Sound Reasons for Break in Hardwood Prices 


{Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., March 18.—That the consensus among pro- 
ducers of hardwoods in the South and East is that the recent 
break in the market was due solely to one or two panicky sellers 
is shown by letters which are being received daily by the Memphis 
Commercial Appeal, in response to a letter forwarded to more 
than five hundred producers along with a copy of an editorial 
contained in a,.recent Sunday issue of this publication. The 
editorial took hardwood producers to task for their efforts to over- 
produce, and stated that the statistical position of hardwoods was 
excellent and that the writer could see no reason for the recent 
break in prices. The editorial urged curtailment of heavy pro- 
duction, which immediately resulted not from the advice given 
but due to the weather conditions which suddenly changed. 

Nearly two hundred letters have been received to date by the 
Memphis Commercial Appeal, from producers in the South, South- 
west and eastern territory. They all agree that there was no 
sound reason for the break in prices. They point out that stocks 
are but 50 percent of what they were a year ago, that many items 
are short, that logging conditions are bad throughout the entire 
territory, and that production has been below sales and shipments 
for many weeks; in fact, many months. They further point out 
that there has been a good demand and that stocks in the hands 
of the consuming trade are exceptionally low. 

One producer says that recently he has had more letters and 
telegrams to hurry shipments than for many months, which, in his 
opinion, shows conclusively that stocks carried by the consuming 
trade are running very low. Others call attention to the fact that 
furniture and automobile business is good and that plants are 
running full time and that they are sure to be in the market for 
many weeks, probably months, for they have not purchased for 
future delivery to any extent. 

Many producers believe that the break was due to booking of 
orders for future delivery. Mills, this one man writes, have been 
accepting orders and at slightly reduced prices for future delivery. 
This practice has become a habit with many and has led many to 
believe that the market was dropping when in reality it was sim- 
ply a method used to get business on the books at this time. 
Buyers, this manufacturer says, have used the prices quoted for 
future delivery to force down the present prices and have been 


successful in finding some manufacturers who were willing to sell 
at these prices when in reality the prices were based on future 
delivery when conditions could not be pictured, not for prompt 
shipment. 

Since the publication of the editorial in the Commercial Appeal, 
there have been many rains, and a recent letter received from 
one of the big manufacturers of the South is typical of the expres- 
sions received. An extract from this letter follows: ‘‘There is 
no sound economic justification for a decline in hardwood lumber 
prices at this time... The present decline in market prices is a 
freak that the hardwood lumber economic actual situation will 
overcome in our opinion, assuming that the majority of southern 
hardwood mills are in no better shape to go out and sell dry 
lumber in large quantities than we are. Our inventories have 
been reduced 50 percent in the last six months and all to the 
consuming trade. From now on we can sell and ship lumber only 
from day to day. We are not having lumber drying weather. 

‘*With the turn in weather conditions that is now with us, 
there can not be an overproduction of lumber or overtime opera- 
tions, as the logging situation will not permit it. Most mills will 
do well to have a normal production. Our logging operations are 
at a standstill since the last rains. It is obvious that the con- 
sumer who does not buy the limited dry stocks offered at a living 
mill or asked price—not the decline price—is unwise, for, as we 
see it, he will have to purchase later at an advanced price. Con- 
sumer requirements in the building trades and factory production 
are on the incline at this time of year.’’ 

Another large producer says the rains that are becoming preva- 
lent in this territory now are certain to change the entire aspect 
of the situation, and the psychological influences that have been 
brought to bear on the market of late must give way to influences 
which curtail supply, because this influence is fundamental. There 
must be and will be a reaction in the market in the immediate 
future. 

There are two hundred letters or more of this tenor, and the 
above are typical. The letters are from both large and small 
producers, which truly indicates the feeling among the manufac- 
turers of hardwoods. Prices have already started upward, accord- 
ing to the best information obtainable. No one has reported sell- 
ing at lower prices than quoted one week ago. 





is reported. 


Prices are easy in some woods, 


Bruce Co., Memphis, was a visitor here this 


coming in promptly. 


Shipments are 





Railroad inquiries are 





particularly in gum. Red gum prices are said 
to be $7 to $15 lower than they were a month 
ago, and sap gum, $1 to $7 off, though prices 
are still higher than they were six months ago. 


An upward trend in Buffalo industries is 
shown in the latest report of the Federal de- 
partment of labor. Steel mills and automobile 
plants are busy and increasing their forces. A 
very substantial building program will soon be 
under way, weather permitting. 


_The Buffalo Lumber Dealers’ Association 
listened to an address by Potentate Joseph D. 
Morrell at its regular meeting last week, his 
subject being the campaign which Ismailia 
Shrine is making to raise funds for a new home 
for the crippled children of this city. The 
association appointed a committee consisting of 


week. 

The A. J. Chestnut Lumber Co. will open an 
office in Detroit this month. The company has 
added another salesman to its force, Robert 
Currie, who was formerly with T. Sullivan & 
Co. 

Charles N. Perrin, of Blakeslee, Perrin & Dar- 
ling, has been in Memphis and vicinity on busi- 
ness for the last ten days. 

The E. W. Carson Lumber Co. is now located 
at 505 Crosby Building, having removed from 
the sixth floor. 

Knowlton Mixer, former president Mixer & 
Co., who did Red Cross executive work during 
the Great War, has written a book on Porto 
Rico, where he was Red Cross commissioner for 
two years. 


fairly good. 

Southern pine trade is showing some signs of 
slowing down, due entirely to the backwardness 
of the season. With March half over, there has 
been very little good weather to encourage out- 
side work. There is plenty of figuring on new 
work, and indications point to a brisk building 
season, when weather conditions are favorable. 
Some weakness has appeared in flooring and 
siding. Finish and ceiling are still strong. Di- 
mension is showing more weakness. 

The J. H. Zinn Lumber Co. has completed 
the erection of a 3-story mill and warehouse to 
replace the one destroyed by fire. The struc- 
ture is on East Hudson Street, where the former 
plant was located. The warehouse is a 3-story 
structure which, with the building not touched 
by the fire, affords space for 80 percent of the 
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lumber stock. The new mill is electrically 
equipped and much of the machinery is new. 
Recently a ‘‘ mill warming’’ was held when the 
public was invited to inspect the new mill and 
warehouse. 

The W. M. Ritter Lumber Co. has all of its 
manufacturing units in operation, although bad 
weather has kept the output from reaching full 
capacity. 


Movement Slow and Prices Weak 


WARREN, ARK., March 15.—Hardwood pro- 
duction in this vicinity has been about normal, 
as mills have been able to maintain log sup- 
plies despite very wet woods and heavy rains. 
The tone of the market is weak. Prices show 
a tendency to decline, although declines are not 
radical or rapid. FAS in both gum and oak are 
not very much in demand, although common 
items are moving, but usually at concessions. 
Gum and oak trim are moving in small quan- 
tities at good prices. Oak flooring moves fairly 
well, but not in large volume. Hickory logs 
are bringing good prices, and orders for billets 
are more plentiful and carry somewhat better 
prices. Shipments are good. Dry stocks on 
yards are scarce and somewhat broken. Labor 
is plentiful. 


Output Low; Stocks Mostly Green 


ATLANTA, GA., March 15.—Bad weather con- 
tinues to hinder Georgia production, which is 
about 20 percent below normal, though the out- 
put is only about 5 to 10 percent below normal 
elsewhere in this producing district. Shipments 
since the first of the month about equaled the 
cut. Buyers have continued to hold off. 

Demand for gum is fairly well maintained, 
particularly in common grades. There is a fair 
supply of FAS, but common is searce. The 
weather is not favorable for seasoning, and most 
supplies are still green. The box trades are 
active in common grades. Furniture demand 
fell off again last week, though some buying is 
being done, principally of lower grades for im- 
mediate needs. Quotations f. 0. b. Atlanta: 


GuM— 4/4 5/&6/4 8/4 
Plain red, FAS. .$107@109 $112@114 $117@119 
LASS eee 60 62 64 66 G2 74 
el eee 32 34 34 36 42 44 
Plain sap, FAS.. 53 55 57 59 62 6: 
eee 3! 40 42 44 52 54 
lO ee ee 20 22 22 24 23 25 
Qtrd. red, SND— 
ae 59 61 67 69 72 74 
No.1 & sel.... 45 47 48 50 62 64 
J eae yy 29 27 29 30 32 
Qtrd. red, FAS.. 112 114 2135 1217 #115 117 
Lt 67 69 69 71 74 76 


OG > 544m as 3 36 36 38 3 45 

Oak is a little scarce, and with demand from 
southeastern flooring plants improving steadily, 
the price tendency is firmer. There is also a fair 
eall from railroads, and a few small orders from 
furniture factories. Quotations f.o.b. Atlanta: 


OaK— - 4/4 5/&6/4 8/4 
Plain white, FAS.$82@ 85 $105@107 $115@116 
No. 1 & sel.... 55 57 60 62 65 66 
INO, 2 -600060.008 BO 37 40 42 40 42 
ON 15 rhe 5.00. oS 38 2 22. 70 90 
Plain red, FAS... 80 83 95 97 104 106 
No. 1 & sel..... 53 55 658 ' 60 63 65 
DOS 20. a2 wegetare pee 35 38 40 38 40 


Both orders and inquiries from the automotive 
industry increased again last week, some good 
orders being reported for immediate delivery, but 
lessening mm orders for the second quarter. The 
industry is reported to be pretty well stocked, but 
indications are that demand will continue heavy. 
Principal takings are of 10, 12 and 16/4 white 
ash, with fair demand for the same dimensions of 
maple, and some sales of 8/4 hickory. Both ash 
and maple prices are well maintained. Prices, 
f.o.b. Atlanta, for FAS ash will average $125 for 
10 and 12/4, and $150@155 for 16/4. No. 1 and 
select is $100 for 10 and 12/4, and $95@97 for 
16/4. No. 2 is $45@47 for 10 and 12/4, and $50 
@52 for 16/4. For FAS maple the average is 
about $100 for 10 and 12/4, and $115@118 for 
16/4. No. 1 is $80@82 for 10 and 12/4, and 
$83@85 for 16/4. No. 2 is about $50 for 10, 12 
and 16/4, the latter ranging up to $53. 

Millwork plants are inquiring actively. Indus- 
trial and railroad inquiries are fair, though sales 
have not yet opened up. Export business has im- 
proved. Supplies of poplar are light, demand is 
fair and prices are firm. 

Oak, maple and birch flooring are all in good 
call from retail yards in the Southeast. Retail 
yard stocks are heavier than usual. Oak flooring 


is about $1 off, though some mills will accept $1 
to $2 less than prices here given. The following 
are about average for warehouse purchases of less 
than a carload, carlots being about $4 to $5 less: 


. 34x14" 348x244” 3x14” 3x2” %x2” 
e: 


Qtrd. white: 
SIGOT: ese $150.00 $155.00 $112.50 $112.50 $140.00 
Sap clear.. 102.50 110.00 92.50 92.50 98.00 
Select 90.00 105.00 80.00 80.00 87.50 
Qtrd. red: 
6 ES 125.00 125.00 102.50 102.50 125.00 
Select 88.00 102.00 75.00 75.00 87.50 
Plain white: 
Clear . 99.00 108.00 75.00 83.00 97.50 
Select 82.50 95.00 638.50 63.50 88.00 
MO. Bssese 66.00 76.50 37.50 37.50 60.00 
INO, Siisiene 2IG0: «BOO bese s  Sasw ee 22.00 
Plain red: 
6 2 re 94.00 103.00 72.00 73.00 92.50 
Select 80.50 92.00 62.50 62.50 83.00 
INO. disses 66.00 78.00 37.50 37.50 60.00 
INO. Zicwces BEOO <BOINO sence. <e0de 22.00 


The following quotations for maple and birch 
flooring are also for warehouse purchases, carlot 
orders averaging $4 to $5 less: Clear, tongued, 
grooved and end matched, }}x24-inch maple floor- 
ing, $115; No. 1, $89. No. 1 and better, jointed 
and matched, {#x3%4-inch, $95; factory, $67.50. 
Clear red beech flooring, }}x214-inch, $105; clear, 
$95: No. 1, $82.50; factory. $55. Clear red, 
3%x1%-inch, $95; clear, $80; No. 1, $72.50; fac- 
tory, $45. 


Four Furniture Factories Merged 
[Special telegram to AMERICAN LUMBERMAN] 
Evansville, Ind., March 18.—The merger of 

four Evansville furniture factories into a sin- 
gle million dollar corporation, to be known as 
the Klamer Furniture Corporation, was an- 
nounced today by O. A. Klamer, president of 
each of the four holding companies. Articles 
of incorporation will be filed at Indianapolis 
at once. The four companies combining in the 
corporation are the Schelosky Table Co., O. A. 
Klamer Furniture Co., Wertz-Klamer Fur- 
niture Co. and the Klamer-Goebel Furniture 
Co. 

Daniel Wertz, of the Maley & Wertz Lum- 
ber Co., will be one of the directors of the new 
corporation. The capital stock of the Klamer 
corporation will consist of $850,000 in common 
stock and $150,000 preferred stock. 

Mr. Klamer said the object of the merger 
is to concentrate work and attain greater 
efficiency in each unit, using one plant as a 
central warehouse and shipping point and 
eliminating warehouses in the other factories. 
An annual production of $4,000,000 worth of 
dining room and bed room furniture is rep- 
resented in the consolidation. Mr. Klamer 
said the merger will mean an increased effi- 
ciency to the extent of speeding up production 
50 percent on the same amount of floor space 
and an increase in the number of employees. 
The only local furniture factory in which Mr. 
Klamer is interested which will remain out- 
side the merger is the Monitor Furniture Co., 
one of the largest individual units of its kind 
in this section. Mr. Klamer is president of 
the Monitor company and will be president of 
the Klamer Furniture Corporation. Mr. 
Klamer started his furniture activities in 
Evansville in 1907, and his success has been 
marked. 


Market Steady and Prospects Good 


JACKSONVILLE, FLA., March 15.—The south- 
ern hardwood market is steady, and resumption 
of heavy buying is expected within the next few 
weeks. The furniture factories of the South, 
which are the largest users of the hardwood 
produced in this territory, should be looking 
around for their summer requirements pretty 
soon. This will mean a general movement of 
oak, gum and the like. However, for the present 
No. 2 common oak is the only consistent mover, 
this stock being used for making oak flooring. 
The price of about $30 at mill is holding strong. 
It has been noticed, of late, that the oak 
flooring manufacturers are calling for No. 1 
common for some of their requirements, as No. 
2 common is scarce. This leaves the B&better 
to be moved. 


Demand Light and Prices Lower 


Macon, Ga., March 15.—Hardwood prices 
were a little lower this week, demand being 
light. Florida and New England appeared to 
be the only buyers of any consequence, and 
orders from these territories were not up to ex- 
pectations. FAS red gum dropped to $105, 
FAS white oak sold at $85, and red oak at $80, 
Manufacturers and wholesalers had an op- 
timistic view of the situation, expecting to get 
plenty of logs and also an advance in price as 
eastern markets show some improvement. The 
week opened with the second coldest weather of 
the winter, which slowed down production. But 
before the week was far advanced all mills were 
running to capacity again. 

Prices Firm and Trade Fair 

Bay City, Micu., March 15.—There has been 
no marked change in the situation of the hard- 
wood industry of Lower Michigan. The de- 
mand for hardwood culls continues exceptionally 
good, and hard maple and soft elm, in the 
higher grades, are also moving in fair volume. 
Prices show very little fluctuation, and there is 
no surplus of dry stocks to warrant a reduction 
in present values. Box factories and hardwood 
flooring plants in this section are all operating 
steadily. 

N. R. Wentworth, with Ross & Wentworth, 
of this city, has just returned from a business 
trip to the Pacific coast. 


Prices Sinn ene Firmness 


JacKsoN, Miss., March 16.—Local manufac- 
turers of hardwood report a slight improvement 
in the market situation. Prices have not ad- 
vanced, but there seems to be a firmness reached, 
and no further declines are expected. Logs con- 
tinue scarce, and then prices are too high to 
allow a profit on their manufacture for the cur- 
rent market. Labor is searce, on account of 
‘*flu’’ epidemic and a drift toward the farms, 


SPEEA BEERBBEAEZAASA: 


Opens Yard in Battle Creek 


BATTLE CREEK, MICH., March 16.—The Blue 
Diamond Lumber & Coal Co., recently incor- 
porated under Michigan laws with a capital of 
$20,000, will conduct a general lumber, building 
material, mason supply, sash, door and mill- 
work and coal business in this city. A. E. Laird 
is president of the new company, Lester Laird, 
vice president, and F. M. Denman, secretary- 
treasurer and general manager. An excellent 
site, well located ‘and roomy, with side track 
facilities, has been obtained and business will 
open in temporary quarters there on March 20, 
Construction of office and sheds will begin al- 
most immediately. FEF. M. Denman, organizer 
and manager, has thorough experience in all 
phases of the retail lumber and coal business. 
He has been connected with the trade in Battle 
Creck for about seven years except for a short 
period in the Los Angeles district where he was 
assistant purchasing agent for a large line-yard 
concern. 


@eaeeneanaaaeaaeaaae 


Confer on Minimum Wage Act 


Vancouver, B. C., Mareh 13.—Lumber work- 
ers, chiefly in the sawmill end of the industry, 
had a conference this week with J. D. McNiven, 
deputy minister of labor, on the new minimum 
wage act. The official, who is chairman of the 
minimum wage board, was accompanied by the 
other members, and the mass meeting they at- 
tended was called by the Canadian Lumber 
Workers’ Association. The suggestion made by 
the spokesmen for the workers was that a mini- 
mum rate of 50 cents an hour be paid through- 
out the lumber industry in this Province. No ac- 
tion has yet been taken to set the act in motion, 
other than the holding of a series of investiga- 
tions. It is hoped to determine in each basi¢ 
industry what would be a fair wage, and enforce 
it. The act is not expected to be in operation 
before midsummer. 

EMULATE the rubber band—be snappy and 
always have a come-back. 
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News of the South’s Lumber Industry 


Hardwood Firm Moves Headquarters 


CINCINNATI, OnIO, March 16.—Cincinnati 
offices of the W. C. Barlett Lumber Co. were 
opened here yesterday at 502 Union Trust Build- 
ing. The Barlett company’s headquarters here- 
tofore have been located at Locust, W. Va., near 
the mill operations, but from now on the execu- 
tive and sales headquarters of the company will 
be at Cincinnati. W.C. Barlett, president; and 
A. K. Forney, secretary, treasurer and manager 
in charge of sales, will make their headquarters 
and their homes in Cincinnati. 

The company has a band mill at Spice, W. 
Va., and a band and resaw mill at Spring Creek, 
W. Va. The concern’s operations are located in 
Pocahontas and Greenbrier counties in West 
Virginia along the Greenbrier branch of the 
Chesapeake & Ohio railroad. The company spe- 
cializes in West Virginia hardwoods, its timber 
including ash, basswood, beech, birch, cherry, 
chestnut, hickory, maple, oak, poplar, spruce and 
hemlock. The company was organized in 1919 
at Charleston, W. Va., and later acquired its 
holdings and mills at Locust. Mr. Barlett is a 
former Cincinnatian, having made his start in 
the lumber business in Cincinnati. 


Southern Exporters Seek Equal Rates 


NEW ORLEANS, La., March 16.—Some of the 
New Orleans exporters trading to Latin-America 
are casting about for ways to meet rate cuts 
on lumber moved from the Pacific coast via the 
Panama Canal to those same destinations. It 
is understood that the rate cuts were put in 


riving from the much shorter haul from New 
Orleans. The situation should be rectified 
either by adjusting the rates from the West 
Coast upward to restore natural competitive 
conditions, or by reduction of the rates out of 
New Orleans to accomplish the same purpose. 
The woods chiefly affected are southern pine 
in this section and fir on the Pacific. Southern 
pine, by reason of its comparative proximity 
and accessibility, has had the call in the markets 
reached through the Latin-American ports 
named in the new West Coast rate schedules; 
but since they became effective, some weeks ago, 
it is reported that heavy shipments of fir have 
been forwarded, and fear is expressed that un- 
less the rate disadvantages are rectified, those 


markets may be dominated by the West Coast 


wood. 


Plans of $35,000,000 Merger 


LOUISVILLE, Ky., March 15.—Following his 
return from Mobile, Ala., this week, Col. E. V. 
Knight, of the Naveo Hardwood Co., Mobile, 
and New Albany, Ind., also head of the New 
Albany Veneering Co., gave out some informa- 
tion regarding the recent press reports from 
New York regarding the merger of a number 
of producing and distributing units of the lum- 
ber industry. 

Mr. Knight stated that plans had been under 
way for a year or so, and it would probably be 
six or eight months before things were very 
well lined up. The general idea is to effect a 
merger of a number of the large distributers of 





respect. 


trade. 





IF I WAS A SALESMAN— 


I would be loyal to my firm or quit it. 

I would use my own line or get one I could use. 

I would never try to sell a man while he was angry. 

I would hold my work in high respect for the sake of my own self- 


I would know that a knock on a competitor was a knock on the whole 


I would undertake to excel in an understanding of my goods. 
I would never expect the boss to rate me higher than I rate myself. 








effect by Swayne & Hoyt (Inc.), managing di- 
rectors of Shipping Board lines on the West 
Coast. Their schedule divides the Caribbean 
region into three groups. From Seattle to Port 
of Spain, in Group 1, the rate named is $15 a 
thousand feet and the length of the earry 5,600 
miles. New Orleans, only 2,200 miles away 
from the same port of destination, has to pay 
$15 also, being thus deprived of the advantage 
that should acrue through the much shorter haul. 
The rate from Pacific coast ports to Puerto 
Colombia, Santa Marta, Puerto Cabello, Carta- 
gena and La Guayra, these being in Group 2 
by the West Coast arrangement, is $22.50, while 
New Orleans, less than half the distance away, 
has to pay $20. The Pacifie coast rate to Cura- 
cao, also in Group 2, is $17.50, whereas the lum- 
ber rate New Orleans to Curacao is $20. Cura- 
cao, Maricaibo and Port of Spain are ports of 
transshipment to the Venezuelan oil fields, con- 
stituting an important market for American 
lumber. Under the new Shipping Board sched- 
ules from the West Coast, fir can be hauled to 
these ports at rates under or approximately 
equal to those charged for southern pine moving 
out of New Orleans. 

No Shipping Board vessels move from New 
Orleans to the ports mentioned, service being 
supplied by private lines. Local exporters con- 
tend that the low rates named for the Shipping 
Board boats plying from the Pacific coast to 
these destinations work manifest injustice by 
depriving them of the natural advantages de- 


lumber and forest products, with producers of 
hardwoods, softwoods, veneers, plywoods, core 
stock, trim material, sash and door plants ete. 

A meeting was held at the Vanderbilt Hotel, 
New York, Feb. 22 and 23, with some twenty 
of the interested parties present and a few 
others. At that time an executive committee 
was named, and work started on a merger which 
will involve around $30,000,000 to $35,000,000. 

In the basie plan the merger will bring to- 
gether a number of large distributers of mill- 
work, lumber, building materials ete., located 
at Philadelphia, Baltimore, Wheeling, Marion, 
Ohio and elsewhere, along with two softwood 
or pine mills, one hardwood mill producing gen- 
eral southern woods; another in the Carolinas 
producing poplar and chestnut principally for 
trim use; a veneer and plywood mill; and a 
sash and door plant. One of the pine mills has 
500,000,000 feet of stumpage and cutting capa- 
city of 100,000 to 125,000 feet of lumber daily; 
the Carolina plant will cut 40,000 to 50,000 feet 
a day with band saws, while the other hardwood 
plant will be the Naveo Hardwood Co., the 
Knight plant at Mobile, situated nicely for 
distributing by water from mill to points on the 
Atlantic seaboard. The veneer and plywood 


operation will be that of the New Albany 
Veneering Co. 

A letterhead is being used, which is headed: 
‘*Organization Syndicate for Lumber Merger. 
Temporary Headquarters Suite 200-205, 20 East 
Lexington Street, Baltimore, Md.’’ The follow- 


ing are listed on this sheet as ‘‘syndicate mem- 
bers’’: 


E. V. Knight, New Albany; John E. Lloyd, Phila- 
delphia: I. J. Smith, Philadelphia; William N. 
Brown, Washington, D. C.; Charles S. Robb, Wash- 
ington, D. C.; William W. Dey, Norfolk, Va. ; Peter 
C. Warwick, jr., Richmond, Va.; and Peter C. Doer- 
hoefer, Louisville, Ky. 

Executive committee—E. V. Knight, chairman; 
John E. Lloyd; Peter C. Warwick, exeutive secre- 
tary; Henry E. Jewett, president of the Second 
National Bank, New Albany, Ind., treasurer; Rip- 
ley Bowman, executive accountant, Board of Trade 


Building, Wheeling, W. Va. 


Donates Timber Tract to University 


New OrtEANS, La., March 16.—The Great 
Southern Lumber Co., of Bogalusa, La., an- 
nounces its donation to the Louisiana State 
University of a 1,000-acre tract of land situated 
between Bogalusa and Franklinton and adjoin- 
ing the company’s lumbering operations, for 
use of the university’s school of forestry. The 
need of supplementing technical forestry train- 
ing with practical forest work is recognized by 
practically all of the forestry schools. The 
Great Southern company feels that the forestry 
cause in the South may be advanced materially 
by adding to the equipment and facilities of 
the state university’s forestry school, a timber 
land tract where practical work can be con- 
ducted and forestry experiments can be worked 
out. The land donated fronts upon one of the 
best State highways. Next door to it, so to 
speak, the Great Southern company’s lumbering 
and turpentine operations will be available for 
demonstration and study purposes. The tract 
seems to be ideal for the purposes to which it 
is dedicated, and the notably generous gift 
should prove highly useful and valuable both 
to the university forestry school and to the gen- 
eral cause of forestry in the South. 


To Specialize on Oak Flooring 


ELKins, W. Va., Mareh 15.—The Johnson 
Lumber Co. has been organized with a capital 
stock of $10,000 by Herman G. Johnson, M. B. 
Johnson, R. B. Cody, E. M. Cody and H. G. 
Johnson, jr., to develop a tract of about 500 
acres of timber three miles west of Montrose, 
in Barbour County, on what is known as Mill 
Run, consisting largely of red oak and other 
hardwood timber. The general offices of the 
company will be at Elkins. 

Organization of the company has been per- 
fected by the election of R. B. Cody as presi- 
dent and manager; M. B. Johnson, vice presi- 
dent, and H. G. Johnson, secretary and treas- 
urer. The board of directors includes the above 
officials and E. M. Cody and H. G. Johnson, jr. 

A large capitalization was not necessary ow- 
ing to the fact Mr. Johnson owns the timber 
and will sell the stumpage to the company of 
whieh he is secretary-treasurer, the company 
simply being organized to manufacture and 
market the timber. 

The company will handle poles, mine props, 
ties ete., but its principal product will be 4/4 
oak to be used in the manufacture of parquet 
flooring. A mill has already been installed and 
the sawing of timber started. The company 
expects to produce about 250,000 feet a month. 
E. M. Phillips is the sawyer in charge of the 
mill. The logging contract has been awarded to 
G. G. and F. B. Johnson and J. A. Sinsel. 
Clyde E. Johnson, of Montrose, will be in 
charge of the hauling and loading at Montrose. 

Mr. Cody, president and general manager of 
the Johnson company, will continue to be as- 
sociated with the Keystone Manufacturing Co., 
with which he has long been identified. 


THE EXPORTATION of Costa Rica balsa wood 
has fallen off for the last three years, the total 
shipments for 1925 being more than 300,000 
board feet below those of 1924. Until this year 
when 45,000 board fet of balsa wood were ex- 
ported to Europe during the second half of the 
year, practically all of it had been shipped to 
the United States. 
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Items of Interest From the West Coast 


New Planer for Big Timbers 


OsTRANDER, WasH., March 13.—The mill of 
the Ostrander Railway & Timber Co. at this 
place is again operating, after a shutdown since 
Dec. 11. An improvement in the plant during 
the shutdown was the installation of a planer 
taking timbers 24x30 inches on all sides at once. 
The company, which specializes on the large 
and long timbers, is now equipped to cut this 
stock with much less handling than formerly. 


Seeking Manufacturing Plant Site 


LAKEVIEW, OrE., March 13.—A recent visitor 
to Lakeview was George M. Harty, president of 
the George M. Harty Lumber & Manufacturing 
Co., of Tacoma, Wash., who is reported to be 
seeking a site for a wood manufacturing plant. 
It is stated that the milling-in-transit rate, 
which is effective at Alturas, Calif., makes the 
selection of that point a possibility; also that 
manufacturing can be done as cheaply in Al- 
turas as is possible in Lakeview, since the same 
rates apply on lumber from Lakeview to Al- 
turas, and on the manufactured product from 
Alturas to Wendel, as now prevail from Lake- 
view to Wendel on the manufactured product. 
Furthermore, it is pointed out that the facilities 
of the Alturas Lumber & Box Co. are adequate 
for a much larger output than can be supplied 
by Modoc mills, and that both the box factory 
and manufacturing plant, if located at that 
city, would come into the Lakeview market 
for lumber. 


Two Lumber Schooners Missing 


San Francisco, Cauir., March 13.—Leaving 
Pacific ports in a blaze of glory—the last of the 
line—in a spectacular race from the Pacific 
lumber district to Florida, two famous lumber 
schooners, the Alvena and the Irene are today 
listed as missing. 

The two four-masted schooners, known as the 
‘“Twin Pearls of the Pacific,’’ queens of the 
hey-day of fast ‘‘windjammers’’ sailed out of 
Aberdeen on the same day, Dee. 11, for a race 
to Miami, Fla. No word has been received by 
the owners from either craft. A steamer re- 
ported seeing the Irene off Mexico on Jan. 16. 
Since then neither have been sighted and several 
severe storms—the worst in the history of the 
present generation at least—have swept the 
Pacific. Both should have been through the 
Panama canal long ago and into Miami. Both 
were loaded with lumber, both built at Fair- 
haven, Calif., and each carried a crew of nine 
men. 


The Chas. R. McCormick Co. has announced 
that the inauguration of the Pacific-Argentine- 
Brazil line is set and that immediately following 
the first sailing of this line two other lines— 
the Pacifie-Caribbean and the Pacific-Havana- 
Jacksonville—will be started in conjunction 
with the Munson Steamship Co. 
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Ships First Grade-Marked Lumber 


GARABALDI, ORE., March 13.—Among new pub- 
lications is ‘‘The Green Tie,’’ published 
monthly by The Whitney Company and its em- 
ployees. It is a bright and newsy paper, of 
four pages, four columns to the page, printed on 
green stock. The March issue contains several 
paragraphs of general interest. 


A note is made of the fact that The Whitney 
Company has shipped the first car of lumber 
bearing the new grade-mark stamp of the West 
Coast Lumbermen’s Association. E. T. Robie, 
president of the Auburn Lumber Co., Auburn, 
Calif., makes this acknowledgment: ‘‘ We have 
just received a car of lumber from The Whit- 
ney Company, bearing the new stamp, and we 
believe that this is the first car shipped by any 
mill with the WCLA stamp. It is a splendid 
car of uppers, and something that the shippers 
can be proud of, We have several more cars 
coming from this same mill carrying the asso- 


ciation stamp. We believe this mill is now pre- 
pared to furnish any grade-marked lumber if 
they so specify. We are much in favor of 
grade marking, and hope that it will not be long 
before it is the general practice.’’ 

Plant B is leading the field of contestants 
in the 1926 inter-department safety contest in 
The Whitney Company’s organization. In 
January seventy-two men in that department 
worked the entire month without suffering a 
minute’s loss. 


Plans are already being made for the 1926 
annual Whitney picnic Aug. 15. A feature 
will be the presentation of service badges to em- 
ployees who have been with the company for a 
year or longer. 


Takes Five-Year Lease on Mill Plant 


WINLOcK, WasH., March 13.—It is announced 
that the Winlock-Toledo Logging & Railway 
Co. has taken a 5-year lease on the large mill 
of the F. E. Veness Lumber Co., and will begin 
to operate the plant at once. Mr. Veness re- 
tains his interest in the smaller mill, which has 
been idle for several months. He announces 
that he will overhaul the plant, and begin op- 
erating it in April. It is stated also that Mr. 
Veness is still interested in the logging com- 
pany, which has access to a large body of tim- 
ber. 


A Little Headwork Helps 


BEND, ORE., March 13.—The Shevlin Equal- 
izer, edited by Frank R. Prince, narrates that 
‘«Teddy’’? Walters gave an order to Jack Cum- 
mings for sixteen 1x4s, 25 feet long, and the 
same number of 1x4s, 26 feet long. 


After Jack had made them, Teddy came back 
to say that he had made a mistake; and he asked 
Jack to cut one inch off each of the 1x4s. 


Jack perceived a way to save himself a little 
sawing, and cut two inches off of each of the 
26-foot sticks, leaving the right number of 
24s and 25s. 

When Teddy came again and saw the 2-inch 
chunks lying on the bench, he asked Jack why 
he had cut off two inches instead of one inch. 
It took half an hour to explain this little puzzle 
to Teddy. 


Secures Industrial Site 


Los ANGELES, CALIF., March 13.—The Cad- 
wallader-Gibson Co., formerly of San Fran- 
cisco, has secured a 99-year lease on six acres of 
Long Beach water front as an industrial site. 
The first unit of the project will be a wharf 
48x300 feet. The rental of the property dur- 
ing the term of the lease approximates a million 
dollars. 


Sells Yards and Equipment 


SANTA Barbara, CALIF., March 13.—Sale is 
announced of the yards, lumber and equipment 
of the Alley Bros. Lumber Co. to L. M. Meyer, 
of Los Angeles. The lumber company was 
established shortly after the earthquake last 
June by F. R. and H. J. Alley, at 206 North 
Salsipuedes Street. The consideration was ap- 
proximately $50,000. 


Receives Picture of Historic Frigate 


SEATTLE, WasuH., March 13.—Among_ the 
treasured possessions of Robert B. Allen, secre- 
tary-manager of the West Coast Lumbermen’s 
Association, is a steel engraving of the frigate 
Constitution under full sail. The picture, which 


has come to Mr. Allen with the compliments- 


of Rear Admiral Andrews, U.S.N., commandant 
at the Charleston Navy Yard, will be framed 
and given a commanding position on the walls 
of association headquarters. 


The association has also received from Ad- 
miral Andrews the specifications for the new 
masts for the Constitution, the mainmast not to 
exceed eighty feet. The spars will be secured 
without delay, in ample time for the work of 
restoring the historic ‘‘Old Ironsides.’’ 


Banks Finance Japanese Importers 


SEATTLE, WASH., March 13.—A well known 
exporter, after analyzing conditions so far as 
Japan is concerned, finds the market to be un- 
promising, due to a sharp decline in Oriental 
freight rates. Formerly, the rate to Japan was 
$12 to $12.50; while today it is $8 to $9. This 
exporter remarks the peculiarity of the Jap- 
anese, in that they do not buy lumber in volume 
on low rates of freight. Lumber importers in 
that country finance their purchases through 
their banks, credit being used probably to a 
greater extent in Japan than in any other major 
lumber market. Since Japanese bankers are 
generally willing to advance a much greater 
percentage of the value of their collateral than 
American bankers, a decline in freight rates 
means in Japan that their collateral has shrunk 
in value to a point insufficient to cover the 
amount advanced. As a matter of self preserva- 
tion, Japanese bankers will not finance pur- 
chases tending in any way to decrease the value 
of lumber already in Japan. 
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Optimistic Feeling in Pine Trade 

San Francisco, Cauir., March 13.—Commons 
and cut stocks are virtually sold out, veneer 
products are moving more rapidly than usual 
and the outlook is exceptionally bright, accord- 
ing to Leon Walker, sales manager of the San 
Francisco office of the Red River Lumber Co. 
For the first time in many months, commons are 
completely scratched off the list of available 
stock, stated Mr. Walker. The company is also 
refusing orders at present for cut sash. This 
condition, reflected generally through the pine 
industry, gives way to an optimistic feeling. 
The retail demand has been sustained through 
the winter. 


Confer With British Columbians 


SEATTLE, WASH., March 13.—J. D. Tennant, 
Henry S. Schott and C. J. Hogue, representing 
the West Coast Lumber Trade Extension Bu- 
reau, were in Vancouver Friday, through invita- 
tion of the lumbermen of British Columbia. A 
meeting in recognition of their visit was held 
at the Vancouver Hotel, and -was attended by 
lumbermen representing approximately 50 per- 
cent of the cut of the Province. The meeting 
was preliminary to other meetings, which will 
be held later in furtherance of a trade extension 
policy for Coast lumber. 


Work on New Mill Under Way 


SEATTLE, WasH., March 13.—Active work on 
the new mill of the Charles R. McCormick Lum- 
ber Co., at Port Gamble, Wash., is under way, 
and according to R. W. Condon, manager of the 
McCormick properties in Washington, the frame 
will be up in a short time. It is expected that 
the new mill will be in operation by Sept. 1. 


In connection with the McCormick operations 
on Puget Sound, bids will be opened in the 
Seattle offices of the company. next week for 
the reconstruction of fifteen and a half miles 
of railroad along a part of the route of the 
old Port Townsend Southern. This portion of 
road has been inactive for several years. It 
extends from Junction, on Discovery Bay, to 
Quilcene, on Hoods Canal, and was bought by 
the McCormick interests last October. The re- 
construction will open up half a billion feet of 
timber included in the deal whereby the McCor- 
mick interests acquired the properties of the 
Puget Mill Co. 


In Cowlitz County the McCormick organiza- 
tion is beginning to log a large tract of timber 
also included in the Puget Mill deal. The tim- 
ber is located northeast of Castle Rock. Re- 
pairs are being made to the tracks of the Silver 
Lake Railway & Lumber Co., over which the 
logs will be transported to the Cowlitz for 
dumping into the river, thence driven to Kelso 
for rafting. The Silver Lake company owns 
booms at Kelso and drives its own logs down 
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the river, and it has contracted to drive the 
logs of the Charles R. McCormick Lumber Co. 
to Kelso for a period of five years. Two sec- 
tions of the McCormick Timber Co.- will be 
logged by way of the line of the Ostrander Rail- 
way & Timber Co. 


Overhauled Plant to Resume 


RAINIER, ORE., March 13.—After a shutdown 
of four months, the L. B. Menefee mill here will 
resume operation April 1. The plant has been 
overhauled, and a lath mill added to the equip- 
ment. 


Makes Rapid Strides in Industry 


San Franoisco, Cauir., March 13.—One 
chilly November night, ten years ago, a young 
man sat on a bench on the campus of the New 
York State College of Forestry, reviewed his 
four years at Purdue University, his post grad- 
uate course at the New York school and won- 
dered how long it would take him to walk to 
the land of sawdust, whirling saws, mills and 
falling timbers. 

The old adage of ‘‘Go west, young man,’’ 
and ‘‘southern hospitality’’. mingled in his 
mind so he decided to merge the two and start 
southwest. A year later, just as the United 
States was entering the World War, Edward 
Patrick Ivory, age 25, chief inspector of the 
Great Southern Lumber Co., Bogalusa, La., a 
position which he had held for almost a year, 
was wearing the uniform of a lieutenant and 
attached to the 335th Field Artillery, leaving 
New York for service overseas. 

Seated in a resplendent office, the headquar- 
ters of the greatest selling organization of its 
kind in the United States, Mr. Ivory smiles as 
he recalls the beginning of his ‘‘ lumber career’’ 
in the State where many towns still speaks 
French, where cafe menu cards would make the 
chef of New York’s most fastidious clubs shed 
tears of envy and the old Roman law still holds 
sway. 

On his return from France, where he had 
served with distinction, Mr. Ivory joined the 
Close Lumber Corporation of New York City 
where he bought and sold lumber for a year 
and a half. But his value to the industry here 
was not brought out to its fullness and he was 
chosen by the Forest Service Laboratories, 
Madison, Wis., for the work being begun to- 


ward standardization of retail yard lumber. 
For two and a half years Mr. Ivory traveled 
throughout the United States, from the Atlantic 
to the Pacific and from the Canadian line to 
the Gulf of Mexico, studying the problem of 
standardization. It was while he was visiting 
all of the lumber producing centers of the 
United States, as well as the consuming re- 
gions that he decided, after his work with the 
forest laboratories was completed, to cast his 
lot with California pines. 


Casts Lot with California Pines 


In February, 1923, he accepted the position 
of trade extension manager of the California 
White & Sugar Pine Manufacturers’ Associa- 
tion, then branching out on a wide program of 
exploitation. In October, 1925, California man- 
ufacturers of sugar pine, to aid in the exploita- 
tion, promotion and service of their product, 
began a study of different sales organizations 
of the West Coast, took points from each and 
incorporated a short time later the Sugar Pine 
Sales Co. The organization controls, through 
its sales nearly 100 percent of the sugar pine 
production of the world. 





E. P. Ivory, general sales manager, Sugar Pine 
Sales Co., San Francisco, Calif., at his office 
desk 


On October 25, 1925, the company was ac- 
tually formed, contracts signed by the various 
members and the question of a general sales 
manager, to have complete charge of the work 
of the organization, was brought up. Without 
a descending vote, the name of Edward Patrick 
Ivory was selected. 

So today, ten years since the migration from 
the campus bench in New York, Mr. Ivory sits 
behind a walnut desk and controls the destinies 
of the largest sugar pine sales organization in 
the world, at the age of 34. 


Plans for American Forest Week 


SEATTLE, WasH., March 13.—For American 
Forest Week, April 18 to 24, Dean Hugo L. 
Winkenwerder, State chairman, is selecting a 
committee of fifteen members to represent vari- 
ous State-wide organizations. The chairman 
of the Seattle committee will be W. G. Weigle, 
supervisor of the Snoqualmie national forest. 
The slogan for Washington will be ‘‘ Keep the 
Evergreen State Green,’’ and it will be broad- 
cast to the various cities and towns in a series 
of diversified meetings and events. There will 
be exercises in the public schools, pulpit talks 
and radio messages; and also the State commit- 
tee will undertake to provide speakers for lunch- 
eon clubs. 
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Managing Director of Vancouver Mill 


Vancouver, B. C., March 13.—Following the 
death of Perry D. Roe, vice president Eburne 
Sawmills (Ltd.), at Marpole, a suburb of Van- 
couver, an announcement has been made that 
A. R. MacFarlane becomes managing director 
of that company. Mr. MacFarlane is well and 
favorably known throughout the Pacific North- 
west as a capable and successful lumberman. 
As a young man he was a bank manager in 
Ontario, but most of his business life has been 
devoted to the lumber industry. In the West 
he is known especially through his connection 
with John Hanbury & Co. (Ltd.), of this city. 
Mr. MacFarlane was manager and secretary- 
treasurer of this company for many years, and 
made an enviable record as an operator. 

The Eburne Sawmills (Ltd.) operates a mod- 
ern sawmill plant, cutting about 100,000 feet of 
fir lumber a day. The company was established 
in 1909. The president is Robert Abernathy, 
one of British Columbia’s pioneer lumbermen. 


West Coast Trade Extension Plans Crystallize 


_ SEATTLE, WaAsH., March 13.—Things are mov- 
ing rapidly around the headquarters of the 
West Coast Lumber Trade Extension Bureau in 
the White-Henry-Stuart Building, where Henry 


Schott is putting an organization into shape to. 


carry on the activities of market extension for 
West Coast forest products. Mr. Schott and 
some of his assistants are busy at work in one 
part of the office, while the balance is being re- 
modeled to fit their needs as a workroom. It is 
expected to have copy ready for some of the 
publications within four or five weeks. 

Chester J. Hogue, architect and engineer, 
formerly an employee of the West Coast Lum- 
bermen’s Association, and for the last few years 
m charge of the activities of the West Coast 
Forest. Products Bureau, will handle the field 
work for the new organization. Mr. Hogue is 
ideally fitted for this work by both education 
and experience, and will now be able to carry on 
the work he has been doing during the last few 
years, and greatly amplify it because of greater 
financial resources and the backing of national 
advertising. 
~According to Mr. Schott, one of the recent 
important developments has been the desire of 
Various organizations throughout the West 
Coast lumber industry to codperate with the 
new trade extension bureau, making it possible 
for the different activities to carry on in an 
efficient manner through the ability to codrdi- 
hate their efforts toward a common end. In this 
connection the Red Cedar Shingle Bureau re- 
quested a meeting with the new organization 
in order to codperate wherever possible, and 
lumber and timber interests of British Colum- 


bia invited the officers of the West Coast Lum- 
ber Trade Extension Bureau to meet with them 
Friday, March 12, to work out plans whereby 
the lumber interests of that Province will sup- 
port the efforts of this bureau to the greatest 
extent. 

Mr. Schott says there is no need to go far from 
home to find the necessity for selling the value 
of fir lumber, and that the first place to begin 
is right in the home territory. People of west- 
ern Washington and western Oregon are not 
taking seriously enough the importance of this 
great industry to themselves and to their wel- 
tare. They take it as a matter of course, as 
much so as the great body of water, Puget 
Sound, and perhaps the lumber industry is as 
important to them as the Sound. With a pay- 
roll here of $100,000,000 a year, 60 percent of 
all business depends upon this industry in this 
section. Other lines of business can only pros- 
per as the lumber industry prospers. Therefore, 
from a standpoint of selfish interest alone every- 
one in this part of the country should take an 
active interest in making this fir campaign a 
success, and it is a part of the duties of Mr. 
Schott’s organization to educate these people 
to this fact. ‘‘It makes no difference whether 
the business is that of a bank or a machine 
shop,’’ said Mr. Schott. 

Recently Mr. Schott made an address before 
the Advertising Club of Seattle. R. E. Morgan, 
advertising manager of Frederick & Nelson 
(Ine.), Seattle’s most important department 
store, was one of the listeners to this address. 
He afterwards looked up Mr. Schott and said 
to him, ‘‘I have known all this for a long time, 


but never before realized it, nor what part we, 
ourselves, might play in connection with this 
industry. We have in our store a large assembly 
room, where tens of thousands of people visit 
every week. If you care to place a lumber ex- 
hibit, showing lumber charts and photographs, 
or whatever is necessary, it is at your disposal.’’ 
Needless to say, the bureau will take advantage 
of this offer. Much the same thing has been 
offered to them by the Meier & Frank Co. de- 
partment store, Portland, Ore., and it is hoped 
that such an exhibit will be placed in Tacoma 
and other cities of the West Coast. 

In speaking of the central theme of the pub- 
licity that will be put forth by the West Coast 
Lumber Trade Extension Bureau, Mr. Schott 
said the first thought will be to prove the fallacy 
of the many erroneous statements to the effect 
that the forests of the United States are being 
ruthlessly destroyed and are rapidly disappear- 
ing, and that the country will not have a supply 
of timber in years to come. It is hoped to show 
that fire losses are a negligible percentage of 
the timber. It will be shown that in the regions 
where it is practical, lumber operations un- 
doubtedly will be a permanent industry. Over 
fifty years ago San Francisco papers published 
a statement to the effect that at the then present 
rate of cutting there would not be a tree of com- 
mercial size standing in that State within fifty 
years, and yet today, fifty-two or fifty-three 
years since that statement was made, Califor- 
nia is one of the most heavily timbered States 
in the Union, notwithstanding the fact that 
lumber production has increased almost every 
year since the statement was made. 
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Founder Helps to Celebrate Concern’s Diamond Jubilee 


Worcester, Mass., March 15.—It is not 
often that a man who founds a business lives 
to see it celebrate its seventy-fifth anniversary ; 
but that is just what Henry C. Graton is doing. 
In 1851 at the age of twenty he, with Joseph A. 
Knight, established the Graton & Knight Man- 
ufacturing Co., with $800 capital, and now Mr. 
Graton, 95 years of age, is seeing this same 
company, one of the leading belt manufacturers 
in the world, celebrate its ‘‘ Diamond Jubilee.’’ 

Mr. Graton is unusually active and alert for 
a man of his years, and still comes occasionally 
to the plant to look over the business he founded 
in his youth. It is a great pleasure to him to 
visit the plant, and talk over old times with 
some of the veterans of the business who are 
still on the job. 

In 1847 Mr. Graton and Mr. Knight went 
to work in the belt shop of a Worcester card 
clothing concern, and after a few years of labor 
at the benches they acquired the necessary 
knowledge and capital to go into the belt busi- 
ness for themselves. So in 1851, the Graton & 
Knight enterprise was launched with $800 rep- 
resenting the entire resources behind the busi- 
ness. For a time the entire working and admin- 
istrative force was composed of these two men. 
They curried the rough leather, cut it into 
strips and laced or riveted the strips together 
into belts which they sold to nearby firms. After 
the day ’s work in the shop was done, Mr. Graton 
posted the books and struck a balance, while 
Mr. Knight attended to the correspondence. 
When business fell off, Mr. Graton forsook the 
currying table and the belt bench and went in 
search of orders, often traveling as far as thirty 
or fifty miles. 


The first sales naturally were made to neigh- 
boring manufacturers and Graton & Knight 
have always attempted to keep that neighbor 





HENRY C. GRATON, WORCESTER, MASS.; 
Founded Graton & Knight Manufacturing Co. 
Seventy-five Years Ago 


feeling with their customers, whether they were 
in New England or on the Pacific coast. It is 
interesting to note that some of the original 
customers secured by Mr. Graton himself still 
appear on the company’s books. 


By 1870 the capital of the company had been 
increased to $70,000, the yearly payroll amount- 
ed to $25,000 and the annual sales totaled 
$179,000. Due to the substantial business meth- 
ods employed by the founders and to the repu- 
tation which their products earned, Graton & 
Knight was fast becoming an important or- 
ganization in the belt field. From 1870 great 
progress was made, and today the Graton & 
Knight Manufacturing Co. is established as the 
largest manufacturing concern in the leather 
belting field. In a year 300,000 hides are tanned 
for belts and other leather products. Hundreds 
of employees are now on the payroll and Graton 
& Knight products are marketed throughout 
the United States and in all the countries of 
the world. 


One thing of which the company, and espe- 
cially the old timers, is proud is the inter- 
national awards for quality received at five 
international expositions held within the last 
twenty-five years. Many of the old timers who 
have been with the company thirty years or 
more feel proud of the fact that a considerable 
portion of the credit for such distinction can be 
attributed to their loyalty and service. This 
hearty public endorsement of the Graton & 
Knight products is attributed to the adherence 
to sound business principles and manufacturing 
ideals which have brought the company success 
during the last seventy-five years. 


East Coast News of the Week 


Fire Damages Philadelphia Yard 

PHILADELPHIA, PA., March 16.—Fire originat- 
ing yesterday in an adjoining building, caused 
the destruction of a part of the Thomas E. 
Coale Lumber Co.’s yard at Twenty-sixth Street 
and Sedgley Avenue. The blaze started about 
11 p. m., and spread to immense proportions be- 
fore the firemen could be called. The flames 
raged for hours, setting fire to the office across 
the street. 

The fire destroyed all the lumber stored in 
the shed and some on the outside, about 500,000 
feet of the company’s finest stock, also the 
garage and a fleet of ten trucks. The loss has 
been estimated by Mr. Coale at $100,000, but is 
fully covered by insurance. 

Neighbors called Mr. Coale, who came to the 
scene. <A peculiar fact about the crowds that 
accumulated, was their evident concern about 
Mr. Coale’s loss. To hear their expressions 
one would have thought that their own property 
was burning. The reason of course is that Mr. 
Coale is so widely known and loved by everyone 
in the vicinity, where his friends run into the 
thousands. 

Notwithstanding its loss the company started 
delivering lumber at 7:30 Monday morning. 
From the stock that was not damaged by fire 
and from lumber it has in transit, the Coale 
company is filling all orders promptly. In ad- 
dition to its lumber deliveries Monday, the com- 
pany delivered thirty-seven tons of coal. 


A Bee Hive of the Lumber Industry 


New York, March 15.—The massive Grand 
Central Terminal Building, fronting on Forty- 
second Street, houses offices of more lumber 
firms than any other structure in the world. 
This is conceded by representatives of many 
concerns, who admit that more and more the 
lumber industry in the metropolitan district is 
centering in the Terminal. The waiting list of 
prospective tenants contans the names of several 
prominent lumber companies, including the 
Charles R. McCormick Lumber Co., which now 


has its New York headquarters in the White- 
hall Building, in Battery Place. 

Firms with a combined capital of many mil- 
lions of dollars are already comfortably located 
in Grand Central and from there a big propor- 
tion of the wholesale lumber trade of the east- 
ern seaboard ts carried on, most of the firms 
covering the territory with salesmen who make 
New York their headquarters. The drift into 
the Grand Central zone and the surrounding 
territory has been going on briskly for the last 
ten years and has just now reached its height. 

A lumberman who has made a study of Grand 
Central as a center of the lumber industry 
estimates that there are now at least five hun- 
dred persons employed in the lumber offices in 
the Terminal and perhaps salesmen and other 
outside employees of these concerns number as 
many more. 

Moreover, Grand Central Terminal is the 
home of the New York Lumber Trade Associa- 
tion, with a membership comprising most of the 
retail lumber firms of importance in New York 
City proper, as well as of the association’s off- 
spring, the Nylta Club, with a membership of 
about 600 lumbermen. The Southern Pine Asso- 
ciation also maintains an office in the Ter- 
minal and there also may be found the head- 
quarters of the Intercoastal Lumber Shippers’ 
Association, to say nothing of Grand Central’s 
being the abiding place of the West Coast 
Lumbermen’s Association. The Western Pine 
Manufacturing Co. (Ltd.) also has its New York 
office there. 

Some of the more important firms that are 
now housed in Grand Central are the following: 

Great Southern Lumber Co., George M. Harty 
Lumber & Manufacturing Co., Hold-Meredith Lum- 
ber Corporation, R. T. Jones Lumber Co. (Ine.), 
Kirby Lumber Co., Kulp Lumber Co., Albert & 
Kernahan (Inc.), Bloedel Donovan Lumber Mills, 
Brooks-Scanlon Lumber Co., Armbrecht Lumber 
Co., Babcock-Angell Lumber Co. (Inc.), R. P. Baer 
& Co., Rider Hewitt_Lumber Co., Cincinnati Lum- 
ber Manufacturing Co., Campbell-MacLaurin Lum- 
ber Co., Deer Park Lumber Co., A. C. Dutton 
Lumber Corporation, Emporium Lumber Co., Ex- 
change Sawmills Sales Co., Fulton Lumber Ter- 
minals Co., Garrettson-Ellis Lumber Co., Good- 
Hopkins Lumber Co., Gray-Thomas Lumber Co. 
Inc.), Arthur BH. Lane Lumber Corporation, Philip 

nier Lumber Co., Lockridge & Morris, John N. 


Berry, McKenney Caven Lumber Co., Meredith- 
Bush Lumber Co., A. N. Milne Lumber Co. (Inc.), 
Morgan Lumber Co., Nettleton Lumber’ Co., 
Niedermeyer-Martin Lumber Co., Oregon White 
Pine Co., Peavy-Byrnes Lumber Co., Pembroke 
umber Sales Co., Peninsula Lumber Co., Penn 
Lumber Co., Rice & Lockwood Lumber Co., Ryther- 
Purdy Lumber Co., A. Sherman Lumber Co. (Ine.), 
EK. HE. Watrous, Winne .& Carhart, Union Lum- 


ber Co. POUT YT I 


Wholesale Commodity Price Index 

CAMBRIDGE, MAss., March 15.—The Harvard 
University committee on economie¢ research an- 
nounces its weekly index of wholesale com- 
modity prices is 147.3 for the week ended March 
10, compared with 147.4 for the week ended 
March 38. 


(agua eg a0 anaes 


New Firm to Handle Coast Woods 


New York, March 15.—W. R. Hewitt, who 
originally opened the New York office in asso- 
ciation with Charles R. McCormick in July, 
1920, has organized the Rider-Hewitt Lumber 
Co. and has opened offices in Rooms 2056-58 
Grand Central Terminal for the wholesale dis- 
tribution of Pacific coast lumber in lots or in 
cargo. Mr. Hewitt still retains his interests in 
the Chas. R. MeCormick Lumber Co. Harold D. 
Rider, Mr. Hewitt’s associate, is well known in 
the metropolitan area. Miss E. H. Battenberg, 
who was Mr. Hewitt’s secretary for several 
years, is secretary and treasurer of the new 
company. Mr. Hewitt is organizing the Rider- 
Hewitt company under the laws of Delaware, 
with a paid-in capital of approximately 
$200,000. 

Mr. Hewitt is one of the optimists of the 
New York trade. He says that whenever the 
weather has been good in recent months, the 
demand for West Coast products has been very 
satisfactory. ‘‘People who handle lumber in- 
telligently and in a progressive way have been 
able to sell consistently at fair margins,’’ he 
said. ‘‘There is some lumber in storage m 
Newark and Brooklyn, but this is due princi- 
pally to bad weather and to the fact that New 
York was forced to take lumber that was not 
originally consigned to this market. As the 
weather clears up, this surplus lumber will be 
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absorbed. There is no question but that build- 
ing operations will equal predictions and with 
one of the most active construction periods in 
the city’s history just ahead there must be a big 
demand for West Coast products. I look for one 
of the most active seasons in the sale of West 
Coast lumber in the last five years.’’ 


Developing Summer Colony in Woods 


PorTLAND, ME., March 15.—Lumberjacks 
from all over Maine are journeying to Lucerne, 
the summer colony being developed in the woods, 
about ten miles beyond this city and thirty-five 
miles from Bangor. The call for men to erect 
log cabins for the hundreds of families who 
have purchased sites there and want summer 
homes is being heeded in a manner which threat- 
ens a shortage of ‘‘ jacks’’ to handle the lumber 
cut in the streams in northern Maine, waiting 
for the freshets to carry them down to the 

mills. Already 150 men are engaged in the 
construction of the Lucerne Country Club, the 
nucleus of which was a big hotel erected a hun- 
dred years ago of hand hewn logs. 

The property was originally purchased for the 
timber, but a member of the purchasing com- 
pany, with vision greater than some of his 
associates, suggested that the property was too 
beautiful to destroy, suggesting to his partners 
that there were thousands of people who were 


hungry for such country, but were unable to 
purchase it in large tracts as it stood. ‘‘ Let us 
parcel off these lands in plots of a quarter-acre 
and offer them to the public,’’ the speaker pro- 
posed. ‘‘If the public does not respond, then 
we will market the lumber as originally 
planned,’’ he continued. Needless to say, the 
lumbering plan was not revived, because the 
offer of a site in the Maine woods was too 
enticing to be ignored. 

The idea back of the development is the 
preservation of the wild state of the country. 
No buildings other than houses built of logs 
will be permitted on the property. This is a 
covenant in the deed to each plot. 


(SPE RBBBBEBEBEBEBEZAZAZES 


THE NORTHERNMOST telephone on the western 
hemisphere is located at Noorvik, Alaska, and 
is part of a telephone line maintained by the 
United States Government, according to in- 
formation received by the bureau of education, 
Department of the Interior. Noorvik is a small 
village where the bureau of education main- 
tains a school, hospital, shop and native cobdp- 
erative store for the Eskimos and other natives. 
The telephone wire, which the farthest north 
telephone pole supports, connects up these vari- 
ous Government activities in Noorvik. This 
village is located 100 miles from Kotsebue 
Sound on the Kobuk River in the Arctic Circle. 


Why Coast Operations Were Started 


Kansas City, Mo., March 16.—The two real 
reasons for the Long-Bell Lumber Co. going 
into the Pacific coast manufacturing field were 
told by R. A. Long Friday night to an audience 
at the Independence Boulevard Christian 
Church, one being that Mr. Long felt that he 
did not have long enough to live to make it 
worth while to retire from business. The other, 
and the more important reason, Mr. Long said, 
was that he felt that the Long-Bell organiza- 
tion should be taken care of beyond his life- 
time. 

When the Long-Bell interests found, in 1918, 
that its timber holdings in the South were becom- 
ing depleted, Mr. Long said, I considered whether 
to retire or seek other fields. I came to the con- 
clusion that since I was nearing the Biblical age 
limit, it wouldn’t make much difference to me if 
I did retire, but that it would make a lot of dif- 
ference to a lot of other men to whom I felt I owed 
a duty. 

If the company closed its books and distributed 
its assets, the stockholders would be satisfied and 
go on their way. But what was to become of the 
splendid men trained in our organization who 
would be out of jobs? They probably would find 
it difficult to accustom themselves to some other 
company whose policies were entirely different. I 
decided we should go on, and the directors of the 
company agreed with me. 








What I Learned in a Lumber Mill 





Corrosion 





When the engineer expert, mentioned in the 
last article, told us that we were losing a cer- 
tain amount of power through the action of 
corroded parts of the boilers and tubes, we 
were inclined to ridicule him. We had been 
accustomed to overhaul and clean the battery 
of boilers regularly and we could not see how 
it would be possible for any corroded parts to 
escape our observation. There had been fre- 
quent inspections by the State inspectors and 
it seemed to us that as the latter inspections 
were getting to be more stringent each year, 
any corrosion would have been detected. The 
manager of the mill was present and when 
the engineering expert referred to corrosion 
in our boilers, he said, ‘‘ You efficiency fellows 
are always finding little faults that amount 
to just nothing. My men will take care of 
the little details. You tell them how to get 
more power with less fuel and you will do 
some good.’’? The engineering expert then 
asked if any of us could classify the different 
kinds of destructive forces that come under 
the heading of corrosion. We all made a 
guess at one or two kinds, but no one was 
qualified to mention the two principal kinds, 
and then sub-divide these according to the 
character of the destructive agent. 

We were then told that the two chief kinds 
were external and internal corrosion and the 
latter is sub-divided into grooving, pitting 
and wasting. Sometimes the last mentioned is 
termed uniform corroding, and is due to the 
action of water on the plates or tubes. 

A corroded plate is shown in Fig. 1. <A sec- 
tional view of the same is shown in Fig. 2, in 
which the depth to which the corrosive sub- 
stance has eaten can be seen by the shaded 
portions of the plate. The effect is very like 
common rusting of plates. The depth to 
which the corrosion has gone can be deter- 
mined by drilling through the metal and meas- 
uring the thickness of the solid part. We 
were sure that no such condition existed in 
any of our boilers, but such a condition was 
found in two of them, and traced to the use of 
water containing sulphate of lime. When 
some scale was chipped off a dark surfacing 
of oxide of iron was found clinging to the 
scale, 

Pitting and Honey Combing 


Traces of pitting and honey combing were 
also found in our boilers in patches of various 
sizes and attributed to either galvanic action 
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or to simple chemical action, more likely the 
latter; for we all know that concentrated 
acids of water will in time attack the more 
susceptible parts of the plates and the tubes, 
as well as any of the pipe fittings. If the 
acids are volatile and are conveyed by foam- 
ing and priming into the steam space, the 
plates are pretty sure to be affected. Of 
course, the most positive way to avoid these 
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attacks on the boiler structure by internal 
corrosion is to use water that does not pro- 
duee the faults. But that is not always done 
easily. In our own case we had to take the 
water that was available and make it do re- 
gardless of destructive agents in it. With 
no choice of the feed water, like in the ma- 
jority of power plants, thicker and stronger 
plates and tubes can be substituted for the 
lighter ones or the acids may be neutralized 
and corrosion often entirely prevented by the 
application of an alkaline substance into the 
water prior to its entering the boiler. 

There are numerous ingredients in the mar- 
ket for clarifying the feed water and most of 
them accomplish the desired results. Soda 
ash or carbonate of soda, dissolved and run 
in with the feed water into the boiler will 
greatly improve conditions and sometimes en- 
tirely obliterate the trouble. 


Repairing a Partly Destroyed Tube 


We had a number of tubes in our boilers 
ready for the junk pile due to corrosive con- 
ditions as shown in Fig. 3 at A. New ends 
were put on these tubes by cutting off the 
damaged portion and welding on a new end 
as in Fig. 4. In the ease of some pipe joints, 
the threads of which were eaten away as at 
C and B, Fig. 5, it became necessary to en- 
tirely remove the injured portions, substitut- 
ing new pipes and unions instead. In fact 
before the engineering expert left us, he had 
discovered so many defects in our plant that 
we commenced to wonder how the engines had 
been driven by such a faulty battery of boil- 
ers. And yet we had always considered that 
our plant was up to the standard. Among 
other defects resulting from corroding in- 
ternally are grooving, channeling and furrow- 
ing. All three are almost the same, but termed 
differently in various plants. But they all 
come under the general head of internal corro- 
sion, while external corrosion is usually due 
to defective places in the brick work. Im- 
pure lime, for instance, will often attack a 
boiler when the metal is next to the masonry 
containing the lime. Exposure to the weather, 
drippings from pipes, moisture from wet 
ashes, leaking joints "and fittings will fre- 
quently produce external corrosion. 


[Note—This is the fourth article on “What I 
Learned in a Lumber Mill.” The fifth will ap- 
pear in an early issue—Enitor.]} 
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Sioux Fauus, 8. D., March 15.—The annual 
convention of the South Dakota Retail Lumber- 
men’s Association which closed here last Thurs- 
day was a signal success. More than 430 per- 
sons, affiliated with the wholesale and retail 
lumber industry, registered and attended the 
sessions. A well balanced program of enter- 
tainment and business proved attractive to 
everyone. [A brief telegraphic report of the 
first day’s session appeared on page 67 of the 
March 13 issue of the AMERICAN LUMBERMAN. 
EDITOR. | 

The convention opened Wednesday with the 
annual address by E. C. Barton, of Vermilion, 
S. D., retiring president of the association. Mr. 
Barton reviewed conditions generally in South 
Dakota, not confining his remarks to the lum- 
ber trade. He was conservative in his remarks 
and made no glowing predictions as to what 
1926 will bring forth. ‘‘We hope for a fair 
crop with fair prices,’’ he asserted. ‘‘If this comes, 1926 should be a 
good business year. But we must remember that our farmers have car- 
ried a heavy burden for several years now and it will take time for them 
to recuperate. I look for a steady improvement in conditions but no 
boom.’’ 

The lumber delegates next listened to a talk by B. F. Myers, of 
Pierre, 8. D., secretary of agriculture for South Dakota. The position 
Mr. Myers holds is a new one, created through the reorganization act 
recently passed by the State legislature, and he devoted a part of his 
address to an explanation of what the duties of his department were 
and what it proposed to do. 


Reviewed Agricultural Situation 








E. C. BARTON, 
Vermilion, S. D.; 
Retiring President 


Mr. Myers reviewed the agricultural situation, expressing much the 
same sentiments made by Mr. Barton. As a practical farmer, Mr. 
Myers told how the lumber dealers could be of assistance to the farmer 
by advising in regard to his building and explaining what sort of struc- 
tures are the most economical. ‘‘Many South Dakota farmers do not 
have suitable machine sheds,’’?’ Mr. Myers said. ‘‘Some of them have 
none because they have not felt able to afford it the last few years, and 
others are without sheds because you gentlemen have failed in your 
duty. You have not made them realize the necessity for a shed and how 
little it costs to construct one. In fact, I know and you 
know that the average farmer can not afford to be without 
a machine shed.’’ 

Another speaker of the opening day was L. R. Putman, 
of New Orleans, a representative of the Southern Pine Asso- 
ciation, Mr. Putman discussed the merchandising of stand- 
ard lumber. He referred to the matter from several angles, 
pointing out the advantages of standardization. 

Interspersed with the serious part of the first day’s pro- 
gram were music and a boxing tournament. W. Herbert 
Roberts, of the Will A. Beach Co., of Sioux Falls, led the 
delegates in community singing and the Capella Choir of 
Augustana College, which is soon to make a concert tour to 
the Pacific coast, entertained with several selections. In 
the evening, the delegates were guests of a local boxing club 
where they had an opportunity to see several fast bouts. 


THURSDAY SESSION 


The problem of freight rates was brought before the con- 
vention on the Thursday program in an address by R. D. 
Springer, director of the Sioux Falls traffic bureau. Mr. 
Springer urged the dealers to oppose the 5-cent increase in 
rail rates in the western trunk line territory, recently re- 
quested by the railroads. 

This matter had previously been brought to the attention 
of the convention by President Barton who, in his annual 
address, urged the delegates to give serious consideration to 
the proposed increase and, if they felt that there was in- 
justice in it, use their influence in opposing it. 

Mr. Springer made an extended discussion of the rate question and 
explained directly how it would increase the costs of lumber to the 
= and how they would be required, consequently, to charge more 
or it. 

This brought on a discussion concerning waterway transportation. 
There is a movement under way to use the Missouri River through South 
Dakota for freightage. President Barton lent his endorsement to the 
plans for the Missouri improvement and also endorsed the Great Lakes- 
St. Lawrence River waterway project. 

The agitation for improvement of the Missouri River has been brought 
about largely because of the proposed railroad freight rate increases. 
Mr. Barton outlined the plans of the river improvement association 
to use a special type of barge which could be operated at low water and 
explained the saving it would make possible in transportation charges. 

W. C. Buchanan, secretary-treasurer of the association, in his annual 


South Dakotans Study Farm Conditions— 
Favor 100 Percent Retail Distribution 





JAMES W. HORNER, 
Sioux Falls, S. D.; 
Nominating Committee 


ee 





report was optimistic over South Dakota con- 
ditions generally and the lumber business. He 
said that South Dakota is fundamentally sound 
and that business in 1926 should be very favor- 
able. His report on the affairs of the associa- 
tion showed a satisfactory year. 


There May Be Oil in South Dakota 


Among other speakers of the second day of 
the convention was Dr. Freeman Ward, State 
geologist and head of the geological department 
at the University of South Dakota. Dr. Ward 
discussed the possibilities of oil in South Da- 
kota. He declared that extensive explorations 
indicate that there are grounds for belief that 
oil exists in paying quantities on the plains 
west of the Missouri River. He said that it 
would be advisable for the State to make an ap- 
propriation to drill at least two wells, simply 
for purposes of investigation. Dr. Ward, how- 
ever, urged extreme caution in purchasing stock in South Dakota oil 
projects, explaining that a favorable statement from a geologist about 
the properties concerned was not sufficient. ‘‘There are good and bad 
geologists,’’ he said. 

On the program was an open discussion of business methods. Topics 
were handled by H. L. Kingsman of Sioux Falls, 8. W. Thompson of 
Sioux Falls, Henry A. Wagner of Minneapolis, Minn., and L. C. Kroh 
of Mitchell, 8S. D. Practically all branches of the retail business were 
considered generally. 

Other speakers of the day were Dr. 8. S. Klyne, pastor of the first 
Methodist Church of Sioux Falls, and William H. Badeaux of Minne- 
apolis, secretary of the Northwestern Lumbermen’s Association. Dr. 
Klyne’s subject was ‘‘Better Business in 1926.’’ In his speech he fore- 
cast a return to normalcy and a continued liquidation of farm and busi- 
ness indebtedness. 

Mingled with the business sessions of the second day were community 
singing led by Mr. Roberts and various offerings by the Sunshine Quar- 
tet of the El Riad Shrine. 


Election of Officers 


The report of the nominating committee, presented by J. W. Horner, 
recommended the following officers for the coming year and they were 
elected: 





W. C. BUCHANAN, 
Sioux Falls, S. D.; 
Reélected Secretary 





President—L. H. Blagen, of Madison, S. D. 
5 a president—E. B. Raesly, of Noble & Raesly Co., Carthage, 
Secretary-treasurer—W. C. Buchanan, of W. C. Buchanan 

Lumber Co., Sioux Falls, S. D. (reélected). 

Director—R. Temple, Marion, S. D. (elected for three years). 

The association voted to hold next year’s convention at 
Sioux Falls, March 9 and 10, 1927. 

In the resolutions adopted from the report of the resolu- 
tions committee, the convention endorsed the movement 
for 2 lien law favorable to all parties in the building in- 
(lustry, aud went on record as favoring the policy of 100 
percent distribution through the retail yard. The resolu- 
tions also included an expression of sympathy to the surviv- 
ing members of the family of John F. Anderson, deceased, 
and his business associates, and a vote of thanks to the Tri- 
State Association of Building Material Salesmen which pro- 
vided the annual banquet for the association. 

In the evening of the closing day the annual banquet, 
given by the salesmen’s association, was held. The banquet 
was served by the ladies aid of the First Methodist Church 
while the special entertainment was supplied by the Finkel- 
stein & Ruben theatrical circuit. 





Southwestern Secretary Resigns 
[Special telegram to AMERICAN LUMBERMANJ 

Kansas Cry, Mo., March 18.—At a meeting of the ex- 
ecutive committee of the Southwestern Lumbermen’s Ass0- 
ciation yesterday, the resignation of B. E. Line, secretary- 
manager, was accepted, and E. E. Woods, of Claremore, Okla., was ap- 
pointed to the place. The appointment will formally be acted on at a 
meeting of the board of directors on March 26. Mr. Line, because of 
the condition of his health, aggravated by the strain upon him at the 
last convention, had informed the directors some weeks ago that he de- 
sired to resign, and the directors accepted it with regret, to take effect 
March 31. Mr. Woods will not take charge of the office until July 1, and 
in the interim, J. E. Johnston, traffic manager, will act as secretary. 

Mr. Line was elected secretary three years ago, to succeed the late 
J. R. Moorehead. He previously had been secretary of the local retail 
association. Mr. Woods is widely known in Oklahoma, where for years 
he has been the manager of the Claremore yard of the O. E. Woods 
Lumber Co., which has headquarters at Independence, Kan. He is a son 
of O. E. Woods, is married and has two children. He has served several 
terms in the Oklahoma legislature. 
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Southeast Missouri Retailers Open Annual 


[Special telegram to AMERICAN LUMBERMAN] 

CaPE GIRARDEAU, Mo., March 17.—‘‘ Wolves 
retail lumbermen have to fear’’ were listed 
by Charles E. Kiefner, of Perryville, president 
of the Southeast Missouri Retail Lumber 
Dealers’ Association, in‘ his annual address at 
the opening session today of the association’s 
convention. These ‘‘wolves,’’ who could be 
destroyed by team work and codperation, were 
given as follows: 

The wholesaler who sells direct to the consumer, 
the mail order houses with their fascinating cata- 
logs, the unfair competitor from outside territory, 
the real estate men who buy abroad, the ready- 
puilt house concern with its alluring but mislead- 
ing ‘propaganda, the meddlesome contractor forever 
demanding commissions, and the slow paying cus- 
tomers ever asking for extensions. 

Mr. Kiefner was elected a member of Con- 
gress in 1924, and this was his first appearance 
before the association since he went to Wash- 
ington to take office. He received an ovation 
at the hands of his fellow lumbermen. 

The various yards in the southeastern territory 
have had a prosperous year, Mr. Kiefner said, and 
scarcely any complaints have been heard of the 
lack of a volume of business. Prosperity on a 


- conservative scale seems in evidence as far as the 


lumber business is concerned throughout the ter- 
ritory. Building on the farms is on the increase. 
Several of the larger towns in the territory have 
obtained factory locations with accompanying large 
payrolls, causing the erection of many new build- 
ings at those points. Manufacturers seem disposed 
to get away from congested centers of population 
and locate in the country, and the lumber trade 
in this territory is getting its share of the benefits 
from these relocated factories. 


Comments on Farmer’s Financial Condition 

Mr. Kiefner said that the farmer, one of 
the chief consumers of lumber, is better off 
financially in 1926 than he was in 1924, in 
spite of what professional agitators may say 
to the contrary, adding that he had ‘‘discov- 
ered this fact to be true because it is being 
proved daily at the hearings now being held 
before the agricultural committee at Wash- 
ington. Asa class they are not as prosperous 
as they should be nor as prosperous as I hope 
they will be, but they are far from being the 
dependent supplicants that political manipula- 
tors describe.’’ 


Note: A report of the concluding sessions of 
the annual convention of the Southeast Missouri 
Retail Lumber Dealers’ Association will appear 
in the March 27 issue of the AMERICAN LuM- 
BERMAN.—Editor. 





The congressman added that he was con- 
vinced that a majority of the farmers desire 
to be allowed to conduct their business ‘‘in 
their own way, free from outside interference, 
satisfied of their ability to restore their in- 
dustry to its rightful place of leadership in 
a reasonable length of time.’’ 

The speaker declared that business in the 
nation is on a sound basis, continuing: ‘‘Pro- 
duction of mines, mills and factories is up to 
normal. Labor is employed at good wages. 
Foreign affairs seem brighter than at any time 
since the war. The recent flurry in the stock 
market has occasioned no alarm. An era of 
good feeling prevails at Washington.’’ 

The deaths of E. C. Robinson, of St. Louis; 
C. W. Henderson, of Jackson, and J. E. Tiller, 
of Bloomfield, members of the association, 
during the year, were referred to, and their 
virtues were enumerated at length. ‘‘Their 
lives were an example of right living, destined 
to leave their impress for good, wherever they 
came in contact with their fellowmen,’’ said 
President Kiefner. 

The meeting was opened by the singing of 
‘*America,’’ led by Waldo W. Watkins, of 
Cape Girardeau, and an invocation by Rev. 
W. O. Schulze, of the Grace Methodist Church. 
In his address of welcome, Mayor James A. 
Barks praised President Kiefner as being one 
of the ablest men in Congress. The response 
was delivered by Leon Herrick, of Crystal 
City. 

Discusses Lien Law and Waterways 

F. M. Hartley, of Baldwin, Kan., president 
of the Southwestern Lumbermen’s Associa- 
tion, told of the efforts of the lumbermen to 
obtain a standardized building lien law, in 
accordance with the suggestion of Secretary 
Hoover, that would be fair to the building 
material interests. ‘‘The personne! of the 
committee is not only not enthusiastic over 
any lien law,’’ he said, ‘‘ but actively against 
any that has any merit at all.’’ He told of 


the opposition of the General Contractors’ 
Association to a lien law that protected the 
building material interests. 


Mr. Hartley said that the Southwestern as- 
sociation also is greatly interested in improv- 
ing the waterways of the country. He ex- 
plained the purpose of the trade extension 
program adopted at the conference called by 
the National Lumber Manufacturers’ Associa- 
tion at Chicago, whereby $1,000,000 a year 
for five years is to be used for the advertising 
of lumber, and urged the codperation of deal- 
ers. ‘*The lumber business is sorely in need 
of advertising,’’ he said. 

The speaker also urged that dealers assist 
in making American Forest Week, April 18 
to 24, a success. He said that the Southwest- 
ern was interested in obtaining ‘a fair tax 
law, so that lumber manufacturers might 
properly carry on reforestation. He also 
enumerated the various services offered by 
the Southwestern association. 

Gaty Pallen, representing the Associated 
Industries of Missouri, thanked the lumber- 
men for their assistance in getting the last 
legislature to pass an equitable workmen’s 
compensation act. Mr. Pallen said that dam- 
age suit lawyers in the larger cities were try- 
ing to set aside that good work through a ref- 
erendum which will be up to the voters at 
the next election in November, and he asked 
the further support of the retail lumbermen 
of the State. ‘‘I made the campaign for the 
law in all of the 114 counties of the State,’’ 
said Mr. Pallen. ‘‘ The first thing I did when 
I arrived in a town was to visit the lumber 
dealer, if the town had one. The lumber 
dealer stands higher than any other man in 
the community, and his help in a just cause 
was well worth having.’’ 

‘*Billy’’ Sunday, noted evangelist, who is 
conducting a revival here, was to have de- 
livered the invocation, but was unable to be 
present. Tonight the lumbermen attended the 
Sunday meeting in a body. 

The association will hold morning and 
afternoon sessions tomorrow, and in the eve- 
ning will hold the annual banquet, at which 
the principal speaker will be Douglas Malloch, 
the AMERICAN LUMBERMAN poet. 


Southern Millwork Men Consider Uniform Proposal-Contract 


MEMPHIS, TENN., March 17.—Discussion on 
the adoption of a uniform proposal-contract for 
use of all members of the Southern Sash, Door 
& Millwork Manufacturers’ Association fea- 
tured the first day’s general meeting of the or- 
ganization which is being held at the Hotel 
Peabody in this city. The meeting convened 
this morning at 10 o’clock with about thirty- 
three members and a number of visitors pres- 
ent. Sessions will last through tomorrow. 

Prior to the general session a meeting of 
the board of directors was held. <A report of 
the activities of the association during the last 
few months was made by Secretary C. B. 
Harman, of Atlanta, Ga., and an outline of the 
many things to come before the convention was 
also discussed. 

The morning session opened with an address 
of welcome which was delivered by Thomas H. 
Allen, fire and police commissioner of the city 
of Memphis. 

President M. S. Enochs, of Jackson, Miss., 
responded and then outlined the progress which 
the organization has made during the last few 
months, telling something of the work of 
Secretary-treasurer C. B. Harman, who, he 
said, was responsible for the growth of the as- 
sociation and for a great amount of the work 
that is being done. 

President Enochs announced the appointment 
of the resolutions committee which is composed 
of J. Reese Jones, Shreveport, La., chairman; 
W. P. McBroom, Chattanooga, Tenn., and F. C. 
Turner, Mobile, Ala. 

W. P. McBroom, of Chattanooga, a member 


of the board of directors, gave some details of 
the meeting of the board, which was more in 
the way of general discussion of problems af- 
fecting the millwork men, and which, he said, 
would come up for discussion in the meeting. 

C. B. Harman, secretary-treasurer, made his 
report outlining the work that he has accom- 
plished during the last few months. He told of 
many trips that had been made for conferences 
with architects and builders and urged all mem- 
bers to arrange for meetings of this kind in 
their cities in order that the millwork men might 
get into closer touch with the architects and 
builders ef all southern cities. 


Facetiously Boosts Wood Substitutes 


In a joking way Mr. Harman referred to wood 
substitutes which he said should, of course, be 
pushed by all millwork men. He said that they 
should always, if they wanted to kill their busi- 
ness, tell their customers the following: 


How good and attractive wall board is and that 
it makes a better job. 

How much stronger and endurable are brick, con- 
crete and stone. 

How much nicer stucco looks. 

That composition shingles outlast wood shingles 
and that wood shingles are greater fire hazards. 

Order all material to be shipped in paper boxes. 

Advertise substitutes and say nothing favorable 
about lumber and woodwork. 

Tell everybody that lumber is very scarce and 
that lumber we get now is not nearly as good as 
that we got ten years ago. 

That longleaf pine can’t be had any more. 

That you can’t kiln dry cypress and gum; that 
they buckle, warp, and kick. 

Push sales of concrete fence posts, metal lath, 
steel siding and corrugated roofing. 


Circularize all literature you can get your hands 
on of competitive material but never advertise your 
own product. 

Don’t fail to fit your office up with steel filing 
cabinets and be sure to build your new home of 
brick or tile with the use of as little Inmber as 
possible. 

Mr. Harman said that members could well 
take this list, and name the suggestions 
‘*don’ts,’’ if they felt that way about it, but 
that he had heard so much anti-woed talk re- 
cently he thought it best to call it to the atten- 
tion of the members. Mr. Harman told of the 
association’s growth and how it comprised mem- 
bers in eleven States. He read letters from 
many of the members expressing regret that 
they would be unable to be present at the Mem- 
phis meeting. 

Under the heading of reports of standing 
committees, E. M. Oettinger, of Greensboro, 
N. C., was called upon for a few remarks about 
‘‘Blanket Bids and Millwork Defined.’’ Mr. 
Oettinger had been scheduled to make this talk 
Thursday, but was asked to discuss the question 
at the opening session. He presented a sample 
form of contract and proposal which cover all 
phases of millwork business and would permit 
of a proposal being made directly into a con- 
tract by affixing signatures. He pointed out 
that this was necessary so as to let builders and 
architects know just what each bidder was bid- 
ding on, for in many instances, he pointed out, 
there is not a definite enough understanding as 
to what really is bid on in connection with mill- 
work. The contract he presented would be a 
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March 22—Joint session East Texas, Louisiana, Mis- 
sissippi-East Louisiana, Alabama and _ ‘Tri-State 
sawmill managers’ associations, Roesevelt Hotel, 
New Orleans, La. 


March 23-24—Southern Pine Association, Roosevelt Hotel, 
New Orleans, La. Annual. 

March 24—Plywood Manufacturers’ Association, Audi- 
torium Hotel, Chicago. Spring meeting. 

March 25—Georgia Retail Lumber & Millwork Associa- 
tion, Augusta, Ga. Quarterly meeting. 


March 26-27—Millwork Institute of California, Stock- 
ton, Calif. Quarterly meeting. 


March 27-April 3—Own Your Home Exposition, Coliseum, 
Chicago. Annual. 


March 30—Roofer Manufacturers’ Club, Dempsey Hotel, 
Macon, Ga. 


April 7-9—National Association of Box Manufacturers, 
Drake Hotel, Chicago. Annual, 


April 10-17—Heme Complete Exposition, Manufacturers’ 
Exposition Building, Indianapolis, Ind. Annual. 


April 13-15—Lumbermen’s Association of Texas, San 
Antonio, Tex. Annual. 


April 15-16—National-American Wholesale Lumber As- 
sociation, Ambassador Hotel, Atlantic City, N. J. 
Annual. 


April 15-16—Millwork Oost Bureau, Congress Hotel, 
Chicago. Annual. 


April 22-23—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. Annual. 


April 27—Lumber Standardization Conference, Wash- 
ington, D. ©. 


April 27-28—Arkansas Association of Lumber Dealers, 
Hotel Marion, Little Rock, Ark. Annual. 


April 28—National Committee on Wood Utilization, 
Washington, D. C. 


May 3-5—Associated Cooperage Industries of America, 
Hotel Jefferson, St. Louis, Mo. Annual. 


May 17—Loyal Legion of Loggers & Lumbermen, Port- 
land Hotel, Portland, Ore. Semiannual. 


Sept. 23-24—National Hardwood Lumbgr Association, 
Palmer House, Chicago. Annual. 


Coopers Set Annual Date 


Sr. Louis, Mo., March 15.—The eleventh an- 
nual meeting of the Associated Cooperage In- 
dustries of America will be held at Hotel Jeffer- 
son, St. Louis, May 3, 4, 5, it was announced 
today by C. G. Hart, secretary-manager of the 
association. 

J. W. Shirrell, of St. Louis, has been em- 
ployed as official inspector for the Associated 
Cooperage Industries of America, to succeed 
F. J. LaClear, who has resigned to engage in 
other work. 


Plywood Manufacturers to Meet 


M. Wulpi, commissioner of the Plywood 
Manufacturers’ Association, Chicago, announces 
that the thirty-fourth conference, or spring 
meeting, will be held March 24 at the Audi- 
torium Hotel, Chicago, and will be devoted to 
a number of discussions, particularly on the 
proposed textbook on ‘‘ Veneers and Plywood,’’ 
on promotion effort, cost work, the association’s 
barometer, and business conditions. As a con- 
tinuous session is desired, a buffet luncheon will 
be held in the meeting room. 


National Manufacturers’ Program 


WASHINGTON, D. C., March 16.—The meeting 
of the manufacturers’ standardization commit- 
tee of the National Lumber Manufacturers’ As- 
sociation is being called for Thursday morning, 
April 22, at 10 o’clock in the Walnut room on 
the mezzanine floor of the Congress Hotel, Chi- 
cago. This meeting immediately precedes the 
general session of the National association on 
Thursday afternoon. It is proposed at the com- 
mittee meeting to consider subjects which have 
been announced for presentation to the General 
Standardization Conference to be held in Wash- 
ington on April 27. Among the subjects are: 
Recommendations for standard nomenclature, 
structural timber, shipping weights and mois- 
ture content, sizes, proposed degrade amendment 
to Section 133 of the American Lumber Stand- 
ards; recommendations for standard patterns 
for worked lumber, and the supply and demand 
report. 

Other committees which will meet at the same 
hour are: Credit corporation, French room; 
waste prevention, Rose room; publicity and 


forestry, Gray room; advisory tax, English 
room. 

The board of directors will meet in the French 
room to consider recommendations from the 
credit corporation committee. 

A meeting of the advisory committee of the 
Inter-Insurance Exchange will probably be held 
on Friday afternoon. 

The $2,000 prize contest will be discussed by 
the waste prevention committee, the entries care- 
fully examined and, if entries are of substan- 
tial merit, awards made. Approximately fifty 
entries have been received. 


North Carolina Piners in Annual 

[Special telegram to AMERICAN LUMBERMAN] 

SUFFOLK, VA., March 18.—The annual meet- 
ing of the North Carolina Pine Association held 
at Hotel Elliott, this city, today, was very 
well attended. The meeting was presided over 
by President F. G. Davies, of Charleston, S. C., 
and reports were made by President Davies, Sec- 
retary John M. Gibbs, the chairman of the in- 
spection committee, and other committees cov- 
ering activities during the year. An address 
was delivered by E. A. Sherman, United States 
associate forester, on practical forestry and 
fire prevention. 


Pennsylvania Retail Directors Meet 


PITTSBURGH, Pa., March 16.—Directors of the 
Retail Lumber Dealers’ Association of Pennsy]- 
vania, at their monthly meeting here last Fri- 
day, discussed the nineteenth annual convention 
and reunion held at the William Penn Hotel the 
first week in February, and decided to hold the 
1927 convention Feb. 2, 3 and 4, at the same 
place. 

Secretary William B. Stayer submitted a let- 
ter received from a large financial institution 
offering to lend money on first mortgages. 
President Marks ordered the communication in 
vestigated. Members will be advised later as 
to its identity so that they may avail them- 
selves of the advantages offered. 

The board of directors at this season of the 
year aims to inform members as to labor con- 
ditions as reported by directors. The fol- 
lowing reports were received: 

Erie—No labor troubles or changed conditions; 
inside carpenters getting 75 cents. 

Beaver Falls—No trouble; 82% cents an hour. 

Johnstown—No trouble; 90 cents inside, and 
90 cents to $1 outside. 

Latrobe—No trouble; 90 cents to $1.25. 

Butler—Receiving $1.25 an hour; 60 percent of 
carpenters idle. 

Connellsville—No trouble ; $1 an hour minimum. 

Ford City—Receiving $1 an hour; plenty of 
help. 

















Alamo Plaza in San Antonio, Tex., the historic city in which, on April 13, 14 and 15, the for- 
tieth annual convention of the Lumbermen’s Association of Texas will be held 





Vice President J. Ross McNeal, of Norfolk, 
Va., presided over the afternoon session, when 
charter members of the original organization 
were duly honored. Addresses made in the 
afternoon were by Harry B. Clark, of Chicago, 
manager of the National Lumber Manufactur- 
ers’ Inter-Insurance Exchange, and Wilson 
Compton, of Washington, D. C., secretary of 
the National Lumber Manufacturers’ Associa- 
tion. 

Directors were elected for the various States, 
ineluding vice presidents. G. J. Cherry, of 
Charleston, 8. C., is the newly elected president. 

At a banquet at Hotel Elliott at 7 o’clock this 
evening, addresses will be made by Dr. John 
Wesley Hill, on the red flag and other perils, 
and by Charles Milton Newcomb, on the psychol- 
ogy of laughter. Two hundred are expected at 
the banquet, including ladies. 





A full report of the annual meeting of 
the North Carolina Pine Association will 
appear in the March 27 issue of the 
AMERICAN LUMBERMAN.—EDITOR. 








Canonsburg—Receiving $1; asking $1.25; plenty 
of help. 

Greensburg—Receiving $1.25 an hour; many 
men idle. 

mg Castle and vicinity—Open shop, $7 to $10 
a day. 

Charleroi and vicinity—Receiving $9 a day. 

Cresson and vicinity—Receiving $1 an hour. 


Report on Business Conditions 


The association has expended $25,000 for 
its fifth edition plan book, which is the largest 
ever issued by any association. 

Directors reported on business conditions 33 
follows: 


No. 1—Weather holding back business; condi- 
tions not encouraging for spring. 

No. 2—Little activity on account of the weather. 

No. 3—Looking for business to be as good as 
last year, when it was excellent. ' 

No. 4—Looks as though a fair volume of bus! 
ness will be placed this spring. ’ 

No. 5—General business good; building held uP 
by weather. 

No. 6—Business fair all winter; looks good for 
spring. ; 

No. 7—Considerable estimating; plenty of 1a 
bor; collections poor. 

No. 8—Business fair; looks good for future. 

No. 9—Prospects fair for business this spring. 

No. 10—Business fair; looking for good bust 
ness when weather permits. 
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No. 11—General business good; spirit of op- 
timism necessary. 

No. 12—Business dull owing to weather; car- 
penters have asked increase over $1 an hour; not 
peen granted. 

No. 13—Business slow on account of coal mines 
peing closed; freight rates are discriminating 
against this territory. 

No. 14—Business retarded by weather, but will 
improve when spring opens. 


Toronto Wholesalers’ Activities 


Toronto, ONnT., March 15.—The Wholesale 
Lumber Dealers’ Association held its regular 
monthly meeting today in the King Edward 
Hotel, with D. C. Johnston as chairman. 

A. E. Gordon, of the A. E. Gordon Lumber 
Co. (Ltd.), Toronto, was appointed by the di- 
rectors to represent the association at the annual 
convention of the National-American Wholesale 
Lumber Association at Atlantic City, on April 
15-16. 

In accordance with a new arrangement, the 
chairman appointed a special attendance com- 
mittee whose duty it will be to bring out a 
large attendance at the next meeting on April 
19. For each meeting a new attendance com- 
mittee will be appointed. 

J. A. McBean submitted a report in regard 
to standard dimension sizes used in the Toronto 
market. As chairman of the special committee 
on this subject, he and his committee had con- 
ferred with a similar committee of Toronto re- 
tailers and they had decided that the best plan 
at present would be to take no action in the 
matter. 

A letter from R. G. Lewis, of the Dominion 
bureau of statistics, Ottawa, was read, stating 
that a recent report in the daily press of Toron- 
to, to the effect that he had recommended the 
use of substitutes, whether metal or otherwise in 
the place of wood, had been entirely erroneous. 
He had made no such statement, but when re- 
ferring to substitution had referred specifically 
to the substitution of one kind of Canadian 
hardwood for another kind. 

On the suggestion of the chairman, a list of 
prospects for membership in the association was 
read and the individual firms were allotted to 
different members of the association so that 
they might be aggressively canvassed. 


New Manager at Cincinnati 


CINCINNATI, OuHIO, March 16.—W. B. Lewis, 
Cincinnati manager of the Southern Hardwood 
Traffic Association, has resigned and has ac- 
cepted a position as traffic manager of the 
Schloss Sheffield Steel Co. He will make his 
headquarters at Birmingham, Ala. The Cin- 
cinnati office will be in charge of T. W. Elmes, 
who will conduct its affairs under the jurisdic- 
tion of J. S. Thompson, manager of the Louis- 
ville bureau of the association. Mr. Elmes has 
been Mr. Lewis’ assistant. The Cincinnati 
office will be moved from its present location in 
the Dixie Terminal Building to the Southern 
Railway Building. The change was effective 
March 15. 


Hold First Credit Night 


PHILADELPHIA, Pa., March 15.—The Penn- 
sylvania Lumbermen’s Association, in an at- 
tempt to improve the credit situation in and 
about Philadelphia, held its first annual ‘‘ Credit 
Night’? last Friday evening. The meeting, 
which was held at the Adelphia Hotel, was com- 
bined with a dinner to which all retailers in and 
about the city were invited. The Philadelphia 
Association of Credit Men coéperated with the 
lumbermen in this affair. 

The meeting was called primarily to open dis- 
cussion and secure suggested remedies on credits 
as they affect the retail lumbermen in this 
vicinity. Collections here are generally rather 
bad, and it was hoped that by comparison of 
methods and open discussions some solution 
would be forthcoming. John Derr, of the Derr 
Lumber Co., presided. 

Following the dinner a skit called the ‘‘ Credit 
Follies of 1926’? was presented by the young 
men’s committee of the retailers’ association. 
Business proceedings began immediately after 
this. J. T. Holmes, vice president of the Sun 
Oil Co., spoke, first, on the general subject of 


credit. He was followed by R. C. Miller, of the 
Philadelphia Association of Credit Men and J. 
Frederick Martin, secretary of the lumbermen’s 
association. The men discussed weaknesses in 
present collection and credit extension methods, 
and suggested possible improvements. Mr. 
Martin told of the creation of a new credit 
bureau by his association, which, by means 
of codperation, will prove a great medium for 
information and ideas. He urged all the lum- 
bermen to list all possible credit information 
with this new bureau, and suggest every possible 
new idea to it. The department is expected to 
start functioning in the next few weeks. Al- 
ready it is looked forward to as a tremendous 
aid. 

A general discussion followed the addresses. 
In this the following well known lumbermen 
participated: F. Lukenbach, of the Gilling- 
ham Lumber Co.; J. E. Miles, of J. E. Miles 
& Sons; John E. Lloyd, of the William M. 
Lloyd Co.; Thomas Gucker, of Gucker Bros., and 
Amos Lesher. Various suggestions and ideas 
presented by these men were thrashed out with 
the object of providing a groundwork for the 
credit bureau. The sixty retailers present gave 
their approval of the idea by a standing vote 
and promises of sincere support. 


Luncheon-Conference a Success 


Boston, MAss., March 15.—The first of the 
regular monthly luncheon-conferences of the 
Massachusetts: Wholesale Lumber Association 
was held here last Wednesday in the big new 
building of the Boston Chamber of Commerce. 
There was an attendance of forty-eight whole- 
salers and the spirit of good fellowship and 
friendly codperation shown indicated that the 
conferences are sure to be a success and prove 
to be well worth while. The idea of the monthly 
luncheon-conferences was proposed at the an- 
nual meeting of the association last month by 
the retiring president, Vernon M. Hawkins, of 
W. R. Chester Co., and the Hawkins Companies 
(Ine.). It was enthusiastically endorsed by the 
newly elected president, Clifton Leatherbee, of 
the Leatherbee-McDonough Co., who presided 
at last week’s gathering. The present plan is 
to hold a luncheon-conference on the second 
Wednesday of every month. 
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Buffalo Exchange Election 


Burrato, N. Y., March 17.—At the thirty- 
ninth annual meeting of the Buffalo Lumber 
Exchange, held on March 12, the following were 
elected directors: Millard S. Burns, Ganson 
Depew, Henry I. George, Burton H. Hurd, 
Harry A. Plumley, Fred M. Sullivan, F. Chase 
Taylor, John 8S. Tyler, John H. Wall, Astor 
H. Weaver and Arthur J. Yeager. The direc- 
tors met and elected the following officers: 

President—Henry I. George 

Vice president—Burton H. Hurd. 

Secretary and treasurer—John S. Tyler. 

Reports were made by various committees, 
showing that the exchange is in a prosperous 
condition. 


Secretary for New Association 


BaLtTimorE, Mp., March 15.—The recently 
formed Forest Products Association of Mary- 
land, (Ine.) a body of retailers and yardmen, 
together with some millworkers, has secured as 
executive secretary, Keith E. Powlison, a young 
man who is working to obtain the degree of 
doctor of philosophy at the Johns Hopkins 
University, and who was strongly recommended 
for the position by Dr. Jacob Hollander, the 
noted political economist. Mr. Powlison has 
secured an office in the Standard Oil Building, 
and has as assistant, Ross Hulslander, a young 
westerner, who has had considerable practical 
experience in the matter of lumber distribution. 
Mr. Powlison will have charge of the office, 
while Mr. Hulslander is expected to do much 
of the statistical and other detail work. 

The new secretary went from southern Cali- 
fornia in 1920 to Columbia University and there 
got his A.B. degree, afterward going with the 
Armstrong Cork Co., of Pittsburgh and Balti- 
more, for a year as merchandising representa- 









Service 
and Price 


One or more of these three requirements is go- 
ing to influence every prospective sale, and 
surely every dealer can bring before the buy- 
er’s attention some advantage in at least one 
or more of these features. F 

If you are selling a higher grade of certain 
kinds of lumber, tell your prospects about it. 
They will be gana to Know something about 
lumber of quality. 

If you are prepared to make quick city deliv- 
eries or by truck ten or twenty miles in the 
country, tell the trade because buyers will be 
interested in this kind of service. 

The question of price is often misunderstood 
as there are very few buyers who expect to get 
something for nothing. Most every purchaser 
expects to pay a fair price, and unless the price 
is something near what the buyer thinks it 
should be, quality considered, they will go else- 
where and pay more. 

In our monthly L.C.L. price lists on oak and 
maple flooring, lumber, mouldings, trim, ete., 
prices are attached to each item delivered to 
any Chicago freight station or boat dock, ship- 
ment same day. orders received; quality and 
service guaranteed or money back and no 
quibbling. 
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|| Fix Your Credit Loss 


| in Ad 
HY In vance 
| You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
| ditions, your credit loss is more of a 
problem than ever. | 
If the year’s total covered credit losses 
exceed a certain previously agreed upon j 
| percentage of your gross sales, we repay } 
| the excess. } 
‘ Thus your credit loss for twelve months | 
is determined in advance and nothing can | 
increase it. 
The cost of Credit Insurance is small iT 
compared to the security afforded. i} 


Over $9,500,000 paid to our policyholders 


'The American Credit-Indemnity Co. 
OF NEW YORK 

511 Locust St. 1045I11.Mer.Bank Bld. 80 Maiden Lane 

il! St. Louis, Mo. Chicago, Il. New York, N. Y. 
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Every Business 


of consequence ought to have proper card representation. 


WIGGINS 
Peerless Patent Book Form Cards 


are used by many of America’s largest card 
users—superiority of engraving and the 
convenience of the book form 
style explains why. 




































Send for tab 
of specimens, 
detach them 
one by one 
and observe 
their sharp 
edges and gen- 
eral excel- 
lence. 


The John B. Wiggins Company 
° Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue 


ROTEEL COMPANY 
PITTSBURGH OA nen euieme 
— we eHICASO 






Die Embossers 
CHICAGO 
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Delta Hardwoods 


Offer You Lower 
Factory Costs 


Being soft-textured our Ar- 
kansas Delta Hardwoods are 
easier to saw, dress, sand, etc. 
Thus, they mean lower ma- 
chine cost in your factory. 
They take stains and varnishes 
well. 


Our Oak, Gum, Ash and 
Elm lumber is well manufac- 
tured, accurately and carefully 
graded. Let us send you our 
stock sheets on 


Oak, Gum, Ash, Elm 


A trial order will prove to you 
that it pays to buy Breece-White 
Delta Hardwoods. 


Breece-White 
- Manufacturing Co. 











» ARKANSAS CITY, ARK. 











Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed “EXTRA STANDARD” 
























HARDWOOD FLOORING 
Maple - Oak - Beech 

Birch 
gandi2 








NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 









tive in the southeastern States. He came to 
Hopkins to study political economy. 

Mr. Hulslander was for two years with H. T. 
Didesch, managing director of the Millwork In- 
stitute of California, at Los Angeles, and there 
carried on millwork estimating and survey work. 
He next spent a year in the millwork quantity 
bureau of the Detroit lumber dealers. 

The first task of the officers is to draw up a 
code of ethics for the government of the mem- 
bers in their trade relations, with the status of 
the retailer and the wholesaler clearly defined. 


Then will come the development of the idea that 
the work to be carried on is essentially one of 
service, wherein the retailer constitutes an im- 
portant link. The adoption of approved cost- 
finding methods is also under consideration, 
along with the gathering of statistics of forest 
products and the inauguration of an advertising 
campaign. Other work will be the creation of a 
credit service bureau, the presentation of scien- 
tific methods of merchandising and the defini- 
tion of the guiding principles as to what mar. 
kets to buy in and what to sell in. 


Millwork Men Consider Uniform Proposal-Contract 


(Continued from Page 61) 
binding one and would permit of the listing of 
the exact items bid on. 

This brought on a lengthy discussion as to 
what constitutes millwork. This one thought 
took up considerable time and resulted in Mr. 
Harman giving his definition of millwork which 
he thought at a later date should be adopted by 
the association and placed on the back of all 
contract forms used. Some thought that a 
proper definition of millwork in connection with 
the proposal-contract, which had been pre- 
sented, would be an excellent idea, while others 
felt that a uniform contract was not necessary 
but that a uniform definition of the word mill- 
work would be excellent and would provide just 
the thing that was badly needed. 

Discussion was heard on both sides of this 
question until 1 o’clock when adjournment was 
taken until Thursday morning. A luncheon was 
served at noon and an automobile ride enjoyed 
during the afternoon. Some of the members 
preferred golf and were taken to the course at 
the Memphis Country Club. Tonight they will 
attend a performance at the local playhouse as 
guests of the Memphis members who comprise 
the entertainment committee. 


THURSDAY SESSION 


[Special telegram to AMERICAN LUMBERMAN] 

MempHIs, TENN., March 18.—‘‘ The abuse of 
terms and discounts has opened the door for 
many irregular practices in modern business 
today,’’ said R. R. Ellis, president of Hessig 
Ellis Drug Co., of this city, in the opening 
address of the second day’s session of the gen- 
eral meeting of the Southern Sash, Door & 
Millwork Manufacturers’ Association which is 
being held at the Hotel Peabody in this city. 
His subject was ‘‘Abuse of Terms and Dis- 
counts.’’ The second day’s session opened 
at 10 o’clock with nearly fifty in attendance. 

Mr. Ellis’ suggestion was that business today 
should be done on 30-day terms and if a pur- 
chaser desired to pay in less than thirty days 
that he should be allowed a discount at the 
rate of 6 percent. If the purchaser desired 
more than thirty days that he should be as- 
sessed a penalty for failure to pay, based on 
6 percent. This, he said, would do away with 
many of the abuses that have arisen in present 
day business. 


D. D. Thomas, general contractor of Mem- 
phis, made a short talk on ‘‘ Closer Relations.’’ 
He said that the millwork manufacturer and 
the contractor should work together in all things 
and specially so in the adjustment of all dif- 
ferences. Differences, he said, should be taken 
up through the various associations and ad- 
justed satisfactorily to both parties. He men- 


' tioned several points covering millwork fur- 


nished to contractors. He also spoke of the 
harm now being done by the Government, States 
and municipalities getting into the contracting 
business. He pointed out that the work was 
inferior and much more expensive, and urged 
the support of all millwork men to defeat sev- 
eral bills now pending in Congress to keep the 
Government out of this work. He urged that 
all Government work be done by contract, 
which has proved, he said, more economical. 
A most interesting and inspiring talk was 
delivered by C. O. Pfeil, Memphis architect. 
His subject was ‘‘Closer Relations,’’ but his 
true subject could rightly be listed as ‘‘The 
Artistic Beauty of Wood.’’ Mr. Pfeil paid a 
great tribute to wood as an interior trim and 
said that ‘‘the artistic beauty of wood as a 


building material for interior finish and for 
furniture for the home could not be surpassed 
by any substitutes.’? This remark hit a respon- 
sive cord with all the lumbermen present. He 
has been asked for copies of this address that 
it may be published and broadcast to the 
builders of the United States. 

‘<The use of wood for decorative purposes is 
an art,’’ said Mr. Pfeil, ‘‘and lends itself to 
greater possibilites than any other material.’’ 
He compared the tree to a human being in that 
it takes substance from the soil and the air the 
same as a human being. He said wood always 
had been the material used for decorative pur- 
poses in the home, and that it could not be 
surpassed. 

Tells of Cypress Advertising 


E. W. McKay, secretary of the Southern 
Cypress Manufacturers’ Association, spoke on 
advertising. He particularly mentioned the 
advertising campaign which is being conducted 
by his association and gave credit to the slogan 
‘*The Wood Eternal’’ for the prominent place 
which cypress holds in the building world to- 
day. 

J. M. Pritchard, secretary of the Hardwood 
Manufacturers’ Institute, made a short but in- 
teresting talk on ‘‘ Advertising and Trade Asso- 
ciation Work.’’ He explained the results which 
are being obtained from the advertising of both 
oak and gum by the bureaus of the institute and 
outlined the campaigns now in_ progress 
throughout the United States. He told 
something of the future plans of these two 
bureaus. He also mentioned the ‘‘ million dol- 
lar fund’’ which is now being raised for ad- 
vertising of woods of all kinds under the 
sponsorship of the National Lumber Manufac- 
turers’ Association. 

Mr. Pritchard urged that every member of 
the millwork association give full codperation 
to its secretary in every undertaking and said 
that he felt that trade association work was 
necessary and that the lumberman who failed to 
join his trade association was not doing his duty 
toward the industry as a whole. He urged 
prompt response to all requests. 

The value of advertising and also statistics 
was further pointed out in a short address by 
Emry Eade, of the Arkla Sash & Door Co., of 
Little Rock, Ark. ‘‘Efficieney’’ was the sub- 
ject of a short address by W. P. McBroom, of 
Chattanooga, Tenn., one of the directors of the 
association. 

Further discussion of the standard proposal- 
contract was led by E. M. Oettinger, of Greens- 
boro, N. C., but no action was taken. 

The American Sash & Door Co., of Mobile, 
Ala., was elected té membership. 


‘SBEEGLAEBEBAEAABAEGAZAG’E 


Southern Pine Mill Prices 


WasHINcTon, D. C., March 18.—Following 
are f. o. b. mill prices, March 8 to 14, of 4 
varying number of southern pine mills, being 
weighted averages of reported actual sales at 
latest available dates: 


Sap Flooring Common Boards, S25 
Edge grain— or S4 
1x3” B&better....$79.37 1x 8” No. 1...... - . 
1x4” B&better ... 48.92 1x12” No tae 50.00 
1x4” No. 2 com,. 22.25 4x19” No. 2...... 24.02 


1x6” No. 2 com.. 22.32 , $48 
1x8” No. 3 com.. 16.29 bongteaf Timbers, iv 
Dimension, 2x4”, 16’ 8” and under....$23-27 
DIO: BD Sncasacencee $27.26 12” 29,50 
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Expresses Appreciation of Friendly Messages 


SPOKANE, WasH., March 13.—The many 
friends throughout the lumber industry of 
James G. Wallace, of the Wallace-Ballord Lum- 
ber Co., Minneapolis, will be glad to know that 
he is satisfactorily recovering from a broken 
leg sustained on Feb. 17. Mr. Wallace is at St. 
Luke’s Hospital, and feels intensely grateful 
for the many messages and letters received 
from friends all over the country and from the 
personal attention he has received since he has 
been in the hospital. In order that they might 
know of this appreciation, Mr. Wallace has 
dictated the following statement for publica- 
tion in the AMERICAN LUMBERMAN: 


To my many friends in the lumber business— 
manufacturers, wholesalers, commission men, and 
retailers—who have been so kind in their expres- 
sions of sympathy and good wishes in view of my 
accident on Feb. 17, I would say that I find myself 
unable to make individual acknowledgment of 
these, due to the physical position in which I 
have been placed since that date. It occurred to 
me, however, last night when I was feeling par- 
ticularly the burden of obligation to you all, 
coupled with my inability to relieve myself of 
this obligation by individual acknowledgment, that 
I might through the courtesy of the trade journals 
be helped out of the hole that I was in. Further, 
in no other way would I be able to answer the 
questions contained in most of the letters re- 
ceived asking, “How did it happen?,” “How are 
you?,” “Can’t we do something for you?’ and “Be 
sure and let us know.”’ So here goes: 


On the morning of Wedrfesday, Feb. 17, while 
going over our Dalkena Lumber Co. logging op- 
erations for the last winter, some forty miles 
from the nearest railroad station, in company 
with Mr. Ballord, his son and some of our woods- 
men, the heel of my right foot struck a piece of 
concealed ice, thereby starting to upset my equi- 
librium. In trying to make good with my left foot 
it was caught by a lateral tree root, resulting in 
doubling my left leg under me as I sat down 
breaking both bones in the leg below the knee. 
I at first thought that the accident involved only 
a tearing of the ligaments of the foot, but an 
X-ray that evening developed the unfortunate fact 
that the above break had occurred. 


Now this is a pretty prosaic story—in fact, dis- 
gustingly drab. If it only could be offset by telling 
you that it had been broken in an endeavor to 
rescue some fair maiden in distress, or in an effort 
to protect some fellow man in danger of some sort, 
it might be worth while. However, simply to have 
to say that I fell on a perfectly good skidding 
road slightly down hill, and broke my leg, is lack- 
ing in all of the elements of interest. 

The accident occurred some forty miles from 
the nearest railroad station, and it was some job 
to negotiate the trip there. For this purpose I 
rode a horse for a mile and a half to the logging 
camp; later was taken from the camp to the log- 
ging road station on a sled; from there rode 
eight miles and a half in the cab of a Shay logging 
engine, which, if you know this type of engine, 
does not offer much “observation car space ;” and 
then rode thirty miles over a badly chuck-holed 
road through the woods to Priest River, Idaho. 


There was an X-ray available at Priest River, 
and it did not take long to tell the story. I had 
a temporary cast put on at once, and then took 
the train for Spokane, where, due to the lateness 
of the hour of arrival, I made no effort to get to 
the hospital, but spent the night at the Daven- 
port Hotel, going to St. Luke’s Hospital Thursday 
morning, Feb. 18, where I have been ever since. 


The best my good surgeon will say for me is 
that my leg will be in the cast for some four 
weeks. After that will come a wheel-chair, and 
later crutches. All of this gives one the feeling 
of being under an “indeterminate” sentence. 


Everything possible has been done, and is being 
done, for me, and my Spokane friends have cer- 
tainly put me under a debt of obligation which it 
will be hard to stagger from under when I am 
marked up as “OK” again. Added to these wonder- 
ful bracers is the way in which my home town, 
and other friends of the lumber fraternity, have 
backed up the situation by way of telegrams and 
letters. The Twin Cities Hoo-Hoo Club, and the 
Spokane Hoo-Hoo Club by their contributions of 
wires and flowers, have more than ever convinced 
me that my early start in Hoo-Hoo membership, 
as No. 785, was certainly one of the best moves 
I ever made. 

St. Luke’s Hospital staff could not have been 
More intelligently helpful in every way. Since my 
arrival here, my room has been a flower garden, 
my callers must have averaged six to eight a day 


at least, and believe me these callers were a won- 
derful first aid, as they kept my mind off the inevit- 
able pains and aches which accompany an accident 
of this kind when one is in the “repair shop.’ 
Most of us in our school days were told that 
there was a “law of compensation.” My belief 
in this has always been quite firm in view of the 
evidences that I have seen as I went along through 
the years. It remains, however, for the situation 
I have been in since Feb. 17 to overwhelmingly 
re-convince me, not only as to there being a “law 
of compensation,” but that it works. This to the 
extent that I would almost, but of course not 
quite, agree that it was worth while breaking one’s 
left hind leg in order to be the beneficiary of all 
that has come to me since Feb. 17. 

Among all the contributing bracers I have re- 
ceived, none has been more effective than the re- 
ceiving of letters from friends, and especially 
friends of my chosen business. As I am un- 
doubtedly to be at the hospital until about the 
first of April, I will be very glad to receive letters 
from my friends, if they are willing to write them 
without promise of reward in the way of prompt 
answering. 

In consequence of this accident I have felt the 
great appropriateness of the cattle ranger’s expres- 
sion, “thrown and hog-tied,” for the reason that 
I am fairly flat on my back most of the time with 
my left leg in a cast which for the purpose of 
thoroughly immobilizing one could not be better, 
but, as Pat said, “Shure, and that was the in- 
tinshun.” 

In spite of all that has been done for me in 
every way, physically and mentally, I can assure 
all my friends that I am ready to “trot out on 
the range’’ again as soon as they “cut the ropes.” 


Appointed Assistant State Forester 


INDIANAPOLIS, IND., March 15.—Richard Lie- 
ber, director of conservation in Indiana, has 
announced the appointment of Ralph F. Wilcox, 
of Ithaca, N. Y., to be assistant State forester. 
Charles M. Genaux, of Cleveland, was appointed 
tentatively some time ago, but notified the de- 
partment that he could not accept the position 
because he had been offered a much better sala- 
ried position with the State government of 
Washington. 

Mr. Wilcox is an ex-service man and a grad- 
uate of the Pennsylvania school of forestry, en- 
tering that. university under competitive schol- 
arship and graduating as valedictorian of his 
class. He served as assistant district forester in 
Pennsylvania for a time and comes to Indian- 
apolis direct from Cornell University, where he 
has been working for his master’s degree. 


It is the commission’s plan for Mr. Wilcox to 
take active charge of field forestry work in 
Indiana, to encourage land owners to plant their 
waste acres in trees. 


Log Rolling Contest a Feature 


One of the big features of the Out-Door 
Life Exposition to be held at the Coliseum, 
Chicago, May 10 to 16, will be a log rolling 
contest in which all oldtimers at that nearly 
lost art are invited to participate. It is 
planned to hold contests twice daily—in the 
afternoon and evening—and substantial prizes 
will be awarded the winners. This is only 
one of the stunts to be put on under the 
auspices of the North Woods Sports’ Asso- 
ciation, of which Angus McDonald, of Three 
Lakes, Wis., is chairman, to call attention to 
fact that Wisconsin is the nation’s greatest 
playground, being within a night’s ride for 
50,000,000 people. The Out-Door exposition 
is intended to stimulate interest in all out- 
door sports as a year-round proposition and 
because of the numerous exhibits to be dis- 
played from all sections of the northern woods, 
a great number of visitors are expected. 

SINCE THE FIRST town forest of 109 acres was 
established in Fitchburg, Mass., in 1914, this 
forest movement has continually grown until 
now there are at least 250 town forests with 
an area of more than 500,000 acres throughout 
the United States. 





Woods 








Dry Northern 
Hardwoods 


UNSELECTED BIRCH 


2 cars 4/4” Ist & 2nds 

8 cars 4/4” No. | Com. & Sel. 
3 cars 4/4” No, 2 Common 

3 cars 5/4” No. | Com. & Sel. 
2 cars 5/4” No. 2 Common 


BASSWOOD 


4 cars 4/4” Ist & 2nds 

6 cars 4/4” No. {| Com. & Sel. 
2 cars 5/4” Ist & 2nds 

4 cars 5/4” No. | Com. & Btr. 
2 cars 5/4” No. | Com. & Sel. 
2 cars 5/4” No. 2 Common 





Jean LaRue says: 
**She’s dam’ good 
mans to deal wid!’ 


SOFT MAPLE 
2 cars 4/4” No. 2 Com. & Btr, 


The Adams-Thom 
was.” Lumber Co. 








Hemlock—Complete Stock 


4/4 Birch No. 1 C.&B... 350,000’ 4/4 Basswood No. 2 Com....8,000’ 

4/4 Birch No.2 Com -..175,000 4/4 Soft Elm No.2 €.& B. 100.000 

4/4 Maple Sel.& FAS.___ 15,000’ 8/4 Soft Elm No.2 €.&B ..30.000" 

4/4 Maple No. 3 Com......150,000’ 8/4 No 2Com Hard Maple.15,000" 

4/4 Basswood No. 1 C. &B.30,000’ = 13/16x2'4” Fac Ma.Floor .40,000° 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 


FIFIELD, WISCONSIN 


JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock,Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 
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Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 





























17 1 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 








END DRIED 
WHITE MAPLE 


A. L. Caflisch & Sons’ Lumber Co. 


UNION CITY, PA. 
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CJ PITTSBURGA Co 

















West Penn Lumber Co. 


Wholesale Lumber 





WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 





PITTSBURGH, PA. 




















White Pine MINNESOTA 
WESTMONT 


O LONG and SHORT LEAF 
ALS Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 














| B. W. Cross Lumber Co. 
301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 
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A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 


COME ON HOME 


: By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AND TRAIL” “THE WOODS? 
“IN FOREST: LAND,” ETC. . 
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Douglas Malloch is known all over America 
awherever people gather to hear clean stories, 
enjoy happy evenungs, and read aloud or listew 
to verse such as bus, filled with homely sente 
ements and a happy spint. “The poct who 
aakes Irving a joy,” they say of bim. 
This new collection contains favorites that 
Mr. Malloch has read or recited throughout 
the country. All sides of life and humor are 
eepresented, but perhaps the commonest note is 
the one struck in the lines, “Hu Hentage,” 
where a father says to his boy: "I know you'll 

s get along,” and adds 
tite “I know, somehow or other, 

a” Because you always had 
A whole lot of your mother, 

And a little of your dad™ 
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A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poer” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 





















Illinois Club Holds Meeting 


Paxton, Inu., March 15.—The Central Lum- 
bermen’s Club held a meeting here last Friday 
at the Middlecoff Hotel with dinner at 6:30 fol- 
lowed by a smoker and roundtable discussion. 
Approximately three-fourths of the member- 
ship was present and the discussion was spirited 
and helpful. The annual election and the time 
and place for the annual picnic were mentioned 
but definite action was deferred until a later 
meeting. Scott Johnston, of Rankin, is presi- 
dent and presided at the meeting. Ben An- 
drews, of Paxton, is secretary. 


Publicity Director Addresses Nylta 


New York, March 15.—Jason Westerfield, di- 
rector of publicity of the New York Stock Ex- 
change, was the chief speaker at a well attended 
meeting of the Nylta Club, held at the club head- 
quarters in Grand Central Terminal last Friday 
night. Mr. Westerfield spoke humorously much 
of the time, but gave the Nyltans a liberal 
fund of general information. 

The entertainment committee of the club has 
arranged for a vaudeville party and dinner to 
be held at the Aldine Club on April 14. This is 
the first big Nylta frolic since the Christmas 
party and is expected to attract a big turnout. 


Club Hears Talk on Reducing Costs 


TOLEDO, OnI0, March 16.—The first monthly 
meeting of the Toledo Lumbermen’s Club under 
the leadership of the new officers, with President 
Robert H. Campbell presiding, was held Satur- 
day evening, with sixty-one members attending. 
A 4-reel moving picture of the Long-Bell Lum- 
ber Co. operations at Longview, Wash., was 
shown. 

The feature of the meeting was a speech by 
Alfred Clark, of Edward Clark & Sons (Ltd.), 
Toronto, Ont., who spoke of coéperation among 
the various branches of the lumber industry 
with the view of conserving the standing timber 
and reducing the cost in the manufacture and 
distribution of lumber. The cost of distribut- 
ing lumber today is three or four times as much 
as it was before the war, according to Mr. Clark. 
Some of this extra cost is due to the lack of 
consideration of the salesman’s time on the 
part of the lumber buyer. At the rate of $20 
or $25 a day expenses plus salary the cost of 
booking an order mounts up when the buyer 
unnecessarily delays the salesman. More care- 
ful consideration as to ultimate use when speci- 
fying lengths with a view of consuming as many 
short lengths as possible would also tend to re- 
duce the cost of manufacture and eliminate 
much serious waste of timber resources. 

When comparing costs today with those be- 
fore the war it must be remembered, Mr. Clark 
explained, that it has been twelve years since 
the beginning of the war and that the front 
line of timber is twelve years further back with 
a consequent increase in the difficulty and cost 
of bringing logs to the mills. Mr. Clark was 
brought before the club through the efforts of 
H. L. Bravo, of the Berry-Bravo Lumber Co., 
distributer in this territory for the Clark com- 
pany’s products. 


Boomed for Hardwood Presidency 


SoutH BEND, IND., March 16.—Many friends 
of John I. Shafer in the hardwood lumber 
industry have prevailed upon him to become a 
candidate for the presidency of the National 
Hardwood Lumbermen’s Association, the annual 
convention of which will be held Sept. 23 and 24 
in the Palmer house, Chicago. The announce- 
ment of his candidacy was enthusiastically re- 
ceived and unanimously endorsed by the South 
Bend Hardwood Club at its luncheon held Mon- 
day. A committee was appointed by the club, 
with F. M. Hollister, of the Hollister-French 
Lumber Co., as chairman, to have charge of the 





work 
Shafer. 

Mr. Shafer is now a vice president of the 
National association and a member of the ex- 
ecutive committee and a director of the In- 
diana Hardwood Lumbermen’s Association, 
He has been connected with the hardwood lum- 
ber business for twenty-six years, twenty-three 
of which have been spent in South Bend. He 
became interested in the hardwood lumber busi- 
ness in 1899, when the National association 
was but two years old, and most of the time 
since then he has been a member of the asso- 
ciation, taking a keen interest in the welfare 
of the hardwood lumber industry at large and in 
the activities of the association. He is presi- 
dent of the John I. Shafer Hardwood Co. and 
of Shafer, McLaughlin & Hillier (Inc.), with a 
plant in Portland, Ore., a member of the Rotary 
Club and a director of one of the city’s largest 
banks. 


of furthering the candidacy of Mr, 


Talks on Invoice Movement 


SHREVEPORT, LA., March 15.—At last week’s 
meeting of the Shreveport Lumbermen’s Club, 
W. A. Anderson, president of the Shreveport 
Lumber Co., addressed the gathering on the 
subject of the uniform invoice movement. He 
explained that it is a movement to eliminate a 
large amount of office work through the use 
of a uniform style of invoice. It was recom- 
mended several years ago by the National Asso- 
ciation of Purchasing Agents. The Ford Motor 
Co. in 1924 evolved a uniform system of its 
own and requested a number of its suppliers to 
use it, and although shipments have increased 
20 percent, the number of invoices has been cut 
down. The uniform invoice, according to Mr. 
Anderson, effects a saving in the mail handled, 
office files congestion and the amount of typing, 
and is in line with the conservation movement 
being undertaken by the Government. 
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Houston Club Elects 


Houston, TEx., March 16.—J. H. (Jack) 
Cooke, vice president and general manager of 
Lynch Davidson & Co., tonight was elected 
president of the Lumbermen’s Club of Houston, 
succeeding Henry Sauer, of the Spencer-Sauer 
Lumber Co. C. J. Robertson, of the Robert- 
son-MacDonald Lumber Co., was chosen vice 
president. H. C. Meyer was reélected secretary. 
The usual vaudeville program and celebration 
accompanied the annual election of officers. 
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Forestry Club Organized 


DuLutH, Mrnn., March 15.—Organization of 
a forestry club was perfected at a meeting here 
tonight of representatives of civic and com- 
munity clubs interested in reforestation. F. 
Rodney Paine, superintendent of the Duluth 
parks system, was elected president; C. 8. Lind, 
district fire ranger, vice president, and William 
Matter, secretary-treasurer. 

The gathering was addressed by Dr. Henry 
Schmitz, director of the University of Minnesota 
forestry school, and Gov. Theodore Christian- 
son. Dr. Schmitz touched upon methods that 
should be pursued in the promotion of refor- 
estation, and upon the arrangements made by 
the State to supply trees from nurseries that 
have been established. 

Gov. Christianson promised coéperation on the 
part of the State in every way possible toward 
the promotion of reforestation. He also laid 
emphasis upon the efforts being made by the 
State to prevent recurrences of devastating fires 
that had resulted in the destruction of timber 
to the value of millions of dollars over Minne- 
sota during the last few years. An efficient 
forest patrol system has been organized, and he 
noted that numbers of fires had been caught in 
the incipient stage during the last two years and 
stamped out with minimum losses. 
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Honest Sills 


You wouldn’t lay a rotten sill 

In house or granary or mill. 

Yes, when the timber you are felling, 
You wouldn’t try to build a dwelling 
Upon a sawlog’s poorer part, 

Already rotten at the heart. 

You never would begin by laying 

A sill that had begun decaying. 

No, you would say this house must rest 
Upon foundations of the best. 


And yet I know of men beginning 

A house upon a sill of sinning, 

Who try to build a structure strong 
Upon a plan already wrong, 

Who think the things that are forbidden, 
As long as they are safely hidden, 

Will serve as well as honest wood, 

Will last as long and prove as good, 

By God unnoticed, men forgotten, 
Although they built on something rotten. 


And then some day the structure falls, 
Though fine the roof and fair the walls, 
Some business fades, some reputation 
They built upon a poor foundation 
Collapses in the wintry gale— 

So some men build, so some men fail. 
And so I say to you, whatever 

You build, however high or clever, 

The thing must stand, for so God wills, 
On solid ground and honest sills. 


We See b’ the Papers 


We sometimes wonder if galoshes are made 
of rubber, or to. 

Buying things for ten dollars down is what 
keeps people hard up. 

Among other things we have bought on the 
instalment plan, let us not forget the war. 


Paying for it at the rate of a million dollars 
a day, it will take only fifty-five years. 

What we seem to need now is another league 
to keep peace in the League of Nations. 

Well, everybody is reading up on the court 
and the league—the tennis and the National. 

If Jack Dempsey really wants to fight in 
Chicago, as he says, there are plenty of things 
for him to tackle. 

Kighty percent of the world’s rubber goes 
into tires, and about the same amount of a 
man’s ready money. 

Modification of the Volstead law is likely to 
be the big issue in the next campaign; and the 
worst of it is, no matter which side wins, there 
won’t be anything to celebrate with. 

Lead has come down 
a fifth of a cent. You 
would think it would 
come down harder 
than that. 


The season is rapid- 
ly approaching when 
the question down 
the river will be, 
‘‘Have you a little 
ferry in your home?’’ 

A Portland man has 
invented an automo- 
bile that runs on air. 
Well, that’s what they 
are bought on. 


The king of Sweden 
is an expert tennis 
player. One good 
thing about a tennis 
court is that.you can’t 
fall off from it. 


There is one part of 
the family tree that 
never amounts’ to 
much, and that is the 
sap. Is your own fireside. 


At your own fireside. 


Germany is likely to get Angola, but the 
Allies seem to still have her Angora. 

When all other means fail in the movie world, 
some newspaper will always fall for a rumor 
that somebody is going to marry somebody. 

A Chicago concern is giving a 36-piece din- 
ner set with every used car it sells. But what 
does anyone with a car want with a dinner 
set? 

We don’t know what President Coolidge’s 
favorite flower is, but we are willing to bet 
that it is the chrysanthemum, with the accent 
on the last syllable. 


If all the trucks in the United States were 
used, says an agricultural writer, all the hogs 
in the country could be hauled to market in 
one day. And sometimes when we meet a 
truck on the road we imagine that that must 
be the day. 

Between Trains 

Burra.o, N. Y.—We put up at the beautiful 
Buffalo Athletic Club, which leads to some 
ruminations on athletic clubs in general. Ath- 
letie clubs, be it known, are fathered and 
financed by persons who pronounce it as it is, not 
‘“athaletic,’’ and who need them worse than 
those who use the extra ‘‘a.’’ It would be a 
great thing for this country if all the persons 
who belong to athletic clubs were. 

You may remember that one of the Rogers 
brothers was all run down, and the other advised 
him to get a Whitely exerciser, and he did put 
one on the wall of his room, but reported at the 
end of a couple of weeks that it hadn’t done him 
and good, and his brother said, ‘‘ Maybe you 
don’t use it enough,’’ and the other replied, 
‘*Oh, do you have to use it?’’ 

Athletic clubs are a fine thing, but you have 
to use them. That might apply to churches, too. 
Which reminds us that it was the men’s club of 
the Lafayette Avenue Presbyterian Church that 
brought us here, not the Athletic Club, and of 
an unusual item regarding that fine old church 
that shows the tendency of the times: 

A majority of its members live more than 
three miles from the church, thanks to the con- 
gestion ofthe city, the growth of the suburbs, 
and the convenience of the automobile. Even 
the churches have problems connected with our 
new civilization, if we may eall it such. The 
chureh plant must stay where it is, while the 
members move on. We may yet have an article 
in the Outlook, ‘‘Why Congregations Leave 
Home.’’ 

We were glad to see C. R. Kelleran, not only 
to see him, but to see a lumberman in church. 
And, none the less, R. E. Fairchild also. 


Your Own Fireside 


Men have sung about the mountains, men have sung about the sea, 
And their songs are very pleasant, very pretty, I agree, 

But I want to sing another, sing a ditty rather plain, 

And it isn’t where you wander, but it’s when you’re home again! 
For I want to tell you, brother, and I want to tell you all, 

You may see a mighty mansion but a cottage you recall, 

You may see a thousand places, far across the rolling tide, 

But you’ll never find another 

Like your own fireside! 


You may gaze upon the splendors of another fellow’s tow’r, 

You may wander through the parlors of another for an hour, 

Sut the day will bring the twilight, and the twilight bring the dew, 
And you’ll think about the old place and forget about the new. 
Yes, your heart will start to hunger, and you won’t be satisfied 
Till you’re sitting in an armchair 


Oh, I wish you fame and fortune, and I wish you all the gold 

That your mind could ever measure, that your hands could ever hold, 
But I wish you something better, though it may not seem a lot, 
Just a place that you are welcome, you can come to, rich or not. 
For whatever you may gather and wherever you may roam, 

Make sure that there is somewhere, there is some place that is home. 
You may seek the world for pleasure, and the world is big and wide, 
But the only place you’ll find it 




















MIXED CARS 


5 Kinds Flooring 
5 Kinds Trim 
Poplar Siding 


Your customers will welcome 
the service you can give them 
by buying our wide variety of 
hardwood flooring, interior 
trim and Poplar Siding in mixed 
cars. This service will enable 
you to furnish the stock to give 
them distinctive and unusually 
attractive homes. 


You can make this service a 
big sales feature with very lit- 
tle additional investment be- 
cause of our ability to ship in 
mixed cars. Our stock in all 
produced from famous West 
Virginia timber—the cream of 
the stumpage in the Appala- 
chian district. 


Why not make up a mixed car order? 


THE MEADOow RiIveER LuMBER Co. 
RAINELLE, W. VA. 


MEADOW 
RIVER 
OAK 
—FLOORING 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Siding, 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 




















68 AMERICAN LUMBERMAN 


Marox 20, 1926 




















THE SEIDEL HERE is another of 











LUMBER LIST the big mills with 
Tm which our 
Cypress Wholesale 
pons Department 


















Washington ° 
Red Cedar hasarrangements forship- 
Red Geaee ping direct to our custom- 
—— Pine ers. This mill is pre- 
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Seger Pine pared to supply you 
Redwood promptly with 
Oak Flooring 4 
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direct from Mill Service 


eidel 
LUMBER CO, 
St.Louis,Mo. 








Your Sales 
Keep Growing 


That’s the big advantage in 
stocking “Larite” flooring. 
Satisfied buyers tell their 
friends about “Larite’”’ and 
knowledge of the splendid sat- 
isfaction it renders spreads 
wider and wider. The result 
is increased sales and profits 
to dealers who handle it. Try 
some in your next car of 


Southern Pine 
Yard and Shed Stock 


Write for Quotations. 


Carter- Kelley 
“texas” Lumber Co. 


TEXAS 
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To Sell Chippewa Indian Pine Timber 

The Department of the Interior announces it 
is offering for sale by competitive bidding mer- 
chantable pine timber on ceded lands of the 
Chippewa Indians in Minnesota. Bids will be 
opened at the local district land office at Cass 
Lake, Minn., at 10 a. m., on June 11. There 
are approximately 120 tracts of land, mostly 
40 acres in size. The area totals 4,589 acres. 

According to the terms of sale, no bids will 
be received for less than $4 a thousand board 
feet for Norway pine and $5 for white pine. 
Bids may be offered for the timber on any sepa- 
rate section of the land and also on groups of 
ten contiguous sections. Each bid must be ac- 
companied by cash or a certified check for 20 
percent of the amount bid. 


Cooperation in Trade Practice 


The Federal Trade Commission calls atten- 
tion to the fact that on Jan. 7, 1926, it made 
public its approval of the rules respecting the 
description and marking of furniture adopted 
at the trade practice submittal held with the 
retail furniture trade of New York City. These 
rules provide that furniture shall be designated 
by the names of the principal woods used in 
the exposed surfaces when the piece is placed 
for use. In addition, the commission says, the 
rules have been interpreted so that there can be 
no misunderstanding in their application. When 
the commission approved the rules it was an- 
nounced that all furniture manufacturers, deal- 
ers and associations would be asked to subscribe 
to them. Letters were sent to 1,650 manufac- 
turers on Feb. 1. On March 1 more than 700 
of these concerns had returned signed state- 
ments indicating their intention to follow the 
rules in marking their products. Only a few 
have indicated that they can not subscribe to 
the rules, and as to these inquiries will be made 
as to the exact manner in which they are mark- 
ing their furniture. 

‘¢ All in all,’’ says the commission’s announce- 
ment, ‘‘the results are very encouraging and 
when replies have been received from the re- 
maining manufacturers it is believed that the 
commission will have the cooperation of prac- 
tically the entire industry.’’ 


Favor Public Work by Contract 


The Associated General Contractors of Amer- 
ica is making a strong drive for favorable ac- 
tion by Congress on bills pending in both the 
Senate and House designed to get the corps of 
engineers of the Army out of commercial activ- 
ities and have river and harbor improvement 
and other purely civilian work done under con- 
tract by the highest responsible bidder. Ap- 
pearing before the House judiciary committee, 
Gen. R. C. Marshall, jr., general manager of the 
Associated Contractors, objected to the policy 
of the Army engineers in handling public im- 
provements by the day labor system, which he 
declared has long since been discarded by Amer- 
ican business men as uneconomic and ineffi- 
cient. He told of the great advance made in 
the last twenty years, declaring that ‘‘the meth- 
ods of our fathers are not the methods of to- 
day,’’ and that ‘‘ business is incomparably more 
honest.’’ Gen Marshall challenged the Army 
engineers to produce any proof of the pooling 
of bids and collusion by contractors during the 
last twenty-five years. He told how industry 
now polices itself, and added that any member 
of the Associated General Contractors found 
guilty of questionable practices would be sum- 
marily dealt with. 

Others have appeared before the House com- 
mittee in support of the bill which would take 
the bulk of this work out of the hands of the 
Army engineers and have made similar state- 
ments. 

Brig. Gen. Harry Taylor, chief of engineers, 
appeared before the committee this week and 
entered vigorous denial of many of the arraign- 















ing statements leveled at his corps. He de- 
fended the practice of the Army engineers in 
general and specifically. 

Among other things the pending bill pro- 
poses that government agencies shall prepare 
complete plans and specifications on any con- 
struction project estimated to cost more than 
$5,000, together with a detailed estimate of the 
entire cost; that before any public funds are 
expended on such a project competitive bids 
shall be invited and that, if such bids be rea- 
sonable, the contract shall be awarded to the 
lowest bidder capable of doing the work. It 
also requires that all expenditures made under 
the day labor system, whether they come from 
appropriations made directly for the specific 
job or from other sources, shall be made avail- 
able for public inspection, and that not more 
than 10 percent of any appropriation shall be 
expended on construction projects performed by 
public forces. The bill applies to all Federal 
agencies doing construction work. 

A special committee of the Chamber of Com- 
merce of the United States has prepared a re- 
port voicing strong objection to the ‘‘ growing 
practice of constructing public work by day 
labor rather than by the contract system.’’ It 
is estimated that about $300,000,000 is expended 
annually throughout the country for public work 
by day labor. 


Revised Estimate of Population 


The Department of Commerce announces a re- 
vised estimate of the population of the United 
States made by the census bureau and based 
upon available data regarding births, deaths, 
immigration and emigration since 1920. This 
gives a total estimated population of 117,710,- 
620 as of July 1, 1926, compared with 115,378,- 
094 on July 1, last year, and 105,710,620 on 
Jan. 1, 1920. 


Adjustment of Trade Disputes 


The setting up of machinery for the elimina- 
tion of trade abuses and uneconomic trade prac- 
tices, ‘‘marking a further step toward the 
eventual self-government of business,’’ is an- 
nounced by the Chamber of Commerce of the 
United States. The board of directors of the 
national chamber has authorized the appoint- 
ment of a permanent committee on trade rela- 
tions to serve as the focussing point for all 
activities in this direction. The new commit- 
tee will comprise representatives of wholesaling, 
retailing and manufacturing industries and the 
consuming public. It will serve in the first in- 
stance as a clearing house for information re- 
lating to the adjustment of trade disputes and 
the suppression of trade practices detrimental 
not only to the merchant and the manufacturer 
but to the consuming public. 


Progress in Highway Construction 


Highway construction and maintenance in the 
United States this year will equal and possibly 
exceed the progress made in any other year, 
according to estimates from the various States 
compiled by the bureau of public roads, De- 
partment of Agriculture. A total of $1,030,- 
286,948 is available for the construction and 
maintenance of all rural roads. 

Fifty-eight percent, or $598,590,948 is to be 
available to the State highway departments, of 
which $461,515,400 is for construction and 
$137,075,548 for maintenance. These funds will 
provide for the construction of 6,751 miles of 
asphalt, concrete and brick paving, 14,320 miles 
of sand-clay, gravel and macadam and 8,145 
miles of improved earth road. The States also 
plan to maintain 234,582 miles of road. 

The total expenditure by counties and local 
units for both maintenance and construction 18 
estimated at $431,696,000, which is less than 
the similar estimate made one year ago by about 
$31,000,000. This reduction is more than offset 
by the increase of upward of $58,000,000 i 
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funds estimated as available to the State high- 
way departments. 

Federal-aid funds available to the States 
aggregate $118,768,488.42, which is part of the 
$598,590,948 available to State highway depart- 
ments. 


(SEBEL aEBaat 


Federal Reclamation Projects 


The bureau of reclamation is being asked to 
construct new Federal reclamation projects, in- 
eluding divisions of old projects, at a total esti- 
mated cost of $106,289,060, despite the fact that 
available receipts to the reclamation fund de- 
clined $2,952,657.04 last year. The average an- 
nual income of the reclamation fund for the last 
five years has been approximately $8,500,000. 
The new projects and divisions of old projects 
now petitioned for number twenty-five located 
in ten western States. Oregon heads the list 
with six proposed projects the estimated cost 
of which is $26,800,000. Wyoming is second 
with two projects at an estimated cost of $16,- 
060,000. Washington is third with two new 
projects and an old project, with an estimated 
total cost of $13,800,000. 


Tests of Wood for Walkway Surfaces 


The bureau of standards has completed tests 
of wood and other materials used for walkway 
surfaces and a final report embodying its find- 
ings is in course of preparation. The under- 
standing is that the tests disclosed no great 
difference in the safety characteristics of lum- 
ber species tested, so that all wood will probably 
be grouped in a single class in comparison with 
other materials. These tests have been in 
progress for a long time. 


Acknowledges Assistance 


That the suggestion contained in a recent 
issue of the AMERICAN LUMBERMAN that busi- 
ness concerns who are opposed to the proposed 
legislation to discontinue the supplying of 
corner card, stamped envelopes by the Post 
Office Department had an immediate effect, 
may be noted from the large number of com- 
munications on that subject received by Con- 
gressman Elliott W. Sproul, chairman of the 
subcommittee which had the Kendall bill under 
consideration. So many letters have been re- 
ceived by Congressman Sproul on this subject 
that he has been compelled to send out a form 
letter of acknowledgment. In this letter he 
says: 

I regret to have to begin this letter with an 
apology, first for delay in answering your com- 
munication, and second, that I must do so by a 
circular letter. My excuse for both is that when 
the country learned that I am the chairman of 
the sub-committee which had under consideration 
the so called Kendall bill (H. R. 4478) and other 
bills, whose purpose is to discontinue the service 
supplied by the Post Office Department of the 
“corner card” stamped envelope I was literally 
overwhelmed with protests, verbal, written and 
telegraphed, against the enactment of these meas- 
ures. 

I can now inform you that the sub-committee 
instructed me to report these bills back to the 
committee on post office and post roads with the 
recommendation ‘‘that they lay on the table,’ and 
the committee acting on that report, by an almost 
unanimous vote, concurred in the recommenda- 
tions of the sub-committee. 

I assure you that I am always glad to know the 
avishes of the people I represent on matters of 
legislation, as it is of material assistance in ar- 
riving at a correct decision. 











Valuation Docket Decision 


WASHINGTON, D. C., March 15.—The final value 
for rate-making purposes of the De Queen & East- 
ern Railroad Co., owned and used for common-car- 
rier purposes, as of June 13, 1918, was $532,120, 
according to a decision’ by Division 1 of the Inter- 
state Commerce Commission in Valuation Docket 
No. 416. The railroad extends from De Queen to 
Dierks, Ark., 27.026 miles. It also owns 6.404 
miles of yard and side tracks. During 1918 the 
road handled 43,000 tons of freight, of which 
24,707 tons represented forest products most of 
which were received from the Dierks Lumber Co., 
which is controlled by Hans Dierks and other mem- 
bers of the Dierks family, which also control the 
railroad. 


Denies Petition for Reargument 


WASHINGTON, D. C., March 15.—The Interstate 
Commerce Commission has denied the petitions of 
William Cameron & Co. (Inc.) and the Lumber- 
men’s Association of Texas for reargument in 
Docket No. 13,211—West Coast Lumbermen’s As- 
sociation et al. vs. Abilene & Southern Railway 
Co. et al.—involving destination groups in the 
Southwest prescribed by the commission. 


West Coast Rates to Eastern Points 


WASHINGTON, D. C., March 16.—Division 3 of 
the Interstate Commerce Commission in a decision 
in Invesitgation and Suspension Docket No. 2,546 
finds that the proposed rates on lumber in carloads 
from western producing points to Ripley and Man- 
chester, Ohio, have not been justified and orders 
the suspended schedules canceled. 

By schedules filed to become effective Nov. 16, 
last, respondents proposed transcontinental rates 
on lumber from western producing points to Man- 
chester and Ripley, Ohio, 5 cents higher than the 
group bases applicable to Trinity and South Ripley, 
Ky. Upon protest of the California Redwood 
Association and other California producers and 
shippers of lumber the operation of the schedules 
was suspended until April 15. The territory of 
origin embraces groups in Califorhia, Nevada, 
Oregon, Washington and other western States. If 
the suspended schedules were made effective there 
would be an increase of 5 cents in the rate from 
California and grouped points and a reduction in 
the present rate from north Pacific coast group 
Points of 1.5 cents. 

The carriers are ordered to establish on or be- 
fore May 29, rates to Manchester and Ripley which 
shall not exceed rates based on rate basis 12, as 











shown in Agent Countiss tariff I. C. C. No. 1,136 


and supplements thereto. The applicable rate to 
Manchester and Ripley, Ohio, and to Trinity and 
South Ripley, Ky., from south coast points is the 
rate basis 12 rate of 88.5 cents. 


Increase in Freight Loading 


WASHINGTON, D. C., March 17.—Loading of 
revenue freight for the week ended March 6 totaled 
964,681 cars, according to reports filed today by 
the carriers. This was an increase of 52,023 cars 
over the preceding week when freight shipments 
were reduced somewhat, due to the observance of 
Washington’s birthday. Compared with the corre- 
sponding week last year, the total for the week of 
March 6 was an increase of 32,637 cars and an 
increase of 35,300 cars over the corresponding week 
in 1924. Except for coke and ore, increases over 
the preceding week were reported in the loading of 
all commodities. 

Loading of grain and grain products amounted 
to 40,254 cars, an increase of 438 cars over the 
week before, but 3,966 cars under the same week 
in 1925. It was also a decrease of 6,034 cars 
below the same week in 1924. In the western dis- 
tricts alone, grain and grain products loading 
totaled 24,176 cars, a decrease of 5,202 cars under 
the corresponding week last year. 

Coal loading totaled 182,443 cars, an increase of 
2,009 cars over the week before and 17,840 cars 
above the same week in 1925. Compared with the 
same week in 1924, it also was an increase of 
12,651 cars. 

Forest products loading totaled 75,727 cars, 
1,987 cars above the week before, but 5,904 cars 
below the same week in 1925. It also was a de- 
erease of 7,861 cars below the same week in 1924. 
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Railway Equipment and Supplies 


In the latest issue of Railway Age inquiries 
and orders for railway cars are reported as 
follows: 


INQUIRIES—Pere Marquette, 10 air dump cars; 
Missouri Pacific, 600 freight cars; Central of New 
Jersey, 1,000 box cars, 50 tons’ capacity. 

Orpers—Northern Pacific, 220 underframes with 
Siems-Stembel Co.; Oliver Iron Mining Co., 40 
air dump cars, 30 cubic yard mag with Magor 
Car Corp.; Litchfield & Madison, 2 6 ho per car 
bodies with Ryan Car Co.; Southern Pacific, 1,100 
box cars with Pullman Car & Manufacturing Cor- 
poration, and 500 gondola cars with Pressed Steel 
Car Co.; Southern Railway, 1,100 box cars with Mt. 
Vernon Car Manufacturing Co., 1,100 hopper cars 
with Tennessee Coal, Iron & Railroad Co., and 
250 ballast cars with General American Car Co. 











Few concerns can look back 
on as long, satisfactory service 
to lumber buyers as our or- 


ganization. And today we're 
better equipped than ever to 
render service. Let us tell you 
about the values we're featur- 
ing in 

YELLOW PINE 


Timbers, Long Joists, Yard 
and Shed Stock; also 


CYPRESS LUMBER 


Straight or mixed cars. 


BOECKELER 


LUMBER COMPANY 
St. Louis, Mo. 























Resawed Fables 


is a collection of the funniest 
prosewritings of ‘the lumber- 
man poet.”” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills: — 
THE HEBARD CYPRESS COMPANY, 


Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 


Gilmania Mill, Gilmania, S.C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 


In territory east of Pittsburgh. 








Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
*“Ask the Wholesaler ’’ 


The Alger-Sullivan Lumber Co. 


CENTURY. FLORIDA 

















Cummer Gypress Co. \ 





Mills: Jacksonville and Sumner, Fla. 


. LUMBER 
Gypress Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City i 


TORE: 


Logging Ralph Cc Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
pee economically? “Logging” will 
tell you how. An invaluable reference book 
for lo - 4 superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 


American Lumberman 














431 So. Dearborn St. 
Chicago. Ill. 











WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama Pace GRAND PRIZE 
cemeene ira SE ae Ree nen ence 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes& Tools 








Recent Hoo-Hoo Happenings 


Forestry Topic at Hoo-Hoo Meeting 

St. Louis, Mo., March 15.—‘‘ Forestry,’’ as 
defined by Royal 8. Kellogg, secretary of the 
News Print Service Bureau, in an address at a 
meeting of the Hoo-Hoo club last Friday even- 
ing, ‘‘is the application of definite scientific 
principles to the growing and using of timber 
crops.’’ Mr. Kellogg declared that forestry 
was more than mere tree planting. Forestry ex- 
periment stations must be maintained so that 
the principles of forestry might be learned and 
applied. Protection from fires was also a part 
of forestry, and there was the better utilization 
of the trees. Reform in taxation by the States 
is one of the things necessary for proper fores- 
tation, Mr. Kellogg said. He cited instances of 
owners being compelled to cut forests because 
of excessive taxation preventing them from 
longer holding the timber. 


(@aaaeetaaaan: 


Sponsors Boy Scout Troop 

MINNEAPOLIS, MINN., March 16.—The Twin 
City Hoo-Hoo Club, which is the largest lunch- 
con club in Minneapolis and St. Paul, has en- 
tered a new activity, that of sponsoring a Boy 
Scout troop. Last week the committee, consist- 
ing of John L. Westrum, chairman, Henry B. 
Morrison, Phillip W. Phillips, Kingsley Day, 
Donald K. Grant, D. D. Ryerse and E. J. Okon- 
eski launched the troop at a meeting at Unity 
House, in North Minneapolis. The objective of 
the Hoo-Hoo is to find wholesome activities 
which will engage the attention of these boys, 
who come from workers’ families. 


Hoo-Hoo to Plant Forest 


Sr. Louis, Mo., March 16.—A Hoo-Hoo forest 
is to be planted in Lansing, Mich., the home of 
Snark A. J. Hager, as one of the features of 
American Forest Week, it was announced by 
Henry R. Isherwood, secretary-treasurer of the 
order, here today. Permission has been granted 
Hoo-Hoo to plant the forest in one of Lansing’s 
new parks. The forest will be in the shape of a 
wheel, whose hub, spokes and rim will typify 
the purpose of the club, and the official per- 
sonnel of the order. 

The tentative program of the club is to have 
a family picnic at the park, with every Hoo-Hoo 
in overalls and obligated to plant his own trees. 
The area allotted for the wheel is 99,999 square 
feet. The Hoo-Hoo clubs will be represented in 
a square of 200 black walnut trees, surrounding 
the wheel. The circumference of the rim of 
the wheel will be 900 feet, and will be formed by 
the planting of 99 white pine trees. Each spoke 
of the wheel will be 63 feet long, and will be 
formed by the alternate planting of red pine 
and hemlocks. There will be a grove represent- 
ing the House of Ancients, with a red oak for 
each member; a circle of nine American elms 
representing the Supreme Nine, with a diameter 
of 99 feet. When full grown, the elms will 
provide a canopy of shade. 


Plans Laid for Hoo-Hoo Home 


St. Louis, March 16.—A fund of $50,000 will 
be raised to finance the purchase of a home for 
the International Coneatenated Order of Hoo- 
Hoo, and members are to be asked to subscribe 
on the basis of units of $10 each, according to 
plans made public today by the Hoo-Hoo home 
committee. 

The Hoo-Hoo home committee is composed of 
the following Past Snarks of the Universe of 
Hoo-Hoo: Laurent M. Tully, chairman, Julius 
Seidel and James H. Allen, of St. Louis; A. L. 
Porter, secretary of the Western Retail Lum- 
bermen’s Association, Spokane, Wash.; and 
Louis Burgess, of the Rikerd Lumber Co., 
Lansing, Mich. 

The details of the plan were set forth in an 
open letter to the membership, and said in part: 

Hoo-Hoo no longer is just the “playground” of 
the lumber industry. It has taken on new and 
bigger tasks and has shown an exceptional capacity 
for performing them. It shall continue to be the 
playground of the lumber industry, but it now 


embraces the practical services of direct benefit to 
the industry that no other organization within the 
industry is able to perform. The increased capac- 
ity for service that a Hoo-Hoo home would make 
possible, is important to the continued progress 
and growth of the order. It will also gain pres- 
tige through the establishment of a real headquar- 
ters for the lumber industry. Besides these things, 
the home would have a lumber library as complete 
as any in existence, which would be accessible to 
members of the lumber industry at large. The 
committee recommends that the building be called 
“The Bolling Arthur Johnson Hoo-Hoo Memorial 
Home,” in tribute to Bolling Arthur Johnson, 
founder of Hoo-Hoo, who died in December. 
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Rhode Island Hoo-Hoo Forming Club 

Boston, Mass., March 15.—The special at- 
traction at the regular monthly meeting of the 
Harry L. Folsom Hoo-Hoo Club No. 13 held 
this evening was some interesting moving pic- 
ture films furnished by the Long-Bell Lumber 
Co. 

A delegation of twenty-five members of the 
Boston Hoo-Hoo elub recently journeyed to 
Providence, R. I., with the Boston degree team 
and assisted in opening the eyes of twenty-three 
blind kittens. Rhole Island now has fifty Hoo- 
Hoo’ members who are organizing a club which 
is to have headquarters in Providence. 


Concat Planned by Arkansas Dealers 


Sr. Louis, Mo., March 16.—A. State-wide con- 
catenation for Arkansas is being planned as one 
of the features of the annual meeting of the 
Arkansas Association of Lumber Dealers at 
Little Rock, April 27, it was reported at Hoo- 
Hoo headquarters here today. Harry B. Houck, 
of the Crossett Lumber Co., Vicegerent Snark 
for the Little Rock district, is in charge of the 
plans, and Rufus J. Williams, also of Little 
Rock, State Counselor, is coéperating. 


Trade Extension Expert Club Speaker 

SEATTLE, WAsH., March 13.—C. J. Hogue, of 
the West Coast Lumber Trade Extension Bu- 
reau, was principal speaker at Thursday’s 
luncheon of the Hoo-Hoo Club of Seattle. He 
gave an interesting and somewhat intricate dis- 
cussion of select common, illustrated with black- 
board drawings, from the standpoint of ‘‘Get- 
ting More Money for Douglas Fir.’’ 


Activities of Beaumont Club 


BEAUMONT, TEX., March 15.—The Beaumont 
Hoo-Hoo Club will entertain the ladies with an 
outing at its next regular meeting on April 9, 
it was decided at last week’s meeting. The 
club will furnish refreshments. President Hu- 
bert Oxford appointed P. P. Butler chairman 
and W. Carroll Keith and Ben S. Woodhead 
members of a committee to make all arrange- 
ments for the outing. 

Last week’s entertainment program was 
arranged by Billy Wells, Wallace Spruce and 
Frank Meagher, and Mr. Wells proved an enter- 
taining after-dinner speaker. So far as real 
interest was concerned, however, the principal 
feature of the entertainment was centered 
around some inspection tests according to the 
latest standards. Blocks of southern r con- 
taining the various defects recognized in clas- 
sification were passed around and the members 
asked to pass upon them. Their judgment was 
then passed upon by W. D. Phillips and T. L. 
Sullivan, official inspectors of many years’ ex- 
perience. } 

Four new members were taken in, bringing the 
roster of the club to 50 active members. 


THOROUGH INVESTIGATION by the Alabama 
State commission of forestry has proved that 
burning the forests during the hibernating 8¢3- 
son does not destroy the boll weevil, as has beet 
erroneously believed. This practice has de- 
stroyed valuable young timber without bringing 
results, for the boll weevil hibernates in the 
fields, around their edges and in the cracks an 
crevices of the farm buildings. 
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Letters from the Mail of a Wholesaler 


[A. previous instalment of these letters ap- 
peared on pages 104 and 105 of the Feb. 6 issue 
of the AMERICAN LUMBERMAN.—EDbiTor. | 


GRAND RAPIDS, MICH., Feb. 15, 1926. 
THE HiGH GRADE LUMBER Co., New Orleans, La. 

Gentlemen: Your recent quotations are too high 
for us to consider contracting for any large quan- 
tity or long time. If you think you have all the 
competition and hard sledding in your line you 
should try ours awhile. We are willing to trade 
seats with you any day. 

If you can get your price down $5 a thousand 
we will consider a car a week until June, inclusive. 
We believe you will be glad to have it before it is 
completed. Yours truly, 

UNIVERSAL FURNITURE Co. 
NEW ORLEANS, LA., Feb. 18, 1926. 
THE UNIVERSAL FURNITURE Co., Grand Rapids, 
Mich. 

Gentlemen: We thank you for your letter of the 
15th. It is a debatable question as to whose seat 
is the hottest and the hardest to hold down. Ours 
gets hot enough. It is needless to say we would 
like very much to have your contract, but we are 
not so sure of your dope on the market. We have 
had a bad winter for logging and there is no ex- 
cess Of dry lumber in the yards. Prices may drop 
by June, of course, but we are looking for a better 
market in March than we have now. You think we 
press prices too high, but no one man does it: it is 
just the general condition governing. Outside of 
gum there has not been much change in prices this 
winter, and in gum it was only in No. 1 common 
and better. No. 2 has not done much in spite of 
the mills’ best efforts. So we have to get good 
prices for No. 1 common and better to offset the 
loss we sustain in No. 2 common. 

Send us the contract per our quotation and you 
will not have to lose any sleep over it. Yours truly, 

High GRADE LUMBER Co., 
H. G. Logan. 


GRAND RAPIDS, Micu., Feb. 22, 1926. 
THE Wicit GRADE LUMBER Co., New Orleans, La. 

Gentlemen: In reply to your letter of the 18th 
we just naturally can not meet your views. On ac- 
count of our satisfactory relations we want to con- 
tinue placing our contract with you, but you must 
meet the conditions. We know something about 
the supply of lumber ourselves, also its consump- 
tion. Our opinion of the market is that it is going 
to do just what it did last year. It went up until 
Feb. 1, and you boys kept pressing it up as long as 
you could. Then it broke and went below the cost 
of production and stayed there until September. 

Our only reason for placing a contract is to get 
our shipments regularly and at the same price. 
The furniture men are not trying to beat the lum- 
bermen down. What we want is an average price 
so we will know what to count on. This thing of 
having to pay $5 to $10 more for the next car of 
lumber all the time gets on our nerves. Our busi- 
ness will not stand it. Salesmen come in here and 
quote us some ridiculous price with a speech about 
conditions at the mills, and think we are passing 
up a bet when we do not grab the stock and thank 
them for letting us have it instead of our competi- 
tor. But we do not see it from that angle at all. 
The furniture men want to see prices stabilized. 
But as you say, one man, or one trade can not do 
it, so we suppose we will have the fluetuations 
while the business lasts. 

To get back to the contract, $45 is our best. and 
not to be impertinent, but just to express the mat- 
ter briefly and up to the minute, you may “Take it 
or leave it.” Yours truly, 

UNIVERSAL FURNITURE Co. 


NEW ORLEANS, LA., Feb. 25, 1926. 
THE UNIVERSAL FurNircere Co., Grand Rapids, 
Mich. 

Gentlemen: We appreciate fully your good let- 
ter of the 22nd, and you win. We accept your 
proposition of a car a week from March 1 to July 
1, Send on the formal order and we will make 
our arrangements to take care of it. Thanking you, 
we are, Yours truly, 

HWicit GRADE LUMBER Co., 
H.. G, Lggan. 
GRAND RAPIDS, Micu., March 1, 1926. 
THE Hic Grape LUMBER Co., New Orleans, La. 

Gentlemen: We recently received a car of sap 
gum which seems to have been put into a_ kiln 
green from the saw. While we got by with ear all 
Tight and accepted it as invoiced by the shipper, 
we are somewhat dubious, even yet, about it stand- 
ing up in the finished product. There was a slight 
tendency to kink and a slight cup in many of the 
boards; not enough to make a real complaint but 
yet sufficient to worry us. We put the stock 
through the kiln again in our regular way, so there 


Was no saving to us on it but we presume it was 
a help to the mill man in getting his stock off 
more promptly. We are writing you this to let 
you know we really prefer air dried stock, four 
months or longer on sticks. It may be possible to 
kiln dry the stock right from the saw, but when we 
receive one car like that it is hard to regulate our 
kilns to handle air dried stock and a ear partially 
kiln dried and make them both come out in the end 
with the same moisture content and in the same 
working condition. You might let us have your 
views on this matter. Yours truly, 
UNIVERSAL FURNITURE Co. 





NEW ORLEANS, LA., March 4, 1926. 
THE UNIVERSAL FURNITURE Co., Grand Rapids, 
Mich. 

Gentlemen: We are glad you wrote us about 
your experience with the kiln-dried car because we 
are taking the hardwood output of one mill that 
is handling its gum in this way. We think, how- 
ever, they have a more satisfactory process than 
seems to have been the case with the car you re- 
ceived. They have one kiln set aside for hardwood. 
It is a tight kiln and the stock is first steamed 
for twenty-four hours. This is done by running an 
extra pipe from the engine exhaust right into the 
kiln. This steaming process softens the _ stock, 
neutralizes the sap and forestalls or eliminates 
sase-hardening. After steaming they use a moist 
air process, and keep the stock in the kiln about a 
week to ten days at a heat at no time exceeding 
180 degrees. By this process the stock comes out 
in very nice shape. It was our intention to ship 
you several cars of this stock on your contract but 
first write you about it. We think you will‘find it 
all right to go in the kiln without any change from 
your regular process and right along with the air 
dried stock. 

I was talking recently with a successful sawmill 
man who is sawing out. He stated he was looking 
for a new location and if he could find one with 
as much as 15,000,000 feet of gum on it he would 
arrange to kiln dry it along the lines stated above. 
One of his main reasons was that where we have 
a seasonal business such as we have had for the 
last few years, unless a man has held his stock 
until the market comes, it is gone before he gets 
any new stock dry. With a satisfactory kiln dry- 
ing process he could put 4/4 or thinner stock on 
the market within ten days and get the top price 
for it. He stated he would not attempt to kiln dry 
anything thicker than 1-inch stock. I think he is 
right. 

This kiln drying of hardwoods is ticklish busi- 
ness, but there is no question but what it can be 
and is being done successfully. Of course the 
stock can not be put through a pine kiln with pine 
in seventy-two hours under excessive heat and 
come out right. It takes a separate kiln and 
process and we think our mill under discussion has 
it satisfactorily solved. We have shipped several 
ears of gum, all of which have been satisfactory. 
With this explanation we would like to ship you 
the No. 1 common from this mill on our contract. 
Yours truly, 

High GRADE LUMBER Co. 


GRAND Rarips, Micu., March 8, 1926. 

Tue Hicgn Grape LUMBER Co., New Orleans, La. 
Gentlemen: In reply to your letter of March 4, 
we will be glad to try out the kiln dried stock you 
mentien, it being understood that we have the 
right to stop it and receive all air dried stock, in 
case our factory finds any reason to complain. 

Yours truly, 
UNIVERSAL FURNITURE Co. 


[Another instalment of these Letters from 


the Mail of a Wholesaler will appear in a later 
issue.—EbITOR. | 


. e. 

Buys Interest in Indiana Yard 
CAMDEN, IND., March 16.—An unfounded re- 
port has been circulated regarding the change 
in ownership and name of the Camden Lumber 
Co., of this city. The report is undoubtedly 
due to the recent purchase by Curtis MeCain 
of an interest in that company, but Mr. MeCain 
states that no change in the name of the concern 
has been made. Curtis MeCain has been a c¢o- 
partner with J. P, Smith, of Indianapolis, who 
owns the chief interest in the Camden Lumber 
Co. at Burrows, Ind., in the Burrows Lumber 
Co., for two years and recently bought a part 
of Mr. Smith’s interest in the Camden yard, of 
which he is now manager. It will continue to 
operate as the Camden Lumber Co., with J. P. 

Smith, of Indianapolis, as senior member. 








10,000,000 Feet 


Missouri 
Cypress 


and Hardwoods 





Cut from our own timber. 





Our Cypress is all Swamp Sec- 
ond Growth of the sound knot- 
ty type—practically no peck or 
shake, even in the grades of No. 
1 and No. 2 Common. 


RANDOM or DIMENSION 
Can Surface or Resaw. 





Write for 
New Idea Stock List 
| “Nothing Picked Out” 


WISCONSIN 


Lumber Company 


Decind (Mite. CHICAGO, ILL. 




















Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Receiver for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 





























‘Scribner’s | 
Lumber and Log Book 


Most complete book of its kind ever published. Gives 
measurements of all kinds of Lumber, Logs, Planks, Tim- 
ber; Hints to Lumber Dealers; Wood Measure; Speed of 
Circular Saws; Care of Saws; Cord Wood Tables; Felling 
Trees; Growth of Trees; Land Measure; Wages, Rent, 
Board, Interest, Stave and Heading Bolts, etc. 

Standard book throughout the United States and 
Canada. 

Sent postpaid for 50 cents. 


S. E. FISHER, pocitsitr ty. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


2. 
% 
() 
& 
SS 
Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 ( 


Baltimore, Maryland 








We're on the Jo 


when it comés to getting out lumber 
that satisfies builders. Convince 
yourseli by trying us on 


N. C. PINE 


Flooring, Ceiling, Roofing, Long and 
Shortleal Yellow ine, rough or dressed 


Car and Cargo Shipments. 


Ellington & Guy, Inc. ,"wehiait fit 
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QUICK SELLERS—T hat is what you 


want and what you get when you stock our 
N. C. PINE 
It is band sawed and carefully Kiln dried. 


Rowland Lumber Co., ‘°felk:.. 
Operating John L. Roper Lumber Co. 




















Ready Réfevence * 
Inventory Book 


Saves Time— Saves Work 


This is one of the most practical books 
ever published. Thousands of copies 
have been sold and companies who have 
used them reorder time and again. 


The pages are indexed so that inventory 
can be taken quickly and accurately. 
The count is so arranged in the proper 
space that any errors are quickly 
checked. The book is 8%4x3% inches and 
has a heavy manila cover with a stiff ) 


a eee) ieee) 


cardboard back. POSTPAID. 
1 Copy, $1.50-4Copies, $5.00-10 Copies, $10.00 
For Sale by 
American Lumberman 


431 So. Dearborn St. CHICAGO, ILL. 
— Se Se 











McCormick-Deering we Tractor 


One of the widely known products of the Inter- 
national Harvester Company of America is the 
McCormick-Deering industrial tractor, an efficient 
power unit for industrial, commercial and munici- 
pal work, which has back of it nearly twenty years 
of tractor building experience and almost a cen- 
tury of manufacturing activity. This equipment 
embodies the most modern and practical ideas of 
tractor design and construction, the features of 
which are illustrated and described in a 96-page, 
9x12-inch, publication entitled ‘““MceCormick-Deering 
Industrial Tractor and Operating Equipment,” re- 
cently issued by the International Harvester Com- 
pany of America, 608 South Michigan Avenue, Chi- 
cago, from which the following is gleaned: 

The McCormick-Deering industrial tractor is 
equipped with a vertical, four-cylinder, valve-in- 
head, heavy duty engine of rugged construction, 
with all working parts thoroughly protected from 
dust and dirt. Each cylinder is cast separately 
and fitted into the engine block. Should a cylinder 
become scored and worn a new one can be installed 
at small cost and with small loss of time. 

High grade ball and roller bearings reduce fric- 
tion and wear and save power for productive work. 
Connecting rod bearings and other plain bearings 
are large and replaceable at small cost. The high- 
tension magneto is in an accessible yet well pro- 
tected location. No batteries are needed because 
the magnet is equipped with an impulse starter. 
The thermo-siphon system of cooling insures proper 
operating temperature. Air circulation through 
radiator is maintained by a large fan. 

The oil is kept in forced circulation by a gear- 
driven gear pump, the oil passing through a 
strainer before reaching the pump. The combina- 
tion of forced circulation and splash system insures 
perfect lubrication. The flyball throttle governor 
regulates the fuel mixture to the load and keeps 
the engine speed practically uniform. A multiple- 
disk dry plate clutch with unusually large friction 
surface is used, which insures proper transmission 
of power and prevents grabbing of the clutch. 

The sliding gear transmission provides three for- 
ward speeds and one reverse. The gears are drop- 


forged, heat-treated steel, which insures years of 
service. The principal bearings are either ball or 
roller. The power is transmitted to the drive 


wheel through carefully made gears that run in a 
bath of oil. This is a most efficient kind of power 
transmission because properly fitted heat-treated 
gears are used. The final drive to the rear wheels 
is through live axles running in heavy-duty roller 
bearings. This design permits dust-proof construc- 
tion which adds to the tractor’s life and service. 

The main frame is made as a unit—a one-piece 
casting extends from the front to the rear axle. 
This forms a rigid, substantial foundation for the 
engine. The front end is spring mounted, coil 
springs being used which protect the engine from 
sudden jolts or shocks and insures long service. 
The steering wheel is so located as to give a good 
view ahead. The automobile type steering makes 
the tractor easily guided. Two sets of brakes are 
used. The hand lever operated brake works on the 
countershaft and is very effective. Internal ex- 
panding brakes, operated by a foot pedal, are also 
provided on the rear wheels. These brakes are 
convenient and safety features. 

The McCormick-Deering industrial tractor is so 
designed that the working parts are readily ac- 
cessible and yet thoroughly protected from dust 
and dirt. Hand holes in the side of crankcase are 
provided to enable ready inspection of connecting 
rod bearings, crankshaft ete. Disk wheels are 
used both front and rear. The rear wheels are 
equipped with 40x5-inch all-weather tread solid 
rubber tires. The front wheel tires are 27x3% 
inches, with plain tread. The rear wheels are so 
made that dual tire equipment can be added. 

Regular equipment consists of platform, com- 
fortable spring seat, throttle governor, oil air 
cleaner, two sets of brakes, muffler etc. Special 
equipment comprises electric head lights, generator 
and battery, dual tires with 5-inch face mounted 
on disk wheels to be bolted to the regular wheels, 
belt pulley attachment, power take-off attachment, 
extension rims with lugs, pneumatic tires etc. 

Various types of special units, trailers and at- 
tachments designed for use with the McCormick- 
Deering industrial tractor are fully covered in the 
International Harvester company’s new publica- 
tion, among the trailer equipment illustrated and 
described being the ‘‘Electric” 3- and 5-ton speed 
trailers, semi-trailers and industrial trailers manu- 
factured by the Electric Wheel Co., of Quincy, III. 


Many operators of portable sawmills are success- 
fully using the McCormick-Deering 10-20 and 15-30 
industrial tractors and the International 8-16 trac- 
tors as power units, and the American Saw Mill 
Machinery Co., of Hackettstown, N. J., and the 
Lane Manufacturing Co., of Montpelier, Vt., are 
among the concerns whose products are illustrated 
and described in the Industrial Tractor booklet, 
which is replete with valuable data for users of and 
those interested in motor power in the industrial, 
commercial and municipal field. 


Good Work by Climax-Driven Loader 


Up in the Canadian north woods is a gasoline- 
driven loading machine which has been doing un- 
usual duty in handling spruce logs to railroad cars, 
This machine is operated by C. N. Potter, of 
Iroquois Falls, Ont. It is a crane type machine 
equipped with a grapple which holds about two 
cords of 16-foot green spruce logs. ‘The engine 
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Gasoline-driven loading machine operated by C. N. 
Potter, Iroquois Falls, Ont. 


in the loader is a Climax model “TU,” 4-cylinder, 
54%4x7-inch engine manufactured by the Climax 
Engineering Co., of Clinton, Iowa. It is a heavy 
duty engine developing 77 belt horsepower at 1,200 
revolutions a minute, and is standard equipment. 

Commenting on the operation of his loader, Mr. 
Potter recently stated: “I operated the machine 
for over two months myself at nights, in all kinds 
of weather from 30 degrees below zero up, and over 
the roughest of ground that any British tank would 
go through. The grapple holds about two cords of 
16-foot green spruce logs weighing in the neigh- 
borhood of 8,000 pounds, which, with the grapple, 
makes a total of 11,000 pounds which the engine 
is lifting at all times, and our average time for 4 
car of logs is about 22 minutes. This is taking 
it easy. There have been times when we have 
loaded a car in 18 minutes, but they are rare, and 
it was done with conditions ideal, engine spotting, 
good ground, good skidways, and every man step- 
ping and then some. 

“T have had a varied experience with gas ¢€D- 
gines in general, from airplane motors down to 
farm engines within the last eight years, and I 
have this much to say about the Climax engine, 
she hummed right along for the whole 20 hours 
without ever stalling. The highest day on record 
for loading logs was 25 cars in 9% hours, average 
load per car 15 cords.” 
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SIGESMUND ZACHARIAS SCHUTTE, one of 
the pioneer lumbermen of Kansas City, Mo., died 
Friday, March 12, as a result of injuries re- 
ceived a week previously, when he was struck 
by a2 motor truck. He suffered a fractured skull 


and never fully regained consciousness. Mr. 
Schutte was president of the Schutte Lumber 
Co., and the Schutte Investment Co., although 
the last few years he had practically retired 
from active participation in the business. His 
sons, Victor, Carl and Louis, conducted the af- 
fairs of the companies, which included one of the 
largest lumber yards in the city. Besides the 
sons, he leaves his widow and a married daugh- 
ter. Mr. Schutte was 86 years old. He was 
born in Germany and when he was four years 
old his parents came to the United States, set- 
tling in St. Louis where the elder Schutte was 
a gunsmith. Several years later the Schuttes 
removed to Osawatomie, Kan., but in 1856 Mrs. 
Schutte died and the father and son moved to 
Kansas City. When the Civi War came on, Mr. 
Schutte enlisted in the Union forces under Gen- 
eral Blunt, being then 21 years old, and fought 
in several of the border battles, notably at Hick- 
man Mills and Westport, over ground on which 
his sons and daughter later built their homes. 
After the war he opened a general merchandise 
store which he conducted until 1879, when he 
founded the Schutte Lumber Co. Meantime he 
had married Miss Louise Kling. The lumber 
yard first was at Sixteenth and McGee streets, 
later at Twenty-fifth Street and Grand Avenue, 
but two years ago was moved to a larger and 
completely modern retailing and manufacturing 
plant in the Rosedale district. The funeral was 
held Monday afternoon. The honorary pall 
bearers included L. L. Seibel, of the Badger 
Lumber Co,; Ben H. Berkshire, of the Berkshire 
Lumber Co.; P. J. Byrne, of the Byrne Lumber 
Co.; J. N. Daniels, of the Dascomb-Daniels Lum- 
ber ba and Harry L. Dierks, of Dierks Lum- 
ber Co. 


Cc. S. LUCAS, aged 53, manager of the Chicago 
office of the Cady Lumber Corporation, of Mc- 
Nary, Ariz., died very suddenly, Tuesday, March 
16, of pneumonia after an illness of only three 
days. He was apparently in the best of health 
on the Friday night preceding his death, and 
the next thing his friends heard of him was the 
news of his sudden death, Tuesday. Mr. Lucas 
had been with the Cady Lumber Corporation 
about a year and had been very successful in 
introducing Arizona white pine into the Chicago 
market where it is being used extensively by 
industrial concerns. Only recently Cady of- 
ficials were in Chicago conferring with Mr. 
Lucas and planning to enlarge the scope of his 
work because of the success already attained 
by him. Mr. Lucas was born and raised in 
Middletown, Ohio, and at an early age cast his 
lot with the lumber industry, going into the 
retail business at Middletown. In 1902 he be- 
came affiliated with the Coeur d’Alene Lumber 
Co., of Coeur d@’Alene, Idaho, and traveled for 
it for about twelve years in the Nebraska terri- 
tory. He was later with the Weyerhaeuser 
Sales Co. as representative in the Ohio territory 
for about a year. He then became known to 
the Chicago lumber fraternity while represent- 
ing the Western Pine Lumber Co. in this city, 
in 1919 and 1920. After that he was for a time 
the Chicago representative of Hillyer, Deutsch, 
Edwards (Inc.), of Oakdale, La. Later he was 
with Vanlandingham-Cook Lumber Co., of Chi- 
cago, which he left last June to join the Cady 
organization. Mr. Lucas was not married and 
is survived only by one brother, Dr. W. A. 
Lucas, of a. The body was taken back 
to Middletown, Ohio, for burial. 


— 


DAVID B. CLARK, superintendent of the saw- 
mill of the Paine Lumber Co., of Oshkosh, Wis., 
and an employee of that company for 33 years, 
died suddenly at his home in that city on Sun- 
day, March 14. He was 72 years of age. Death 
was caused by angina pectoris. He was born at 
St. John’s, New Brunswick and went to Oshkosh 
33 years ago. He had been employed by the 
Paine company since that time. For a number 
of years he was in charge of the filing depart- 
ment of the sawmill and following the death of 
William Getchius, he had been in entire charge. 
He is survived by his wife, one son, and a sister. 





L. WEATHERHORN, president of the well 
known millwork firm of L, Weatherhorn & Son, 
harleston, S. C., died at his home there on 
March 1, following a brief illness. Mr. Weather- 
orn was one of the oldest lumber and millwork 
men in his section of the South, the firm of L. 
Weatherhorn & Son being successor to the busi- 
hess of the old firm of Weatherhorn & Fischer, 
which was one of the first, if not the first, mill- 
Work firm to be established in Charleston. Mr. 

eatherhorn was one of the pioneers and one 
of the older heads in lumber and millwork af- 
fairs in his section, and he will be greatly 
missed in the trade. 


DENNIS F. O’BRIEN, 73 years old, a retail 
umberman at Winona, Minn., for 40 years and 
w ely known to lumbermen throughout the 
Northwest, died suddenly at his home in that 


city Thursday, March 11. Mr. O’Brien was a 
leader in civic enterprises in his city. He was 
born in County Kerry, Ireland, and came with 
his parents to America in 1872, settling at Chi- 
cago, where he took employment with Thomas 
Wilce. In 1880 he went to Winona, then a 
booming lumber center, marked by a large num- 
ber of growing lumber mills. Soon after he lo- 
cated at Winona he became affiliated with the 
Laird-Norton Co., lumber manufacturer, with 
mills at Winona. In 1903 he became manager 
of the Union Lumber Co., at Winona. In 1908, 
Mr. O’Brien, with his son, C. B. O’Brien, estab- 
lished the D. F, O’Brien Lumber Co., at Winona, 
which has become one of the largest in southern 
Minnesota. The company now is being incor- 
porated and will be continued under the direc- 
tion of C. B. O’Brien. 


MATT WAGNER, SR., former sawmill oper- 
ator at Suring, Wis., died at his home in Bon- 
duel, Wis., last week, death being due to com- 
plications incident to old age. About 25 years 
ago Mr. Wagner started the Wagner mill at 
Suring and after running it about seven years, 
sold out his interests to his sons and moved to 
Bonduel. He is survived by his wife, four sons, 
Oscar and Matt, jr., of Suring; Adolph, of On- 
tonagon, Mich., and William, of Two Rivers, 
Wis., and three daughters. 


MRS. CHARLES W. YEAGER, mother of Or- 
son E., Charles A., Frank G. and Peter N. 
Yeager, of the Yeager Lumber Co., Buffalo, 
N. Y., and of Mrs. William A. Stevens, of Per- 
kasie, Pa., died on March 7 at her home in 
Moscow, Pa., aged 83. She had been in good 
health up to two or three months ago. Her hus- 
band died about a year and a half ago. They 
celebrated their golden wedding anniversary’ on 
April 10, 1915, when all the members of the 
family were present, and each year since then 
the children have frequently assembled at the 
old family home. 


CAPT. J. P. GILLIES, vice president of J. J. 
McFadden (Ltd.), Sprague, Ont., a nephew of 
J. J. McFadden, died recently at Hoover’s Camp, 
northern Ontario, from pneumonia. Capt. Gil- 
lies, who had been in ill health for some time, 
served with great distinction overseas with the 
227th Battalion and was awarded the Military 
Cross for distinguished service before Ypres. On 
his return from overseas he engaged in lumber- 
ing at Tionaga, Ont., and subsequently joined 
the McFadden Co. Capt. Gillies was unmarried 
and is survived only by his mother. Interment 
took place at Renfrew, Ont. 


CARLTON D. HENDRICKSON, age 64, for- 
mer president of the C. D. Hendrickson Lumber 
Co., of Memphis, Tenn., died March 15 at the 
Gratley-Ramsay Hospital in Memphis. He had 
suffered a stroke of paralysis several years ago 
and had been practically an invalid since that 
time. He was removed to the hospital just a 
few days before death. Mr. Hendrickson was 
well known to hardwood lumbermen in Memphis 
and was a member of the Lumbermen’s Club of 
that city. He is survived by his widow and two 
sisters. The body was forwarded to Ann Arbor, 
Mich., his old home, for burial. 


TIMBER LAND SALES 


CHARLOTTE, N. C., March 15.—It is reported 
here that Florida interests have purchased a 20,- 
000-acre tract of timber lying along the boundaries 
of Cleveland and Burke counties and extending 
westward through the mountain sections of Ruther- 
ford and McDowell counties. The purchase price 
is given as $350,000. The report is interesting to 
lumbermen in this section who remember the his- 
tory of this tract, which is said to be almost in- 
accessible. It was formerly owned by the Broad 
River Lumber Co. which built a sawmill, but found 
it too costly to transport the timber to a market. 
Later the Wright-Brockman Co., of Indianapoli 
Ind., purcha it intending to build a railroa 
into the property but found this also too costly. 
The timber has been untouched and is said to 
consist of valuable pine and hardwoods. 





PIKEVILLE, Ky., March 15.—The Levisa Fork 
Lumber Co. has purchased several thousand acres 
of timber lying immediately above the forks and 
will develop at once. In the same section, Miller 
& Dotson, of Glamorgan, Va., purchased a bound- 
ary of oak and poplar. 


March 15.—It is reported here 
that the Cherry River Boom & Lumber Co., of 
Richmond, W. Va., has purchased a tract of about 
23,000 acres of hardwood timber in Clay County, 
North Carolina, and will undertake development as 
soon as arrangements can be made. 


BALTIMORE, MD. 


HATTIESBURG, Miss., March 15.—The Brook- 
haven Lumber & Manufacturing Co. has sold 5,265 
acres of land in Forrest County to J. B. Merkel 
and Ben S. Dever, of Hattiesburg, and M. P. 
Bouslog, of Gulfport. 





Goldsboro 
N.C. Pine 


A General Purpose 
Building Lumber 








Since the days of the 
Pilgrims, North Caro- 
lina Pine has been the 
favored wood for all 
building purposes on 
the East Coast. We 
have steadfastly upheld 
its quality thru perfect 
milling and careful 
grading. The modern 
equipment of our mills 
and our ideal location 
for rail and water trans- 
portation enable us to 
offer 


Jiffy Service 
to East Coast 
Buyers 


It has always been our 
policy to seek trade 
only from the territory 
we know we can serve 
promptly—either by rail 
or water. Many of our 
customers have been 
with us for years. This 

roves we deliver the 

ind of lumber they 
want and when they 
want it. We'll do the 
same for you. 


Johnson & 
Wimsatt, 


WASHINGTON, D. C. 
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The PIONEER 
LUMBER CO. 


MANUFACTURERS 





VIRGIN 


Shortleaf Pine 


Lumber and Lath, 
Moulding and Cut-to-Size 
Interior Trim. 


Now manufacturing End- 
matched Yellow Pine Floor- 
ing—Edge and Flat Grain. 


Write or wire for prices on 
. , 
Pioneer’s 


No Waste 
Endless Flooring 


ELROD, ALABAMA 








SIPSEY VALLEY 


0) il 
SHORTLEAF PINE 


Twenty-five years of manu- 
facturing experience insure 
buyers of “Softlite’” Shortleaf 
well manufactured stock— 
dressed finish, casing, base, 
flooring, siding, ceiling, 
boards and shiplap. 

150,000 feet daily. 


SIPSEY VALLEY LUMBER CO. 

















BUHL, ALABAMA 

































Jn tuste 


=" TUSCALOOSA, ALA." 


Mills: TUSCALOOSA and JERICHO,ALA. 


4x4-16 No.1 S4S 


Over One Million feet of 
this item alone on sticks 
at our Jericho, Ala. mill. 


Price $35.00 Chicago Rate 


Add or deduct 25c. perM for 
each lc. difference in rate. 





















TACOMA, WASH. 


March 13.—An unusually large attendance fea- 
tured the regular meeting of the Tacoma Lumber- 
men’s Club last Wednesday. Many retailers and 
millwork men accepted the club's invitation to 
attend. 

The proposal to hold group meetings following 
the regular club meeting was discussed. The only 
action taken was an invitation extended by the 
cargo mills to the rail mills asking the latter to 
join in the weekly gathering formerly held exelu- 
sively by the cargo mills. This was accepted. The 
representatives of the other groups approved the 
general idea, but must first refer it to their re- 
spective organizations for action. 

John Dower, president of the John Dower Lum- 
ber Co., who has just returned from a_ three 
months’ absence, gave a talk on conditions in the 
East. Mr. Dower first discussed Florida, where 
he spent six weeks, and declared that the demand 
for West Coast woods is falling off to some extent, 
as the southern pine manufacturers are now able to 
get some lumber into Florida. He reported that 
activity in Florida continues unabated. In regard 
to the middle West, Mr. Dower said he was most 
optimistic, as the farmers are in better shape than 
for some time and he predicted. that if they have 
one more year as good as last they will be back to 
pre-war conditions. 

Lumber carriers at the Tacoma docks during the 
present week included the following: St. Paul & 
Tacoma Lumber Co., Florence Luckenbach, Atlantic 
coast, 600,000 feet (part cargo) ; Willsolo, Atlantic 
coast, 500,000 feet (part cargo); Bessemer City, 
China, 400,000 feet (part cargo), and Dorothy Win- 


termote, California, 120,000 feet (part cargo). 
Milwaukee dock, San Francisco, Europe, 7,500 
doors and 50,000 feet floor blocks (part cargo), 


and Border King, British Columbia, 2,000 doors 
(part cargo). Tidewater Mill Co., Dorothy Win- 
termote, California, 150,000 feet (part cargo). 
Shaffer terminal, Lillian Luckenbach, Atlantic 
coast, 1,200,000 feet (part cargo); Mauna Ala, 
Hawaiian Islands, 250,000 feet lumber, 300 tons 
box shook and 600 doors (part cargo) ; Wapama, 
California, 100,000 feet poles (part cargo) ; Lewis 
Luckenbach, Atlantie coast, 1,200,000 feet (part 
eargo), and Lake Frances, California, 300,000 feet 
ties (part cargo). Wheeler, Osgood Co., Skagway, 


, California, 200,000 feet (part cargo), and Wapama, 


California, 150,000 feet (part cargo). Oriental 
dock, Wapama, California, 50,000 feet (complet- 
ing). Baker dock, Glymont, California, 200,000 feet 
lath and 250,000 feet lumber (part cargo). Puget 
Sound Lumber Co., Dorothy Wintermote, Califor- 
nia, 900,000 feet (part cargo), and Ellaston, Japan, 
600,000 feet (part cargo). Defiance Lumber Co., 
Barbara C, California, 300,000 feet lath (part 
cargo) ; Romulus, west coast South America, 800,- 
000 feet (completing) : Phyllis, California, 350,000 
feet (part cargo), and Florence Luckenbach, At- 
lantic coast, 2,000,000 feet (completing). Porta- 
coma piers, Cuprum, China, 150 tons box shook 
(additional loading—part cargo) ; Wayfarer, Eu- 
rope, 250,000 feet lumber and 15,000 doors (part 
eargo) ; Indra, west coast South America, 1,100,000 
feet (part cargo) ; Western Knight, Atlantic coast, 
2,000,000 feet (completing) ; Glamorganshire, Eu- 
rope, 50,000 feet lumber and 10,000 doors (part 
cargo) ; Robin Gray, Atlantic coast, 350,000 feet 
(part cargo); Dorothy Wintermote, California, 
650,000 feet (completing) ; Ruth Alexander, Cali- 
fornia, 150 tons box shook (part cargo), and 
Drechtdyk, Europe, 5,000 doors and 300 bundles 
broom handles (part cargo). 

Tacoma lumber manufacturers will have direct 
steamship service to Cuba, the West Indies and 
ports on the north coast of South America. An- 
nouncement by the McCormick Steamship Co. of a 
new line to these ports was made here this week. 
The demand for regular steamers has been growing 
for the last year. 

The fears of the Tacoma timber owners for a 
bad fire season next summer were given official 
confirmation this week by a warning issued by the 
State forestry department, which urges extreme 
eare in the burning of slashings because of the 
unusually dry winter in the mountains. 

D. S. Harris and W. H. Abel, of Tacoma, have 
organized a new Inmber firm to be known as the 
Millberg Lumber Co. A small plant will be erected 
near Mineral. 

The Weyerhaeuser Timber Co. has purchased an- 
other big tract of timber on the Coweeman River, 
which has been added to the company’s large hold- 
ings in this district. The timber, according to offi- 
cers of the company, will eventually be manufac- 
tured by the new mill now building at Longview. 
According to Minot Davis, assistant secretary, the 
plans for the new mill are practically completed, 


and construction work will start early in the sum- 
mer, 

Another meeting of the door manufacturers who 
are planning a merger of the Northwest door in- 
terests was held in Tacoma this week. Nothing 
additional on the plans for the combination was 
xiven out following the meeting. 

William L. McCormick, secretary Weyerhaeuser 
Timber Co., has purchased “Los Robles,” the sum- 
mer home on Gravelly Lake recently built by John 
ID. Armstrong. Mr. and Mrs. McCormick arrived 
here from California this week. Mrs. MeCormick 
is to return south to oversee the construction of 
the family’s winter residence at La Jolla. 

An exhibition of the art work of Thomas Scho- 
field Handforth, son of T. J. Handforth, of the 
Lindstrom Handforth Lumber Co., is to be held at 
Washington, D. C., during April. Young Mr. Hand- 
forth is now in northern Africa, and has sent home 
for the exhibit a number of unusual art studies 
made by himself in Tunis and Algeria. 


SAN FRANCISCO, CALIF. 


March 13.—Summer weather has increased build- 
ing activities in San Francisco and down the penin- 
sula, according to retail lumber yards. With the 
decided gains in building permits over 1925, a ree- 
ord year is foreseen. 

Several mills are making preparations for open- 
ing sawing operations during the week. The sup- 
ply of logs on hand is expected to last until logging 
ean be started in the woods. Depletion of mill 
stocks and summer weather throughout the coastal 
region, extremely early this year, are causes of the 
early resumption. 

The Charles Nelson Lumber Co. has taken over 
the ship yards of the A. W. de Young Co. in Ala- 
meda in order to have a central repair plant for 
its fleet of coastwise lumber schooners and other 
vessels, according to James Tyson, general manager. 

Willis J. Walker, vice president Red River Lum- 
ber Co., accompanied by his wife, is vacationing 
for a short time at Del Monte, near Monterey. 

C. Stowell Smith, secretary-manager California 
White & Sugar Pine Manufacturers’ Association, is 
on an extended trip to pine operations in the Ma- 
dera and Tuolumne districts. This is the first trip 
of any duration Mr. Smith has attempted since his 
severe illness last year. 

L. W. Wilson, office manager Sugar Pine Sales 
Co., has resigned and will return to Arkansas to 
take charge of a yard in that State, scene of his 
former activities in the southern pine field. 

W. G. Kahman, general sales manager McCloud 
Lumber Co., will open general sales offices in the 
Monadnock Building, San Francisco, on April 1. 


COOS BAY, ORE. 


March 15.—Lumber exported from Coos Bay dur- 
ing February amounted to 1,655,261 feet, valued 
at $61,195, which was a decrease of 179,810 feet. 
The total number of feet cleared for the Atlantic 
coast in February was 3,382,000 feet. The export 
cargo was carried by Hardanger, and the intercoas- 
tal cargoes by the Suboatco, for Newark, N. J., 
1,332,000 feet Douglas fir, and 476,000 feet spruce; 
Sunugentco, for New York, 1,254,000 feet Douglas 
fir and 300.000 feet spruce. 

Laden with lumber for Yokohama and Osaka, the 
Hardanger left here last week. <A cargo of 3,000,- 
000 feet was taken. The Boston Maru, with 3,- 
000,000 feet, left Coos Bay March 9 for Yokohama 
via Portland, where she will complete cargo. The 
Tyne Maru is expected on Coos Bay March 25 to 
load iumber for Shanghai. 

The steamer Griffdu, which has been carrying 
lumber and freight between San Francisco and 
Coos Bay, was taken off the run because of poor 
business. ‘The steamer has been chartered to tow a 
barge to Florida. 

The schooner K. V. Kruse, of North Bend, is ex- 
pected to sail to Peru this month. The Kruse is in 
Portland loading lumber. She will be towed to the 
mouth of the Columbia to begin the voyage under 
sail. 

A revised list of lumber and log cut and ship- 
ments during 1925 for south Coos and Curry coun- 
ties follows: Bandon, 37,500,000 feet; Prosper, 
4,500,000 feet; Coquille, 22,000,000 feet; Floras 
Creek, 1,000,000 feet; Middle Elk, 200,000 feet; 
Sixes, 750,000 feet; Port Orford, 500,000 feet; 
Wedderburn, 300,000 feet; Euchre Creek, 250,000 
feet. 

A new world’s record lumber cut for a single 
unit sawmill was established by the Coos Bay 
Lumber Co. Friday, Feb. 26, when in eight hours 
807,000 feet was cut. All previous cutting records 
were shattered during February, with an average 
lumber cut of 602,000 feet per eight hours. 

The Coos Bay Logging Co. applied to the Port 
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of Coos Bay at a meeting March 8 for a permit to 
build a boom in Catching Inlet. The port commig- 
sion recommended a permit, which must be grante 
by United States engineers. 

The Wedderburn sawmill, of the Macleay Estate 
Co., after being closed for several months, resumed 
operations March 8. 

George B. Weatherby, Dimmick Lumber Co., of 
San Francisco, has been in Coquille for the last 
week with a view to purchasing the Oerding myr- 
tlewood factory. 

F. A. Warner, president Pacific States Lumber 
Co.; John McCabe, president San Francisco Hoo- 
Hoo Club and sales manager of the A. F. Mahoney 
Lumber Co., both of San Francisco, attended a 
meeting of the Coos Bay Hoo-Hoo Club last week. 
Others on the program were: C. C. Crowe, Port- 
land, R. T. Bourns, manager Stout Lumber Co., of 
Oregon; and W. VY. Fuller, Oregon forest conserva- 
tion buréau. 

Benjamin Ostlind, Marshfield, president Coos 
Veneer & Box Co., has announced that there is 
nothing to support rumors that his firm was going 
to be sold to Henry Ford. 

Pp. W. Laird, Coos county timberman, after 
spending the last several months visiting in Cali- 
fornia, has returned to his home here. He expects 
to resume his cedar operations near Myrtle Point. 


BELLINGHAM, WASH. 


March 13.—Cargo shipments were much heavier 
than they have been for weeks, between 8,000,000 
and 9,000,000 feet being moved. The record fol- 
lows: Bloedel Donovan Lumber Mills, Menticello, 
4,700,000 feet, Atlantic coast ; Geisha, SSO,000 feet, 














Warren Wheelock, noted sculptor of New York, 
is here pictured with his latest work of art of 
Walt Whitman, done in wood, which is now on 
exhibit at the tenth annual exhibit of the So- 
ciety of Independent Artists, New York City 





West coast South America; Whitney Olson, 1,500,- 
00 feet, California; Manu Ali, 20,000 feet of box 
shook, Hawaii. Morrison Mill Co., Manu Ali, 
100,000 feet of box shook, Hawaii; Queen, 85,000 
feet of box shook, Alaska. Puget Sound Sawmills 
& Shingle Co., Western Knight, 1,300,000 feet, At- 
lantic coast ; Indra, 450,000 feet, west coast South 
America ; Brookdale (due), 500,000 feet, California. 

All the camps of the Bloedel Donovan Lumber 
Mills are operating, and on the Olympic Peninsula 
it has six and one-half sides active, says J. J. 
Donovan, vice president. He adds that the com- 
pany has placed an order for twelve additional 
logging cars for the Peninsular operations. Rail 
equipment there now includes five locomotives. 
The Skyhomish camp became active again a few 
days ago. All the company’s mills are busy, and 
it has just finished instaling a 2,000-kilowatt elec- 
tric turbine at the cargo mill, incre asing its electric 
bower resources to 3,000 kilowatts. 

Logs from the Heaton-Olsen Logging Co.’s Thurs- 
ton camp will begin rolling into Lynden within an- 
other week, it is expected. The company has been 
preparing a new camp for several months. 

The first lumber from the Warnick Lumber Co.’s 
hew sawmill at Warnick was received here this 
week, and shipments will hereafter be frequent. 
The first lumber sawed was used in building docks 
at the mill. 

George Kopperdahl has sold to C. M. Ford his 
interest in the Ford-Kopperdahl Lumber Co.,*which 


for several years has operated a sawmill in this 
city. 

Thousands of dollars will be expended this year 
by the Milwaukee Railroad on its Bellingham divi- 
sion, whose principal traffic consists of logs, lumber 
and shingles. Sixty-pound rails will be replaced 
with 85-pound steel on six or seven miles of the 
line. The company has awarded a contract for the 
construction of a fender wharf for its barges, 
which make three trips weekly to Seattle with lum- 
ber and other freight. 

J. J. Donovan, vice president Bloedel Donovan 
Lumber Mills, proved an effective lecturer on Medi- 
terranean countries this week at the Bellingham 
normal school. He illustrated the address with 
moving pictures taken by himself about a year ago. 

J. H. Bloedel, president Bloedel Donovan Lumber 
Mills, returned to San Francisco this week from a 
trip to Hawaii. He is expected to inspect the com- 
pany’s Bellingham mills next week. 


KLAMATH FALLS, ORE. 


March 13.—The Ewauna Box Co. on June 1 will 
complete installation of new 6-foot band saws. 
Meanwhile the mill is running steadliy on three 
8-hour shifts, turning out practically 250,000 feet 
a day. The mill is now equipped with a band and 
resaw, but the resaw will be taken out and two 
additional bands put in. The newly equipped mill 
is expected to produce about the same cut in two 
8-hour shifts as it now turns out in three shifts. 
The mill is to try out specially constructed 13-gage 
band saws to reduce the loss from using 16-gage. 
The Ewauna company started a night shift in its 
box factory here Thursday, with sixty additional 
employees. 

The Algoma plant, at Algoma, and the Shasta 
View Lumber Co.'s mill, on the outskirts of Kla- 
math Falls, are starting up this week. ‘The Al- 
goma plant will employ around 500 men in the 
woods, mill, yards and box factory. The Shasta 
View mill started with fifty men in the mill and 
plant and sixty in the woods; this number will be 


increased from seventy-five to eighty men within 
ten days. 
W. DD. Miller, Klamath Falls contractor and 


heavy stockholder in the Southern Oregon Lumber 
Co. sawmill, located seventeen miles west of Ga- 
zelle, Calif., announced yesterday that the reor- 
ganized company was investing some $50,000 in 
equipment, and also has a crew of engineers mak- 
ing a survey to show whether a 17-mile railroad 
spur is practical. The Southern Oregon Lumber 
Co. last year cut 40,000 feet a day, and this year 
expects to cut 60,000 feet. Listed in its new 
equipment is a shotgun feed carriage with auto- 
matic nigger, new tractor and hydraulic wheels, 
and portable loader. The log pond is also to be 
doubled in capacity. The Gazelle mill is buying 
stumpage near the mill. 

Protests of Klamath timbermen as to the price 
the Klamath County court has been paying for a 
timber re-cruise, bore fruit here on March 9 when 
a contract for re-cruising 31,500 acres was awarded 
Edgar & Cullison, Portland cruising firm, at a price 
of 16 cents an acre, as compared to 20 cents paid 
this same firm for a 100,000-acre cruise last sum- 


 EWERETT, WASH. 


March 15.—The astute sales manager of an Ev- 
erett lumber mill accounts for temporary quiet in 
the industry by laying it to the weather—saying 
that conditions on the West Coast have been “too 
good,’ while on the east coast they have been 
“too bad.”” The remarkable open winter in Wash- 
ington and Oregon has favored high production, 
both of logs and lumber, notwithstanding shut- 
downs, while in consuming territory inactivity due 
to the weather has cut down the lumber business 
close to the irreducible minimum. In the East, it 
has been a winter of snow, over an extensive area; 
and in the fir woods of the West there has been 
almost no snow at all. The view of some lumber 
manufacturers is, “If we had had 10 percent of the 
snow that has fallen East, and if there had been 
a corresponding decrease in the downfall there, 
things would be different.”’ It is the same as say- 
ing that enforced curtailment of production would 
have had a bracing effect. Even so, there is an air 
of buoyancy and hopefulness in the industry. 
Spring is at hand. The East is due to thaw out 
pretty soon. General conditions could scarcely be 
improved. Lumber psychology is encouraging, al- 
though order files are thin. 

Log prices have slipped back to December levels, 
with fir again quoted in association circles at $12, 
$18 and $24. The advance of $1 a thousand in all 
three grades, proposed at the opening of the year, 
has not materialized. Beginning with next week, 
prices recede to the old schedules. Logs are so 
plentiful that the market could easily be over- 
supplied with a slight increase in the present input. 
An instructive feature is the status of hemlock, 
which is listed at $11 for No. 3 and $13 for No. 2. 
The spread is narrow, and the theoretical parallel 
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Deep Bayou 


Willow 


for the discriminating buyer 
who is interested in produc- 
ing the BEST finished pro- 
ducts. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LA. 


Red and Sap Gum, Sycamore, 
Cottonwood —Tupelo. 




















Manufacturers of band 
sawn hardwoods. 
Grades guaranteed un- 
der rules of National 
Hardwood Lumber 
Association. 


We solicit your inquiries- 


Bonita Lumber 
Company, Inc. 
BONITA, ("9sfen*) LA. 





















Ham ans LCRR. 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 











WATT [UMBER COMPANY 


RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


Mille at 
CANDY, LA. 





Office. 
RUSTON, LA. 
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[ PACIFIC COAST 


2x4 


No. | or No. 2 Common 


| S4S 


DRY bright stock cut from Upland 


West Coast Hemlock 


You'll like it. 
Straight cars of 16’ or 18’ if desired. 


PACIFIC STATES LUMBER CO. 


TACOMA, - - WASHINGTON 

















REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
F.W.Smith, - - .O. Box 288, Rockford, Ill. 
K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux alls, S. D. 
Joseph Lean, .O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 











Nowhere else on earth is there 


SPRUCE 


Air Dried 


Factory to compare with Alas- 
Stock ps 
and Color and 
Clears Texture 

TRY IT. 
Northwest Spruce Co. 
955 Stuart Building, SEATTLE, WASH. 


REPRESENTING : 
Ketchikan Spruce Mills, - Ketc 
Wrangell Lumber & Power Co. —- i 


’ - WwW ll, Al 
Juneau Lumber Mills, . fallen Alaska 











Save Freight 
and Waste 


WE FURNISH 


Standard or special pattern stock for factory 
use, cut to any length, made to any specifica- 
tion from Kiln-dried, Pacific Coast Woods. 


ALSO MIXED CARS 


Sanded Finish, Trim, Casings and Base, Mould- 
ings, Jambs, Pulley-Stiles, Panels, Drawer Bot- 
toms and Sides, etc. Knocked down cabinet 
Doors, or any kind of cabinets, as well as Sash 
Parts, Door Stock or other Shop requirements. 


Billings Lumber Co. 


TACOMA, WASH. 
Sales Agent for the Tacoma Sash & Door Co. 




















Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 


California PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


“SS ea Bulaine"' SAN FRANCISCO 























with the corresponding grades of fir is broken. 
The cedar manufacturer, who is buying shingle 
cedar on the $19 base, thinks the hemlock mill has 
rather the best of the situation. 

Clyde Walton, president of the Walton Lumber 
Co., is general chairman for the North Pacific Live- 
stock Show Association, which he declares enthu- 
siastically “is destined to become Everett’s greatest 
asset.”’ At a meeting in the Monte Cristo Hotel 
Tuesday, Mr. Walton and his assistants, more than 
forty in number, laid plans for a drive for funds 
with which to erect additional units on the grounds 
at Silver Lake. Mr. Walton clinched his points by 
saying: “The future development of our new North 
Pacific Fair is in the balance. We must make the 
balance swing the right way. As a builder of com- 
munity spirit, a fair has no equal. The renewing 
annually of friendships between the various sec- 
tions of the North Pacific territory; the building 
of this spirit of cojperation ; the get-together spirit 
—all these things go far in creating a broader- 
minded and more progressive city, county and 
State. Everett’s investment in a great North Pa- 
cifie fair and livestock exposition, while not made 
for pecuniary profit, will return a handsome divi- 
dend through the building of a better North Pa- 
cific territory in which to live.” 

Phil Hingston, president of the Hingston Box 
Co., has made numerous improvements in his plant, 
effecting economies in operation and increasing ca- 
pacity. One of the new machines is a planer fitted 
to take narrow stock, and another is a Mershon 
twin resaw. The management has met the problem 
of waste disposal and reduction of fire hazard by 
throwing out the burner and installing a fuel hop- 
per. All sawdust, shavings and waste are carted 
away. The plant is running one shift, with a ca- 
pacity of 35,000 feet of box lumber in eight hours. 

The Everett Pulp & Paper Co. is spending close 
to a million dollars in improvements, the effect of 
which will be to increase the capacity of the plant 
by 70 percent. Several buildings are under con- 
struction, including a large machine room. The 
company has let a contract to the Sumner Iron 
Works for fourteen tanks of different types, six 
new herringbone reduction-gear drives and four 
agitators. 

The Sumner Iron Works has sold to the Cabin 
Creek Lumber Co., Easton, Wash., three 52-inch 
rack-and-pinion headblocks, and to the Willapa 
Lumber Co., Willapa, Wash., a 4-inch pony edger. 


LOS ANGELES, CALIF. 


March 13.—Building, especially of homes, shows 
an upward curve. The influx of tourists has be- 
gun, and it is predicted that 1926 will prove to 
be the outstanding tourist year on record. A 
number of new tracts are being rapidly developed 
with moderate-sized homes, or double bungalows. 
According to reports from retailers and whole- 
salers, the last week has shown considerable activ- 
ity in the lumber market, and the outlook continues 
to be very favorable. 

The discharge of 57,000,000 feet of lumber at 
this port during the next year is the heavy schedule 
allotted to the Hamlin F. McCormick, one of the 
largest lumber steamers in the coastwise trade, by 
its owners, the McCormick Lumber Co. The vessel 
will arrive here every twenty-one days with 3,000,- 
000 board feet of lumber, it is planned. To main- 
tain this schedule the craft will have to be worked 
at top speed, both in loading and discharging. 

Mrs. C. N. Dietz, wife of a prominent lumber 
dealer in Omaha, is a member of the winter colony 
at the Hotel Virginia, Long Beach, Calif. 


PORTLAND, ORE. 


March 18.—The fir market is looking much bet- 
ter. There are considerable inquiries and orders, 
especially for cutting business. The cold weather 
in the East is undoubtedly retarding demand from 
that part of the country, but all other sections are 
buying in large quantities. Water shipments are 
heavy and increasing. Nearly every day one or 
more vessels, laden with from 1,000,000 to 5,000,- 
000 feet of lumber, start from mills here or on the 
lower Columbia River. 

There is much talk of the opening up of new 
tracts of pine timber in the country back of Golden- 
dale, southeastern Washington, and several pros- 
pective buyers are said to be making investigations. 

The Carlton Manufacturing Co., R. D. McMillan, 
president, is now cutting 50,000 feet daily at its 
mill at Carlton, Ore. The output is being handled 
here by the Voget Lumber Co., Fred A. Voget, 
president, in which Mr. McMillan is interested. 
The Carlton Manufacturing Co. is on the shore of 
the large artificial log pond that was dammed up 
for the old Carlton Lumber Co., which operated 
there several years ago, until its mill was destroyed 
by fire. The logging operations of the old Carlton 
Lumber Co. are now owned and carried on by the 
Flora Logging Co. 

The Cady Lumber Corporation, of McNary, Ariz., 
large producer of Arizona white pine, is now in- 
stalling a battery of twenty Moore’s reversible in- 





ternal fan kilns. Installation of these modern kilns 
will enable the corporation to better serve the 
users of ‘‘Cady Quality’ Arizona white pine. Con. 
struction work is now progressing rapidly, and 
kilns will soon be ready for operation. F. W. 
Horstkotte, prominent sawmill engineer and de. 
signer, is supervising construction work at Mc. 
Nary. 

The old North Pacific mill in North Portland, on 
the west side of the Willamette River, is being dis. 
mantled and much of the machinery scrapped. 
This was one of the first mills in Portland. 


MINNEAPOLIS, MINN. 


March 16.—Spring weather returned to the 
Northwest early this week, after two weeks of low 
temperatures and the heaviest snowfall of the en- 
tire year. But the first signs of spring benefited 
the various divisions of the trade. Late in Febru- 
ary an improved buying tendency was noted and 
estimating departments are crowded with work. 
Generally, there is a firm tone to the market this 
spring, with every indication that business will 
show improvement over 1925. ‘The forecast is that 
farm business and that from rural communities 
will be improved, while in the larger cities build- 
ing totals will compare favorably with those of 
1925. From several directions come authentic re- 
ports that farmers have decreased their indebted- 
ness substantially, the banks have said, and are 
effecting delayed improvements. Reports have 
come to headquarters offices from salesmen that 
retailers’ stocks, while being rounded out to meet 
spring demand, are lighter than in many years. 
Industrial users of lumber, likewise, have clung 
tenaciously to the policy of buying for immediate 
needs. 

A spring meeting of loggers is to be conducted 
soon, although the date has not yet been deter- 
mined, according to George B. Partridge, secretary 
of the Minnesota Loggers’ Association. The bulk 
of the winter’s cut of logs has been moved from 
the woods, Mr. Partridge said, and the work of 
closing up camps is in progress. C. P. Ellingson, 
Northome (Minn.) lumber manufacturer, was in 
the Twin Cities last week conferring with other 
officers of the association, of which he is presi- 
dent. Fred Blais, who directs the woods produc- 
tion for Moss, Blais & Wilson, was in the Minne- 
apolis headquarters last week, completing arrange- 
ments for closing camps. Virtually all this win- 
ter’s cut now has been taken out of the woods, 
and the final work will be done in another week 
or ten days, he said. Cedarmen were breaking up 
camps this week. Northern pine and hardwoods 
operations also are closing. Northern pine manv- 
facturers have cut about the normal amount of 
timber, while the northern hardwood interests have 
cut a smaller amount than normally. There was 
sharp restriction this year in tie and pulpwood 
operations. Cedarmen confined operations largely 
to smaller rounds of posts and shorter poles. Con- 
siderably less timber was cut. Many large manu- 
facturers did not enter the woods; those who did 
restricted their operations. Now with the demand 
for cedar developing, there is every indication that 
there will be firm prices and a substantial volume 
of business. 

The spring and summer will bring out an active 


demand for forest products of the Inland Empire . 


and the Pacific coast areas, in the opinion of John 
G. Ballord, of the Wallace-Ballord Lumber Co., who 
has just returned after a visit in the West. He 
viewed the companies’ operations in the vicinity 
of Dalkena, Wash. James G. Wallace, of Wallace- 
Ballord Lumber Co., who suffered a broken leg in 
the West a few weeks ago, is recovering at a 
— (Wash.) hospital, according to Mr. Bal- 
lord. 

Another guest of Twin City lumbermen was 
A. F. MacDonald, producer with headquarters at 
Superior, Wis. Mr. MacDonald said that, while 
his company had not been active in the woods last 
winter, it may operate summer camps. 

G. L. Delamater, of Western Forest Products 
(Ltd.), Vancouver, B. C., visited here on a tour 
of central and eastern markets. 


DULUTH, MINN. 


March 16.—Shipments of northern pine to Min- 
nesota and North Dakota continue to increase. 
Retail yards show a greater disposition to sort up 
stocks, and they have been ordering mixed carlots 
more freely. Retailers look forward to a good 
volume of business. Demand from agricultural dis- 
tricts for lower grades has been especially active. 
All grades remain firm. Inqyiry for box lumber 
has been on a broad scale lately. It has stiffened, 
belated buyers finding that floating supplies are 
unusually light on account of low prices offered 
early in the season. Holders of any sizable stocks 
of box are asking around $2 over the current mar- 
ket. An active demand continues for lath, and 
they are stiffly held. Shipments are going forward 
to middle West points on orders booked some time 
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ago. Several contractors are said to be unable to 
fill their contracts, and few loose lots are available. 
Hardwood ties average 90 cents, and softwood, 80 
and 85 cents. Woods operators are making prog- 
ress in cleaning up their season’s cuts and it is 
expected that more of the production will be moved 
this spring than in several seasons. Logging in 
northern Minnesota is being completed around 
twenty days earlier than in an average season. 

Martin Gunderson, of the Pike Bay Lumber Co., 
Tower, Minn., was a visitor here last week. His 
company’s mill is still running on lath, but plans 
are to begin cutting box lumber early in April, pro- 
vided returns are satisfactory. 

Jack Carroll, of the International Falls Lumber 
Co., International Falls, Minn., called on the Du- 
luth and Superior trade during the week. 

Clarence Goodwillie and Walter and Henry 
Greene, of the Goodwillie-Greene Box Co., Rock- 
ford, Ill., were visitors last week. The company 
also operates a box factory at Superior, Wis. 


BEAUMONT, TEX. 


March 15.—Recent rains, which were general 
in the southern pine belts of eastern Texas and 
western Louisiana, have materially retarded pro- 
duction, and for some time closed down most of 
the small mills. Prices remain very firm on tim- 
bers and the demand continues much in excess of 
the supply. While the mills wish to sell their 
surplus’ supply of yard stocks, they still fight shy 
of orders for yard stock items which do not show 
in their stock lists. Retailers and industries gen- 
erally seem to have got into a habit of waiting 
until their stocks are at the vanishing point and 
then placing orders. Mill men are becoming very 
tired of “immediate delivery” orders and most of 
them are getting to the point where they turn 
them down. 

The only price change noted last week in hard- 
woods is in red gum, which is off $2. . Orders, pro- 
duction and shipment just about balance, and buy- 
ing is not as extensive as it was a few weeks ago. 
Rains in this immediate section have retarded pro- 
duction somewhat, and have had a tendency to 
maintain prices. 


KANSAS CITY, MO. 


March 16.—There are a few signs in the lumber 
market that encourage the belief»that the dullness 
which has characterized business for several weeks 
Reports from country yards are 
that stock is beginning to move out again, and in- 
quiry from both city and country yards is increas- 
ing. The weather still is exerting a bad influence 
on the lumber market, but at the same time it has 
been the kind of a winter which, in the wheat belt, 
is followed by a big wheat crop, and, further east, 
by a big fruit crop. Local building permits are 
showing a considerable increase over February, 
and reports from other towns in this district indi- 
cate a large volume of building this spring. 


LAUREL, MISS. 


March 15.—Weather has been very unfavorable, 
and southern pine production is not up to normal. 
Spring buying by the North and East has not really 
begun. However, most mills have been making 
large sales. Export trade seems better, both with 
the Continent and South America. In fact, sales 
and shipments to South America for the last two 
weeks have made considerable increase. 

Dawson W. Winn, sales manager Eastman, Gar- 
diner & Co., is in the North on business. 

Hugh McLaughlin, of the Finkbine Lumber Co., 
Jackson, with headquarters in Paducah, Ky., is 
here on account of the illness of his father, S. H. 
McLaughlin, export sales manager Wausau-South- 
ern Lumber Co. Mr. McLaughlin is now under 
treatment in New Orleans, La. 


LAKE CHARLES, LA. 


March 15.—As the spring advances, there con- 
tinues to be steady improvement in demand for 
southern pine. Bookings last week again ran above 
hormal, exceeding both production and shipments, 
and most mills have substantial order files. The 
tendency on the part of buyers to shop is still pro- 
nounced. Price changes, however, have been slight. 
Cold weather in the North last week prevented any 
marked improvement in demand from that section. 
Southern demand continues very healthy as build- 
ing is steadily increasing. Finish items are in 
good demand. Center-matched flooring is in fair 
call, and boards and siding are moving freely. 
Timbers are a little easier, as logging conditions 
have greatly improved. The oil rig demand from 
Gulf fields holds up splendidly. Lately there has 
been an improvement in demand from railroads. 
Export trade with South America and the West 
Indies is steadily improving. Prices are a little 
Spotty, as a result of the disposition of mills to 
make slight concessions. Production is fairly close 
to normal, most mills operating and a few of them 


running night shifts. Shipping, however, is not 
keeping pace with bookings. 

J. W. Lewis, manager Calcasieu Long Leaf Lum- 
ber Co., and W. F. Ryder, of Beaumont, Tex., re- 
turned this week from a month’s business trip to 
British Honduras and Guatemala, in Central 
America. 

Mrs. W. L. Prickett, wife of Warren Prickett, 
vice president Long-Bell Lumber Co., is spending 
the winter in Lake Charles and De Ridder. 


SHREVEPORT, LA. 


March 15.—Considerable rain and cold weather 
last week hampered production, though well 
equipped large mills have been better able to ship 
than have the smaller plants. Smaller mills have 
been disinclined to book orders, especially timber 
orders requiring difficult logging. Shipments have 
been slow and transit lines have been considerably 
reduced, but the movement is freer than it was last 
week. Recently demand has been largely for mixed 
cars, and a great many of the smaller concerns 
are being obliged to adapt themselves to shipping 
to specifications, as the spread of prices between 
these and random has been wider than usual. 
Sporadic searcity of cars has been reported, but 
the supply has improved, and labor is plentiful. 
No. 2 common dimension and boards, and finish, 
have been produced more heavily than usual of late 
in this territory, and their prices have weakened. 
A very slight increase in demand will stiffen them. 

The hardwood market is still quite slow. No. 1 
common sap gum has met a considerable price 
reserve along with FAS gum, though no change 
in No. 2 common has been noted of late. 

Mr. and Mrs, George S. Prestridge are in Cali- 
fornia visiting their daughter. Mr. Prestridge is 
vice president of the Frost Lumber Industries 
(Ine.). 

John Welsh, of the Peavy-Byrnes Lumber Co., 
and Wallace Bolinger, of S. H. Bolinger & Co., 
are newly introduced members of the local Lum- 
bermen’s Club. 


BIRMINGHAM, ALA. 


March 15.—With the coming of warmer weather, 
building is growing more active. Demand for lum- 
ber in the Birmingham district has been on the in- 
crease during the last week. It has been good all 
winter. Alabama sawmills are operating full time. 
Recently a number of new sawmills have been es- 
tablished in various sections of the State. While 
much lumber is being consumed at home, large 
quantities continue to go to various boom centers 
in Florida. Much pine lumber, especially, is being 
shipped from southern Alabama mills to Florida. 


NORFOLK, VA. 


March 15.—-Due to additional bad weather in the 
North and East, sales have been very light indeed. 
However, the southern producing States have not 
been enjoying good spring weather, for there has 
been plenty of rain, and now a heavy snow and 
wind storm is in progress all along the south At- 
lantic coast. This weather means a setback to 
production. 

There has been very little demand for 4/4 edge 
No. 2 and better, either band or circular sawn, and 
more is being offered at prices which millmen were 
refusing several weeks ago. Many yards will not 
buy bargains, for they really do not need the lum- 
ber. No. 2 and better 4/4 stock widths have also 
been very quiet, and while there is not a large 
surplus of any width, prices are apt to weaken un- 
less an improvement in demand.takes place soon. 
No. 3 4/4 edge is very dull, but No. 3 stock widths 
are moving better to southern planing mills for 
ripping stock. Edge, 5/4 and thicker, No. 2 and 
better, also stock widths, are quiet and the same is 
true of bark strips. Bark strip partition has been 
moving a little better. 

There is very little demand for either kiln dried 
or air dried 4/4 edge No. 1 box, rough or dressed. 
Box makers claim business now does not justify 
them in stocking up further. If any bargains are 
offered, they are considered. Prices are a little 
unsettled. No. 2 4/4 edge box does not seem to be 
moving. No. 1 4/4 stock box, kiln dried, is not 
very active. Prices are holding up well, due to the 
fact that not much good air dried box has been 
shipped as yet. No. 2 4/4 stock box is being in- 
quired for more freely, but orders are not material- 
izing as fast as millmen would like them to. Edge 
5/4 box is quiet, but 6/4 edge and stock box are in 
fairly good demand. Buyers are trying to make 
their own prices on 6/4 stock at a time when it 
is searce. Box bark strips, 4/4 rough and dressed, 
are quiet and stock is getting to be more plentiful. 

Sales of flooring, thin ceiling, partition, finish 
ete. have been very light. Inquiries are not very 
numerous for either mixed or solid cars of flooring 
ete. Kiln dried roofers are quiet, and are apt to 
be affected by the weak position of air dried stock. 
Transit cars of air dried are being offered at lower 
prices. Lath continue very quiet, with many pine 
lath offered and a large shipment of West Coast 


Co PACIFIC COAST CI 
Ci White Pine 


alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 














The Polleys 
Lumber Co. 


Manufacturers of 
P ondosa 
Pine 


Dry Selects 


General Offices and Mills: 
Shipments via N:P. Missoula, Mont. 


















H. B. Hewes, ‘ C. D. Terwilliger, 
President Sec.-Treas. @ 
W.T. Virgin, Gen. Mgr. 
Vice-President F. E. Walker, 
R. H. Downman Asst. Sec, 
@ Treas. 


1.W. McWilliams 


ALIFORNIA 
White Pine 


BOX, SHOP and CLEARS 


Tell us your needs today. 


Clover Valley Lumber Co. 


LOYALTON, CALIFORNIA 


















Short Length Uppers 


We ship them at a saving in 
CEILING CEDAR SIDING 
FLOORING CLAPBOARDS 


Also General Yard Stock 
LONG TIMBERS 
+ HEMLOCK - CEDAR 


pe D. Collins Lumber Co. 


WHITE BLDG. SEATTLE, WASH. 

















ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 
California Sugar and White Pine 
Redwood and Cedar Shingles 
Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St... SAN FRANCISCO, CAL. 

















THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price spel, bound 
in ieather, $8.50. AMERICAN LUMBE , Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 
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Co PORTLAND, ORE. Co 





CAR 


Old 


Western W: 






Willapa Lassies Co. 


Growth 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - 
General Sales Office: PORTLAND, ORE. 


Fir 
Spruce 
Hemlock 


Our Specialty 


- RAYMOND, WASH. 


Chicago Representative 
ood Products Co., Tribune Tower 
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Geo. T. Mickle 
Lumber Co. 


Manufacturers and Dealers 


YELLOW FIR LUMBER 


kiln-dried Yellow Fir in mixed 
cars, including Finish, Stepping, 
Flooring, Ceiling, Casing, Base and 
Mouldings, for the Yard Trade 


and can make instant shipment. 


North Portland, Ore. 


x 


cialize in soft, old-growth, 





FA 








Dimension 
Long Joist 
Surfaced 


Small 
Timbers 


Plank 
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Douglas 
Fir 
We offer prompt, dependable 


service in the items listed at 
the left. Write for prices. 


— SALES AGENTS — 


Griswold-Grier Lumber Co. 
Evergreen Lumber Company. 


The Griswold 
Lumber Co. 


Gasco Bldg., Portland, Ore. . 











We are now Marking our Lumber with 
West Coast Lumbermen’s Association 
Trade-Mark. Look for Our Number 


NOW CUTTING ALL 


Sitka Spruce 


(Capacity 150,000' 8 Hours) 


Try our Kiln Dried Shop and Clears, 
rough or dressed. Our 5/4 and thicker 
Shop is 75% or more Edge Grain. 


Winchester Bay Lumber Co. 


910-11 Porter Bldg.,. PORTLAND, ORE. 
Mill at Reedsport, Ore. (on Winchester Bay) 
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lath due to arrive in Norfolk during this month. 
Framing, rough, is dull, while dressed framing is 
showing only a slight improvement over rough 


stock. 
WARREN, ARK. 


March 15.—-Demand for Arkansas soft pine has 
been sufficient to keep prices reasonably steady, 
except on B&better flooring, which has shown some 
weakness, mills making slight concessions to move 
it. There has not been much demand for uppers, 
especially in finish, although finish products have 
moved readily at good prices. B&better finish, 
8-inch, is in good demand worked S2S or S458, but 
especially into base, which is bringing a good price. 
Manufacturers are looking for business to be rather 
brisk within the next few weeks, as soon as 
weather in the middle West and East is more fa- 
vorable for outside building. Inquiries are being 
received from the dealers in good volume. Retail 
orders are for mixed cars, usually for immediate 
shipment. Industrial orders are of fair volume, 
calling mostly for crating, some automobile busi- 
ness being placed. Car items are moving slowly. 
Production has been normal, despite a heavy rain- 
fall twice during the week. Mills are being oper- 
ated on log supplies on track rather than from 
what is being logged now. Rains have interfered 
with small mill production, curtailing it to quite 
an extent. Shipments have been heavy, exceeding 
production slightly and new business also. Stocks 
are lower than at the first of the year, and some- 


what broken. 
MACON, GA. 


March 15.—Demand for roofers has been quiet. 
Ireezing weather, the second lowest temperature 
of the winter, on Sunday morning, and rains, had 
a tendency to slacken production a little. Toward 
the end of the week, however, all mills in this ter- 
ritory were operating to capacity. Some permits 
were received for deliveries in Florida, but Florida 
is not as active in the buying, field as she was a 
few weeks ago. Some manufacturers are filling or- 
ders from the East. Roofer manufacturers look 
for an improvement in the demand by the first of 
April, when eastern business will get under way. 


All manufacturers are accumulating stock. Prices 
have ranged from $19.50 to $20. 
Longleaf pine continued to hold its own. News 


of further railroad development in this territory 
has encouraged the producers. All mills are oper- 
ating to capacity, but stock is being taken as 
rapidly as produced. 


HOUSTON, TEX. 


March 15.—-Lumber business showed slight gen- 
eral improvement the last few days. In southern 
pine, mixed car business is good, with prices firm. 
Other items are in fair demand, for the most part. 
Practically all items of hardwoods are in fair de- 
mand. Export business is considerably better than 
it was two weeks ago. Unusually heavy rains last 
week slowed up logging operations and shipments. 


NEW ORLEANS, LA. 


March 15.—Shrewd local observers suggest that 
the market is waiting settled spring weather and is 
more or less marking time meanwhile. With the 
exception of the cypress folk, who report March 
bookings of good volume and prices holding firm 
at unchanged levels, the current demand and price 
are rated unsatisfactory. An increase in southern 
pine bookings is. reported for the week, but prices 
have not regained their strength, and concessions 
are obtainable on a number of items. The southern 
hardwoods still suffer from weak prices, and the 
spot demand is said to be “not so good,” if changed 
at all for the week. Much shopping around is being 
done, and it is suggested that some buyers are 
holding off in hopes of a further price decline. 
Continuance of winter temperatures in the North 
is believed to be holding back a good volume of 
business. Both pine and hardwoods are statistic- 
ally strong. 

What is said to be the largest shipment of fir 
timbers ever received at New Orleans arrived here 
a few days ago via the Jacob Luckenbach, con- 
signed to Hortman-Salmen (Inc.) The shipment, 
made by the West Coast mills of the Long-Bell 
Lumber Co., consisted of about 600,000 feet of 
timbers ranging from 12x12-inch, 34-foot lengths 
to 18x18-inch, 80-foot lengths. Hortman-Salmen 
are stocking it for bridge, railroad and other heavy- 
construction needs. 

State Forester W. R. Hine, of the Louisiana con- 
servation department, announces the organization 
of an 800,000-acre block of forest lands to be pro- 
tected under the coéperative plan worked out by 
the forestry division. The timber land owners join- 
ing in this work agree, it is understood, to pay half 
the salary of one warden or ranger for every 20,000 
acres, the forestry division paying the other half 
and thus creating an organized protective force, 

Secretary-manager H. C. Berckes, of the South- 
ern Pine Association, was the principal speaker 


at the juncheon of the New Orleans Kiwanis last 
week, taking for his subject “Forestry Problems 
as They Concern the Layman,” 

Word comes from Mansfield, La., that EF. A, 
Frost has provided a 5-acre tract of young timber 
for the. Mansfield public schools, as an aid to the 
teaching of forestry. 

Business men of Monroe and West Monroe, La.. 
organized a “‘motorcade” last week to the new oil 
fields at Tullos and Urania, La. At Urania, the 
motor party was entertained by Henry E. Hardt- 
ner, of the Urania Lumber Co., who tendered the 
visitors a luncheon. A stop was made at Clarks, 
La., to visit the plant of the Louisiana Central 
Lumber Co., C. E. Slagle and A. W. Johnson, of- 
ficers of the company, doing the honors as guides, 

Cc. B. Perkins, of Brookhaven, Miss., has been 
named chief of the agricultural department of the 
International Trade Exhibition at New Orleans, 
and has been conducting a vigorous campaign to 
enlist agricultural exhibits and funds for their 
maintenance, Mr, Perkins recently announced a 
donation of -$1,000 for this purpose, from Messrs. 


L, O. Crosby and Rowland, prominent southern 
Mississippi lumbermen. Mr. Weston, of the H, 
Weston Lumber Co., he adds, has also pledged 
financial aid to the work. 


S. E. Moreton, of the J. J. Newman Co., with 
headquarters at Brookhaven, Miss., has been “se- 
lectively drafted” to lead the drive for a $250,000: 








A piece of trellis-work such as this enhances 

the beauty of the back garden, especially when 

there is a background of trees and shrubbery. 

It is casily constructed and at a reasonable 
cost 





endowment fund for Whitworth College, a school 
for girls located at Brookhaven. 

Charles Houlton, of Houlton Bros. Lumber Co. 
and allied enterprises in the Florida parishes, was 
last week installed as president of the Hammond 
Chamber of Commerce. He is resident executive 
of the Houlton Investment Co. at Hammond. 

Rudolph Krause, of Krause & Managan Lumber 
Co., Lake Charles, was elected grand treasurer of 
the Louisiana I. O. O. F. at the meeting of the 
grand lodge of the order in New Orleans last week. 


MILWAUKEE, WIS. 


March 16.—Continued cold weather and snow in 
this vicinity have practically put a stop to any 
improvement in retail sales. The yards are curtail- 
ing their buying, taking only small lots. Through- 
out the State, sales of yards are slow. The indus- 
trial users of lumber are stil active in the market, 
however. The auto body plants are continuing 
their heavy production program and are good 
takers of birch and maple. Furniture factories 
have been good buyers of gum, walnut and birch, 
while some of them are requiring oak in fair lots 
for their spring furniture. Hemlock stocks of 
some sellers are not in good condition to ship, and 
they are not accepting orders. Others, however, 
who have dry hemlock stocks are reporting fair to 
good sales. Elm, birch and maple continued to 
lead in sales in the hardwood market. The lower 
grades of birch and mixed hardwoods were in good 
demand by the box factories. Oak and maple 
moved in good quantities to the flooring manufac- 
turers. Prices of lumber from the West Coast 
remained unchanged, but there is a weakening tend- 
ency and some look for lower prices. Southern 
lumber is being quoted at less, and it, is consider- 
ably weaker than competitive items. Hardwoods 
are holding firm. Millwork and sash and door fac- 
tories are continually receiving some good orders: 
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which are permitting them to keep their production 
on a good basis. 

Reports from the north woods being received at 
Marinette, Wis., are to the effect that the recent 
snow storm was one of the heaviest in twenty-five 
years in the Ontonagon district, whence most of 
the hardwood logs for the Menominee sawmills 
come. All logging camps are temporarily tied up. 

The Wisconsin-Michigan Lumber Co. has closed 
Camp No. 4 near Land O’ Lakes, laying off about 
one hundred and twenty men. The other three 
camps operated by the company near Conover and 
Land O’ Lakes will be closed this week. It is ex- 
pected that summer logging will begin May 1. 


TUSCALOOSA, ALA. 


March 15.—Southern pine offerings 
creased and prices are a shade easier. There is a 
heavy volume of inquiry. The weather has been 
fairly good for the last two weeks. Smaller mills 
are beginning to put stock on the market at about 
the usual rate of production. 

Ifardwood is somewhat easier and mills are will- 
ing to sell at prevailing market. There has ‘been 
quite a lot of quoting high prices on hardwood, 
where the stock was not ready for shipment or even 
where it was not available. Since the mills have 
more stock to offer, they are asking only reasonable 
prices. However, the spread is entirely too wide 
yet, which indicates that some mills are not yet 
wanting business, 


JACKSON, MISS. 


March 16.—The southern pine mills in this sec- 
tion continue to book orders slightly in excess of 
their production. Shipments were curtailed some- 
what last week on account of heavy rainfall. There 
is a strong demand for some items, and demand for 
others is weak. Medium stocks are en hand, but 
they are badly broken. Demand in the South is 
very heavy for all items. The labor situation is a 
little better. Small mills are still unable to re- 
sume operations on aceount of bad weather. Ex- 
port demand continues fair. Demand for lower 
grades is very good, but bad weather in northern 
and eastern consuming territories has delayed buy- 
ing of flooring, siding etc. 


PITTSBURGH, PA. 


March 16.—Continued inability of yards to move 
out stock, on account of bad weather, is causing 
the lumber market to lag. Some wholesalers report 
continued improvement in industrial trade, with an 
especially strong demand for sound wormy oak and 
sound wormy chestnut. The demand for oak, 
which is the best ever seen by some dealers, is laid 
to activity in automobile manufacturing. Owing 
to accumulations, southern pine mills are reported 
to be offering stock at lower prices. Mixed cars of 
southern pine, especially items of finish, are hard 
to handle. Retailers are expecting a good volume 
of residential construction, despite the deterring 
effect of wage increases for the building crafts. 
The market in western woods showed no cnange 
from last week. There have been concessions on 
hardwoods. ; 

The Kendall Lumber Co., which started its hard- 
wood mill at Cheat Haven, W. Va., two weeks ago, 
will start its Albright mill there April 5. Both 
had been down since December. 

C. V. MecCreight, of the C. V. McCreight Lumber 
Co., is calling on the trade in Cleveland this week. 

A. J. Diebold, of the Forest Lumber Co., is play- 
ing golf at Pinehurst, N. C. 


NEW YORK, N. Y. 


Mareh 15.—The fir situation continues to be 
the most disturbing factor in the New York market. 
Avowed optimists feel that surplus stocks, now 
tbundant in the harbor, will be wiped out in short 
order now that good weather seems to be at hand. 
Others point out that much of the fir on the mar- 
ket must be sold at considerable loss. It is also 
true, however, that much of the fir is of inferior 
grade and in badly broken assortments, and is 
really not worth anything like the figure being 
quoted consistently by wholesalers in general. 

The situation in fir is having its effect on the 
entire market in softwoods. Eastern spruce prob- 
ably is being hit harder than any other rival item. 
Cargoes of merchantable spruce that have arrived 
recently are being disposed of at prices somewhat 
below the figure that has been maintained firmly 
for several months. The market in spruce may be 
described as easy. It is predicted freely that 
Canadian manufacturers will be quick to turn their 
lumber into other channels unless the New York 
Market takes a very decided brace, 

The pines have not been affected materially. 
North Carolina and southern pine items have 
Maintained a firm footing in all grades and sizes, 
and distributers still say they have nothing but 
t very good spring season in prospect. The out- 
look for western pines is also satisfactory, except 


have in- 


for the higher grades, which are showing a little 
weakening, although quotations are fluctuating in 
a very small degree. No. 3 common in Idaho and 
western are holding firm in price, and shipments 
are not as large as local distributers would like 
to see. 

Another cold spell has set in for the middle of 
March, but there has been an absence of snow, and 
lumber is moving very well from the retail yards 
in all sections of the city and suburbs. However, 
warm weather is needed to put life in the con- 
struction industry, as well as to spur on the lum- 
ber trade generally. There is no doubt that a 
very large movement of lumber is coming, and 
that very shortly. 

James H. Stansbury (Inc.), of Hollis, Long 
Island, has just announced the sale of its coal 
business to the Lehigh Valley Coal Co. Its yard 
has been enlarged repeatedly, but it could not prop- 
erly expand in the handling of lumber. Accord- 
ingly lumber will receive the company’s entire 
attention. Improvements will be made at once. 

The Atlantic Sash & Door Co., Brooklyn, has 
added considerably to its stock of late and is so 
cramped for space that improvements are con- 
templated immediately. 

The Southeast Lumber Export Co., organized 
in 1921, and having a depot at Norfolk, Va., has 
just issued its first “year book.” Officers are: 
Elmer 8S. Anderson, president; Henri Isaacson, 
vice president; Herbert Anderson, treasurer, and 
Herbert N. St. John, secretary. 

Herbert B. Coho, secretary New York Lumber 
Trade Association, will be chairman of the weekly 
meeting of wholesalers and retailers to be held 
at the National Republican Club. 

Charles R. McCormick, of the Charles R. Me- 
Cormick Lumber Co., is in New York to attend 
to details incident to changes in the management 
of the New York office, and also to greet Mrs. Me- 
Cormick, who returns this week from Europe. Mr. 
and Mrs. McCormick will leave shortly for San 


Francisco. 
BOSTON, MASS. 


March 16.—While the lumber trade is quiet in 
New England, there has been a slight increase in 
demand since the first of the month. Road condi- 
tions are still bad. Retail stocks generally are 
moderate, and in some instances assortments are 
more or less broken, but the dealers are not in the 
mood to do much buying. Prices on some lumber 
lines have grown a little easier. Eastern spruce 
manufacturers are eagerly seeking dimension or- 
ders, and the base quotation on frames is no longer 
firm. Eastern and northern boards are dull and 
prices are soft. The spruce lath market also is 
weak. Shingles are very quiet, but prices are 
steady. Pacific coast fir and hemlock are offered at 
irregular prices, and mill shipment quotations 
are about $2 lower than they were a month or so 
ago. Yellow pine flooring and partition, and hard- 
wood flooring are easier. 

Another shipment of Philippine lumber has been 
received by Horace W. Hall Lumber Co., consisting 
of 201 pieces of guizo, 162 pieces of akli and 425 
pieces of yakal lumber, brought from Manila by 
the President Polk. Greene & Wood have received 
at their New Bedford yard 515,000 red cedar shin- 
gles and 886,299 feet of fir and hemlock from Van- 
couver, and 46,260 feet of fir and hemlock from 
New Westminster, brought by the Jacob Christen- 
sen. 

John G. Sehwarz, jr., of Schwarz Bros. Lumber 
Co., Bridgeport, Conn., is now the High Potentate 
of Pyramid Temple. Mr. Schwarz retired as presi- 
dent of the Lumber Dealers’ Association of Con- 
necticut at the recent annual meeting. 

Cc. D. Cronk is now operating as the representa- 
tive of the Erie Lumber Co., headquartered in Al- 
bany. For some years Mr. Cronk was with the 
Arthur E. Lane Lumber Corporation. 


TORONTO, ONT. 


March 15.—Wholesale lumber dealers in Toronto 
report good indications of reviving trade at an 
early date. Inquiries now are increasing in vol- 
ume, and refer to practically all lines. Wholesale 
travelers are finding, however, that retailers have 
provided for future requirements to a considerable 
extent, and that business obtained with them is be- 
ginning to take on a “forward” nature. Evidences 
are numerous in many lines of industry and trade 
that Canada is in for much better business than 
any it has had for some years. Annual reports by 
banks and trust and loan companies are all en- 
couraging. Figures compiled by the Dominion bu- 
reau of statistics show a steadily increasing volume 
of revenue carloadings in practically all lines. 
Carloadings of lumber are well-up in the list, with 
a steady increase from week to week as compared 
with a year ago. 

The sawmill and shingle mill at Bewdley, Ont., 
owned by Fred Sidey, was totally destroyed by fire 
recently. The mill was at its busiest season, saw- 


C2 PORTLAND, ORE. Co 


Practical Specialists 
Pacific Coast Lumber Products 








_) DRYAD, WASH. 
MILLS :{ WP. Ry., C., M. & St. P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
PORTLAND, OREGON, U. S. A. 











TRADE @DSCaGe OL (Qmanx 
Old Growth Douglas Fir 


We buy only selected upper 
grades of rough green lumber, 
carefully kiln dry it, and then 
exercise great care in manufac- 
turing our products. Being Fir 
Specialists, we offer big valuesin 


Finish- Mouldings 
Casing and Base 


We ship straight or mixed cars 
and can include 


Jambs, Sills, Stepping, 
Flooring 


Write us about your needs now. 


SHAFER-MSLAUGHLIN & HILLIER. 


INCORPORATED 
PORTLAND, OREGON 


Sumpter VALLEY Pine 


The breezes of Sumpter Valley are 

soft, but the Pine is softer. The 

quaiity and texture sell it—not the 

price. 

One trial means another customer. 
Let us quote you. 


H. J. Anderson Lumber Co. 


Wholesalers and Manufacturers 
Western Lumber Products. 


301 - 338 Northwestern Bank Building, 
PORTLAND, OREGON 














80 


AMERICAN LUMBERMAN 


MarcH 20, 1926 











MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments: may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - - © 

















F YOU use BOX SHOQOKS or cut 
I to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


(‘Idaho White Pine 


; Pondosa Pine 
a Engelmann Spruce 
Anywhere. |Mountain Red Cedar 





| Mountain Hemlock 


Sullivan Creek Lumber Co., Lrv. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B.C. 





























Thin Cling Sp 


3%” and \%" CEILING. 
4%" and &%”" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 











CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 


Large Stocks. Write for prices. 


Warren Ross Lumber Co. 
JAMESTOWN, N. Y. 











ing logs for farmers. Mr. Sidey expects to fix up 
an old mill and finish his winter cut. 


W. R. Beatty, Pembroke, Ont., who has been 
(Ltd.), has been appointed general manager of the 
secretary-treasurer of Edwards Lumber & Pulp 
firm, to succeed J. W. Smith, who recently resigned 
to become general manager of the Hawkesbury 
Lumber Co., Ottawa. 


A. E. Clark, of Edward Clark & Sons (Ltd.), To- 
ronto, recently delivered an address on Canadian 
hardwoods to the students and the faculty of for- 
estry of the University of Toronto. 


“Lumbering,’ Canada’s second most important in- 
dustry, was the subject of an interesting address 
delivered by Ralph S. Plant, Toronto, at the Op- 
timist Club luncheon recently. He spoke particu- 
larly of this industry as it is carried on in British 
Columbia. 


PHILADELPHIA, PA. 


March 15.—This week saw no improvement in 
the general condition of the market. Retailers ap- 
pear well stocked, and there is plenty of lumber 
available in most groups. Price concessions were 
in evidence throughout the week. Royals, 24-inch, 
have dropped 50 cents. Roofers remain in the 
slump that overtook them some weeks ago. East- 
ern spruce lath declined still further, and are weak. 
Longleaf pine, with stocks of retail yards rather 
full, has been marking time. It has, however, been 
holding its own fairly well. West Coast shipments 
continue heavy, despite the lack of demand, caus- 
ing further price fluctuations. There are isolated 
reports of good business, with fair inquiry, but 
the vast majority of lumbermen complain of a very 
slow season, with less than half the business of 


last year. 
ATLANTA, GA. 


March 15.—Though production of southern pine 
in the Southeast is about normal, Georgia out- 
put is about 10 percent below normal, because of 
bad roads. Shipments are also low. Production 
about equals orders. Prices generally are a little 
easier. Yard and industrial demand is heavy in 
the Southeast. Northern inquiries are improving 
steadily, but little business is being booked. Rail- 
road inquiries and orders continue fairly good for 
timbers and car material, largely from southern 
roads. Millwork plants are very active in the 
market and the tone of their inquiries indicates 
good business. Retail stocks in the Southeast are 
unusually large for this time of year. Sales in 
the Atlanta territory last week were retarded by 
bad weather. Yard inquiries from the middle West 
have picked up steadily. Wholesalers continue to 
buy on a good basis, visiting the mills oftener 
than in several weeks. Export sales of pine have 
slowed up, as offerings are not as high as southern 
mills are asking. 


Though a number of wholesalers report an easing 
of pine flooring, averages last week were only 
about $2 less. No. 2 common, in brisk call, showed 
no changes to speak of. Averages follow: 


1x3” 1x4” 1x6” 
ee ee $53@54 i) ee 
INO; POM se ic cscecas 47 49 46 47 $53@54 
DOS 2 COON: cies ocwen's 25 26 21 22 25 26 
DUO; BGO s o:5.0.05000c 12 14 10 12 i 6s 


Between quotations of mills in northern and 
southern Georgia there are differences as high as 
$7 and $8, particularly on B&better. 


Roofer production is improving steadily, but mill 
stocks are low. Georgia mills report an especially 
good call from Florida, but it is hard to get ma- 
terial into the State. Some smaller mills have 
been offering concessions of $1 or more, but quota- 
tions as a whole are comparatively unchanged. 
Following are prices for rough roofers, surfaced 
being $2.50 to $3 more: 

Air dried—— ———e ig 
1x6-8” 1x10-12” 1x6” 








x10-12” 


No. $2043 $47@48 $48@49 $48049. $51@52 
No. ee 19 20 24 25 25 26 26 27 28 29 
No. 3...6 17 28 38 29 16° 27 17 18 19 20 


Retail yards have trouble getting prompt ship- 
ments of boards and shortleaf framing. Retail 
business has been badly affected by poor weather. 
Mill quotations: 


Boards, S4S —Shiplap—— 
1x5” 1x6-12” 1x6-8” 1x10-12” 

B&btr. eS tae $59@60 No. 
No. 1... 54 56 57 btr. er $57@58 
NO. B.«. 22 33 22 23 No. 2... 24 29 30 
No. 3... 21 23 25 26 


Lath average around $6.40 for No. 1, and about 
$3.50 for No. 2. Shingle business is not brisk. 
Primary demand is for red cedars. 


No. 1 and No. 2 common and better dimension 
still continues in good call. No. 2 and better, D4S, 
2x4- to 8-inch, up to 20-foot, is about $31, with 
2x10- to 12-inch about $36. Prices for 20- to 
24-foot are $2.50 to $3 more. 


B&better and No. 1 common partition declined 
last week about $3; No. 3 common, about $1.50 


@2. The call is active, especially for No. 2. Last 
week’s averages for partition and siding: 
Bevel Square 
—Partition— siding edge 
1x4” 1x6” x6” 5x6” 
BROT ves cccas $51@52 $54@55 $29@30 $34@35 
IO. 1 COMM 6:6:5.0.0s 45 47 48 49 25 26 30 31 
INO. 2 COM si: 5:0 24 26 26 28 #417 «#18 «+20 21 
INO, & COM si s+. Oo 20) FT BS wssscua Soeerion 
Ceiling shows an easier tendency, averages be- 
ing: 
1x4” PexX8y” yex3Y” 
PROD a ieiere- 6 od vi0.e0 0S $53@54 $88@39 $33@34 
NOs 2 COR cic tewacas 48 49 35 36 30 31 
INO 522: COM 6 66-650 ssc 00% 23 «24 21 22 16 17 
POs OB INE 5 ip avi a's 06a 5 ie it. i8 if 


E. J. Curtis, of the Curtis Bros. Co. (Inc.), of 
Clinton, Iowa, and president Millwork Cost Bureau, 
was a visitor last week, enroute to Clinton after 
spending the winter months at his Florida home in 
Clearwater. 

Frank Kent, of the Seaman-Kent Co. (Ltd.), 
of Toronto, Canada, was a business visitor in At- 
lanta last week. The company plans to enter the 
southeastern market. 

The Henrico Lumber Co., of Philadelphia, has 
purchased a timber tract of more than 4,000 acres 
in Apling County, Georgia, from N. N. Pearson and 
George M. Pearson, and contemplate its early de- 
velopment. 

E. F. Lamphere, representing H. V. Berry, of 
Fort Plain, N. Y., wholesaler, was a business visitor 
last week. 


JACKSONVILLE, FLA. 


March 17.—In the southeastern lumber market, 
business has been very quiet. Now that yards have 
good stocks and are able to get shipments through 
quickly, they are ordering only “hand to mouth.” 
Port cities are beset by “distress” lumber from 
every source, stock shipped before the slump in 
buying. Miami, Tampa and Jacksonville are still 
receiving vessel shipments from the West Coast, 
most of which was bought on a speculative basis 
by wholesalers. This stock is being stacked out 
in the open and offered at greatly cut prices, or is 
being handled by retailers on a consignment basis. 
But conditions show signs of early improvement. 
Building had fallen off slightly during the early 
months of the year, but from permits issued re- 
tailers should soon be able to move a large volume 
of the stock on hand. Prices on all woods have 
suffered of late. But certain items are always in 
great demand, and are not manufactured in suff- 
cient volume to supply even a slack demand. 

Southern pine is holding its own, although the 
encouragement it has received of late has been 
very slight. Longleaf framing and_ sheathing 
have suffered the most of any items on the list. 
Two by fours can be bought for about $28 at mills, 
with other widths on usual differentials. Boards 
are based on about $24 for 1x6-inch. Yards have 
all the framing they can possibly handle. Some 
are slightly short on sheathing and are buying a 
few cars. However, this is highly competitive 
business. Shed stocks, while freely offered, are in 
most demand, and are holding up fairly well. 
Nevertheless, prices have shown reductions of 
$2@3 on B&better and No. 1 common, and not 
over $2 on No. 2 common. 

The shortleaf market is entirely different. Yards 
usually prefer longleaf stock when on a really 
competitive basis, and are buying more longleaf. 
Georgia roofers and framing have weakened per- 
ceptibly. Roofers are now moving at $20.50 for 
1x6-inch and $21.50 for 1x8-, 10- and 12-inch, and 
are easy to buy at these prices. Two by fours 
bring about $21.50 at mills, whereas they were 
quoted at $23.50 not more than three weeks ago. 
Florida demand for such stocks is so small that 
many manufacturers have turned to the eastern 
and middlewestern markets. Bé&better finish, al- 
though a good mover in the Southeast, has been 
affected, and is moving at about the following mill 
prices: 4/4, $45; 5/4, $50; 6/4, $52, and 8/4, 
$54. There is not a great volume of new business, 
as most millwork plants have booked their require- 
ments far in advance. They are doing their ut- 
most to get stock shipped that they bought during 
the latter part of 1925. 

Cypress is steady in the face of the slow market. 
Volume of bookings for Florida is fairly good. 
These orders are mostly for factory grades, with 
occasional orders for finish and shed stocks from 
retail yards not equipped with planing mills. The 
most interesting development is the amount of 
orders from tank and silo manufacturers for high 
grade thick stocks. Florida trade uses very little 
of such items. Mills have good stocks of it. The 
eastern and middlewestern demand has so far 
failed to manifest itself, probably due to ex- 
tremely cold weather. 

Every port city in the State is overstocked with 
lath and some of the surplus is being moved into 
the interior. This is not such a serious matter, 
and the extra supply should move readily, 48 
Florida is a large user of lath. 

The Jacksonville Hoo-Hoo Club last night hon- 
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ored the memory of the founder of Hoo-Hoo, the 
late Bolling Arthur Johnson, of Chicago, with 
a banquet and concatenation in the Jacksonville 
Lumbermen’s Club rooms. National officers and 
officials of the local branch delivered eulogies. 
Among speakers were: J. Ben Wand, Charles J. 
Williams, H. R. Isherwood, W. W. Brock, F. H. 
Pfeiffer and N. E. Hainlen, of Miami, and F. W. 
Stanley, of Fort Worth, Tex. The banquet was 
followed by a concatenation in which an even 
dozen of new members were admitted. 

Fire last night swept through the yards of the 
Campbell Lumber Co., of Miami, located on the 
western outskirts of that city, causing damage 
estimated at $160,000. The loss was confined to 
the lumber, most of which was being handled on a 
consignment basis. The following were among 
heavy losers: Mobile Export Co., Mobile, $40,000; 
Atlantic Tie & Timber Co., Savannah, $25,000; 
Harry S. La Fond Co., New York, $70,000. 

D. A. Sanborn, president D. A. Sanborn Co., 
Ellaville, Ga., was a business visitor to Jackson- 
ville, attending to the several interests of his com- 
pany and visiting local wholesalers. 

A. D. Holley, vice president Aycock-Holley Lum- 
ber Co., Jacksonville, has been in Miami for the 
greater part of the last week attending to company 


a SPOKANE, WASH. 


March 13.—The period of “watchful waiting’ 
is still on. Demand last week has been moderate, 
and in line with that of the last several weeks. 
Lumbermen are looking from week to week for 
marked increase. There has been no change in 
price. The season retains its marked advance 
over the spring of ordinary years. 

Andrew MacCuaig, veteran lumberman and past 
Scrivenoter of the Supreme Nine, and Mrs. Mac- 
Cuaig were guests of honor at yesterday’s weekly 
luncheon of the Hoo-Hoo Club, held in the Hall of 
Doges, Davenport’s hotel. Mr. MacCuaig was pre- 
sented with a handsome leather portfolio, and Mrs. 
MacCuaig a magnificent bouquet of roses. Short 
speeches were made by J. M. Brown, I. N. Tate, 
Cc. L. Coffman and A. Grantam in which the part 
played by Mr. MacCuaig as one of the leading 
spirits of the club and as its most popular member 
were. stressed. After the entertainment program, 
President Ed L.’ Rowles announced the appoint- 
ment of J. M. Brown, H. L. Masterson and L. G. 
Carr as a committee to report on the possibility of 
a nationwide campaign for the wooden box. 


SEATTLE, WASH. 


March 138.—M. J. O’Reilly, of St. Paul, Minn., 
reached this city yesterday in connection with his 
logging and timber holdings on the Pacific coast. 
He will return home by way of California. Mr. 
O'Reilly began his business career in 1882, in the 
lumber offices of Brown Bros., at Rhinelander, 
Wis. Subsequently he developed a string of line 
yards in Wisconsin and Minnesota, all of which he 
has sold except a yard in Centralia, Wis. 

Herbert J. Anderson, president H. J. Anderson 
Lumber Co., Portland, Ore., was in this city yes- 
terday, renewing acquaintance with many friends. 

The Tyee Lumber and Manufacturing Co., of 
Seattle, is installing two of Moore’s improved 
charge type dry kilns for fir finish lumber and 
molding stock. 

Mark E. Reed, president Reed Mill Co., a hem- 
lock operation at Shelton, Wash., will sail from 
Seattle by the President McKinley March 23 for 
Japan. He will be absent for six weeks, combining 
business with pleasure. 

Mr. and Mrs. J. H. Bloedel, and Miss Charlotte 
Bloedel have reached San Francisco, on their re- 
turn from a tour of several weeks in the Hawaiian 
Islands. 

Roy Lammers, of the McGoldrick Lumber Co., 


Spokane, is in Seattle this week visiting his 
brother, George E. Lammers, of the Bahamas- 
Cuban Co. 


ALBUQUERQUE, N. M. 


March 15.—For the last month the George E. 
Breece Lumber Co. has been running on 12-hour 
shifts in preparation for a few days’ shutdown, 
the first, with the exception of two half days, in 
three years. Needed repairs will be made, and the 
log pond scraped. The logging road, extending 
south into the Zuni Mountains from the Santa Fe 
main line at Thoreau, will have completed its use- 
fulness this season, and fifteen miles of new regu- 
lar trunk-line road is being built through Zuni 
Canyon southward from Grants, where machine 
shops an a 9-stall roundhouse are being built. The 


hew road will. be ready for the transportation of 


logs by Sept. 1. 

A western yellow pine tree recently cut by the 
Saginaw & Manistee Lumber Co., and sawed at its 
mill at Williams, Ariz., made a gross scale of 6,300 
feet which, less defects of 1,100 feet, made net scale 
5,200 feet. Another 14-foot log could have been 


cut at an 8-inch diameter, but it would have been 
@ cull. 


A large share of Albuquerque’s fuel is slabwood 
and factory waste, the latter delivered at $3.25 a 
load. So much is clear that the question arises, 
Why should not a toy and kitchen utensil factory 
do well here? Col. Breece offers a site with track- 
age and power. 

R. J. Cheska, the well known former western 
Wisconsin lumberman, is building his thirty-eighth 
house in Albuquerque in two and a half years. As 
an experiment Mr. Cheska last fall lined a box with 
Celotex and filled it with apples, which are even 
now perfectly sound, while similar apples kept in 
ordinary storage had long since to be used to pre- 
vent loss, 

Col. George E. Breece’s visit to Louisiana to buy 
timber lands, and attend to other business, has 
extended already to more than a month’s absence. 

Ray E. Marsh, assistant district forester in 
charge of forest management in the southwestern 
district, is in Washington, D. C., on a two months’ 
detail in the Forest Service offices. 


HATTIESBURG, MISS. 


March 15.—Scarcity of common labor, and the 
influenza epidemic, have reduced southern pine 
production to some extent. Demand for decking 
continues good, and there is very little dry decking 
among the mills. Mill stocks of all classes of re- 
tail yard items are more or less broken, and not a 
great deal of dry stock is on hand at mills. Orders 
for special cutting are being received in about the 
same volume as for the last few weeks. Wood pres- 
ervation plants are buying piling, poles and sawn 
stock in large amounts. Plants in this section 
working up lumber for the automobile trade are 
also buying heavily. Local demand is also large. 

Cut-over lands are still changing hands, thou- 
sands of acres having been sold during the last 
couple of weeks. 

The Stover Lumber Co.’s plant, located about 
fifteen miles east of Laurel, has ceased operations, 
the company having exhausted its timber supply. 

E. J. Wilder, formerly connected with the Fink- 
bine Lumber Co. at Wiggins and D’Lo, Miss., in an 
official capacity, but for the last several years man- 
aging mills in Arizona and New Mexico, is visiting 
friends and relatives in this section. 


TROUBLE AND LITIGATION 


New York, March 15.—Federal Judge Mosco- 
witz has appointed Sidney F. Stongin and Harry 
H. Hicks receivers in an action in equity brought 
by the Mell & Sons Lumber Co. against Hicks, 
Hicks & Hicks (Inc.), lumber dealer of 80 Beach 
Street, Rockaway Beach, L. I. Both gave bond 
of $50,000. The assets of Hicks, Hicks & Hicks 
are given as $650,000 and liabilities as $450,000. 
The claim of Mell & Sons Lumber Co. is for 
$15,300. 


ATLANTA, GA., March 15.—A damage suit of 
considerable interest to lumber manufacturers was 
recently brought in the Twiggs County superior 
court, at Jeffersonville, Ga., to determine whether 
or not a lumber manufacturer can be compelled 
to pay for timber that he did not cut. Mrs. Lucy 
McArthur, of Macon, Ga., is the plaintiff in the 
case, suit being brought against the Danville Lum- 
ber Co., of Danville, Ga., damages to the amount 
of $5,000 being asked by Mrs. McArthur. The 
plaintiff, who owns a large tract of land in Wilkin- 
son and Laurens counties, in Georgia, alleges in 
her complaint that in December, 1922, by the 
terms of a contract executed in Macon, Ga., she 
sold the standing saw timber on a portion of her 
land to the Danville Lumber Co. She also alleges 
that in August, 1924, the company ceased taking 
timber from the land, representing to her that its 
contract had been fulfilled. Mrs. McArthur al- 
leges, however, that much of the merchantable 
timber was left standing in the tract, but in the 
form of isolated trees so widely scattered as to 
make it impossible for her to sell it to any other 
logging or sawmill company, and it is on this con- 
tention that she asks damages of $5,000. The 
case is an unusual one, and will decide a point 
of considerable interest to the lumber industry. 


Patents Recently hosel 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 


- aren Log carrier. Allan W. Lewis, Vancouver, 





1,575,082. Machine for splitting shakes, 
Thomas, Gerberville, Calif. 


1,575,150. Box. Hugh De Haven, 
Calif. 


1,575,200. Automatic measure for wood saw tables. 
Charles H. Fredenberg, Afton, N. Y. 


1,575,339. Lumber piler. Frederick W. Horstkotte, 
Spokane, Wash. 


1,575,551. Gluing attachment for veneer-taping ma- 
chines. Frederick W. Dove, Ludington, Mich. 
1,575,715. Saw set. Fred W. Orth, Ocean Park, Wash. 


1,576,025. Log sawing machine. Louis B. Baumhover, 
Carroll, Iowa, 


James N. 


San Francisco, 
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Practical 
in its 
simplicity 
flexibility and 
all-round efficiency 


Practical from every standard 
of the lumberman’s needs for sim- 
plicity, strength and flexibility. 
25% to 50% less parts, doubly 
reinforced head frames with 
through braces running full length 
of leg; generous steel gussets at 
corners ; 3-point suspension motor; 
all moving mechanical parts in- 
dependent of frame torsion. 
Ideally suited to mill or yard pur- 

poses, greatly reducing handling 
and delivery costs. Write for full 
particulars and performance 
records. Willamette Iron & 


Steel Works, Portland, 
Oregon 


WILLAMETTE 


Carrier 











“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver San Francisco 
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Also 10’ and longer. 


We Want to Buy 
Western and Idaho White Pine 


6, 8 & 10’ selects in straight cars. 

All widths. 
Rough or dressed. Send your lists. 

John A. Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, III. 






















MAPS 


108 SOUTH LA SALLE Sr., 


DROLET & STEENSON 


TIMBER ESTIMATES 
LOGGING REPORTS 


CHICAGO 


Southern Office, Tuscaloosa, Ala. 




















Conway Bidg., 


Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 
CHICAGO, ILL. 

















Lumber and 


HUTCHIN Storage Co. 


Saw Mill, Band Resaw and Planing Mill 








Douglas Fir, 
Yellow Pine, 
White Pine, 


GENERAL OFFICES, YARDS AND MILL: Spruce, Norway, 

139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 

Blue Island 800 Pallman 8020 (No Toll) | ORDERS SOLICITED 


























OUR 


the retailers and 


ters. 


Service Satisfies 


the 


manufacturers in three 
large consuming cen- 


TRI-STATE LUMBER 
& SHINGLE COMPANY 


Manufacturers’ Agents 


R. A. Long Bldg., KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 


Member National Association 
of Commission Lumber Salesmen. 































Do You 
Sell to 


for our credit 


serve you 
agency? 


counts, 
subscriber. 
let No. 49-C. 








CHICAGO, ILLINOIS 








Furniture Factories 


or other woodworkers? 
If so, wecan help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
than any other credit 


Ask for rates and Pamphlet No. 49-S 
Giving Full Details. 
Try our Collection Department any 
time on delinquent or disputed ac- 
whether or not you are a 
For rates ask for Pamph- 


LumBermen’s Crepit AssociATION 
Suite 1740-68—608 So. Dearborn Street 











Eastern Headquarters, 157 East 44th St., New York City 














Otto Scherzinger, of the Kneeland-McLurg Lum- 


ber Co., Phillips, Wis.. 
the city this week. 


Was a business visitor in 

K. O. Alter, secretary and treasurer of James ID. 
Lacey & Co., spent several days in northern Michi- 
gan in the interest of the company. 


Il. Hi. Bishop, president of the Bishop Lumber 
Co., Chicago, and Mrs. Bishop, have returned from 


a three weeks’ sojourn on the Gulf coast near 
Biloxi, Miss. 
J. He. Faust, of Faust Toros. Lumber Co.,  re- 


turned to Chicago Sunday after spending a week 
in the vicinity of Jamestown, N. W., calling on the 
furniture trade, 


J. W. McCurdy, vice president of James D. Lacey 
& Co., left on Thursday for an extended stay on 
the Pacific coast, stopping at various points in 
the South enroute. 


K. M. Brown, of the A. EK. Gordon Lumber Co., 
Toronto, Ont., wholesaler of spruce and western 
stock, was here this week on business. Ile was 
calling on the local trade, 


C. J. Harris, manager of the Chicago office of 
the Winton Lumber Co., of Minneapolis, Minn.. 


has been ill with the influenza since last Saturday 
and unable to be down to the office, 


Harry C. Seearce, lumberman of Mooresville, 
Ind., and a past president of the Retail Lumber 
Dealers’ Association of Indiana, has been named 
a member of the board of trustees of the Indiana 


village for epileptics by Governor Ed. Jackson. 

R. CC. Biddle, manager of the Chicago office of 
the Kirby Lumber Co., Ilouston, Tex., has been 
confined to his home with a bad cold the last ten 
days but is somewhat improved at this time. 

L. II. Sabey, assistant buyer for Harris Bros., 
Chicago, who has been confined to his home for 
several days with a bad cold and a touch of the 
flu, has recovered and is now on the job again. 


Alfred Schroeder, vice president of the John 
Schroeder Lumber Co., Milwaukee, Wis., was in 
Chicago Monday on a_ business mission. —Inci- 


dentally he dropped in on some of his friends while 
in the city. 

George If. Kelley, president of the Western Lum- 
ber Co., Westfir, Ore., stopped off in Chicago this 
week for a short visit with the Vanlandingham- 
Cook Lumber Co. Mr. Kelley was on his way to 
Washington, D. C. 


F. G. Christmann, of the Christmann Veneer & 
Lumber Co., St. Louis, Mo., was in the city last 
week conferring with the panel manufacturers. 
Mr. Christmann is a director of the National Hard- 
wood Lumber Association. 

Announcement is made by the Woods Lumber 
Co., of Memphis, Tenn., that Charles G. Labbe is 
now associated with that organization as sales man- 
ager, having severed his connection with Shannon 
Bros., where he formerly held a similar position. 


Charles A. Goodman, vice president and treas- 
urer of the Sawyer Goodman Co., Marinette, Wis., 
sailed from New York on March 11 for Europe, and 
will make an extensive tour of that country. He 
does not expect to return to his home until after 
the first of June. 


F. S. Murphy, jr., of the F. S. Murphy Lumber 
Co., San Francisco, Calif., manufacturer of Cali- 
fornia white and sugar pine was a Chicago visitor 
this week. He was making a flying trip East to 
renew acquaintances and note the market trend 
in other sections, 


With only a part of the returns in, the lumber- 
men of Terre Haute, Ind., have subscribed $25,000 
toward the formation of a permanent industrial 
foundation for that city. The ultimate goal is 
$1,000,000, the purpose of the foundation being to 
-promote new industries. 

W. T. Culver, vice president of James D. Lacey 
& Co., expected to leave here Friday for New 
Orleans to attend the annual meeting of the South- 
ern Pine Association. James D. Lacey, who has 
been spending the winter in New Orleans, will also 
be present at this important gathering. 

W. G. Moeling, president of the Sterling Lumber 
& Supply Co., has only recently returned to his 
office after a siege of what seemed to be influenza. 
Mr. Moeling has been spending several weeks in 
the South and returned but a short time before 
he was taken ill. 

F. L. Leidinger, manager of the white pine de- 
partment of Burnaby Bros. Lumber Co., spent the 
greater part of last week calling on the yard and 


factory trade in Wisconsin. He made the trip 
by car and found the roads rough north of 
Milwaukee. 


A. Wallerstein, president of the Lumber Mills 
Co., who with Mrs. Wallerstein has been spending 
the winter in southern California, has been in the 
city the last few days looking after business mat- 
ters. lis trip east was merely a flying one as 
he expects to rejoin Mrs. Wallerstein in the course 
of a few days. Mr. Wallerstein has been playing 
considerable golf this winter and is looking re- 
markably fit. 

N. J. Sanford, of The Prendergast Co., Port- 
land, Ore., stopped off in Chicago last week and 
called on some of his friends in the trade. He 
was on his way home from the East where he 
found business slow but prospects favorable. Mr, 
Sanford went on’ to Kansas City for a short visit 
before striking out for the Northwest. 


Ben Powers, buyer for Alfred Dobell & Co., Liy- 
erpool, England, was in the city several days ago 
looking over market conditions. Mr. Powers was 
in this country on one of his periodical buying 
trips and went on from here to Michigan centers 
where he expected to place some orders for north- 
ern hardwoojls. 


Charles N. Perrin, of Blakeslee, Perrin & Dar- 
ling, Buffalo, N. Y., stopped off in Chicago last 
week for a short visit with friends on his way 
South. Chairman of the rules committee of the 
National Hardwood Lumber Association, Mr. Per- 
rin spent a part of his time here conferring with 
Frank F. Fish, secretary-treasurer of the associa- 
tion. 


The Harnischfeger Corporation, of Milwaukee, 
Wis., manufacturer of gasoline exeavators and 


trenching machines, announces the following ap- 
pointments : Clark-Wilcox Co., 17 Lafayette Street, 
New Haven, Conn., and 786 Albany Street, Boston, 
Mass., in place of the K. B. Noble Co., of Hartford, 
Conn.; William H. Hale Co., 607 Fifth Avenue, 
South, Minneapolis, as agents in Minnesota. 


A. C. Hansen, of the Hansen Lumber Co., Daven- 
port, Iowa, wholesaler, was in Chicago a few days 
ago, on business. He called on a few local whole- 
salers and reported that business was rather dull 
in the Davenport area. JIlowever, he is expecting 
an increased volume when weather conditions im- 
prove sufficiently for the yards to begin moving 
out stock. 


F. T. Turner, president of the Turner-Farber- 
Love Co., has been scouting around in this terri- 
tory for the last few days to get a line on market 
conditions and sell some lumber. Ile took advan- 
tage of this opportunity to attend the regular 
meeting of the local Rotary Club. Mr. Turner is a 
loyal Rotarian and a firm believer in the principles 
of the organization, 


W. II. Butler, assistant sales manager of the 
Bradley Lumber Co., Warren, Ark., spent several 
days here recently calling on the trade and visiting 
with the Charles L. Baxter Lumber Co. Mr. Butler 
took over the duties of assistant sales manager 
about the first of February and his present trip 
north was for the purpose of getting acquainted 
with Bradley's distributers and customers. 


Nils Gregertsen, of Gregertsen Bros. Co., who 
returned this week from a ten days’ stay at Ex- 
celsior, Mo., stopped in Kansas City on the way 
back and reports business in that section dull. 
The country yards are beginning to buy a little 
lumber but the total volume is not large. Ile says 
the present inactivity is generally blamed on the 
bad weather but there is also a feeling of uncer- 
tainty among the trade as to what the year is to 
bring forth and the majority of buyers are holding 
off until they receive some clear indication of 
the trend for the year. 


Nat. F. Wolfe, of the Nat. F. Wolfe Lumber Co., 
returned a few days ago from Fort Meyers, Fla., 
where he and Mrs. Wolfe had been spending @ 
very pleasant vacation. While the trip was one 
of pleasure only, Mr. Wolfe found time to look 
around a little and reports that the amount of 
construction going on in cities on the west coast 
is enormous. The lumber supply seems to be ade- 
quate to meet immediate needs, in marked contrast 
to conditions prevailing a few months ago when 
the embargo on shipments sent lumber prices sky- 
rocketing on account of its scarcity. The building 
of cross State roads, he believes, will be a_ big 
boon to the development of the State. 


Harry T. Lucas, of the Lucas Lumber Co., has 
just returned from his first visit to the West Coast. 
Going by the way of Arizona and the Grand Can- 
yon, he stopped off in Los Angeles and San Fran- 
cisco and then continued north through the prin- 
cipal mill and market centers of Washington, 
Oregon and British Columbia. The manufactarers 


of that section, he says, are getting a fair amount 
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_of business but are complaining some because of 


the lack of profit. California business remains 
quiet but trade with the Atlantic Coast, the middle 
West and foreign shores is showing some life. 
Short lengths of dimension are in good demand in 
the middle West, where the country yards are buy- 
ing quite a. few mixed cars to fill in their stocks 
before spring buying begins. 

If. L. Gray, assistant general manager of the 
Meadow River Lumber Co., Rainelle, W. Va., ac- 
companied by Mr. Taylor, sales representative of 
the company in Detroit territory, spent Thursday 
of this week in Chicago. Mr. Gray has been call- 
ing on the trade and investigating general condi- 
tions in the eastern territory, and from Chicago 
went to Fresno, Calif., to visit his mother, whom 
he has not seen for a great many years. Mr. Gray 
reports the plants of his company in full opera- 
tion, although shipping has been considerably re- 
tarded on account of the continued cold weather 
in the Appalachian region. The splendid new mill 
rounded out its first year of operation with a 
record production of 32,000,000 feet of high grade 
West Virginia hardwoods. The Meadow River 
Lumber Co. enjoys a satisfactory export trade, and 
its high grade product is very much in demand 
among the larger wood using industries, and alto- 
gether Mr. Gray reports an excellent demand, The 
only ‘fly in the ointment” is that lumber manu- 
facturers do not seem to be getting for their prod- 
uct prices that are justified by costs of operation 
and stumpage prices. Mr. Gray is active in the 
affairs of the Appalachian Logging Congress, and 
while in Chicago had a pleasant visit with Morton 
Butler, president of that organization. 
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Lumberman’s Daughter Stage Success 

Miss Francine Darke, daughter of F. J. Darke, 
former general manager of the Russell J. Matthias 
Co., is winning wide acclaim for herself as the 
ingenue in the comedy ‘‘Kempy” which has just 
completed its second successful week at the Cen- 
tral Theater, Chicago. Since opening its engage- 
ment in this city, Kempy has been playing to ca- 
pacity houses and promises a run of several weeks. 

Miss Darke has received consider..ble notice dur- 
ing the last few years for her dramatic work in 
chautauqua and lyceum circles and has appeared 
on the stage in many States. 3efore coming to 
Chicago with this production, she was the member 
of a repertoire company which played ‘‘Kempy”’ 
and “Mid Summer Night's Dream’ at Tampa 
Springs, Fla., with notable success. 

Cast as the ingenue, Ruth Bence, Miss Darke has 
played her role with spirit and has been a promi- 
nent factor in the play’s latest success. 


Chicago Hoo-Hoo Elect New Secretary 

The Hoo-Hoo Club of Chicago recently held an 
enthusiastic meeting at the rooms of the Lumber- 
men’s Association of Chicago at which time Paul 
L. Grady, chief engineer of the National Associa- 
tion of Box Manufacturers, was elected secretary 
to fill out the unexpired term of George W. Bur- 
goyne, who recently moved to Milwaukee. Noel 
Ridlon, of Noel Ridlon & Co., and Tom Moore, of 
the Pacific Lumber Agency, were elected directors 
to succeed Bolling Arthur Johnson, deceased, and 
Roy Johnson, resigned. President Frederick Klapp- 
roth presided. 

The club outlined plans for an extensive program 
in codperation with the National Lumber Manufac- 
turers’ Association and the National Association of 
Box Manufacturers in their trade promotion activi- 
ties to increase the use of lumber and wooden 
boxes. Statistics showing the growth of substi- 
tute industries at the expense of the lumber in- 
dustry, as presented by Chas. S. Keith, of the 
Central Coal & Coke Co., at the trade promotion 
conference held here in February, were discussed 
thoroughly. 

Mr. Grady, in speaking of the inroads substitutes 
had made in the box industry, said that approxi- 
mately 10 percent of all lumber produced was used 
for boxes and erates; that this was principally low 
grade lumber for which there was no other market 
and if substitutes were permitted to destroy this 
market it would mean that the cost of producing 
higher grades of lumber would be materially in- 
creased, thereby creating greater sales resistance. 

Before adjournment the president was instructed 
to appoint a committee to draft resolutions out- 
lining definite work that the club would undertake 
during the year along the lines of trade promotion 
and codjperation with the associations. 
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Stair Factory Erects Addition 

Quist & Becker, manufacturer of interior stairs, 
is erecting an addition to its factory at 441-443 W. 
58th Street, Chicago, that will increase its capacity 
from 30 to 50 percent and enable it better to take 
care of the increasing demands of its customers. 
The new building was started about the first of 
January and it is the hope of the management that 
it will be ready for occupancy by May 1. 

It is a brick structure, 59x128 feet in size, and 


will be used for shipping space, lumber storage, 
and office room. The offices will be located in the 
front, which is but one story high, while the lum- 
ber will be stored in the rear immediately under 
the shipping room. Loading will be accomplished 
with the greatest ease under this arrangement as 
the shipping room is on the same level as the 
switch tracks, which are adjacent te the rear of 
the building. ; j 

For several years the company has been hindered 
by cramped quarters, the old building being only 
55x130 feet in size. As soon as the new addition 
is completed the lumber stock will be moved out of 
the older structure and new equipment in the form 
of a glue joiner, clamp carrier, and shaper installed. 
These machines will add greatly to the output of 
the plant and insure even better workmanship than 
in the past. 

The present capacity of the plant is about 250 
stairs a week. These are cut largely from oak, 
birch, southern pine, maple and gum and shipped 
to many parts of the country and even abroad. A 
total stock of lumber approximating 250,000 feet 
is carried by the company at all times. With its 
present equipment, the company is able to turn out 
2,000 newel posts and 40,000 feet of rail at one 
time. 

The business was founded about 25 years ago, 
but has been in the hands of Quist and Becker for 
the last fifteen years. Since the death of Mr. 
Becker, Adolph Quist has been in entire charge of 
the plant and has directed the policies of the com- 
pany. Uniform workmanship is secured by the re- 
tention of skilled employees, many of whom were 
with the company before it was taken over by Mr. 
Quist and Mr. Becker. The company does a large 
business locally. 


Redwood Firm Holds Sales Conference 


Company policies and sales problems were dis- 
cussed at some length at one of the tri-annual sales 
conferences of the Pacific Lumber Co. of Illinois, 
held here March 11 and 12, according to Frank R. 
Adams, sales manager. The meeting was attended 
by P. C. Nevin, general sales manager, and R. F. 
Ifamilton, western sales manager, both of San 
Francisco, and by fifteen district salesmen repre- 
senting territory from Oklahoma east to the At- 
lantie Coast. 

The company’s policies for the coming year were 
presented to the salesmen and discussed thoroughly, 
and the problems of individual salesmen in their 
own territories were carefully consideted. The 
general aim of the conference was to discover by 
what means the company might be of more service 
to its customers. 

Salesmen in attendance and their respective dis- 
tricts were as follows: E. J. Banister, Kansas 
City ; W. E. Blackburn, western Ohio; A. L. Blythe, 
Detroit; W. H. Bultman, Indianapolis; W. C. King, 
Chicago ; BL F. Smith, Kansas and Oklahoma; H. B. 
Smith, central and eastern Ohio; M. R. Sutliff, 
northern Wisconsin and Minnesota; O. L. Worden, 
southern Wisconsin; W. E. Terrier, metropolitan 
district of New York; E. F. Rochester, New Eng- 
land; L. M. Tully, St. Louis; John Hoffman, Cleve- 
land; C. VP. Lingel, southern Missouri and Arkan- 
sas; II, Hf. Munson, southern Illinvis. 


Takes Over Hardwood Concern 

MEMPHIS, TENN., March 17.—The Bradley Lum- 
ber Co., of this city, manufacturer and wholesaler 
of southern hardwoods, oak timbers and red and 
yellow cypress, will take over the yard and equip- 
ment of the Northwestern Hardwood Co., of Mem- 
phis, April 1, and will specialize in thick oak and 
wagon stock. This department will be in charge 
of H. L. (Bert) Munal, who has acquired an in- 
terest in the Bradley company. The yard is located 
at South Parkway East and the Yazoo & Missis- 
sippi Valley Railroad, and the company will con- 
tinue its regular lumber business in addition to this 


new department. 
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New Saw and Mill Goods Branch 


Derroit, MicH., March 16.—A new branch is 
being opened at 620 East Hancock Avenue, this 
city, by Henry Disston & Sons (Inc.), of Philadel- 
phia, Pa., manufacturer of: saws, tools, files and 
steel. A complete warehouse, offices and all neces- 
sary equipment for giving prompt service to users 
of power saws and other mill goods equipment in 
the Detroit territory will be included in this new 
branch, which will carry in stock Disston band 
saws and circular saws for wood and metal; hack 
saws, files, machine knives, electro-crucible high 
speed steel, carbon tool steel and special alloy 
steels. 

Kenneth L. Clark, western representative for 
steel sales, whose headquarters in the past have 
been at the Disston branch in Chicago, will be in 
charge of the steel sales at the Detroit branch, and 
the mill goods division will be under the direction 
of L. L. Mather, who has been a member of the 
Disston organization for many years and who will 
continue to supervise the branches at Cincinnati, 
Chicago and Atlanta. 
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Valuable Service 
for Dealers 


The firms below, all members 
of the National Association of 
Commission Lumber Salesmen, 
sell the outputs of a number of 
reliable smaller mills on commis- 
sion basis. These mills have no 
salaried sales organizations to 
maintain. Their only sales costs 
are the small commissions they 
pay. This means a considerable 
saving to these mills. Thus, these 
firms are frequently able to pass 
on worth-while savings to cus- 
tomers. 

Put your lumber needs 
up to them. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, Ili. 


JOHN HANSEN LBR. CO. (A853; 
11 So. LaSalle St., Chicago, Ill. 
THE TOMBAUGH LUMBER CO. 
Canton, Ohio 
LUCAS LUMBER CO. 

605 No. Michigan Ave., Chicago, IL 
R. D. HUNTING LUMBER CO. 
Cedar Rapids, lowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


W. E. ALLEN LUMBER CO. 
30 No. LaSalle St., Chicago, Ill. 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, Ill. 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, Ill. 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, Ill. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, Ill. 


C. W. BODGE & CO. 
724-25 Genesee Bldg., Buffalo, N.Y. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 


J. L. LANE & CO. 
11 So. LaSall- St., Chicago, Ili. 


P. E. O’NEIL LUMBER CO. 
624 So. Michigan Ave., Chicago, Ill. 


SHEAD LUMBER ASSOCIATION 
332 So. Michigan Ave., Chicago, Ill. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


( Other members of association are 
invited to join in this advertising. 
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The 


SPEE-D-TWIN 


- STEAM FEED 


Costs little more than belt or 
friction type feeds, but it makes 
a tremendous difference in the 
cut of the mill. 


It's worth investigating. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN 
MISSISSIPPI 














Millmen Who 


Fear Fire 


can eliminate one of 
the greatest sources of 
fires by equipping mill 
stacks, locomotives, 
donkey loaders, yard- 
ers, etc. with South 
Bend Spark Arresters. 
Satisfaction or money 
back. Send for catalog. 


South Bend 
Spark Arrester Co. 
South Bend, Ind. 



























Western Branch: 
Portland, Ore. 









Russian Lumber Export Syndicate 

WASHINGTON, D. C., March 18.—Commercial At- 
taché Mayer advises the Department of Commerce 
from Riga, Latvia, as follows concerning the pro- 
posed new Russian Lumber Export Syndicate: 


The establishment of a new Russian lumber ex- 
port syndicate to take care of the total Russian 
lumber exports, except'those of concessionary com- 
panies, is planned. The syndicate will be formed 
as an ordinary stock company, the shares to be 
owned by the Soviet government and the present 
lumber trusts. Trusts producing but not exporting 
may also subscribe for shares, but will not be com- 
pelled to do so. All trusts and companies engaged 
in lumber exporting will have to export through 
the new syndicate, whose function will be to 
finance the sales, buy outright the lumber or re- 
ceive it as stock on a commission basis. The capi- 
tal of the new syndicate will be 15,000,000 roubles, 
and it has been estimated that a credit of about 
25,000,000 roubles may be obtained within the 
country. 

A special syndicate to handle all lumber busi- 
mess inside Russia will also be formed, this to col- 
laborate with the export syndicate. 





















Softwood Exports for 1925 

WASHINGTON, D. C., March 18.—Preliminary fig- 
ures covering 1925 exports of softwood lumber 
from the United States by principal countries (ex- 
cept Douglas fir and southern pine, previously re- 
leased) show that Japan took 139,728,000 feet of 
cedar timber and logs, 26,845,000 feet of other 
softwood timber and logs, 102,679,000 feet of hem- 
lock, 5,000 feet of redwood, 330,000 feet of west- 
ern and white pine, 645,000 feet of spruce, and 
19,507,000 feet of other softwood lumber. 

Total exports of cedar timber and logs were 
143,371,000 feet, and of other softwood timber and 
logs 33,747,000 feet. Exports of hemlock totaled 
126,972,000 feet ; redwood, 46,393,000 feet; west- 
ern and white pine, 34,663,000 feet; spruce, 27,- 
701,000 feet; cypress, 9,069,000 feet, and other 
softwood lumber, 32,121,000 feet. 

Australia received the bulk of the redwood, or 
38,856,000 feet, and also took 13,173,000 feet of 
hemlock, 8,567,000 feet of spruce and 4,590,000 
feet of western and white pine. The United King- 
dom took 10,286,000 feet of spruce. Canada took 
5,221,000 feet of western and white pine, 6,140,000 
feet of hemlock, and 3,901,000 feet of spruce. 


Wood Products Consumption in Japan 


WASHING'ON, D. C., March 18.—A report to the 
Department of Commerce from the office of the 
commercial attaché at Tokio calls attention to the 
fact that Japanese practice in house construction 
and in the manufacture of numerous articles of 
household, agricultural, transportation and indus- 
trial use has made Japan one of the largest con- 
sumers of lumber and other wood products in the 
world. Probably only the United States and Rus- 
sia outrank Japan in this respect, but comparative 
statistics are difficult to obtain, since in addition 
to lumber and pulp, for which there are statistics, 
there is large consumption of wood in many coun- 
tries for fuel. 

While 1925 lumber consumption figures for 
Japan are not yet available, it is reported that in 
1924 the lumber consumption in Japan was 10,- 
070,400,000 feet, of which 1,335,600,000 feet was 
used in barracks. In 1923 the total consumption 
was 9,043,200,000 feet. Japanese imports of lum- 
ber from all sources in 1924 aggregated 1,355,104,- 
000 feet, of which 1,115,644,000 feet came from the 
United States. In the same year Japan proper or 
the Island of Nippon secured 1,500,000,000 feet 
from the Japanese island of Hokkaido and the Jap- 
anese portion of Saghalien; also 150,000,000 feet 
came from Siberia and about 60,000,000 feet from 
Korea, Formosa and China. A further quantity of 
72,000,000 feet came from Canada. 


Mahogany Shipments from Nicaragua 


WASHINGTON, D. C., March 18.—Heavy rains 
during the latter part of the September quarter of 
last year enabled the mahogany contractors of 
Nicaragua to float their logs on the swollen streams 
to the coast. As a consequence the shipments dur- 
ing the December quarter were unusually heavy, 
says Consul A. J. McConnico, Bluefields, in a re- 
port to the Department of Commerce. During the 
period five vessels were on the coast at the same 
time receiving cargoes of mahogany, an unusual 
record. Lack of heavy rains in November and De- 
cember prevented floating logs and it is predicted 
that shipments for the first quarter of 1926 will 
not compare with those usually made at the first 
of the year. 


American Timber Prices Advancing 
[Special correspondence to AMERICAN LUMBERMAN] 


OSAKA, JAPAN, Feb. 16.—On the local market for 
American timber an advance in price is expected 
after the quiet conditions recently noted. Current 
quotations show no change from a short while ago 
at about 1.08 yen for giant square and 1.03 yen for 
medium. However, price adjustment has been made 
several times since the latter part of December at 
the source. The c.if. price quoted at present is 
$34.75 for giant square and $32.75 for February- 
March shipment, indicating a rise of $1.25 from 
the level ruling at that time. 

The reason given here for the adjustment is the 
firmness maintained at the source, a better outlook 
for demand in Japan, and an active inquiry from 
Australia. Japanese merchants are ready to buy 
on a fair scale, but their offers remain unbooked. 
A telegram received in Osaka reports that a fur- 
ther rise of $1 is contemplated. It is likely that 
prices will harden here. 

Figuring the exchange at $43 against 100 yen, 
the Jiji gives 97 sen for giant square and 92 sen 











for medium, to which 1% sen is to be added for 
transportation charges to the timber yard, making 
98% sen for giant. This leaves a margin of 4y%, 
sen with the quotation ruling here. The further 
rise of the pound sterling, when carried out, will 
stimulate the market. 


Timber Market in Shanghai 


[Special correspondence to AMERICAN LUMBERMAN] 


SHANGHAI, CHINA, Feb. 23.—The Japanese tim- 
ber market is given here as steady to firm. Oregon 
pine fully maintains its position owing to steadi- 
ness at the source. Giant square is quoted at 1.05 
to 1.06 yen, medium at 1 yen, and baby at 94 to 
95 sen per. cubic foot. Red pine from Vladivostok 
and the Maritime Provinces is priced at 940 to 
950 yen and at 840 yen to 850 yen respectively. 

Saghalien medium log is facing a bright outlook 
owing to scarcity in supply. Stocks available in 
Osaka are estimated as low as 100,000 koku, which 
is not sufficient to carry through the between-sea- 
sons period. The current quotation is 620 to 630 
yen. 

In Saghalien business will be started soon in 
timber from the northern ports. Arrangements for 
vessel space are beginning to be made. Shippers 
offer 160 yen for freight, while shipowners quote 
over this price. On the earliest voyages the ruling 
rate is about 160 yen. 


Possibilities of Norfolk Island Pine 


WASHINGTON, D. C., March 18.—Following a re-- 
cent visit to Norfolk Island, C. E. Lane-Poole, for- 
estry adviser to the Commonwealth of Australia, 
has returned to Melbourne much impressed with 
the possibilities of Norfolk Island pine. He de- 
scribes this species as “a true forest tree growing 
in close formation, about 550 to the acre. It has 
a clean trunk up to 60 feet and is closely allied to 
the hoop pine. The pine seeds every five years and 
the seedlings flourish like young wheat, thrusting 
up even through the thick grass. The tree will 
stand terrific gales and will flourish in sandy and 
wind-swept areas. The wood has very useful qual- 
ities but is best utilized under cover. The tree is 
a fast grower, attaining a circumference up to six 
feet in 50 years.” 


London’s Construction Program 


WASHINGTON, D. C., March 18.—Trade Commis- 
sioner Boadle cables the Department of Commerce 
from London that the London County Council has 
placed contracts for 700 wooden houses, 250 steel 
houses and 1,000 brick or concrete houses. The 
council has definitely determined that it will not 
consider foreign made ready-cut houses for the 700 
wooden structures. “It is reported,’ adds Mr. 
Boadle, “that large stocks of northern European 
building lumber are available in London and that 
this local construction program is hardly likely to 
result in any demand for American lumber.” 


Seaaeaeaeaeaeaaaani 


Finland’s Exports Reach New Record 


WASHINGTON, D. C., March 15.—Emil Kekich, 
assistant trade commissioner at Helsingfors, re- 
ports that during 1925 Finland’s export of lumber 
reached a new record. The total was 2,042,810,000 
feet, or 36,000,000 feet more than the record estab- 
lished in 1924. Great Britain, the Netherlands, 
Belgium and Germany were the principal consum- 
ers. Exports to France suffered a considerable 
drop owing to the financial crisis, while German 
consumption advanced, compared with 1924. 

The selling situation during the year, however, 
was extremely depressed, prices at the end of the 
year averaging practically $5 a thousand feet less 
than quoted twelve months before. At present the 
market is characterized by a waiting attitude on 
the part of British importers. While lumber 
stocks generally are considered low in the chief 
consuming markets, the Russian factor of produc- 
tion and selling is again the disturbing influence. 


February Exports and Imports 


WASHINGTON, D. C., March 16.—Preliminary fig- 
ures compiled by the Department of Commerce, 
corrected to March 12, place the total value of ex: 
ports from the United States in February at $353,- 
000,000 and imports at $389,000,000, an excess of 
$36,000,000 on the import side. In February of 
last year exports totaled $370,676,434 and imports 
$333,289,065, an excess of $37,387,369 on the ex 
port side. 
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Latest Reports on Lumber 


Prices 








The following f.o.b. 








Hat- 
ties- 
burg, 
Miss. 
Flooring 
Wee” DG Bes isccexecuscs 85.75 
Bais EN esecesse suher 
Sadek ke Wea ee 79.18 
é ee eye eee ee 68.48 
RP. uedanwaiensouaee ante 
th i dadecs anew’ 61.70 
a eeiewne couse 35.75 
D 
1x4” EG = eerie, eer 
Curie wa Re we ERE 68.94 
; wadevekswecaeos 54.58 
M.D CAtteearccn cnons 
FG Bé&better .....002. 47.70 
ME. iGuide cKeenKreen Lanka 
We ieteviunes te 39.95 
I ie an eee wean 20.84 
Te aa Sacs Canes 14.61 
ee NO. 2. Ou ee csckaacs 37.21 
Wh ee Oe i asceknaes 21.96 
te ee a divas ecetes 15.78 
Finish 
B&better rough: 
Dp RE Y. errr ee ee 54.18 
BM Waseces Kink eo ea eRe aes 
Oe ea des Suen canes 52.05 
SMI Ds oe gr ecaca nia 55.60 
oO ee ee 67.83 
1\4x4 to 42" 56.91 
DMN Sdbrirs COR Meh RECURS eaMOR 
DEES inns cecacwewecees: kmaate 
1% and 2x4 to 12”. 60.31 
Oe OLRM 6 i6ricccees 55.97 
Ole OS OPSREE vine tecvsane Pere 
B&better Surfaced: 
BETES 6s conees danse 57.27 
MS Sire tan odin Ma Kas 54.81 
RM niicnncd ca wlheen wan 56.64 
BO ein a we Rae CER oE Taeaks 58.41 
ine A _and SO cccicdkeciceune 66.01 
BOs KERR RE SS See 72.01 
1ax4 1G Ue cee cwenens 60.91 
WE ceca ike HORE ROCKS anal 
EL lg ORE a ern Eee 76.53 
pe RD ere 65.00 
ie Ge OER hee eenedans sees 
C surfaced: 
Pe CO. ES oe ciicet Hedacone 42.93 
EE POET TOLLE E 43.60 
MOM Asko Mateus caeeees 43.06 
BME Sivtenccurnvekeaends 45.87 
Dee SOF as cn ecnenees 47.40 
MME be ca eume het Oe raw 52.37 
Dien <ceneekawlvovnes 59.50 
C/E & C/E 5c ogesna vane 50.00 
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SOUTHERN PINE 


mill prices are taken from sales made during week ending March 13 in sections named: 


Hat- Kan- 
ties- sas 
burg, City, 


Miss. Mo. 
Casing and Base 


B&better: 

MiG (Gr addndeccseaceys 66.07 70.10 
GRR IS so cewewcckincass 74.20 71.40 
Jambs 

B&better: 
Bet CO ccc wats wdbun cwenwe 78.63 
De, B56 BS Set SO cscs. seins 69.50 
Fencing, S18 
Oy Ee Ee Ace cuinkus> «xaae 35.56 
— | Sere 35.56 
Ee iaecncnree. cecne 40.29 
Sauk GG ua tacks 40.29 
No. 2 Be lengths) : 
ME Gucxcadeuneresec eeads 17.00 
126" ee LETT OCT MC Oe 21.54 
No. 3 (all lengths): 
DO Sucadecccacnnias aaens 12.22 
BOE viicacvccccecesaes «sends 15.32 
Boards, 81S or S2S 
Ne, By Pe re ecckss xeek 36.01 
Other Igts... 42.88 36.01 
ESI: TAS cece. sexes 39.73 
Other Igts... 40.18 39.73 
EME SEG seca. cncer 50.18 
Other Igts... 50.34 50.18 


No. 2 (all 10 to 20’): 





1x6 to 
1x8” 
1x10” 
1x12” 
No. 3. (all lengths) : 
Se, wetness tadsanneonen +4 ‘ 
ixi0” 6 .f 
Ix12” 8. of 
No. 4, all widths & lengths 7.28 5.84 
Roofers 
WeOn ec ccd eececaue , Ot Serer 
WE wevaasavcunceus yo ae 
Shiplap 
Ge By Ta BP Te ec kets.’ wakes 36.45 
Other igts... 33.73 36.45 
ERIO" | TAG cases, weeks 40.00 
Other igt@s.. .««.. 40.00 
No. 2 Bayt to 20’): 
iewncamcinnaes 23.02 23.13 
1a treudawemudada 23.45 23.54 
No. 3 (all lengths): 
BO sstacwatasebuds 18.27 17.55 
BEID .ccaswadvanneaes 18.43 17.71 
Grooved Roofing 
Ne 3, Se. Te cess “Seenn 40.75 
Other IgtO... secue 40.75 
Bevel Siding 
SENG TORRE ao Secxicses “eens 31.50 
SS ee eee ell 
BG: OP etndacsevsaetes 19.20 30.75 





Hat- Kan- 
ties- sas 
burg, City, 
Miss. Mo. 
Dimension, S1S1E 
NOG 5y Se TS ice seeks Scans 27.78 
Oc ccncaaes 26.41 28.08 
BO tsecccous 26.54 29.84 
ro 28.45 34.41 
SE Be dwtaceos 24.80 26.98 
Rae accede 23.90 25.19 
NG o ccaweces 24.58 26.61 
2. een 27.50 27.71 
10’ to 20’ REGO axeus 
SES. Oe cdeiaescce Ge 24.69 
Be, . <wedean en 23.65 26.53 
We ccasnudes 26.82 28.00 
ee eee 27.43 31.66 
yo aes | ere 27.08 32,90 
Oe. ceceneoes 26.65 29.01 
lL, ugeeer peers 27.02 31.43 
i 3. oe 28.71 30.57 
SIF, SE ie ccceccns 26.50 32.88 
De weavedaes 26.78 34.56 
Lee 27.82 36.74 
eg 32.10 36.22 
ee: Sy SE See aaccecens 21.95 23.96 
MWe Suctadaen 22.00 23.00 
BO cwagaeene 23.20 26.22 
5S OW oc csi 24.70 29.44 
a ee eecaweces 20.31 18.61 
Mae Sdewedees 21.35 20.25 
; eee ne 21.40 20.60 
ky ee 22.68 23.61 
10’ to 20’ ee cae 
A ee akc ena 21.78 23.78 
Ee Scacocwas 21.54 22.55 
Mitieitecke 21.07 24.88 
18 & W....:. 3.56 25.38 
10’ to 20’ SEG cama 
SEI pe sakemawue 22.00 24.25 
Mae cecwkian 21.03 23.21 
Dn awaadewes 23.28 29.00 
ek S eee 26.75 27.43 
ri > gee 24.22 29.80 
WO) weewdecce 21.92 31.25 
10 @2e cscs 27.12 26.79 
INGt i Ne ada weexcnenuwes 11.69 13.71 
BE dadveducesaeuas 10.50 13.15 
SE ckewkscatudakes 14.54 16.39 
PE Heid da vaadda ds 15.77 18.25 
WEEE dedcdcreseeere. bacea 18.25 
No. 2 & better log run: 

SE D6 We i cctacwes  seeue 
Wee kdvawaede !) 
ie’ a ated SM aeada 

18’ & 20’ 25.50 
SEO areas akew ceases DO ree 
Se GW eice GE ceses 
SR ee kaiwaweue , 5 eee 
Wel ctadeweve ye Beers 
= stndaceae yo rere 
& 20’ 7. 
2x10”, 1 awekedews >! C= 
Mn scantvees Se dsece 
18’ & 20’ Fee kena 





Hat- Kan- 
ties- sas 
burg, City, 
Miss. Mo. 
Dimension, S1S1E 
No. 2&better log run: 
De -axttencen 23.73 
18’ & 20 Se “asees 
Ceiling 
We Ge cetdebeeexacas FAW cvve 
NM Se bi caneedetsacde so eee 
DOGG acadecunesuues Ge dudes 
5x4” ew Recdeducene 39.74 xe 
euihedeens dues 34.33 37.47 
Ne oD Gudhavéaeedeas 19.78 31.77 
OS Eee 9.00 19.80 
ee eee 46.20 ..... 
WS dddawdededceus SETS ceeds 
Partition 


1x4 4 = B&better 








1x6” aaeeics eeeauaedqoee 
Drop Siding 
1x4 or 6” Bé&better ....... 43.88 47.59 
ee Eh. pdveesacas 39.73 43.84 
NGG SD cccebences 24.74 27.67 
GRE candnaeate REG desea 
Longleaf Timbers 
Fey, 1 Sq. E&S S4S, 20’ & under: 
odddeseeseoctiesssnns 27.11 29.50 
10” Ledciveunaeueeeewauas ---- 36.01 
Wee Goccccdcunscadeuewens 42.00 42.46 
Dm std ccnednacnacesauuns eae 
Shortleaf Timbers 
No. 1 S48, 20’ & under: 
OF ‘excdavadcucsecenavades Tee acces 
GP ctawencveceteunwiades , Sh) ao 
DD ciaveceeadeendacneeud - > eer 
ED” Le ceskeceescauscagdas 29.80 ‘ 
Plaster Lath 
me By Dts GP ccccécccacese 5.54 5.15 
es Be Te & cecedcacccacs 4.03 4.32 
Byrkit Lath 
eG SE iivnccceccdedsnasca deeds 14.30 
ROR nctndeencukaneadae 14.88 
Se GU ROR cccncaccéce ccdbes 16.16 
Car Material 
(All 1x4 and 6”): 
B&better, i and 18’ Sauce eaede 52.56 
No. 1, 9 & 18 
10 & 20’ 
No. 2, random 
Car Sills 
S4S, SqE&S: 
Up to 9”, 34 to 36’....... 49.00 
Se 6 GP kdcccce  caeun 53.00 
Up to 14”, 38 to 40’........ 69.00 
Stringers 
No. I weeeh, 2 th BW ccccs sacss 66.25 





Jacksonville, Fla., March 15.—Following is a recapitulation of f.o.b. 


Week ended— March 13 March 6 





Week ended— March 13 March 6 





Week ended— March 13 March 6 





mill prices obtained in this territory during the two weeks ended March 13: 


Week ended— March 13 March 6 





tas Ban Flooring — Ceiling Bahett Boards Boards 
x etter ee ee A etter— on 
No. 1 com........ acs a | 74 EO 5 com... en ee? (ee an) 2 ee 
No. 2 com:. 20.00 22.42 BO. SCO +000 +000. mye 1x6 Rough ".......: vio 47.90 | 1%12 Shiplap ....--. sae 24.66 
No. 3.com............. 14.00 Longleaf Dimension, No. 2 and SE MR a ixseceae 46.46% 41.97 Pg cena TAP ~~ anaes 
a RE Better, D4S cat ough Oe | 8 DED... vesese 18,00 
ES COM ain coca cactus 11.00 | Random lengths— Straight cars | 5/4x6 to 12 Rough......... 51.40 1x8 Shiplap ........ 17.00 17.00 
1x6 NO... 2 COM. 6.060000 21.27 22.40 ZE 4 cccccccvccceses $36.35 $31.00 | 6/4x6 to 12 Rough.... ..... 58.75 1x6 & up D4S..... ¢ cccee 19.00 
ING: S COs. i000 16.82 14.83 - ; ec eeccccccccens seees pag 23 No. 1 common— 356. & Gh Die desea ccees 17.00 
Ceiling MD cc cocsaencsucss acess: See 1X6 D4S ...---..e0 sees - 45.00 Siding 
PRA TEREDCCLOD cicincecs: casi 51.00 No. 2 common— Novelty, 1x6”— 
1 Re rr 46.00 — lengths— 98.00 = : a dteveeudae teeee = No. 2 "com 25.77 
INO cee CONN cine ead & eawes 23.00 Bn <ésnause APC ECC CCRT CCT ; = CECE eee f pa orca outing lal eens F 
%x3%, No. 1 com..... 33.00 34.00 MEO) buscbccdusetedeukwewes 26.00 ix 8 Shiplap ...... 22.00 23.15 | Square edge, %x6”— 
No COM. <0 OGG ‘dese TES) vinxncsciaucessapecsia 27.00 RWAG Se nh execu dcue coves 23.00 No. 2 COM... cccccce ccc 15.00 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended March 12: 
Flooring Finish—Dressed Dimension—Dressed S$2S&CM—Shiplap ; , 
Edge grain— 1x3” 1x4” B&better “C’’ No. 1 No. 2 - No.1 No. 2: 
D. sthiewks <pedepesasnenas cc) Sete $66.50 $50.00 | 12,14, 10, 18, 12,14 10,18, | 1¥ 6% «----++-s- = 50 = 28 167 
aprettor waiters Weae $80.00 71.25 THORS veddecevnwacwes 69.50 51.50 16 20 16 20 ~* OOD dictates 3 23.75 18.00 
ORDER i nts 58.75 1x5, 10, 12” seeeees goers bag 55.00 $27.50 $29.25 2x 4” $25.00 $26.50 1x10 SS eae at Pp rtiti ; 
an rain— 1%, 1%, xa fo, a: : wees seas te" 25.00 26.75 2x6” 20.75 22.00 Ceiling and Pa on 
Bebetter 60.00 49.2 eligi: ee. 75) 39:00 2x10" = 24-78 -26.00 Be ge rel ee 
VOULLTECP anccceccccece ° 43) 27.5 29.00 23 ” E 
Batt Bersinennxe ceases 7. oe aati ge oe 28°75 30.50 2x12” 26.25 27.50 Ba&better $39.00 $49.50 $40.00 $50.00 
sae rere 3.5 No. No. No. ; , gs CRS ISH 
Moldings +sneseses aay ees ee Casing and Base No. 2 eeeeee 9: 50 He TO scées $2. 00 
15, iS eee rrr 35.00 aoa Lye xt, ¢ wer Lath No.1 No.2 
” and be > ise THU cacveesnnes 37.00 3.75 ; Eu COPTER POCER ETT aitaaes ’ . 
14” and wae 3 ereont Toast we oe: 0.00 27.25 19.50 | 1x5. 8, 10”...................., 90.00 | Sx1969—6" oo cccccccce $5.50 $4.45 
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NORTH CAROLINA PINE 








Norfolk, Va., March 15.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough-—- No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
er sonen shane’ coei VEEN ro ee er, a ye ee 4 scelinigeancees Lath, ne 1.$ 6.00@ 6.25 Roofers, 6” .$26.00@27.00 DAS, 6”. $52.00@ 58.00 
4 r P OA F oF F 0. 2. 4.00 4.25 8”. 27.00 28.00 8”. 54.00 60.00 
BFE cavesioersveesey © a. a a Factory, 2”. 27.00 31.00 10”. 28.00 29.00 10”. 56.00 62.09 
61.00 6F.00 40.00 48.00... Sizes, 2”.... 21.50 26.50 12”. 29.50 30.50 12”. 62.00 68.00 
a 4/4— heer ' ‘ Y ss 
his osie vs opinelann 54.00 56.00 39.00 42.00 26.50 27.50 23.00 24.00 Finished widths N. 2 & better No. 3 No. 4 
19° Bs Lote he sg bo 56.00 58.00 42.00 45.00 27.50 28.50 24.00 25.09 Flooring, }#x2% and 3” rift........ $75.00@ 79.00 A ee ee eee 
Aa 62.00 65.00 45.00 48.00 29.00 30.00 24.50 25.50 2%, 3 and 3%”........... 48.00 57.00 $38.00@ 43.00 $24.00 26.00 
Bark strips, pees 1 & 2. “rs er 00 Bark strip partition, COMMS, S60 we ccceewseccncncssece« S800 80:00 2450 26:00 16:00 17.00 
BOR. cscsese 16.00 oe FS eae ee $41.50 43.00 ME ss eess sar sRerseadwecciees GOO Ge - Bee. on 80 17.50 18.50 
Cull POG NCATE s 660:s.00006 10.00 11.00 PATCH Fiasco tatoo areata neucsas 19.00 58.00 39.00 44.00 25.00 27.00 
Duluth, Minn., March 16.—Shipments of mixed carlots of northern pine are increasing. Prices f.o.b. Duluth are firm: 
CoMMON Boarps, RoucGH— FENCING, RouGH— 
6’ 8’ 10’ 12’ 14&16’ -$ 20° “ 6’ 8’ 10,12&14’ 16’ 18&20° 
Oe oe es $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 | 6”, No. 1............000, $52.00 $55.00 $60.00 62.00 $61.00 
| er 61.00 63.00 69.00 71.00 66.00 71.00 71.00 Le eerie 37.00 41.00 42.00 44.00 44.00 
Bs caccescnd 65.00 68.00 75.00 75.00 70.00 75.00 75.00 pp NO. Be ececeeeceseeees 26.00 28.00 29.00 30.00 30.00 
0:2, BR essnce wee- 38.00 40.00 47.00 49.00 47.00 53.00 655.00 | 4% No. 1.............. -- 50.00 53.00 55.00 61.00 63.00 
| [EOE 41.00 43.00 50.00 50.00 47.00 53.00 55.00 1D, wine creisiowewaie 32.00 38.00 39.00 45.00 47.00 
| rT 46.00 ye pd hs ped 944 ped BRI Dies wucaseen acu e+ 27.00 27.00 29.00 30.00 29.00 
No. 8, Bivccittrt: 58-09 3100 38:00 «83:00 «83:00 33:00 33:00 | No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
i vacnrusene 31.00 32.00 34.00 34.00 34.00 34.00 34.00 5” fencing same as 6”. 
For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add §1. 
Boards, 6 to 20’, 8, 10 a 12”, No. 4, $30; No. 5, $21. S1 or 2S, add 75 cents; S1S1E, add $1. 
For Sl or 2S, add 75 cents; S1S15, add $i; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add ‘$1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
le FF, —- ” _— 
No. 1 PIECB i. 10’ 12° sit <. <. J. SIDING, 4 AND 6”, 4 TO _* ™ “ 
OETe 26.00 08. 00 30.00 $30.00 F m : ” 
- , oe oes 68 $ 27.00 oy 00 29.00 28.00 30.00 32.00 32.00 eine seoceovcesvves 0 a4 OER ata enema ety . -$20 0.00 $22.00 
x 8”’...... 27.00 29.00 30.00 32.00 31.00 31.00 34.00 34.00 4 aiaibia:bib'ote-s mewn views aint sees : $ Norway, C&better. e+e 34.00 36.00 
SE 500 eu 31.00 32.00 34.00 36.00 34.00 33.00 36.00 36.00 |  crrrrrerrrereeees vee 1.00 
2x12”...... 82.00 38.00 35.00 nee oo 6 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
os Ae sth i stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M oan” run to O. G., $2 a thousand extra; product of the strip as it 
or S48, add $3. 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 





Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





WEST COAST LOGS 


[Special telegram to AMBRICAN LUMBERMAN] 
Portland, Ore., March 16.—Present log quota- 
tions are: 


Cedar: $15 to $17. 

Yellow fir: $24, $18 and $12. 
Red fir: $16, $15 and $14. 
Spruce: $26, $18 and $12. 
Hemlock: $10 and $12. 


Everett, Wash., March 13.—Log market quota- 
tions: 


Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, $18 base; 
* cents added for each one percent of lumber 
ogs. 

Hemlock: No. 2, $13; No. 3, $11. 

Spruce: $1 higher than fir. 





POPLAR 


Cincinnati, Ohio, March 16.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on “soft texture’ poplar, from Virginia, 
West Virginia, Kentucky and Tennessee, and on 
Mississippi Valley poplar: 


4/4 5/4&6/4 8/4 
Sorr TexTUuRE— 
MUGS g5an5 cesses $ 98@105 $105@112 $105@112 
Saps & select... 72 177 82 88 82 88 
NO. 1 COM.....+> 50 55 65 70 70 875 


No. 2 com. A.... 36 38 42 45 45 48 
No. 2 com. B.... 25 27 27. 29 28 30 


VALLEY— 
FA 


ran 87@ 92 $ 92@ 98 $ 98@103 
Saps & selects... 60 65 70 75 75 8680 
No. 1 com....... 45 48 52 55 55 60 


No. 2 com. A.... 33 35 37 «640 40 42 
No. 2 com. B.... 25 27 26 4 =.28 27 ~=30 


POPLAR BEVEL SIDING 


Cincinnati, Ohio, March 16.—The following are 





average wholesalers’ carlot prices, Cincinnati 
base, quoted on poplar bevel siding: 

No. 1 No. 2 

Clear Select com. com 

i S6cdesscanene $55.00 $45.00 $32.00 $22.00 

De. igen cen vaskicee 55.00 40.00 28.00 19.00 

__ ee re 48.00 37.00 21.00 17.00 


Louisville, Ky., March 15.—Poplar siding con- 
tinues to move slowly. Ice, snow and near zero 
temperatures are retarding building materially. 
Quotations are unchanged: 


No.1 No. 2 

Clear Select com. com. 
Rr $55 $40 $30 $22 
TS eee 55 40 30 22 
eer 50 40 24 18 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., March 16.—The following are 
f.o.b. mill, and f.o.b. Chicago shop, prices on 
Pondosa pine: 


Boards, S2S No.2 No.3 
com, com. 
Dr 6”, 10 4006? o.ccvivicsccccccccscccceeee SleuD 


1X 6”, 10 tO 16’.......ceeeececeeeeee 34000 20.00 
20.00 


lx 8” ~ NO sas su h00550606404506 5 is 
1x12, 10 rrr ceeccecceee E00 MOD 
1x13” a wider, 10 to 16’. ..2222222 84:00 25.00 
No.4 No.5 
com. com. 
REE ARO WAGSE soo kinoscdeiseeense see $15.00 $ 8.00 
Select, S2S 
it) tr. ii} ioc > ted ony? 
1x 4”, 6” and 8”, 10 to 20’. .$78. 4 $66.00 $45.00 
BED” Sovteenueess soca eoeeees 87.00 77.00 57.00 
ee ere ene -- 93.00 88.00 67.00 
1x13” and wider............ 98.00 93.00 72.00 
5/4, 6/4x4”" & war, “10 to'20’ 96.00 91.00 74.0 
8/4 and wider...........-.-- 98.00 98.00 76.00 
Shop, S2S, f.o.b. Chicago 

No. 3 
ve and we ee «+ +++$63.00 $48.00 $38.00 
sib b eins bie Wisi wine ine ip bcereio 73.00 58.00 38.0 


aaiaae shop prices are for shipments of No. 3 
ee — For straight cars of specified grades, 
a 


Spokane, Wash., March 13.—Following are cur- 
rent prices f.o.b. mill: 


PoONDOSA PINB, 16-Foot, INcH— 
No.1 No.2 No.3 No.4 No.6 





Oe. siieees nm at 50 $32.00 $20.00 : ae 
Oe Suisceaiures 43.50 33.00 22.50 ... ee 
a: 41.50 28.00 21.50 ..... ; 
BO” stcsececss ABD 200 23:50 ada Gales 
+ ge ee psc tSUD <2eG0 22000 seins céene 
4” & wider... ..... jeses cence Seales $7 
Ponpbosa PINE SHOP, S2S— 
Factory 
Cc No.1 No.2 No.3 Com 
ae & 6/4.....$71.50 $51.50 $33.50 $22.50 ..... 
CL Saree 61.50 43.5 SE.BU waves 
i, ee hes, Coa. Benes ee coe $28.25 
IDAHO WHITE PINB, 16- Foor 
No.1 No. 2 No.4 No.5 
At seuneness hes $47.00 $22.00 emer saat 
‘ F 48.00 29.00 ‘ ee 
AS00 Bai0D cscce see 
Se0U 3 =2E.00  ceses, seicee 
SO) 2000 .ccccse cious 
‘ee. Sciece @LewO Sten 


WHITE Fir, 6 ~ 20- Foor, INcH— 


is 8&10” i? poss: 
No. 1 & 2.. $88 50 $25.50 $26.50 $27. ° 
NO. 8...000008 -50 20.50 21.50 22.80 coves 
Pensccnins < $o45 Geass <pree sevce nee 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., March 16.—The following are 
prices for mixed cars prevailing here today: 


TR IRN so hbase sdb baw Seeuweewwecasee $75.00 
SU Oe BU os 1b: 5 95.610 Sb owe sow ene 65.00 

Bevel siding, at eer rer er 29.00 
Bias Sie RANK Re ew eats aware 30.00 

DREN ck Samus es cuss ane sists Biss aiblaw elie wouroats 5.00 
CPOE INO, Be vaca rsoeneserancsweaes 29.00 
Bar ciaceis ob dis breieise Sees erasers 31.00 

BOE 660-0 Sip dae Vipeie OSES 32.00 

Bi 2 eb iao6.0\4: 6 WR Bie BEA SLOTS 35.00 

BE eG ssn ohaecwuse asia stemes 41.00 

a. speuenane saws seed kana oae 43.00 

BOX TUMPSH HBP OOD o.oo 6i6:0:5:5:0.0:6 5960000600806 18.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, March 16.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles 

Best Primes Economies 
Br Sheen een seaneuse ween $5.70 $3.20 ee 
S skaswasseceonsvansans 6.70 4.85 $3.90 
es Be 6.95 5.45 4.30 
BS “scares Meuwp Sune Saat 6.95 5.45 4.30 

Lath, 4-Foot, 3gx1-Inch 

BO; asazse%s - $8.90 TIO. 2is40s08 signee $7.90 








RED CEDAR SHINGLES 


Seattle, Wash., March 13.—Eastern prices, 
f.o.b. mill are: 
Per square Per M 


4 bunches 4 or 5 bnch. 


First Grades, Standard Stock 

MUEPR SEAVER, (6/2 5:6, 5:0:010.0- 6:08 $2. 08@2.12 $2.60@ 2.65 
ROPE: SEOTE,. O/S:6s.6:600s:c0ie 8 2.28 2.85 
PSUR ClOATE: 6 .cccweecceses Dee 286 2:90 2:05 
PUI OEIG, OPS 6c ickain. nade 2.85 2.93 3.55 3.65 
MUMVERAS: .666sencviscceew~ BOO “266 8:60. 3:66 
POPTOGUONR big de vsew del wans 3.47 3.54 4.55 4.60 

First Grades, Rite-Grade Inspected Stock 
MiStrO). StOrs, (6/256 s6.088 ee $2. 20 $2.75 
MEPS: BEATE, (B/S v.6ccoce sieseae Oo os . 2°95 
Extra clears era ee 2.6 3.25 
Pertections 6/2 coccccescas 3 31@ 03.05 3.70@3.80 
WUMUOROE: 5.06 cinsnws sacoecewe Cte 3.80 
POTICCHONS: bck osiincscs 008i 3.43 3.47 4.65 4.70 

Second Grades, Standard Stock 

Common: atare,. 6/2. 0660 <6 $0.88 $1.10 
Common stars, 6/2....... 1.00 1.25 
COMMON CICATS 6/0000 0060 1.56 1.95 

British Columbia Stock, Seattle Market 
on, RMIT) ics c:0csedptendndoes $3.90 
PC, US.) 6.0. 65:08.0.00:0-018 $3.53 4.40 
eee eae 5.71 5.10 
PPBTTCCUIOOS oi6ic 50500 0nss.0% 3.90 5.30 
oe C/2 AO (COMGGIRT) ..65 scccs cecne 1.95 
mm fe 16" CO. Bideccscac 1.67 2.10 








926 


atter 
58.00 
60.00 
62.09 
68.00 
i 
26.00 
17.00 
18.50 
27.00 


6” 
22.00 
36.00 


8 it 


Cur- 
lo. & 


7.00 


8.25 
lo. 5 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., March 16.—The following prices 
paid for yard items f.o.b. mill, were reported 
today: 
Pre- 


High Low vailing 


prices prices prices 
Vertical Grain Flooring 
Mee’ NG 2 CIEE ccc idcecos $43.00 $40.00 $40.00 
ING OD ivewcawnmed ranses 33.00 29.00 30.00 
Slash Grain Flooring 
A" No: 2 and Detter. «6... ZOO © saees | Hees 
TORS ecb caene a eeenes 24.00 yA | ner 
1x6” No. 2 and better..... 36.00 35.00 36.00 
INGE Se cérs stmonce vee warte 30.00 Senge. vcvus 
Stepping 
No. 2 clear and better.... 65.00 64.00 65.00 
Finish, No. 2 and Better 
Ben OI IO ccs cie ve icewned DOO SRO kkes 
Casing and DASE... <<<. CEG keen. _ seers 
Ceiling 
5gx4” No. 2 ele: & dtr. ..<: 28.00 25.00 28.00 
1 Se ee ee v.00 8 §«esean 
1x4” No. 2 Ole; Oe Waics Ce sk kwea, 9p ude 
Gree Siding 
$n6” No... 2 clr. & Dtr...... 36.00 31.50 35.00 
NG: S GIGAE: cscicccce Bae 25.00 28.50 
No. 1 Common Boards and Shiplap 
PEO NE BOO isms baderns nee 17.50 15.50 16.50 
| | ll ea Cer ara 19.00 SaCe. ‘saben 
Dimension, No. 1 Common, S4S 

a ee Coe ae. |. re 20.00 17.50 20.00 
$s12",. 12 to 16° S48........ 23.50 ZOO weaes 

Timbers, 32’ and Under, No. 1 Common 
See” Re Aivicaass ewe amar SEG) 860faccwe 1 fomkes 

Shop 


5xd5%ye & 10%”, 10- to 20-foot, 
grain, rough green— 


Vertical 


SE ee ee eer ea $36.00 
Tah, EMR asda Sie endo Rae ace y Cetetenketecae See 
TNO, At UN era 0:2. kat HERA Cheba whee aaa uaa 16.00 


8/4x6- and 12-inch, 10- to 20-foot (at least 
30 percent 8/4x12-inch)— 


PBIOCE BN DOUlOE si 6 eine 6c 8 se endsceneee ene 36.00 

PaO.  wilnalenudsce enews eurnbea da <eueewiedns 26.00 

No.. 2 (not over 20 percent). «<...céiccce 16.00 
4, 6 & 8/4 Vertical grain S2S, kiln dried, 

PO CHCer DOE ig ck ces ceeueedecseccewe 35.00 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., March 16.—Fir prices today, car 


’ basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 






BN a CLM i 64s 6d sie cosenada coeesuaseuwns $42.00 
— H =: perceesieaceeas jenninesern -. 40.00 
CEC evs. ab cena eas caxcdavauewns e+ 29.00 
1x3 aan he No. 2 clear and better......... 45.00 
NO SOOO icticicdccvevcccecce 32.00 
Slash Grain Flooring 
1x4” _ 2: CIO QR DOG soc ie's bec cencesacs 27.00 
BOM cnc caeaenetse sce wedweewuts 21.00 
1x6” No S GGA GUE HOLCORs occccccccccccces 36.00 
NO: © GCIGBE sscccves SPARE CT Perr ee 28.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better......... 60.00 
Finish 
WtO, @ CORY GUO WOU s occ oncc ic ss cediceccens 50.00 
Ceiling 
%x4” No. 2 clear and better..........cccees 27.00 
IEC. COMME aNieCecvemunsicdsena’s re ee 21.00 
WEA” INOy 2 GI BOCLOU oobi. peciccvcuccscccces SEU 
INO OF MED oevudcccsedens natdcansnetes 21.00 
Drop Siding and Rustic 
FAG” Oe. 2 Gi WO OE cs avincdcne sé cdecictews 32.00 
Ws (B CUERO eS ceisnncsidtaceciencsnwaennaceue 27.00 
Boards 
i See CEN EeReeneceewenecnawucees $15. “oe 2 
ING sss 5's ee aineelw ane vaca eae sidlédewc aes 
Dimension—2x4-Inch, S4S 
ey Ee OI AS 6 cide ccacaceadunvaeddaweadale 16.50 
A we @eleemac wdeeliol ewe neaetecevecedeccnee 12.00 
Timbers 
SER es oe aa ee W piaa dkiye Doo 18.00 
WROe NI IADR ORs ces cis Kose sccciadsducwnneus 19.00 
Miscellaneous Items 
MOLHIG = TANGO. 5-6.c oraoe.b od oicaiccvidieniels's. tis 15.00 
Ae ee ae ea 4.75 
Fir lath, green, for water shipment........ 6.00 








RED CEDAR 


Seattle, Wash., March 13.—Prices of red cedar 
lumber, new bundling, 8-18’, f.0.b. mill, are: 


Bevel Siding, '/-Inch 


Width— ‘ Clear “Aa” “BRB” 
grinch SE Oe CCE $28.00 $26.00 $17.00 
DEO «i ofeg acres instock b's dics oes 29.00 27.00 16.00 
:. MON fee aia dc'cceigetcirelaio aia 36.00 33.00 20.00 

ee Oats 40.00 Se wane 
10-inch ..... pede eRe eee aaa GEOG skews “sence 
8. Clear Bungalow Siding, 34-Inch 
MM attain shia cut Nate ie ene Sea $53.50 
10-inch Tee PO Te eT OPE Cree ee errr 
CE iniG oak ina aes denaveeen Pecwtukadongs 70.00 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 
rn a 
Factory 

Tank FAS Selects Shop Box Peck 
4/4”...$118.50 $103.50 $ = 50 $46.50 $34.50 $34.50 
5/4”... 123.50 108.50 1.50 58.50 36.50 34.50 
111.50 84°60 61.50 36.50 34.50 
119.25 92.25 = oon 35.25 35.25 


10/4”... 141.25 125.25 98.25 75.25 ..... ccs. 
12/4”... 141.25 125.25 98.25 ie 38 ee canes 
16/4”... 146.26 130.25 103.25 80.25 ;.... 47.50 


Common, S$1S or S2S to 13/16-inch, 8- to 20-Foot 


No. 1 No. 2 No. 3 No. 4 
BIE” aduwudicida $52.50 $41.50 $32.50 $28.50 
Bee cecscwews 52.50 43.50 34.50 28.50 
BEG. cvaucsuws 52.50 41.50 34.50 30.50 
BRIO weicccwes 54.50 45.50 35.50 30.50 
Be” (étcecanan 61.50 50.50 36.50 30.50 


Nos. 1 and 2 specified lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to ‘price of 1-inch; for 
8/4, add 75 cents. 


Finish, S2S, Random 8- to 20-Foot 


Clr. Hrt. A B Cc D 
1x4 to 10”. - as $ 99.00 $ 94.00 $84.00 $74.00 
BOIS svicsscc 111.00 107.00 102.00 92.00 81.00 

For 5/4 and 6/4 in D grade, add $3; for 8/4, add 
$5. .75. Other grades, for 5/4, add $5; for 6/4, add 
8; 8/4, add $15.75. 


Bevel Siding, /2-inch, Standard Lengths 


A B Cc D 
4x4, 5 or 6”..... -$45.25 $45.75 $41.75 $28.75 
Bungalow Bevel Siding, 8” Wide 
—From 4/4 Stock— —From 5/4 Stock— 

A 


A B C&btr. B Cé&btr. 
SGR:75 S4R7T6 SARTRE TAP iccesk cases aisas 
64.75 65.75 53.75 i $71.25 $62.25 $60.25 
eee  wethee,. dduew - 71.25 62.25 60.25 
Lath, 4-Foot 
No.1 No.2 
MEME scciccckidéddstnccaues Pree eT. $8.00 
RED CYPRESS, OLD GRADES— 
Factory, ee No. 1 No. 1 No. 2 
FAS Selects shop com. com. 
4/4 ....$100.00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4 .... 105.00 95.00 70.00 50.00 40.00 
6/4 .... 107.00 95.00 70.00 50.00 40.00 
8/4 .... 110.00 100.00 80.00 50.00 40.00 
10/4 . 135.00 120.00 See.” oawewe soaws 
12/4 .... 135.00 120.00 95.00 atede oanes 
16/4 .... 145.00 130.00 100.00 sauue danas 
Boards, ‘Rough— No. lcom. No. 2com. Peck 
SHAG DELS cvccccccce $53.50 $43.00 wauae 
pene enlace coe OR — ere 
RB” SMG, c6.cetncecsone cas ‘ ceaae $33.50 
YELLOW CYPRESS— 
Factory, Rough— No.1 No. 1 No. 2 
FAS Selects shop com. com. 
1k Cee $ 85.00 $64.00 $43.00 $37.00 $32.00 
Te 95.00 71.00 55.00 39.00 33.00 
ee 95.00 73.00 55.00 40.00 33.00 
Se. weak 100.00 76.00 60.00 43.00 34.00 
Boards, Rough— No. 1 No. 2 
Selects com. com. Peck 
i reer $74.00 $44.00 $37.00 $31.00 
2) _—g ee 72.00 44.00 37.00 29.00 
PN weeecsecus 77.00 44.00 38.00 29.00 
SREM Waleeuuaus 85.00 54.00 41.00 31.00 
EP WARGO ieciiadeve “Caeee: ~ xecds 27.00 


Cincinnati, Ohio, March 16.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


_ Selects, rough Shop 
debnaddcneeediedtwcdequaweeude $69.25 $44.25 

5/4 Seuandatdeséxecdduduss dagunda 79.25 56.25 
WIE wanddadecaesaetedicecdctesess 82.25 59.25 
Ds Oraccadddensdsacenccesasonedaas 90.00 66.00 
Common, Rough— No. 1 No. 2 
1” random widths and lengths..... $53.25 $42.25 
Finish, S1S or S2S— 

Clear 

Heart A B ¢ D 
> > eee $102.50 $97.50 $92.50 $82.50 $72.50 

For 5/4, add $5; 6/4, add $8; 8/4, add $15. 


YELLOW CYPRESS— 


Factory, es No.1 Rand. widths 


FAS Sel. Shop No.1 No. 2 
BIG ewewnds a ag $60@65 $37@42 $33 $25 
5&6/4 .... 80 90 70 75 52 58 38 7 
DAG teddedes :90 95 80 85 57 62 41 30 
Boards— No. 1 com. No. 2 com. 
RCO Oe ceededwccdanaccded $40.00 = 4 
BEGG MEN Saceavdedacacuwdes 47.00 


St. Louis, Mo., March 15.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 

Tank Selects Shop Box 

LL ROCCE PE TOOL OE $116.75 $ 68.75 $48.75 $32.75 
We edenavucacaee 121.75 78.75 60.75 34.75 
We aiichecades cas 123.75 81.75 63.75 34.75 
CE itdveadeuaee'd 131.75 94.00 71.50 33.50 
1 oe 136.75 102.75 Ute waeed 
We diveccedaceus 136.75 102.75 Tuan  aéees 
ctpamhdiedia 141.75 107.75 2.8 aanas 

Peck random OEP cicicecsénccasneeaaauoanes $24.75 
Common Rough— No.1 No. No. 3 
REGIE  dendasaddvaccadens $52.75 $43.75 $31.75 
EME ketdetedeseadewaseeus 59.75 48.75 31.75 


Add $2 for specified lengths cn common grades. 
Finish, SiS or $2S— 


Clear 
Heart A B ¢ D 
1x4—10” ....$104.00 $ 99.00 $ 92.00 $ 82.00 $72.00 

Oo a 110.00 108.00 110.00 90.00 79.00 

Te sncence 127.00 122.00 112.00 104.00 ..... 

REET cedauns 137.00 132.00 122.00 115.00 ..... 

Bungalow Bevel Siding— A B Cé&btr. 

RAE avdéccacunecceneiaces $74.75 $65.75 $63.25 

DRE dedeadwaewuda iceenees 79.75 70.25 68.25 

ates Siding— A B Cc D 

aiedivdveseusces $48.50 $45.00 $41.00 $28.00 
teehee CYPRESS— 

Factory— No.1 No.1 No.2 
FAS Select shop com, com. 
$ 75 $60 $38 $31 $26 

xo 63 50 35 29 

80 65 52 35 29 

85 70 55 37 31 

105 . 80 70 

No. 1 com. No. 2 com, 1” random 
écacucxexweee $42.50 $33.00 Peer 
Veaeidudeceua 42.50 34.00 “edna 
oweudeadiaade 43.50 35.00 awake 
jcduheasaeceue 53.00 36.00 nacead 
bedieuiienten  anxeds $23.00 








HARDWOOD DIMENSIONS 


Chicago, March 17.—Actual sales of clear short 
hardwood dimension, maple and birch selling at 
the same price as oak, were made f.o.b. Chicago 
this week at the following prices: 


Furniture stock— Plain oak Gum 
yo 1) ie eine Ragenncewaees $50.00 $48.00 
BEER orc vanvdadaueinaeeawed 55.00 60.00 
SERRE Carcckednncacnaeuetacaa ee 65.00 65.00 
EE advice 6d Che Ke CRS ERS 75.00 70.00 
BER hvceuavieadantahevuccwaaas 80.00 75.00 

Chair stock— 
teh” ane wider & 19" .....<s.c.s S606 55.00 
T5654" and wider = 19% .0cccecee 60.00 60.00 
Sak” GWE WiIGGF H 1S". cccccccvces 75.00 70.00 
BEE a iciwatdantendetiunnaens 70.00 70.00 





OAK FLOORING STRIPS 


Chicago, March 16.—The following are carload 
prices, f.o.b. Chicago, on #,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





—White—— Red 
Qtrd. Plain Qtrd. Plain 
CEE ccccnkvens $129.00 $82.00 $116.00 $79.00 
} = A GBP cvccces SO) 0 aches aahke amae 
oo eee 89.00 71.00 89.00 71.00 
No. 
CORO, Shas aeinacdsecdedaddaccecucsasacede $42.00 





OAK FLOORING 


The following are average prices, Memphis base,. 
obtained for oak flooring during the week ended 
Mareh 6, as reported by the Oak Flooring Manu- 
facturers’ Association : 


}#x1% ” }#x214” 34 gx1i%h” 3x2” 


Clr. qtd. wht.....$118.00 $136.17 $93.00 ..... 
Oo A” So” eer 106.28 160 xewes 
Ge GOR, WiKincs  cccns le ere $64.46 
Cir. pin. wht..... 72.21 93.44 64.62 69.37 
Clr. pin. red..... 75.08 84.79 61.69 60.87 
Sel. pln. wht..... 62.24 79.37 52.29 52.09 
Sel. pln. red..... 60.40 75.67 51.82 51.84 
No. 1 common... 52.00 62.48 25.49 27.28 
No. 2 common... 18.75 Me wees | dswas 

VYyxX1¥%e” Y%x2” fexlIe” f—ex2” 
Ce Gy Wess. cenck. Ceaee «mene $106.36 
Cir. Pie: WHE. .«. ‘$ SES S Tee (vséaw placate 
Clr. pln. red..... 80.00 Tne «| xceee.| : aaame 
Sel. pln. wht..... 66.50 ee. aeavn aaa 
Sel. pln. red..... 67.50 (7 > Se 63.40 
No. 1 common... 41.00 Cee 36.79 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows f.o.b. cars flooring mill 
basis during the week ended March 13: 


MAPLE-— Clear No. 1 Factory 
Se dab dae ccaeasd's 9) ee 2. 
Se” whi Ctadeoeees 89.10 $70.03 rte 
> Vad € 
Of ceoesressresecee eeees = e808 - 
WORE -dcddduadadeee CREE  <sden, | Wadea 
MP cavtseaashedaess Gass i<¢sess4, ij éaeee 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 





Cincinnati, Ohio, March 16.—Average wholesalers’ prices, carlots, Cincinnati base, on wae West Virginia, and Tennessee hardwoods today: 

















































































4/4 5/4&6/4 8/4 Hickory— we 5/4&6/4 BeEEcCH— 

QUARTERED WHITE OAK— magi teaent 2 ai . $ + pe = $ e5@105 nag seated $ se 2 $ bt M4 $ Be oe 
FAS ......... $135@145 $145@155 $155@185 + No. 2 com..... -.. o 3 403540 No.2 com..... 27 30 30 33 33 35 
9g ea «ile ile le ih i 4/4 5/4&6/4 8/4 10&12/4 16/4 
ge Speed e hg lalla ~ » " > ra ‘ OR Pa RT CR rer ase $ 88@ 88 $ 88@ 92 $ 92@ 97 $100@110 $115 @120 
BO. 2 COM... 45 50 54 59 55 60 Mo. 1 com 52 57 65 70 70 15 80 90 95 10 
Sound wormy.. 43 45 62 67 55 60 ................. ane 42 47 45 50 48 52 50 BS 

QUARTERED RED OAkK— ‘ WHITE ASH— 

J Se $110@115 eee ee eee eee ee $ 95@100 $107@112 $112@117 $125@130 $155@160 
No. 1 com..... 60 65 INO; 2: GON, MOE Behe 65.2 00.006 snin os 55 60 72 T7 78 82 . 100 105 95 100 
No. 2 com..... 40 45 PUD. ONO on ls 9 0:6 6 '5).6) sid Asin orate 82 385 35 40 40 45 45 50 50 355 

PLAIN WHITE AND ReD OAK— 

Ns onl $108@115 $118@125 $130@140 VALLEY HARDWOODS 

agg 63 68 72 77 #«=75 80 Cincinnati, March 16.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com..... 42 45 47 50 48 52 | Gum— 4/4 5/4&6/4 8/4 Corronwoop— 4/4 5/4&6/4 8/4 
No. 3 com..... 22 24 23 25 24 27 Qtrd. red— FAS, 6” & wadr.$ 53@ 58 $ 58@ 63 

Sound wormy.. 45 50 55 60 55 60 PES. opened $10: 5@115 $110@ 120 $110@120 hae —-. ** 

icetniatnin an ba gece » leg 82 No. 2 coms... 31 833338 
yas peasniesiite $ a 75 $ we . $ Ze 4 FAS SUIS 37% $s gs a8 QUARTERED WHITE OAK— 

O: 2 BOM 650% 53 & No. 1 com... 8 o 
og baa os Si 688 8 oko as |p No 1c ; einets 77722 gn ae Orden “tera 

CHESTNUT— *. Keg oe’ =e sets steal No. 1 com..... 70 #7 75 80 80 85 
FAS Bick: = eal $105@110 $115@120 $125@130 Sap og tee a . No. 2 com..... 40 45 45 50 50) 55 

oO. COM .ccos e a) e 3 - « ” — 
No. 8 com..... 20 21 21 22 21 2 i. ee — need ae — 
Sd. wormy and & wider... 55@ 58 58@ 62 62@ 65 No. 1 oom... ... 65 
as ee Oe a eee No.1com... 40 42 42 45 42 45 i 2 
oT ao & No. 2com... 24 25 26 28 28 30 
better ...... 40 44 45 47 47 49 | Mapte— PLAIN WHITE AND RED OaAK— 
Spot worms N. BS cas sil pre $ 88@ 93 $100@105 $110@115 

BircH— D. log run..$ 42 $ 57 60 Selects ....... 65 70 70 75 7 78 
MRED ssp stetandiied $110@115 $115@120 $120@125 Sort ELM— 4/4 5/4 6/4 8/4 No. 1 com - 55 60 60 65 65 70 
No. : com, and DBS: ss seen $65 $67 $67 $70 INO. 2 COM ....0:0.« 38 42 42 45 45 50 

ree 65 70 70 75 70 75 No. 1 com 4 50 50 55 No. 3 com..... 20 22 22 25 25 30 
No. 2 com..... 31 33 3838 38 388 = 40 No. 2 com.... 25 27 27 28 Sound wormy.. 35 38 40 45 45 50 
NORTHERN ameese ee Memphis, Tenn., March 16.—Following are av- 

erage quotations on logs in Memphis, and at 

Prices f.o.b. Lower Michigan mills are as follows: points in the Memphis territory, based on aver- 
No. 1 No.2 No.3 No.1 No.2 No.8 age dimensions, 14-inch and up in diameter, and 

FAS Selects com. com. com. FAS Selects com. com. com. | 12- to 16-foot in length: F.o.d. cars 
ASS WwOOD— Sorr ELmM— Delivered Memphis 

4/4 $ 65@ 70 $ 55@ 60 $ 47@ 50 $28@30 $22@24 | 19/4 110 115 95 100 85 90 50 55 ...... Memphis territory 

5/4 70 75 60 65 50 53 30 32 23 26 | 1674 125 130 110 115 100 105 55 60 ...... Variety— Per Per M 

6/4 75 80 65 Bg S 4 Sy by 24 Harp MaPLe— Red & cnthe oak. oy 00 rod 389. 00 $26.00 to 8 

8/4 80 85 70 75 65 38 40 ...... 4/4. 85@ 90 70@ 75 65@ 60 33@35 16@18 | GUM....... eee 0.00 to 34.00 22.00 to 26.00 

10/4 95 100 85 90 70 75 45 650 ..... ODIO? 6.060006 areas a2 00 to 33, 00 23.00 to 25.00 

5/4 90 95 7 80 60 65 35 37 18 20 Elm 00 to 24:00 14.00 16, 

BrECH— sou 6/4 95 100 80 85 65 70 85 37 20 22 | Aan cor ana up): HH 00 nd 50.00 28°00 to 3 00 

5/8 No. 2 Common and better 30@32 12@ 8/4 100 105 85 90 70 75 40 45 20 22 | Fin She BOO Ue Oo te aoe g5-00 to 83.08 

4/4 65@ 70 556@-60 40@ 45 26 28 18 20 | 4074 115 120 100 105 85 90 45 50 23 25 ae ce" a up) 38:00 . ss.00 ee to 30.00 

5/4 70 75 60 65 45 50 30 32 20 22 | 4974 125 130 110 115 95 100 45 50 26 28 wud up). 28.00 to 33.00 20.00 to 25.00 

6/4 75 80 65 70 50 55 35 37 20 22 | 4474 140 145 125 130 115 120 50 55 ...... Logs are classified by buyers here roughly as 

cin 8 90 75 80 60 65 40 42 20 22 | 1674 155 160 140 145 130 135 50 55 ...... | No. 1 and 2, and the foregoing price range is 
wer Harp MAPLE FLOORING Stock, RoueH— supposed to cover the average prices paid for 

it mow Se BOS Ben See i ae ..: se sssesees BO@ 63 30@33 20@23 | both. 

6/4 110 115 90 3 60 85 37 40 20 22 be tA i lla al 52 85 32 35 22 25 The differences: between delivered and to.. 

ban >LE—— price ranges are based on the distance the logs 

10/4 120 125 100 105 85 90 60 55 ..... 4/4 65@ 70 55@ 60 40@ 45 28@30 18@20 | ore hauled, and the weight of the timber. Oak, 

AR, BB Bo. a. Bee yr se eRaneasaas 22 | ash and hickory are drawn from wider dis- 

a. ~~ haat oo Pe nek = aa 8/4 85 90 75 80 60 65 40 45 20 22 mene: while gum, penton suk om can be we 

4/4 65@ 70 50@ 55 40@ 45 28@30 20@22 END DrigED WHITB MAPLE— a aie rawn into Memphis only from nearby 

5/4 75 80 6 65 60 55 30 32 22 24 4/4 110@115 ........ 85@ 90 ieee. 0% points. 

ye ee) eas ag Bg so 

10/4 100 105 85 90 75 80 650 55 ...... | 8/4 125 180 l222222) °100 205 lili) II BLACK WALNUT 

Cincinnati, Ohio, March 16.—The following are 
today’s prices of American black walnut f.o.b. 
Cincinnati: 
SOUTHERN HARDWOODS FAS, 4/4, $215; 5/4, $225; 6/4, $280; 8/4, $240, 
Belects, 4/4, $150; 5/4. $155; 6/4, $160; mA: wt 
St. Louls, Mo., March 15.—Current quotations on southern hardwoods f.o.b. St. Louis: sii. ko@116: Pr s@180 ee See ae / 

Guu— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 ne M/k, $48! 5/4, 6/4 ind 8/4, $5005 
Qtd. red: QUARTERED RED OAK— CROSS TIES 

ee $110@112 $235-0129 ate eer $105@110 $120@125 $130@135 
No. 1 com... 74 78 No. 1 com..... 65 68 70 72 15 q7 St. Louis, Mo., March 15.—The following cross 
No. 2 com. 36 38 38 40 i 44 No. 2 com..... 44 46 50 53 57 60 ' tie prices prevail f.o.b. St. Louis: 
td. red S.ND.: Untreated 
“ae nek 06 een OO White Southers 
No. 1 com. & ee 88@ 90 108@110 118@120 — Oak Sap-Pine 
m ° 48 50 52 54 65 67 No. 1 com. and No. 5, 7x9”, 8’, 9-inch face.....$1.45 $1.25 
No 3 alge 27 «#229—Co : : ; °C Regn e aeetae 60 62 65 67 #70 £72 | No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.10 
0. 2 com... 9 30 35 36 No. 2 40 42 43 4 No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 
o. 2 com..... 4 3 5 45 48 ig? es 8 
Plain red No. 3 com..... 20... 24 26 24 26 | No. 2, 6x7”, 8’, 7-inch face..... 1.10 
FAS 105@108 113@115 115@117 Sound wormy.. 36 38 48 49 55 57 | No. 1, 6x6”, 8’, 6-inch face..... 1.00 , 
No. 1 com... 6 76 78 Red oak and heart cypress “rr 10 cents less 
No.2 com... 84 85 39 40 42 44 1£.PLAIN Rep Oak— po Air gg oak; sap cypress, 20 cents less than 
Plain sap: eee 82@ 84 98@100 108@110 Switch Bridge 
FAS 56@ 57 59@ 60 712@ =<“ neem # Ties Plank 
bees obs ee __ ras . : 70 | whit ak $43.00 $42.00 
No.1 com... 40 41 44 46 60 °.. No. 2 com..... 38 40 42 4 "sence teh aii eee 
iitcn...... 2 2 Ss Se “37 > 7 eds nae: 40.00 38.00 
Corronwoop— PoPLAR— 
oan 88@ 90 100@105 SOUTHERN PINE TIES 
WAS .occcoeee S40 56 SOQ SS... 2 BAS cee e eee @ 105@110 N York, March 16.—Followi uota- 
No. 1 com..... 86 88 40 42 ... 2 Saps. and sel.. 65 68 72 75 78 80 New York, Marc -—Following are q 
No. 2 com..... 84 85 386 87 .. ; No. 1 com..... 49 51 49 50 £51 52 | tions on southern pine railroad ties, f.o.b. New 
No. 2 com. A.. 338 34 36 38 37 38 York: 

QUARTERED WHITH OAK— No.2 com. B.. 27 28 380 31 81 382 | ay g- gr_ Sap Heart 
FAS ......... 125@180 185@140 150@155 ese 4 rr . 1.85 
No, 1° com: “and ¥ a ore ae. ae 

S08. Juccccse TB 80 82 84 00 905 TOG TOR. o00 00 40@.. 55@ 60 65@ 70 WO  Sipcwsacac ane sie secaoueeete 1.25 1.65 
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For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


MINNEAPOLIS, MINN., March 16.—A fair ag- 
gregate demand for northern pine continued in 
the last week, despite abnormally cold weather. 
Retailers are buying to round out stocks. In- 
dustrials are placing orders only for immediate 
needs. Box manufacturers’ orders are lighter. 
Railroad buying is not active. Prices are un- 
changed. 


BUFFALO, N. Y., March 15.—The northern 
pine trade is slow, the unsettled weather influ- 
encing dealers to hold off. Salesmen report that 
they are not meeting with the success of some 
weeks ago, though prices hold about steady, 


NORTH TONAWANDA, N. Y., March 16.— 
Buying continues on a hand-to-mouth basis, a 
falling off in the volume of orders being noted. 
Wholesalers are rather optimistic that business 
will increase with open weather. 


EASTERN SPRUCE 


BOSTON, MASS., March 15.—Prices are soft 
throughout the eastern spruce list. Some sales 
of special lengths and widths are reported at 
prices which would figure out at $40 base for 
frames. Quotations: Dimension, rail shipments, 
8- to 20-foot, 8-inch and under, $41@42; 9-inch, 
$42@43; 10-inch, $43@44; 12-inch, $45@46. Pro- 
vincial random, 2x3 to 2x7, $33@34; 2x8, $36@37; 
2x10, $38@39. Covering boards, 5-inch and up, 
8-foot and up, D1S, $33; matched, clipped, 8- to 
16-foot, $35@38. Furring, 1x2, $33@34; 1x3, 


$32@33. 
HARDWOODS 


CHICAGO, March 17.—Their confidence in the 
market destroyed by recent decline in prices, 
consumers of southern hardwoods are curtailing 
their purchases and buying little or no stock 
for future delivery. Both gum and oak have 
been affected by the falling market and trading 
in these woods is much lighter. Northern hard- 
woods also have been moving more slowly since 
the first of March and business seems to have 
reacted unfavorably to the weakness in south- 
ern hardwoods. The present inactivity does not 
seem to be confined to any one group. Prices 
are steady. 


INDIANAPOLIS, IND., March 16.—Caution in 
placing orders on the part of some of the big- 
gest hardwood customers in this district has 
done much to unsettle the market here during 
the last two weeks. It is believed this situation 
is temporary. The furniture factories, while 
sending in about as many orders as formerly, 
have cut the size of them materially. The farm 
implement factories are buying steadily of oak, 
hickory and ash, but the box and crate business 
is below normal. \Railroads are making in- 
quiries, but are placing few orders. There is a 
fair demand from the automobile industry, but 
here, also caution in buying has developed. 
Hardwood flooring factories are making up 
stock, but not in the quantities they did last 
year. Prices are none too steady. 


NEW ORLEANS, LA., March 15.—Local re- 
ports rate current business fair but indicate 
that buyers are doing a lot of shopping about 
before placing orders. Adverse weather is 
charged with major responsibility for the failure 
of business to develop larger proportions. Prices 
continue weak, with some items sagging 50 cents 
to $1 below last week. Dry stocks unsold are 
subnormal in volume and broken in assortment. 


ST. LOUIS, MO., March 15.—Activity in 
southern hardwood items manifests no improve- 
ment this week, with furniture factories and 
planing mills continuing to absent themselves 
from the market. Automobile body concerns are 
Placing the most inquiries and orders. Prices 
tend to weaken. Advices from the producing 
districts indicate that two or three inches of 
rain fell recently, and this may curtail logging. 
The transit list is small. 


COLUMBUS, OHIO, March 15.—Hardwood 
business is holding up to the level of the last 
sixty days. Furniture, musical instrument, ag- 
ricultural implement and automobile factories 
are buying larger quantities. Box concerns are 
buying low grade stocks in good volume. Retail 
trade is slow, due to the backwardness of the 
building season. Dealers are pretty well sup- 
Plied and are buying to fill in stocks. Dry mill 
Stocks are relatively scarce as weather has in- 





terfered with the seasoning of lumber. Ship- 
ments are coming in promptly as a rule. Oak 
prices at Ohio River: 


FAS No. 1 No.2 No.3 
Quartered@ ......s. $155 $90 $50 me 
Pe eceasceoeteas 109 72 45 $20 


HOUSTON, TEX., March 15.—Improvement 
was shown last week in all items of hardwood, 
including gum, oak, ash and elm. Box factories 
are buying heavily of the low grades. Export 
business is good. Production is estimated at 
85 percent, shipments 90 percent, and orders 105 
percent of normal. 


MINNEAPOLIS, MINN., March 16.—Northern 
hardwoods are moving fairly well in small lots, 
the bulk of them being for immediate needs. 
Manufacturers are able to supply dry stock for 
virtually all orders, although the available ship- 
ping stock is reported to be low. Prices, except 
for some low grade woods, hold firm. 


BUFFALO, N. Y., March 15.—The hardwood 
demand continues in rather small volume and at 
some yards business is on a smaller scale than 
a year ago. Leading industrial plants are fairly 
busy, but not buying much stock. Oak and 
maple prices are unchanged. 


NEW YORK, March 15.—Demand in all items 
of hardwoods has picked up and prices are firm. 
Some advances have been noted in the last 
week, but generally prices have remained sta- 
tionary. Maple and oak flooring lead the de- 
mand. Some good sales to railroads have been 
reported and furniture and automobile manu- 
facturers are also in the market with big orders. 
Many items in certain grades are scarce, stocks 
of good chestnut being particularly low. 





BOSTON, MASS., March 15.—Prices in hard- 
woods are being fairly well maintained and 
several classes of buyers are purchasing in sea- 
sonable volume. The flooring trade is unsatis- 
factory, however, and the eagerness of flooring 
mills to book new business is softening prices. 
Quotations }#x2% clear flooring: Birch, $84@88; 
maple, $95@96.50; oak, white, plain, $98@102; se- 
lects, $86.50@90; No. 1 common, $69.50@72.50. 
The automobile industry is taking large quanti- 
ties of hardwoods, and there is a good demand 
for birch. ‘The house finish mills are not buying 
so well as they were a few weeks ago. Furni- 
ture factories are fair customers, taking mod- 
erate assortments, but ordering frequently. The 
chair trade is still disappointing. Quotations, 
inch, are unchanged. 


NORTH TONAWANDA, N. Y., March 16.— 
Not much ordering is being done by retailers, 
but industrials continue to take a fair amount 
of hardwoods. Automobile factories are taking 
stock in increasing volume. The furniture fac- 
tory consumption shows signs of curtailment. 


FIR, SPRUCE, CEDAR 


CHICAGO, March 17.—The Douglas fir manu- 
facturers are holding firm to their lists in the 
face of the price flurry of two weeks ago when 
@ weakness was detected in uppers. The yard 
trade has shown no signs of entering the market 
and probably will not, distributers believe, un- 
til the weather changes for the better. 


NEW YORK, March 15.—Fir is not moving as 
rapidly as desired, but there are indications of 
an increasing- buying movement soon. Whole- 
salers with large supplies find difficulty in dis- 
posing of stocks without concessions. 


BOSTON, MASS., March 15.—A few substan- 
tial orders for Douglas fir have been placed by 
New England retailers during the last week. 
The trade is unsatisfactory, however, and prices 
are weak. Wholesalers are now quoting $31@ 
32.50 ship’s tackle Boston on direct mill shipment 
business in ordinary schedules of No. 1 common 
dressed fir. Some transit stock has been sold for 
considerably less. A few transactions are re- 
ported at $28 ship’s tackle. A great deal of West 
Coast lumber will soon be needed by the yards in 
this territory. 





KANSAS CITY, MO., March 16.—The fir mar- 
ket last week lost some of the strength that 
had characterized it up to that time. Demand 
here has continued good, but mills show an 
eagerness for more business with the result that 
buyers have been able to get some concessions. 
Demand runs strongly to mixed cars, with an 
occasional order for straight cars in some par- 
ticular item. White fir is a little stronger, with 








193,600,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—AIl the mer- 
chantable dead timber standing or down and 
all the live timber marked or designated for 
cutting within the Fandango Logging Unit, 
embracing about 13,300 acres in T. 45 N., Rs. 
14 and 15 E., and N., Rs. 14 and 15 
E., M.D.M., Modoc National Forest, Cali- 
fornia, estimated to be 193,600,000 feet B.M 
more or less of yellow pine, white fir and 
incense cedar, a 74 per cent yel- 
low pine and an unestimated amount of lodge- 
pole _ the cutting of which will be op- 
tional. 


STUMPAGE PRICES.—Lowest rates consid- 
ered, $3.50 per M for yellow pine and $0.50 
per M for white fir, incense cedar, lodgepole 
ine (cutting optional) and for any material 

= the specifications for sawlogs to be 

pe and removed at the option of the pur- 
chaser. 


DEPOSIT,—$5,000 must be deposited with each 
bid to be applied on the purchase price, re- 
funded, or retained in part as iquidated 
damages, according to conditions of sale. 


MANUFACTURE.—The conditions of sale will 
require that this timber shall be manufac- 
tured at one mill of the band type located 
in Modoc County, Calif. 


FINAL DATE FOR BIDS.—Sealed bids will 
be received by the District Forester, San 
Francisco, Calif., up to and including June 


The right to reject any and all bids is re- 
served. ail 

Before bids are submitted, full information 
concerning the character of the timber, con- 
ditions a sale, deposits, and the submission 
of bids should be obtained from the District 
Forester, San Francisco, Calif., or the Forest 
Supervisor, Alturas, Calif. es 











TO CLOSE ESTATE 


Well established piling, tie and 
timber business for sale. Located 
in large city and has been a profit- 
able business for the last 15 years. 
For particulars write: E. B. Roberts, 


Trust Officer, The Cleveland Trust 
Company, Cleveland, Ohio. 








GILBERT NELSON & CO. 


Public Accountants 
11 SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 








ROBERT W. HUNT CO. 


INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 
NEW ORLEANS, LA. 
Carondelet Bidg. Clarke Bidg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 











JACKSONVILLE, FLA. 





- Established 1847 

C.B. Richard & Co... 
29 Broadway, NEW YORK 9 {ostomsfreiers. We 
Ocean Freight 2! om cee 
Brokers for Exports& Imports 


Special department handling export lumber shipments 
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Fruit Single Western 


SPRUCE LADDERS __, 


YOU 

CAN 

SELL 
BABCOCK 
SPRUCE 
LADDERS 
FOR 
SPRING 
USE 

TO 

THE 
PAINTER 
CARPENTER 
MECHANIC 
MASON 
ROOFER 
FARMER 
AND FOR 
HOME USE 


A SPRUCE 
LADDER FOR 
EVERY 
PURPOSE. 


WE PAY THE 
FREIGHT 


W. W. Babcock Co. 


BATH, N. Y. 





BABCOCK 
Spruce Ladders 











advances of $1 in Nos. 1 and 2 and 50 cents in 


No. 3. 


BUFFALO, N. Y., March 15.—Some mixed car 
business in fir is reported by wholesalers. Red 
cedar siding prices are off about $1. 


CYPRESS 


NEW ORLEANS, LA., March 15.—Mill group 
reports show increased bookings for the week. 
Shipments ranked second, both being above the 
line of normal production whereas the actual cut 
was about 4 percent under normal. Demand is 
good and the volume for the first half of March 
is rather better than expected. Florida demand 
has slumped and the bulk of the current busi- 
ness is coming from middlewestern States, with 
mixed car orders predominant. Prices stand un- 
changed and firm, 


CHICAGO, March 17.—Demand for red cypress 
has fallen off since the first of the month, but 
there has been little change in volume during 
the last week. Industrial business is relatively 
better than the yard trade. Prices remain firm. 

KANSAS CITY, MO., March 16.—Country de- 
mand for cypress showed a small increase last 
week and mill representatives are expecting a 
considerably better volume of business before 
the end of the month. 


CINCINNATI, OHIO, March 16.—The market 
is quiet, though more inquiries are being re- 
ceived. Bad weather for outdoor work has re- 
duced cypress volume. Inquiries point to a 
fairly good demand as soon as the weather be- 
comes more settled, 


HEMLOCK 


CHICAGO, March 17.—There has been a slight 
improvement in demand for northern hemlock. 
Most of the business has been with the country 
yards in Michigan and Wisconsin which are buy- 
ing mixed cars for fill in purposes. The larger 
mills are consistently quoting $4.50 off list, but 
a few mills with larger stocks are offering 
greater concessions. 


BOSTON, MASS., March 15.—Retailers are 
buying very little hemlock at present. Improve- 
ment is in prospect as soon as a seasonable 
volume of new building is started. Prices are 
easy. Quotations on western hemlock for direct 
mill shipment have dropped about $2, while 
prices being taken for transits are in some in- 
stances $3 under the new mill quotations. Of- 
ferings of eastern and northern hemlock are not 
very heavy but the dull demand is bearing down 
prices. Boards are quoted $29@30 for random, 
$31 for 12-foot clipped, and $32 for 8- to 16-foot 
clipped. 


BUFFALO, N. Y., March 15.—The hemlock 
trade is small, with practically all retailers wait- 
ing until weather improves and more activity is 
shown in building. Mills are not making any 
large offers of stock and report having about a 
normal amount on hand. 


NORTH TONAWANDA, N. Y., March 16.— 
With southern pine prices showing a decided 
weakness, local dealers have found that there is 
not as much demand for hemlock as several 
weeks ago. Dealers are not disposed to seek 
much new business under the weakened price 
situation, contending that there is not sufficient 
margin of profit to make it worth while. 


WESTERN PINES 


CHICAGO, March 17.—With the exception of 
No. 4 common, practically all yard items of 
western pines are moving slowly at prices char- 
acterized as weak. Shop also shows some 
faltering tendencies, but it can not be said that 
there has been a decline in this division. Better 
weather is all that is needed to bring a brisk 
business, according to distributers. 


BOSTON, MASS., March 15.—New England in- 
dustrials are buying fair quantities of western 
pines. Retail trade is slow. There has been a 
fair trade in No. 2 common Pondosa pine during 
the last week at the following range: 1x6, $48.75 
@50.25; 1x8 and 1x10, $45.75@47.25; 1x12, $46.25@ 
48.25. Wholesalers predict an early advance on 
No. 2 common Idaho white pine, due to broken 
assortments remaining in first hands. Quota- 
tions on Idaho white pine are unchanged. 


KANSAS CITY, MO., March 16.—The western 
pines “market is stronger, some mills having 
made small advances last week, No. 3 boards 


being up $1 and Nos. 4 and 5, 50 cents. The 
demand from retailers is mostly for boards and 
small dimension, but the bulk of the buying js 
by industrial consumers. 


NORTH CAROLINA PINE 


BOSTON, MASS., March 15.—Further irregu- 
larities have developed in the roofer market. 
Recent sales of 8-inch air dried have been made 
at $31 and chances now are reported to buy at 
50 cents less. Flooring prices are easier. B& 
better flat 1x4 shortleaf flooring is now offered 
at $58.50. Low range for B&better rift is $79, 
and for C rift $61. Quotations on narrow edge 
are well maintained although current demand js 
quiet. Band sawed stock is hard to find at less 
than $61 and some producers quote several dol- 
lars more. 


BUFFALO, N. Y., March 15.—But little activ- 
ity is displayed in the North Carolina pine mar- 
ket and retailers are waiting for better weather, 
Prices show an easy tone, with 6-inch roofers 
unchanged at $29.50. Flooring prices hold steady. 


SOUTHERN PINE 


CHICAGO, March 17.—The southern pine mar- 
ket has recovered its equilibrium following de- 
clines of last week, but demand has shown little 
or no improvement. Unfavorable weather is 
causing buyers to hold off, is the consensus of 
opinion. Transits are accumulating but have 
not affected prices. 


NEW ORLEANS, LA., March 15.—Mill reports 
indicate orders virtually unchanged in volume 
for the week, with production and shipments de- 
creased and the ranking changed so that orders 
led, production ran second and shipments third. 
The local reports indicate a fair business only, 
its failure to gain being generally attributed to 
severe weather in consuming sections. Prices 
are generally unchanged, although some items 
are obtainable at concessions off list. 

ST. LOUIS, MO., March 15.—A few more mill 
shipment orders for southern pine were received 
this week than last, but they ran largely to badly 
mixed cars. Many orders from the smaller yards 
indicate that the spring demand is opening up. 
However, some dealers specify that shipments 
be delayed several weeks. Prices are somewhat 
lower. The market on boards, shiplap and Nos. 
1 and 2 dimension has weakened approximately 
$1.50 since Feb. 1. The best sellers for the week 
were 2x8- and 2x12-inch No. 2 common and bet- 
ter S4S; and 2x10-inch No. 2 and better S4S 
when loaded heavy to 16 feet. Finish, both 
smoke and steam dried, has weakened consider- 
ably. Small timbers move fairly well but at re- 
duced prices. There is a good demand for 1x4- 
inch Nos. 2 and 3 S4S, with prices weaker. 


KANSAS CITY, MO., March 16.—The dullness 
which has characterized the southern pine mar- 
ket for several weeks holds on and prices are 
reflecting the backwardness of the _ buyers. 
About 70 percent of the demand, some mills re- 
port, is coming from the South and Southwest. 
Of the east side States, only in Illinois is de- 
mand anywhere near what it should be at this 
time of year. In Louisiana and Texas the de- 
mand is near normal. There are not so many 
transit cars on the market and the supply is 
being well taken up. Inquiry from the middle 
West is increasing. The inquiry from eastern 
States is small. 


CINCINNATI, OHIO, March 16.—The southern 
pine market has been slow. Retail yards have 
fair stocks and are holding off. There has been 
a fairly active transit car business but big fu- 
ture buying is negligible. 

BUFFALO, N. Y., March 15.—The southern 
pine market shows less strength, prices being 
off 50 cents or more in numerous items. Buying 
is restricted by the uncertainty of the weather. 
Not so much building is in sight as a year ago. 





BOSTON, MASS., March 15.—Wholesalers re- 
port a slight improvement in the demand for 
southern pine, but prices are easier. Dealers 
have permitted their stocks to run down and 
are forced to make some moderate replacements. 
Some of the longleaf flooring manufacturers 
have reduced their quotations $2@4, and the 
higrest prices now being paid here for 1x4 are: 
B&better rift, $89.50; C rift, $73; B&better flat, 
$61. Irregular prices are being taken for common 
grades of timbers, plank and dimension. 


HOUSTON, TEX., March 15.—Mixed car busi- 
ness is holding its own, with prices firm, al- 
though other southern pine business is rather 
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quiet. Unusually heavy rains the last week 
slowed up production for a few days, and ship- 
ments are still slow as a result. Export busi- 
ness is improving steadily. 


LOS ANGELES, CALIF., March 13.—A some- 
what better call for southern pine was noticed 
during the last week, and prices remain un- 
changed. There has been a fair, demand from 
the new oil fields for various grades, and an in- 
creased call for roofers. 


SHINGLES AND LATH 


ST. LOUIS, MO., March 15.—The demand for 
shingles continues light, with prices remaining 
firm. Quotations: Extra clears, $2.90, mill base, 
and $4.41, St. Louis; extra stars, $2.60, mill base, 
and $3.94, St. Louis. 


COLUMBUS, OHIO, March 15.—A decline in 
shingle demand is reported. City retailers are 
fairly well stocked and are buying only to fill 
in broken assortments. A large part of the 
orders come from rural dealers, who anticipate 
a good building season. Receipts from the Pa- 
cific coast are sufficient for current wants. 
Prices are rather steady at $4.95 for extra clears 
and $4.45 for extra stars, red cedar stock, deliv- 
ered in Columbus. There is a fair number of 
inquiries for British Columbia XXXXX. Lath 
trade is rather quiet but prices continue steady. 


BUFFALO, N. Y., March 15.—Shingle quota- 
tions are off 5 to 10 cents from last week. Brit- 
ish Columbia XXXXX are $5.76; Washingtons, 
$5.36; extra clears, $4.56; stars, $4.11. Retailers 
are waiting for improvement in building before 
placing orders. 

BOSTON, MASS., March 15.—Shingles are 
moving very slowly. Most of the retail yards 
have enough for current requirements, and or- 
ders will not be given until there is an active 
demand from the builders. White cedar shin- 
gles are offered freely at $4 for clears and $4.50 
for extras. Sellers continue to be successful in 
their determination to maintain red cedar shin- 
gle prices. The best makes of British Columbia 
XXXXX are not offered at less than $5.96 for 
rail delivery. There has been no recent change 
in the lath market. Demand is quiet, prices are 
soft and buyers are holding off for lower quo- 
tations. Some recent sales of eastern spruce 
lath have been made to local dealers at $7 for 
1%-inch and $7.75 for 15-inch, but wholesalers 
say they have been able to get 25 cents more at 
New Jersey points and other outside points. 


HOUSTON, TEX., March 15.—Shingle business 
is quiet, but there is a fair demand for lath. 
Shingle prices: Extra stars, $2.40; extra clears, 
$2.80. Lath No. 1 are $5.25; No. 2, $4.25. 


LOS ANGELES, CALIF., March 13.—Demand 
for lath is rather slow, but the shingle market 
holds up well with a considerable amount of 
business reported. 





NEW ORLEANS, LA., March 15.—Cypress 
shingles are quiet, with prices unchanged and 
well held. Demand for cypress lath is satis- 
factory, with mill supplies below normal volume 
and prices unchanged and firm. 


BOXBOARDS 


BOSTON, MASS., March 15.—Demand for box- 
ing and crating lumber is fair for the season. 
Some good orders are being placed but there is 
a considerable number of buyers who are very 
cautious about future commitments. Prices for 
desirable stock are reasonably steady. The win- 
ter cut of logs is reported lighter than normal 
and there is a general tendency among the 
Maine and New Hampshire boxboard men to 
curtail production to actual market require- 
ments. Recent business in round edge inch pine 
boxboards is reported at $27@29, and in square 


edge at $35. 
CLAPBOARDS 


BOSTON, MASS., March 15.—Retailers are 
showing little interest in clapboards. They have 
light stocks on hand, but refuse to place orders 
until better weather permits them to move what 
they aiready have in their yards. Prices are 
being well maintained. Quotations: Eastern 
Spruce, a thousand pieces, 4-foot, 6-inch, extras, 
$120; clears, $115; second clears, $110; 5%-inch, 
$5 less. West Coast clapboards, a. thousand 
Square feet, clears, redwood, $28; red cedar, $30; 
western spruce and California pine, $40. 





“Thus Saith the Law” 











Accident Caused by Defective Valves 


A lumber company employed a system of live 
rolls for the purpose of conveying lumber to the 
saws. To hold the lumber in position on the live 
rolls a set of dead rolls was placed over the lum- 
ber. The dead rolls were raised and lowered by 
eylinders and pistons into which steam was ad- 
mitted by means of valves. There was evidence 
that the valves were defective, in that they did 
not promptly release steam from the pistons to 
permit the dead rolls to drop on the lumber. 
Thereby, it was alleged, a piece of lumber in being 
run through the rolls was caused to stop, and a 
piece of said lumber was thrown back with great 
violence against a workman, causing his death. 

The court held that judgment against the lum- 
ber company was proper. There was ample evi- 
dence in the case that the dead rolls did not in 
fact come down freely; there was also evidence 
that the reason they did not come down freely 
was because the valves were leaking steam, and 
this tended to supply the reason for the defective 
operation. 

Cowan seaman ma ws 


Tax on Lumber Dealers Upheld 


The general tax act of Georgia imposes upon 
dealers in coal, coke, wood or lumber in cities of 
between 1,000 and 10,000 inhabitants a tax of $10, 
and so in graduated amounts in larger cities. A 
lumber company showed that it was engaged solely 
in buying lumber at wholesale from manufacturers 
in the State and selling to purchasers in other 
States. It urged that it was engaged in inter- 
state commerce. And it contended that the tax 
violated the interstate commerce clause of the 
Federal constitution and that it was not uniform, 
thereby violating the State constitution. 

The court held that the contentions must be 
overruled. Lumber purchased by wholesale deal- 
ers from sawmills within this State for shipment 
and sale to consumers in other States does not 
enter interstate commerce until it is purchased 
and is actually delivered to a common carrier for 
transportation or the actual transportation is be- 
gun. Henee, the tax does not violate the com- 
meree Clause of the Federal constitution. 

Nor does it violate the State constitutional pro- 
vision requiring that all taxation shall be uniform 
on the same class of subjects. A graduated occu- 
pational tax based on population in localities 
where the business is carried on does not violate 
that clause of the constitution. Classification 
based upon population is one of the commonest 
forms of classification, and has been upheld in 


many cases. 
@eaaeaaananes 


Should Comply With Specifications 

A buyer ordered lumber from a seller. In sub- 
stance the order called for an aggregate of 684,551 
feet divided into 32 items of defined specifications 
of lumber. ‘The seller loaded a schooner without 
any real effort to comply with the terms of the 
order, but trusting to his customers being friendly 
enough to take it. When the vessel arrived at the 
buyer’s docks it was found that there was an 
excess of 200,000 feet. The buyer telegraphed that 
he declined to take the excess. Later it was found 
that the cargo did not comply with the order, and 
the buyer declined to accept it. Some of the items 
were overrun by approximately 300,000 feet and 
some undershipped by about 83,000 feet. Various 
negotiations followed in which the seller offered to 
remove the excess to comply with the order, and 
to supply material from local stocks to fill in 
shortages ; no settlement resulted, however, so the 
seller sold the lumber at a loss and now sues for 
damages. 

The court held that the seller can not recover. 
The case is governed either by that section of the 
uniform sales act which permits a buyer to reject 
an entire delivery of goods which is greater or 
less than contracted for, or permits a buyer to re- 
fuse to accept delivery by instalments. Offering 
to make up shortages from local stocks was in 
effect delivery by instalments. 

The court also ruled on two alleged customs in 
the trade. One custom was that of allowing varia- 
tions of about 10 percent from the quantities or- 
dered. The court said that a contract, as this 
one was, of a definite and express kind could not 
be fulfilled by tendering lumber substantially more 
or less, either in the items of the schedule or in 
the aggregate. The other custom was that orders 
of a definite length could be filled by tendering 
half the number of pieces of double length, thus 
remitting to the buyer the task of resawing. The 
court said that a contract calling for delivery of 
specifically described lumber could not be regarded 
as performed, on the assumption that the buyer has 
facilities and is ready and willing to resaw. 
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Business Changes 


CALIFORNIA. Dixon 
to Davis Lumber Co. 

Los Angeles—Kling Mfg. Co. reported to close sash 
and door department and hereafter devote all its 
space to manufacture of furniture. 

Santa Barbara—Alley Bros. Lumber Co. sold to L. M. 
Meyer. 

Woodland—West Valley Lumber Co. sold to Davis 
Lumber Co.; E. T. Roble, of Aurora, and E. 8. McBride, 
of Davis, owners. 

DISTRICT OF COLUMBIA. Washington—Yost & 
Herrell (Inc.), succeeded by W. E. Yost (Inc.). 

INDIANA. Camden—Report that Camden Lumber Co. 
has been succeeded by Curtis McCain Lumber Co. is 
erroneous; Mr. McCain recently purchased an interest 
in the company and has become manager of the yard 
but the firm name has not been changed. 

Middletown—Newhouse & Son have sold sawmill to 
Close & Bay. 

KANSAS. Harveyville—O. B. Cantrill 
succeeded by L. T. Hussey Lumber Co. 

Osawatomie—Remington Lumber Co. succeeded by 
Enslow Lumber Co., incorporated; capital, $54,500. 


MICHIGAN. Detroit—H. W. Kanouse Lumber (Co. 
moving to 5 W. Larned St., April 1, where it will occupy 
the entire 8th floor. 

MINNESOTA. Crosby—Mahlum Lumber Co. 
Standard Lumber Co., of Winona. 


MISSOURI. Bethany and Ridgeway~Atlas| Lumber 
Co. succeeded by Lowry-Miller Lumber Co. 

NEBRASKA. Chappell—Western Lumber & Hard 
ware Co. sold to J. W. Flora, of Chappell, and R. M. 
Burton, of Denver. 

Fairbury—Earl J. Howell purchased 
interest in Howell Lumber Co. 

Omaha—Independent Grain & Lumber Co. and Nye- 
Schneider-Jenks Co. succeeded by Nye-Jenks Grain Co. 


NEW JERSEY. Newark—Lindsley-Betty Lumber Cor- 
poration succeeded by Lindsley Lumber Corporation. 


NEW YORK. Crown Point and Ticonderoga—J. E. 
Pond & Son, of Crown Point, and Pond Lumber & Coal 
Co., of Ticonderoga, consolidated; corporation formed 
with capital of $75,000; head office at Ticonderoga. 
F. S. Pond and M. 8. King, of Ticonderoga, and Miss 
N. M. Kelly, of Crown Point, directors. 

Genoa—Atwater Bradley Corporation changing name 
to Atwater Co. 


OHIO. Cleveland—Cleveland Lumber Co. 
by Monroe Ave. Lumber Co. (Inc.). 


West Valley Lumber Co. sold 


Lumber Co. 


sold to 


the controlling 


succeeded 


Lima—H. 8S. Moulton succeeded by H. 8S. Moulton 
Lumber Co. 
Prospect—Prospect Lumber Co.; controlling interest 


purchased by Richwood Lumber Co., Lee E. Phillips, 
manage; 
OKLAHOMA. 
Murphy hardware 
Teal in charge. 
Wister—Ward McClellan Lumber Co. 
Ward Harris Lumber Co. 
OREGON. Glendale—Frank and Charles Jantzer 
have sold their sawmill near here to R. H. Maynard. 
SOUTH DAKOTA. Mobridge—Consumers Independent 
Lumber Co. sold to J. F. Anderson Lumber Co. 
TENNESSEE. Newport—Spiegle Lumber Co.’s busi- 
ness taken over by Rhyne Lumber Co., newly organized 
with about the same stockholders as the old company; 
Chas. T. Rhyne is secretary and treasurer. 
TEXAS. Dallas—Dallas Lumber Co. moving to 4320 
Main St. 
VIRGINIA. 
planing mill, 
Sam E. Barr, of New York and associates. 
improved; J. W. Cloud, manager. 
WASHINGTON. Spokane—H. 8S. Gimble purchased 
interest of Andrew McCuiag in Advance Lumber Co. 
Spokane—Peter Supply Co. succeeded by Peters Lumber 
& Supply Co. 


Coyle—Arkansas Lumber Co. purchased 
store and will operate with Mr. 


succeeded by 


Orange—West Virginia Timber Co. sold 
machinery and five acres of land, to 
Plant being 


Incorporations 


ARKANSAS. El Dorado—Geo. P. Wood Lumber Co., 
incorporated; capital, $15,000; retail. 


CALIFORNIA. Los Angeles—Euclid Ave. Land Co.. 
incorporated, capital, $100,000; will operate jointly 
with Long Beach Sash & Door Co., and will handle 


real estate interests of that concern. 
Santa Barbara—Channel Lumber Co., 
capital, $100,000. 
CONNECTICUT. Bethel—Allen & Griffing Co., in- 
corporated; capital, $30,000; to manufacture metal and 
wood products. 


incorporated; 


Stratford—Simendinger Bros., incorporated; capital, 
$25,000. 

FLORIDA. Valparaiso—Valparaiso Lumber Co., in- 
corporated; capital, $10,000. 

GEORGIA, Atlanta—Atlanta Lumber Co., incorpo- 
rated; capital, $10,000; wholesale. 

ILLINOIS. Chicago—Ross Lumber Co. increasing 
eapital from $25,000 to $35,000; wholesale, 39 5S. 


Ia Salle St. 

Chiecago—Brighton Mill Works, incorporated; capital, 
$10,000; millwork mfr.; 111 W. Jackson Blvd. 

Chicago—Joyce-Watkins Co. increasing capital from 
$1,020,000 to $1,500,000. 

Clifton—Clifton Grain Co., incorporated; capital, $24,- 
000; grain and retail lumber. 
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Quick Service on 
Mixed Car Dealer Orders 


With the spring building season drawing close 
dealers in the central west will value our ability to 
ship straight or mixed car orders of the items at 

Quality, service and satisfaction are waiting for 


Let us have your inquiries. 


Stack Lumber Co. 
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swampy logging roads. 
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Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 


This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 
[ The strong, durable construction of this trailer 
enables it to withstand the continuous abuse of difficult logging operations. 


Lumbermen everywhere recognize Hemming logging 
trailers and wagons as the best equipment obtainable. 
Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 
















































Taylorville—R. C. Jones Lumber Co. decreasing capita] 
from $150,000 to $4,500. 

INDIANA. Greencastle—Barnaby Hardwood Co., in- 
corporated; capital, $100,000; general lumber business; 
C. H., H. P. and B. R. Barnaby, incorporators. 

LOUISIANA. New Orleans—Forrest-Wahden Sash & 
Door Co., incorporated, 

MICHIGAN. Baldwin—Baldwin Lumber Co., incorpo- 
rated; capital, $20,000. 

Lansing—Lansing Lumber Co., incorporated; capital, 
$100,000; succeeds old company of same name; Officers: 
A. J. Hager, president; E. H. Clark, vice president; 
N. B. Cove, secretary-treasurer. 

Niles—Marcellus Lumber Co., 
$30,000. 

Traverse City—Brown Lumber & Supply Co., incorpo- 
rated; capital, $25,000; succeeds Brown Lumber Co. 

MINNESOTA. Winona—D. F. O’Brien Lumber Co., 
incorporated; capital, $100,000. 

MISSISSIPPI. Meridian—Chidlow Lumber Co., in- 
corporated; capital, $20,000. 

MISSOURI. Kansas City—Scott-Crozier Lumber Co., 
incorporated; capital, $50,000; 55th and Mission Drive; 
John B. Rust and others. 

NEW JERSEY. Newark—Lanning 
corporated; capital, $125,000; retail. 

NEW YORK. Brooklyn—Atlantic Trim Co., incorpo- 
rated; 200 shares, no par value; Eli Homelsky, 364 B, 
10th St., New York, et al. 

Brooklyn—Tober-Steiner Lumber Corporation, incorpo- 
rated; capital, $5,000; will do business in Manhattan; 
address Jennie Tober, 8109 20th Ave., Brooklyn. 

Kings—Public Service Lumber Corporation, incorpo- 
rated; capital, 1,000 shares, no par value; Henry 
Sugarman, 641 79th St., Brooklyn, et al. 

Queens—Frank I. Beavins Co., incorporated; capital, 
$225,000; to deal in standing timber; contractors; Philip 
F. Wicksel, 2775 Reservoir Ave., New York, et al. 

NORTH CAROLINA. High Point—Redding-Jones 
Furniture Co., incorporated; capital, $100,000. 

OHIO. Cleveland—East End Millwork Co., 
rated; planing mill and retail. 

Cleveland—Lake Shore Case Co., incorporated; capital, 
$10,000; to deal in lumber and wood products. 

Lima—H. S. Moulton Lumber Co., incorporated; 500 
shares, no par value; to operate retail lumber business 
and cabinet factory; succeeds H. 8S. Moulton. 

OREGON. Eugene—Fischer Retail Lumber Co., in- 
corporated; capital, $10,000. 


incorporated; capital, 


& Rhoades, in- 


incorpo- 


Eugene—Fischer-Soults Lumber Co., incorporated; 
capital, $100,000; sawmill. 
Eugene—Walters-Bushong Lumber Co.,. increasing 


capital to $35,000; sawmill. 
Portland—Belmont Body Works, incorporated; capital, 


,009. 

Portland—Victor Timber Co., incorporated; capital, 
$10,000; sawmill. 

PENNSYLVANIA. Philadelphia—Geo. W. Smyth 
Woodworking Co., incorporated; succeeds Geo. W. Smyth 
z Co. 

TENNESSEE. Jackson—Ashby-Vernell 
incorporated; capital, $25,000. 

WASHINGTON, Mineral—Hillberg Lumber Co., in- 
corporated; capital, $20, 4 

Port Angeles—Long-Gay Lumber Co., 
capital, $20,000; sawmill. 

WEST VIRGINIA. Charleston—Davis Lumber & 
Mfg. Co., incorporated; capital, $50,000; takes over 
holdings of Davis Lumber Co., a partnership operating 
lumber yard on west side. 

Elkins—H. G. Johnson Lumber Co., incorporated; 
capital, $10,000; to manufacture and sell lumber. 


WISCONSIN. Merrill—Merrill Ideal Home Builders, 
incorporated; capital, $15,000; to manufacture wood 
products of various kinds. 


New Ventures 


CALIFORNIA. Lamanda Park—Chas. W. Faulkner 
and Edw. Meyer, opening lumber and building material 
business at 135 N. Daisy St. (Pasadena P. O.) under 
name of Faulkner-Meyer Lumber Co. 

; Ontario—Hoyt-Roof Lumber Co. has started in business 
ere, 

Sacramento—Jackson Lumber Co. has begun a retail 
lumber business. 


FLORIDA. Ft. Myers—F. E. Wolcott has started 
millwork manufacturing business. 

Hialeah—Opa-Loca Lumber & Supply Co. has begun 
a planing mill and retail lumber business. 

Jacksonville—W. C. Peeples & Co. has opened & 
wholesale business in Graham Bldg. 

Maitland—J. W. McNair has begun wholesale lumber 
business, 

Milton—Todd & Fowler has begun wholesale lumber 
business. 

Tampa—Pilsen Sash & Door Co., Chicago, plans open- 
ing branch plant here. 

Tampa—J. E. Green Lumber Co. (Inc.), opening retail 
lumber business. 

GEORGIA. Atlanta—W. A. Whittle Lumber Co. has 
opened wholesale lumber business. 

Quitman—Wallace-McClurg Lumber Co. has 
retail lumber business. 


Lumber Co., 


incorporated; 


begun 


ILLINOIS. Albany—Potter Bros. have started & 
retail lumber business. 

INDIANA.  Shelbyville—Cobb Line; new furniture 
manufacturing business. 

KENTUCKY. Columbia—Sandusky & Hill opening 
lumber business. 

MICHIGAN. Detroit—Judson Lumber Co. installing 


branch yard. 

MINNESOTA. West St. Paul—A. ©. Jefferson Lumber 
Co. to open branch on Jefferson Highway in charge of 
E. M. Olsen. 

MISSOURI. Mokane—Reese Crate & Box Co. has 
begun crate manufacture. 


NEVADA. Beatty—Verdi Lumber Co. considering 
opening branch. 
NEW YORK. New York—Emerson Lumber Sales, 


opening commission business at 1533 W. Madison. 
New York—Chas. Nelson Co. opening wholesale lumber 
office in Whitehall Bldg. 
OHIO. Cleveland—Berea Lumber Co. has begun retail 
lumber business. 
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Avital OREGON. Burns—C. E. Silbaugh has engaged in the 
retail lumber and building material business. 
+» in- Cottage Grove—J. H. Chambers plans opening of 
ness; Jumber yard. 
Roseburg—Lane Mountain Lumber Co. starting saw- 6“ e 
ah 8 mill operation. Correct Drying 
Springfield—Paul T. Schiewe has engaged in business s ” 
-orpo- as Springfield Cabinet Shop. Conserves Timber 
it PENNSYLVANIA.  Pittsburgh—Forest Lumber Co. 
= al, will open branch at Tremont Ave. and Shore Fast Line 
can. in Pleasantville, N. J. 
‘ TENNESSEE. Ashland City—Ewing Tie Co. has be- 
pital, un tie manufacturing business. ; —_ 
° Humboldt—F, E. Bond Lumber Co. new concern or- Right: Battery o1 Moore 
-Orpo- ganized to succeed J. A. Pearce Lumber Co. - Moist Air Dry Kilns at 
get WASHINGTON. Bothell—M. D. Keeney has opened a modern plant of Wier Long 
 Co., new lumber yard. Leaf Lumber Co., Wiergate, 
, WEST VIRGINIA. Mullens—Bailey Lumber Co., of Texas. 
in- Bluefield, is opening a new plant at Mullens. 
. WISCONSIN. Lannon—Luehring Lumber Co. opening 
@ for business. 


New Sheds and Yard Improvements 


e 
, in- 
ALABAMA. Birmingham—Estes Lumber Co. build- Perfect Seasoning 























“Or po- ing new sheds etc. at Bessemer branch. 
64 EB, ae ae P 3 e : 
ARKANSAS, Ft. Smith—Mansfield Lumber Co. will Southern is no longer a worry to the Wier Long Leaf 
“Orpo- rebuild sheds recently burned. ‘a i T A ffi = 
ttan; CALIFORNIA. Beverly Hills—Patten & Davies Lum- Pine Lumber Co., Wiergate, Texas. n oficia 
sini a i will erect one story shed at 1014 Santa Monica P d Sen inspector for the Southern Pine Association 
c - ‘ ] rie . 9 
tenry Ra Angeles—Woodhead Lumber Co. to make‘ altera- personally checked over 244 Pieces of 6 
pital, ; . ~ 
hilip MISSISSIPPI. Jackson Central Lumber Co. has MOORE and wider Southern Pine lumber, as they 
purchased site on Illinois Central tracks and will put ’ 
Tous in a modern lumber plant and coal yard. Dr Kilns came out of the kilns. He found only four 
a CHtO., ,,Toledo—D. J. Peterson Lumber Co. will put 7 pieces which showed kiln checks and was 
. . n a modern lumber yard at Starr an ‘erminal railroac ‘ . . 
— in the Antes Rue addition; cost about $200,000; ware- Is Always astonished at such perfect seasoning. This 
pital, house, sheds etc. to be erected. e ° re Moist 
4 OREGON. Corvallis—J. W. Copeland Lumber Yards a Good 18 the ordinary performance of Moo 
= remodeling. Air Dry Kilns. 
Pee WASHINGTON. Seattle—E. B. Holmes Lumber Co. to B 
fe build market store and garage building. uy i } 
WISCONSIN. Madison—Capitol City Lumber Co. to Write today for catalog and list of other 
ated; expand millwork plant and lumber yard. satisfied users. There’s no obligation. 
asing New Mills and Equipment 
pital, oS _Guerneville—Western States Lumber r 3 
pital, 0. Will build planing mill; C. L. Burgett, local manager. Moo Dry Kil p VY 
INDIANA. Mishawaka—Samuel Ashton has announced © mn om an 
myth that he will build a planing mill, “KILN BUILDERS SINCE 1879” 
myth KENTUCKY. Bondurant—Bondurant Lumber Co., re- ° " 
cently burned out, is in the market for bandsaw mill Jacksonville, Fla. al 2 Fully Equipped Plants, = North Portland, Ore. 
Co., machinery, it is announced; company will rebuild plant. , 
NORTH CAROLINA. Greensboro—Morgan Millwork & 
» in- Co., of Baltimore, will erect $100,000 plant here and 
operate as branch factory. 
ated; High Point—Tomlinson Chair Mfg. Co. has begun 
construction of two more units of its plant; another 
r & = is nearly completed; total investment about $200,- 
over : 
ating High Point—Redding-Jones Furniture Co., recently Fi ® h 
incorporated with $100,000 capital, is reported planning inis 
ated; new plant here for manufacture of kitchen furniture. “és 
Oxford—Garman Mfg. Co., recently incorporated with Ceiling 
ders $50,000 capital, is understood to be planning erection os 
oan of furniture plant here this spring. Siding 


OREGON. North Bend—Stout Lumber Co. will rebuild 


plant which was recently burned with loss of more i 
than half a million dollars. Flooring 

PENNSYLVANIA. Waynesburg—Riverside Lumber ing 
/kner - . = an ee corporation, has gee the Mouldi s 
erial site of the Mt, orris Milling Co. and is building a HY s 
inder plant there. Dimension 
‘ TEXAS. Jefferson—Ware & Driskell have begun 
ness erection of a sawmill. Lath 
etail VIRGINIA. Martinsville—Gravely Novelty Furniture 

Co. (Inc.), will erect furniture factory and install wood- Boards 

irted working machinery, dry kiln, power plant etc.; R. P. 


Gravely is president and treasurer. 





egun ° 
me Casualties Shop 
ALABAMA. Birmingham—Gray Lumber Co., loss by and 
mber fire in kiln, $1,500. Factory 
mber ARKANSAS. Ft. Smith—Mansfield Lumber Co., loss 
by fire, $40,000; two sheds and considerable stock L b 
ypen- destroyed. um er 
Newport—Plant of Merriam Cooperage Co., burned. 
etail FLORIDA. Volco—Volco Lumber Co., loss by fire. 
IOWA. Yarmouth—Storehouse and workshop of Mid- 
has west Lumber Co. destroyed by fire; loss, $5,000. 
LOUISIANA. Plaquemine—Plaquemine Box & Veneer CUT TO 
egun Co., plant destroyed by fire; will be rebuilt at once. LENGTH STOCK 


MINNESOTA. Gonvick—Peter Elleson Lumber Co., 
d a loss by fire. 


MISSOURI. Marionville—Marionville Lumber Co., loss 


A SPECIALTY 

















iture by fire between $12,000 and $14,000; yard, office build- 
; ing and sheds destroyed. 
ning NEW YORK. Brooklyn—Willett Lumber Co., loss fe) ; 
i by fire, $50,000; storage yard and building damaged. Good manufacture, reliable grading and perfect dry- 
ee & Paee nit oe ag er aaa ae y ing are assured buyers who specify “Nearwhite” Short 
aning Mill Co., loss by fire, $4,000. 1 r i 
mber Williamsport—Fisher Lumber Co. (Newberry), loss . om 
e of by fire, between $150,000 and $200,000; planing mill, ¢ leaf. You can depend on it that the Cunpmes to wh 
yards and lumber destroyed. pr you furnish “Nearwhite” will be a satisfied customer. 
has Williamsport—-Oliver Lilley (South Williamsport) lost Le 
Planing mill by fire; loss, $50,000. a of 
ering WASHINGTON. Moody—White River Lumber Co., 7 S a C 
yard destroyed by fire; loss, $6,000. oi H E U MTER U M BER Oo. 
ales, Seattle—O. B. Williams Sash & Door Co., loss by “ 
ore, Ameriean Portable House Co., loss by fire; com- of ELECTRIC MILLS, MISSISSIPPI 
nber ined losses $35,000. 
BRITISH NORTH AMERICA S E. E. HALL, Sales Manager 
etail ONTARIO. Hopeville—Wm. Ridell, loss by fire; 
shingle, saw and chopping mills destroyed. 
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Actual orders based on. estimates of Minne- 
apolis and St. Paul (Minn.) territory sash and 
door mills were delayed in the last week by the 
return of zero temperatures and heavy snowfall 
throughout the Northwest. But the significant 
feature of the market is that the mills’ estimating 
departments this week have a good volume of busi- 
ness on hand. In this respect this year the situa- 
tion has been improved over that of 1925, sash and 
door manufacturers say. This is indicative of a 
larger volume of business when the spring break-up 
develops. Most of the inquiries are from the 
smaller communities, and from the farmers them- 
selves, through local dealers. City building opera- 
tions, on the other hand, promise to hold up bet 
ter than was expected earlier. While there has 
been no change in prices, the schedule issued late 
last year is expected soon to give way to higher 
qjuotations. 


Officials of sash and door and interior finish 


plants at Duluth, Minn., report booking some sub- 
stantial contracts for those materials for use in 
large building projects at points over the territory. 
Quotations were reported firm, All Duluth plants 
are operating on full time. ; 

There has been practically no change in the last 
week in the volume of new business in specials 
offered to plants at Kansas City, Mo. The big 
plants report business slightly better, while some 
of the sma.ter mills report it slower. Demand for 
stock patterns has not been so good, though it is a 
little better in the country. 

Because of the backwardness of the building 
season, millwork manufacturers in Columbus, Ohio, 
are reported not quite as busy as usual for the 
time of year. But this condition is believed to be 
temporary, as there is a great deal of construc- 


tion work projected, much of which will go for- 
ward when spring finally arrives. Figuring on 


new work is rather good, despite the cold weather. 





Autocar short wheelbase saves 
many truck hours a day 


This Model LA 5-ton Autocar is owned by Wm. J. Meehan & Bro., 
Philadelphia 
. 


When a motor truck buyer digs into the facts he is 
pretty sure to find that hard-to-get-at, cramped deliv- 
ery places are using up a surprising amount of truck 


hours. 


Those who have to haul extra-long loads of lumber 
find that the most practical method of cutting down 
this unproductive time is to mount the load on an 


Autocar. 


One reason is because distinctive Autocar short 
wheelbase saves valuable minutes by reducing jockey- 
ing. Another is because the compactness of Autocar 
engine-under-the-seat design allows ample room for the 
pay load with a minimum of overhang. 


The Autocar Company, Ardmore. Pa. 


ESTABLISHED 1907 
Direct Factory ‘“‘Autocar Sales and Service” Branches or Affiliated Representatives in 


indianapolis 
Jacksonville . 
jersey City 
Lawrence 








en 
= *Dallas 
Srookiva 


*Los Angeles 
M is 








* Indicates Direct Factory Branch 


Autocar 


Gas and electric trucks 
EITHER OR BOTH - AS YOUR WORK REQUIRES 





Mills have some work booked ahead, but are not 
in as good a position as usual in that regard, 
Most of the mills are working at three-quarters 
capacity. Door and sash men have accumulated 
considerable stock, and are not pushing operations 
as rapidly as formerly. Prospects for a good trade 
when weather conditions improve are in every way 
bright. 

Los Angeles (Calif.) factories are operating on 
full time, and a busy season is looked for. 

The Baltimore (Md.) sash and door men have ex- 
perienced a narrowing in the demand for their 
products of late, owing to the prolongation of un- 
favorable weather conditions, but the last week 
has brought indications that a more active in- 
quiry might be looked for soon. New construc- 
tion work is being brought out on a gratifying 
scale. Local mills are getting enough orders to 
keep them running most of the time, and the out- 
look is regarded as distinctly encouraging. 

Glass trade market reports are to the effect that 
observers are expecting a good spring business in 
window glass, and believe that production will not 
be equal to the demand when it is at its maximum, 
Stocks of building glass on hand are said to be 
small. Sash and door houses are reported to 
have been buying steadily, but that, of course, is 
the usual condition at this season of the year. 
Plate glass manufacturers are kept busy filling or- 
ders, despite their large production. 


Club Discusses Stock Millwork 


PITTSBURGH, Pa., March 16.—At the bi-monthly 
meeting of the Pittsburgh Millwork Estimators’ 
Club held in the Fort Pitt Hotel last Thursday 
evening, E. Bruce Hill, of the E. M. Hill Lumber 
Co., gave an interesting and instructive address 
on the improvement in standards in the lumber 
business in the last twenty yvears and forecast 
further beneficial changes for the future. W. J. 
Donoughe, of the W. J. Donoughe Co., and J. M. 
Mitchell, of the Mitchell Lumber Co., spoke on 
the desirability of stock millwork in all the plans 
of the Pennsylvania Homes plan book of the Retail 
Lumber Dealers’ Association of Pennsylvania. <A 
movement has in fact been started to change the 
designs of the 214 millwork plans in the plan 
book to provide for stock millwork and_ bring 
prices down to the lowest possible point consistent 
with good construction. Owing to the illness of 
President J. L. Broido of the club, Vice President 
(I. E. Wolf had charge of the meeting. ° 


Millwork Men Consider Utilization 


MoBILE, ALA., March 15.—C. B. Harman, secre- 
tary of the Southern Sash, Door & Millwork Man- 
ufacturers’ Association, was the principal speaker 
at a meeting of millwork men, contractors and 
architects held here on the evening of March 5. 
Mr. Harman took as the subject of his address 
lumber and millwork utilization and practices, and 
pointed out ways and means of reducing waste and 
of conserving lumber in the building trades. Fol- 
lowing the address, a roundtable discussion was 
held under the leadership of Mr. Harman at which 
many points touched upon in the address were 
elaborated upon to the benefit of all present. About 
twenty millwork men, architects and contractors 
were present at the meeting which was held at the 
local chamber of commerce. 


Millwork men here are well filled up with or- 
ders, and have about as much work on hand as 
they can comfortably handle. 


Millwork Institute Names Committees 


Los ANGELES, CALIF., March 13.—Announcement 
is made from the headquarters of the Millwork In- 
stitute of California of the appointment of a uni- 
form full mill bid committee and a territorial re- 
lations committee. 

The functions of the former are to investigate 
the types of full mill bid now in use in the vari- 
ous markets and then recommend one uniform type 
of full mill bid for use throughout the State. 

The duties of the territorial relations committee 
involve drawing up a code of standard practices on 
inter-territorial competition. 

The chairmen of the committees are to be elected 
by the committees. Their personnel follows: 

Territorial Relations Committee—A. W. Berna- 
huer, Fresno: W. M. Casey, Pittsburg; W. J. Glas- 
son, San Diego; J. A. Hart, San Francisco; S. Has- 
sel, Chico; Geo. C. Jacobs, Eureka; J. G. Kennedy, 
Santa Clara; E. R. Maule, Los Angeles; T. R. 
Merrell, Long Beach; W. F. O’Keeffe, Stockton; 
C. F. Ricker, Oakland ; Jo H. Shepard, Sacramento. 

Uniform Full Mill Bid Committee—Ralph But- 
ton, San Francisco; T. J. Bridgeford, Sebastopol ; 
(. Hi. Cutter, Sacramento; G. W. Kaiser, Oakland ; 
O. S. King. San Diego; J. C. MeIntosh, Stockton ; 
L. R. MeKesson, Pasadena. 

















